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The Beaver Model-C Does “Double Duty” 


Not only will the Beaver Model-C Portable 
Power Unit thread pipe up to 8-inch (in 
six minuies) as shown above, BUT it may 
also be used to convert hand tools into elec- 


























The No. 5 BEAVER 
Burrless Knife Cutter is 
the ideal tool to use for 
cutting off pipe with the 
BEAVER Model-C and 
other power drives. It is 
automatic in action 
leaves no inside or out- 
side burr cuts off 2- 
inch pipe in less than 
30 seconds. 


Beveling or grooving 
knives available for 
No. 5. 











double duty! 

















tric power tools as shown in the two illus- 


Beaver Model-C is 


drive! It does 


For threading, we rec- 
ommend the No. 72 
BEAVER quick-opening 
fully-adjustable threader 
—with die throwout de- 
vice which makes it un- 
necessary to back off 
over the finished 
threads. The high-speed 
steel dies are out in 
front —the chips fall 
away —and_ oiling is 
easy. Resets to same 
size instantly and auto- 
matically no lead 
serew to unwind or 
catch chips. 


Highest Quality * WARREN, OHIO + For 6 Yan 


Sold by Leading Supply Houses Everywhere! 
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Up for Air 


K 
So far mill supply houses 
have not followed the example 
of factories in placing armed 
guards at their doors. In fact 
just anybody can walk in if he 
can prove he’s not a customer. 

. 
A distributor tells us he sup- 
ports the President’s law to 
draft labor. He’s intrigued by 
the thought of John L. Lewis’s 
eyebrows with a G-I trim. 


a 
From his tone we take it the 
fellow considers John L. no 
serious competition to Betty 
Grable for the pin-up cham- 


pionship of 1943. 


ve 


Armies of the democracies 
last month liberated Syracuse. 
The one in Sicily, not the one 
in northern New York, which 
Pere Ridings and Harold Tor- 
rel report is still held by firm- 
ly resisting Republicans. 


Would you call Jimmy Byrnes 
the Feud Administrator? 


Also classed as a super-sales- 
man is the fellow who can sell 
a double-breasted suit to a 
man wearing a_  Phi-Beta- 
Kappa key. 


Geodetic surveys indicate 
North America is moving 
away from Europe at the rate 
of twelve inches a year. Prob- 
ably something Col. McCor- 
mick put over while nobody 
was looking. 
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330 West 42nd Street, New York, N. Y. 


Director of Circulation: 
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THE 11 FEATURES 


checked above show a few of 
the many “extra” qualities 
made possible by the pat- 
ented Completely Cold Forg- 
ing method — exclusively 
HOLO-KROME. Our Catalog 
explains in detail. Have you 


a copy? 


THE HOLO- KROME SCREW CORP. 








a 


by HOLO-KROME 
-— 9° 


UNRETOUCHED PHOTO ETCHED CUTAWAY 
HOLO-KROME SOCKET HEAD CAP SCREW 





ing! 


HARTFORD, 








Beg 
Price tek % ; 
ee a Gn YN el 


HOLO-KROME 


FIBRO FORGED 


Trade Mark 


SOCKET SCREWS 
the results of a _ superior 
method patented, used solely 
by Holo-Krome in the manu- 
facture of these precision 
Completely Cold 


Forged Screws. 


made 


CONN., 
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Busy War Plants Must Be 
Kept Going -- EFFICIENTLY 





@ This is a war to the finish. 
Babbitted 
Bearings 





Production plant equipment, operating 24 hours a 
day, must be maintained in good repair - - kept at 
Anti- 


Friction top efficiency. 
Bearings 





Link-Belt, through our distributors, jobbers and 
dealers, is bending every energy to render the best 
; service possible on power transmission equipment, 
hong eel chains, sprockets and our line of conveying equip- 


, / / ment and accessories. 
To our distributors we say - - we won't let you 


Couplings ae down. To the production plants we say - - Link- 
Belt quality will maintain efficiency. 


















LINK-BELT COMPANY 


Engineers and Manufacturers of. Materials Handling and Mechanical Power Transmission Machinery 
Since 1875 Chicago, Indianapolis, Philadelphia, Atlanta, Dallas, Pittsburgh, Cleveland, Detroit, San 
Francisco, Toronto. Stocked by mill supply houses nationally. 9255 


BUY UNITED STATES WAR BONDS AND STAMPS 


Sprockets 





Friction 
Clutches 





Flexible 


Base Plates 





AE 





Bearings 
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POWER TRANSMISSION EQUIPMENT 
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American Industry is certainly the First Front in this 


rapidly intensifying global war. For here, in our fac- 
tories, are produced the munitions and weapons, the 
planes and ships, the fuel and oil to keep them going. 
Watson-Stillman is proud of its part in this all-out pro- 
duction effort that is slowly but surely beating the Axis. 


One way to assure lasting Victory is to keep Industry 
supplied with the best equipment such as W-S Forged 
Steel Fittings, Valves, Pumps, Jacks and Wire Rope 
Shears. Keep on SELLING the BEST with the W-S 
Double Diamond emblem as your customers’ guarantee 
of Quality. The Watson-Stillman Co., Roselle, N. J. 


WATSON-STILLMAN 


Distributor Products Division 


Engineers and Manufacturers of Forged Steel Fittings and 
Valves, Hydraulic Machinery -and Equipment, Hydraulic 
Presses, Pumps, Jacks. 


eM 
, * 
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of the stratosphere « °° often dropping te 70 
Permatex Aviation Form-A-Gasket does 
to pieces- 


often 


s a heavy liquid 


m-A-Gasket 1 
d is easy to 


£ 

3 

4 

§ 
a 

: 
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AVIATION 
FORM-A-GASE! 
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PERMATEX 
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MPANY, INC. Sheepshead Bay, N. Y 
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THIS WILL CURE 


MOST 


Many bearing headaches are the result of faulty 
lubrication. In these cases recommend the proper 


lubricant and you will cure the bearing trouble. 


LUBRIPLATE dealers everywhere have had this 
experience in all kinds of light and heavy indus- 
tries. LUBRIPLATE is different from any other 
lubricant on the market. It resists rust and cor- 
rosion even in the presence of brine and many 


acids. Water-resisting types of LUBRIPLATE 


set a new standard for lubrication under wet or 


BEARING HEADACHES: 


humid conditions. Its tough protective film 


arrests progressive wear and actually improves 


bearing surfaces. 


LUBRIPLATE is made in a wide range of densi- 
ties from the heaviest grease types to the lightest 
fluids. It is just as effective on the under water 
gears of a dredge as it is on the fine bearings of 
delicate instruments. The mill supply salesman 
who recommends LUBRIPLATE is doing his cus- 


tomer a real service. 


LUBRIPLATE DIVISION 


FISKE BROTHERS REFINING COMPANY 


NEWARK, N. J. 
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SINCE 1870 


TOLEDO, O. 
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I, 


The War...And You! 





Friend—don’t think this war doesn’t affect you. It does. It’s 
pushing the world twenty years ahead of time; stimulating the 
development of devices you may now be making or using. After 
the war, the average American's life is destined to be fuller, 
more exciting, more comfortable due to these new products. 
And just as Weatherhead has helped build the nation’s auto- 
mobiles, airplanes. and refrigerators in the past, peace will find 
us prepared to join you in building these established products 


as well as the many new ones certain: to Come out of the war. 


Look Ahead with ENP 
Weatherhead 


THE WEATHERHEAD COMPANY, CLEVELAND, OHIO 
Manufacturers of vital parts for the automotive. aviation, 


refrigeration and other key industries 


Plants: Cleveland, Columbia City, Ind., Los Angeles 


Carnada—St. Thomas, Ontario 
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Good Team 


Great Team 


ALLIS- CHALMERS MOTORS AND |{TE? 


®* Using high-speed motors with Allis-Chalmers Texrope 
Drives and single-speed motors with Allis-Chalmers Vari- 
Pitch Sheaves and Speed Changers has always been good ! 


practise. In time of war it’s a vital practise! 








@* Such combinations give sharply higher efficiencies— 
at lower cost in man-hours, money and materials! 


@# Allis-Chalmers, only builder of both motors and V-belt 


drives, offers invaluable know-how in teaming them up. 












— 


r 
with Texrope Drive will ably do the job 450 rpm 15 hp squirrel-cage motor, for the 450 rpm motor to 87.5% for the 
of a lower-speed, direct-connected motor example, 600 Ib are saved. And you save 1800 rpm motor. The 1800 rpm motor 
—at lower cost in money and materials! well over $200 — with drive figured in! saves you over 30 kw/24 hr. day. 


ALLIS-(I 


UMI | 


In most applications, an 1800 rpm motor When you buy an 1800 rpm instead of Note that efficiency rises from 79% for he 
| ? 3 sh 
di 

















WE WORK FOR 


VICTORY 
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In 





in Peace... 
Wartime! 








T’s TIME to take a fresh look at 
I motor buying! See below how 
much you can save with high- and 
single-speed motors made flexible 
by Texrope Drives. 

Allis-Chalmers, builder of Lo- 
Maintenance Motors, originated 
the multiple V-belt drive .and 
Vari-Pitch Sheaves . . . is the 
only manufacturer building both 
motors ‘arid V-belt drives. You 
benefit when you ask for — and 
get —the right combination of 
Lo-MaintenancéMotor and Tex- 
rope Drive! - 

Call on your nearby Allis- 
Chalmers district office for 
facts, figures and advice — or 
writé direct to ALLIs-CHALMERS 
Mra, Co., Milwaukee 1, Wis. 


A 1627 








Infrequently needed speed changes can 
be had by changing from one size motor 
sheave to another. Juggling complete 
drives, range is 1:1 to 7:1. 





With the Allis-Chalmers Vari-Pitch 
Sheave, you can increase or decrease 
speed by adjusting sheave diameter .. . 
obtaining an unbroken series of speeds! 





Allis-Chalmers Vari-Pitch Speed 
Changer gives you infinite changes at 
the turn of a wheel — within 3.75 to 1. 
It’s compact, flexible, efficient! 








CHALMERS 
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LO-MAINTENANCE MOTORS 
TEXROPE DRIVES 








“SAWING WOOD AND SAYING NOTHING”, 





Billet saw preparing ma- 
terial for steam drop 
hammers at Vogt plant. 








and keeping WAR PRODUCTION 
MOVING FASTER FOR VICTORY 


PRODUCTS HAVE 
We're attending strictly to business here at Vogt’s and GONE TO WAR 
* 


quickening the tempo of War Production without fuss DROP FORGED STEEL VALVES 
FITTINGS AND FLANGES 
or feathers. Vogt Products for Power Plants, Chem- . 
OIL REFINERY AND CHEMICAL 


ical Plants, Oil Refineries, Ship Yards, Powder Plants, —— 
Synthetic Rubber Plants, etc., are being delivered WATER = BOILERS 


in ever increasing volume to meet the require- K ICE MAKING AND 
. REFRIGERATING MACHINERY 


ments of the War Program FOR VICTORY! ervey . 


HEAT EXCHANGERS 


 menev vwaecyT marbinte #e2n.... 2 BUY WAR BONDS AND 
Pte a pti ay: ee Gone ei Pete apatite. ho MT GET IN THE SCRAP 


‘ a 
ied Minar sis EB. 
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Throughout war industries today, 
Plomb tools of all kinds and sizes are 







helping build weapons to defeat the 
penemy. From the familiar screwdriver 





to intricate socket and attachment 





sets, outstanding performance and 
Jdependability have made them the 
choice of experts for better, safer, 
longer-lasting service. 


ia TOOL 
COMPANY 














,.. professional mechanics choose Plomb Tools 
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As a result, this outstanding popu- 
larity has made them the choice of 
leading jobbers throughout the na- 
tion, too, to meet war production 
demands for the best in hand tool 
quality. See that the vital industries 
in your community get the tools 
they need to build weapons faster and 
better—fine forged tools by Plomb. 


Vv PLUMB V 


LOS ANGELES 
CALIFORNIA 


AUGUST, 1943 ll 
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Expose Your 


LYON 
Catalog and You'll 
Get Orders 


LYON METAL PRODUCTS, 


INCORPORATED 
General Offices: 5308 Madison Avenue, A 


Branches and Distributors in All Principal Cities 
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Grinding 
Gangways.. 


Finishing ‘wis 


Gun Mounts 2 ( ‘ ‘oY. 


This comment, from the superintendent of an eastern 
machine shop’s assembly and fabricating department, 
feflects typical reports from men who know and use 
Black & Decker Portable Electric Tools. This particular 
plant is presently engaged in vital war production .. . 
uses Black & Decker Heavy Duty Sanders in the finish- 
ing of parts and assemblies for the naval program . . 

keeps other production equipment in top running condi- 
tion with the help of B & D Drills and Bench Grinders. 





You Black & Decker Distributors have taught produc- 
tion men a lot about electric tools and their adaptation 


a”, 
Production Equipment. . 


tonew war jobs—and have helped themin many instances 
to make the quick change to war work. And, when the 
time comes for production’s “‘peacetime shift,’ your 
customers will again be depending on you Distributors 
for help. You know that you can recommend Black & 
Decker Tools with confidence . . . so give your customers 
all the assistance you can in their postwar planning. 


Our New, Illustrated Booklet, .. They Used 
Their Heads,” describes how men like you and ingenious 
Black & Decker Tool users have cooperated to keep 
production humming in spite of perplexing warlime 
problems. Write for your FREE copy to The Black 

«& Decker Mfg.Co.,717 Penna., Ave., Towson-4, Md. 


ele > LEADING DISTRIBUTORS EVERYWHERE SELL 


Yooh Decker 


PORTABLE 
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“BROTHER, YOU CAN’T FEED THE WORLD BY HAND” 


Only machines can keep U. S. agriculture doing the 
job ...and only the distributors and dealers of the 
nation can keep those machines going—by supplying 


the farmers with repair and maintenance parts! 
x* «* *& ® 


It is estimated that 98% of farm production this year has 
to depend on machines already in service in 1942... in 
many cases, before 1942. 

This means 4 maintenance and repair program utilizing 
every scrap of metal 


every spark of ingenuity that 


FR BW Waking stiong the Yhinns that make America ati 


a 


LITA DS 


RUSSELL, BURDBDSALL 


Factories at 


14 MILL SUPPLIES 


LOlSL3f/ = 


& WARD 


Rock Falls, lil.; Port Chester, N. Y.; Coraopolis, Penn.; ‘Sales offices at: Philadelphia, Chicago, Detroit, Los Angeles, Portland, Seattle 





farmers and farm implement suppliers can command. 

R B & W, whose EMPIRE Bolts and Nuts were used if 
the first metal plows in America, must and will continug 
to make its famous Plow Bolts available to the farmers of 
the nation through its usual distribution channels. 

The War Production Board, Wholesale and Retail Dive 
sion, fully recognizes the vital necessity of a successful pro 
gram for maintaining farm equipment. When you appl 
for a rating to extend on plow bolts or other parts, you will 
have no difficulty in obtaining prompt and sufficient help 


in filling your requirements. 





BOLT AND NUT COMPANY 


AUGUST, 1943 
UMI 
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IMPROVES 
DE-BURRING e FINISHING e POLISHING 


“The Soft Rubber Binder CUSHIONS the Abrasive” 


ALMOST UNBELIEVABLE RE- 
SULTS in time-saving and improved 
de-burring, finishing and polishing con- 
stitute production achievements of 
Weldon Roberts Brightboy products 
in plane and engine construction, ship- 
building, munitions making, parts 


manufacture. 


Brighthoy 


®@ Bridges the gap between a grind 
and a buff. 


@ Does not load, gum or fill. 


@® Works metals with minimum 
dimensional loss. 


@ Gives a finish that frequently 
serves as a final polish. 





BRIGHTBOY INDUSTRIAL 
DIVISION 


WELDON ROBERTS RUBBER CO. 
NEWARK NEW JERSEY 


Brightboy’s wide adaptability is recog- 
nized. It will be a profitable post-war 
item. Take advantage of Brightboy’s 
popularity and of the sales cooperation 
which Brightboy field representatives 
are giving dealers to build a substan- 
tial and permanent Brightboy busi- 


ness. Write for prices and particulars. 


WHEELS 
BLOCKS 
STICKS 
RODS 
For manual and 
machine 
operations 
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“MAJOR” RUBBER COVERED 
SUPER- FLEXIBLE WELDING CABLE 


Today, “MAJOR” is the fastest selling welding cable 
on the market—approved by U.S. Navy, independent 
shipyards, ordnance plants, and all wartime industries. 


Established in 1934, ‘Major’ Welding Cable rapidly 
forged ahead to become America’s Leading Seller. 


Sizes Available 
#6 to #4/0 
75 to 550 Amps. 


Electric Arc Welding offers an unlimited market for 
wartime and post-war clientele. 


Prompt shipments from warehouse stock — 


WRITE FOR COMPLETE DEALER INFORMATION 





WELDING ENGINEERING COMPANY 
MILWAUKEE, WISCONSIN 


MANUFACTURERS— DISTRIBUTORS 
OFFICES AND AGENTS ALL OVER THE UNITED STATES 
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AMERICAS WAR PRODUCTION MIRACLE 


.-- and the dominant 
drive of Industry 


The epic of America’s switch from the produc- 
tion of civilian goods to war matériel is now 
history. The original demands of the military 
seemed like wishful thinking —impossible of 
fulfillment. But the impossible became a real- 
ity. Today, from converted industries and from 
factories which have literally sprung up in 
cornfields a stream of planes and tanks and 
guns is reaching flood stage, eventually.to en- 
gulf the enemy by its sheer preponderance. 
That the Multiple V-Belt Drive contributed 
in no small measure to the victory of the battle 
for production is also a matter of record. 
Thanks to co-operative engineering research 
and interchange of laboratory and field in- 
formation among members of the Multiple 
V-Belt Drive Association, the Dominant Drive 


ee ee ee ee ea e 
ASSOCIATION 


140 SOUTH DEARBORN ST. CHICAGO 
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of Peace became the Dominant Drive of War. 
With proved engineering and performance, 
and standardized sheave and belt sizes, the 
miraculous multiplication of America’s indus- 
trial output has been accomplished with speed 
and precision. And, with the return of better 
days, the Multiple V- Belt Drive will expedite 
readjustment of our industrial machine to the 
job of meeting America’s pent up demand for 
the things of peace. 
The use of this emblem by an 
association member in con- 
nection with Multiple V-Belt 
Drives is assurance of me- 
chanical excellence...the re- 


sult of co-operative engineer- 
ing, research and experience. 
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Keep on--- 


striking while the Iron is ho 


The continuous, tremendous blows that the Allies are delivering 
daily will some day accomplish what we are all longing for—the 


end of the War. 


It is imperative that there be no loss of effort by Industry any- 
where. Let every worker realize the necessity of giving full effort 
every working day to keep the arms, munitions, food and all sup- 
plies moving constantly to wherever our Armed Forces need them. 


INDUSTRIAL RUBBER 


Have you ever seen a list of rubber articles that is necessary to keep the vast War machine 
in smooth operation? Surely a most imposing one. 

The Rubber Manufacturers, by their whole-hearted effort and an initiativeness that is un 
paralleled, have an Industry that is turning out vast supplies which, until a short time ago, 


would have been considered impossible. 


Various officials of many branches of the Government have recognized and acknowledged 
the magnificent part the Rubber Industry is taking in the War Program. 


QUAKER 


TRADE MARK 





This Trade Mark is back of all Quaker Quality Indus- 
trial Rubber Products: Rubber Belting, Hose for every 
conceivable purpose, Rod and Sheet Packings and 
Miscellaneous Moulded Items. 


During these critical days, the Government is get- 
ting vast quantities of our production for the many 
fighting units: Airplanes, Battleships, Destroyers, Sub- 
marines, Tanks and Trucks. This is likewise true of 
many plants turning out parts, as well as complete 
units, that must have rubber in some form. 


Careful planning by our executives, which utilizes 
our production facilities to the best advantage, has 
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Quality 


‘PHILADELPHIA . NEW YORK .« CLEVELAND ° CHICAGO ° HOUSTON 
Western Territory 
QUAKER PACIFIC RUBBER COMPANY - SAN FRANCISCO - Los ANGELES 














GOODS 


of 


Rubber Products 


enabled us to supply in fair volume rubber products 
for the civilian trade, through our large number of 
Distributors. 

Quaker appreciates the position the Distributor 
plays in the economic welfare of our country. We will 
continue to supply them as promptly, and with as 
much material as the present conditions will permit. 


When Industrial Rubber Goods are required, consult 
Quaker, perhaps we can help you. Constant touch by 
our special representative in Washington keeps us fully 
informed in these days of rapidly changing conditions. 


If there is a way to get it done, Quaker will do it. 


owes MORE WAR BONDS AND STAMPS 
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When he asks for 
a CURVED-TOOTH FILE 


Genuine VIXEN curved-tooth files are today in wide use. You will find 
them busy at work in aeroplane plants, bus body factories, die making 
shops, electric railways, machine shops, shipyards, and in ever so many 
other places. But a word of caution! When your customer asks for a 
curved-tooth file, be sure he receives the right shape for the job he 
has to do. The accompanying table will be of help in this connection. 


GENUINE 
VIXEN 
CURVED -TooTy FILE FIND 
ER CHAR 
T 


CHARACTER OF TEETH 
Milled CUurved-teeth 
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"Ng bearings ; 
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curve 
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a smooth, " <* &nd Keyways and h 
arrow Width] Mj narrow | a other 
ectangular Milled cury work, 
r ed-tee 
Standard. heh =< 
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Rectangular ==. metal patterna! °r 
Fili 
Re ng babbj 
€ctangular Milled copper, tt 
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"ty of aut 
O- 


face, fj o 
* fine on one 

other face, Mobile, motor bo 
and hous at, 
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You are on the right track when you recommend genuine VIXENS. 


Note, for example, these performance-proved features: 
FASTER CUTTING: Correct rake and clearance angles permit easier penetra- 


tion and faster cutting. 
UNIFORM TEETH: Precision milled from special alloy steel. On both sides of 
blade. Assure smooth finishing without wire edges scratching, hollow centers or spots. 


Wide rounded gullets. Non-clogging. 


LONGER LASTING: A VIXEN 
PATENTED HOLES: Annealed and counter-sunk to eliminate file breakage. 


tcuts and outlasts ordinary files 5-to-1. 





PROTECTING SEAL: By supplying file in sealed envelope, tampering is dis- 
d and cutting edge of teeth protected. 


WAVY TEETH See your jobber about the sizes, shapes and cuts you need—not only in genuine VIXEN 
FILES Files, but also in NUCUT Machinists’ Files, Saw Files, Swiss Patterns and Rasps. 
HELLER BROTHERS COMPANY 
America’s Oldest File Manufacturers— Good Tools Since 1836 


PATENT No 2027039 
Newark, New Jersey Newcomerstown, Ohio 
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mich TYPE o¢ V-Belt 


Best Fits VYOWR Need ? 


dl 


~ Special Synthetic Bets? 
~ Steel Cable seits? 
— Rayon-Cord seits? 
— Standard vuico Ropes? 





| Dhone Your Gates Field Engineer — 
——He Will Jolt You! 





If you have a drive on which a V-belt of 
special type may be required for greatest service 
efficiency, you will almost certainly find that Gates 
has long been building a V-belt precisely engi- 


neered to fit your needs. 


In some installations, a V-belt whose tension 
member is composed of rayon cords will have ad- 
vantages over the standard cotton cord construc- 
tion. Gates has been building rayon-cord belts 
since 1939. 


Again, Gates engineers have found that a 
belt built with flexible steel cables as the tension 
member is sometimes most economical despite its 
higher initial cost—and Gates has been building 
flexible steel cable V-belts since 1935. 


For five years, the Gates synthetic 
rubber belt has been piling up amazing 
service records in large industrial plants 


all over the United States. Under severe 
conditions of heat and oil, the Gates special 





synthetic belt actually outwears any natural 
rubber belt by as much as 230%. 


It might seem that it would be some trouble 
to determine whether a synthetic-rayon, a syn- 
thetic-steel-cable, or a standard Gates*Vulto Rope 
would be most efficient and economical for your 
particular application. Actually, this involves no 
more than picking up your phone: ; 


There is a Gates engineering office in every 
large industrial center. The Gates field engineer 
who consults you in answer to your phone call 
is thoroughly competent to analyze any drive prob- 
lem you may have. He is completely informed on 
the nature and advantages of every type of belt. 
He will always recommend the practice that will 
be most efficient and economical for you. 


THE GATES RUBBER COMPANY 


Engineering Offices and Stocks in All Large Industrial Centers 


GATES “3. DRIVES 


CHICAGO, ILL. NEW YORK CITY ATLANTA, GA. LOS ANGELES, CAL. DENVER, CC 
549 West Washington 215-219 Fourth Avenue 738 C. GS. National Bonk Building 2240 East Washington Boulevard 999 South Brood 


DALLAS, TEXAS PORTLAND, ORE. SAN FRANCISCO, CAL. 


2213 Griffin Street 333 N W Sth Avenue 1090 Bryont Street 
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BREENFIELD TAP AND DIE CORPORATION 


GREENFIELD, MASSACHUSETTS 
Derrort PLant: 5850 Second Boulevard 
Wanenouses in New York, Chicago and Los Angeles 
In Canada: 
IREENFIELD Tap anno Dre Conp. or Canapna, Lrv., Gat, Ont 


Aew/\GREENFIELD 


TwiS? O@NLLS SCREW PLATES 


Greenfield Tap And Die Corp. e 
Greenfield, Mass. . 


Gentlemen: Kindly send me a copy of your 20-page booklet 
“Tool Conservation Begins in the Tool Crib." 
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SYLVANIA 





EXCLUSIVE 
oGAPTIVE LATCH” 





Check these points of Superiority 


Easier installation 
Speedier maintenance 


Cantilever construction 


Standard interchangeable parts 
Enclosed ballasts 


Single or continuous row hanging 


Simple design 





ht tule Or, WZ tule against the field 


®Compare the design and construction of the Sylvania 
Fixture of the Future with any other fixture now avail- 
able, and it wins hands down. 


It is much more than a design to eliminate the metallic 
teflector and cut down top-housing weight to the three- 
pound requirement. Sylvania engineers attained a new 
standard of perfection, far ahead of its time. 


A revelation of simplicity, this new Sylvania fixture is 
available in both 100-watt and 40-watt lamp size. In 
either length, one standard fixture fills any and all indus- 
trial lighting assignments. 


Unparalleled in adaptability, it may be installed in- 


dividually or in continuous rows. It is fitted with knock- 
outs for any practical mounting. The optional number of 
lamps in the regular 40-watt size gives new flexibility 
in meeting varying foot-candle requirements. 


The streamlined top-housing, constructed like a cantilever 
bridge, encloses the ballast — protects it from dust — pro- 
vides cooler performance. The starter sockets are honestly 
accessible — inset from the side to avoid dust, dirt and 
moisture. Pull-chain switch is optional. 


The Sylvania Fixture of the Future carries Underwriters’ 
Laboratories approval and our own standard guarantee. 
For specifications and prices, write Dept. MS-8, Sylvania, 
Ipswich, Mass. 


“Everything that’s Finest in Fluorescent” 





EEL Ee, SRT OT nce 
Oh 0 SONS a area ete : a 
Prigl Ee, 


Follow These Simple Pointers 
Re-sharpen carbide tools frequently. Never per- 
mit them to become dull. 

Maintain proper wheel speeds. 

Use moderate pressure and medium feed. 


Keep machine and tool holder rigid and free 
from vibration. 


If a loose spindle cannot be remedied use a 
harder grade of wheel. 


If grinding wet use an adequate supply of the 
proper coolant. 


If grinding dry do not over-heat the carbide tip. 


Never cool a carbide tip by immersing it in 
water or other coolant. 


@ 
@ 
@ 
@ 
© 
© 
@ 








MID-WEST engineers will be glad to help you 
select exactly the right “B” Bond wheels for your 
grinding room. MID-WEST “B” Bond wheels are 
manufactured in any grain and any grade, 
porous or dense. Reasonably prompt delivery. 


MID-WEST ABRASIVE COMPANY 


Manufacturers of DEPENDABLE Abrasives zi 
1960 E, Milwaukee Ave, ~ Pe aeap re Detroit 11, Mich. 


Fa me ps Ges] - 
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THE 
GREATEST NAME 
IN V-BELTS 
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We also are sticking to our “last 


The age old and wise adage “Shoemaker 
stick to your last’ symbolizes the 100% war 
effort we are making in the manufacture of 
SIOUX TOOLS for the speedy production 
and maintenance of war equipment, such as 
Aeroplanes, Tanks, Trucks, Jeeps, etc. 
We are doing the job for which we are un- 


usually fitted by knowledge and experience, 
plus the best equipment to do it speedily and 
better. The high standard of SIOUX TOOLS 
is being maintained in our war work and 
will be reflected in our peace time effort. 


Write for details and discounts. 


AN 
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STANDARD THE 1e) 


(3 WORLD OVER 


MILL SUPPLIES 


AUGUST, 1943 














“poost Em UP Tony / 


Such “catch as catch can”? methods 
are out from now on. Instead modern 
materials handling equipment the best 
in the world, is doing the work of lift- 
ing, stacking, and transporting all the 
products of industry. 





Distributors and their salesmen form 
an integral part of Yale’s campaign to 
tell large and small plants the tre- 
mendous advantages of modern, time- 
and money-saving hoisting equipment. 


The Yale and Towne Mfg. Company 


Philadelphia Division Philadelphia 24, Penna. 


MATERIALS HANDLING EQUIPMENT 


HOISTS—HAND AND ELECTRIC - TRUCKS—HAND LIFT AND ELECTRIC - INDUSTRIAL AND RELATED PRODUCTS 


+ 





MILL SUPPLIES * AUGUST, 1943 










BETHLEHEM PIPE 


brings aviation fuel to the front 
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For full swing production, the most eco- 
nomical and efficient drive for your needs...is 
most important! Because Medart special- 

izes in all types of transmission equipment Medart 
engineers can give you an absolutely 

unbiased approach to your specific problem. 


Medart distributors carry all standard, 
and many special transmission items for 
your buying convenience... and for quick delivery! 


You should have a copy of the Medart Power Trans- 
mission Catalog handy. Write for it today. 


Mieoar 
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MISSING In 
This Picture ? 


Behind the inspector for the armed forces and 
the craftsman in the plant is the local supplier 
—often invisible, but always _ important. 
Bunting Bronze Standardized Bearings, Bunt- 
ing Bearing Bronze Factory-Finished 

Bars and countless other parts and | 
materials of urgent daily requirement 

flow. quickly from .the . wholesalers’ 
warehouses and shelves to thousands 

of factories.. And it is just as neces- ' r 
sary to keep the wheels turn- . 
ing as to keep the guns firing. ? 

Pass the bearings. The Bunt- 4 

ing Brass & Bronze Company, : 
Toledo, Ohio. Warehouses fi ‘ 


in Principal Cities. 


FEC FTE 
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The right file 
speeds the job, 
cuts the cost 


othing has ever enabled the mill- 
upplies man to emphasize so 
harply the value of special tools 
of specific jobs as the mass pro- 

ion of our huge war industries. 


They justify, conspicuously, this 
company’s far-sighted pioneering in 
designing many of the special pur- 
pose files which today are speeding 
up thousands upon thousands of 
individual filing operations. 

Besides supplying large quanti- 
ties of the Nicholson or Black Dia- 
mond Special Purpose Files shown 
above, Nicholson has recently de- 
veloped a special file for tank armor- 
plate fitting; and another for 


» _ ie 
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magnesium filing in incendiary 
bomb manufacture. Nicholson re- 
search neverrests—and quality man- 
ufacture is never lowered. Send us 
your customers’ filing problems. 


FREE BOOK Send for ‘File Filoso- 


phy,” the 48-page Nicholson book. Tells 
more about the above-illustrated and other 
files; about proper use and care of files, etc. 


Nicholson File Co., 42 Acorn St., Providence 1, R.1., U.S.A. 


(Also Canadian Plant, Port Hope, Ont.) 
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Thank you, American Locomotive, for listing our American Chain Division as one of 
the 445 organizations which united to build the M-7—the “tank killer.”” « We were 
pleased to find that 139 of these concerns use American Chain, in their own products, 
or in manufacturing them. « Friendly cooperation of business men has helped to make 
America great. That spirit will make us a greater nation than ever following the war. 


AMERICAN CHAIN DIVISION 


York, Pa., Boston, Chicago, Denver, Detroit, Los Angeles, New York, Philadelphia, Pittsburgh, San Francisco, Portland 


AMERICAN CHAIN & CABLE COMPANY, INC. 


BRIDGEPORT, CONNECTICUT 














ESSENTIAL PRODUCTS. .. . TRU-LAY Aircraft, Automotive, and Industrial Controls, TRU-LOC Aircraft Terminals, AMERICAN CABLE Wire Ri 
TRU-STOP Brakes, AMERICAN Chain, WEED Tire Chains, ACCO Malleable Castings, CAMPBELL Cutting Machines, FORD Hoists, Troll 
HAZARD Wire Rope, Yacht Rigging, MANLEY Auto Service Equipment, OWEN Springs, PAGE Fence, Shaped Wire, Welding Wi 
READING-PRATT & CADY Valves, READING Electric Steel Castings, WRIGHT Hoists, Cranes, Presses... In Business for Your Sa 
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| A GUIDE T0 
WAR SERVICE AND 
POST-WAR SALES! 















Here's 24 pages of the A-B-C’s of 
tap and threading knowledge, 
profusely illustrated. All a tap 
salesman needs to know — in one 
easy lesson. The boiled-down es- 
sentials of tap merchandising 
compiled by men who have been 
working with small tool distribu- 
tors for over 30 years, 


Believing that the information in this book- 
let is valuable to all distributors in expedit- 
. ing orders for taps and thus will help in the 


winning of the war, we will gladly supply copies at no charge to any small tool distributor, re- 
gardiess of whether they handle the Threadwell line of taps or not. How many do you want? 


a Write to Director of Sales 
THREADWELL TAP AND DIE COMPANY, GREENFIELD, 














MASS. 







ts, Troll 
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Barnes hack saw blades and band saws are made in a modern 
plant devoted exclusively to blade production. Finest materials and 
expert craftsmanship make Barnes blades the first choice for every 
metal cutting job. Specify Barnes for sure customer satisfaction. 





i 
o DETROIT MICHIGAN 0 
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In sharpening helical milling cutters, tooth 
rest should be ground with a slight angle 
or radius and positioned as shown. 


In. sharpening staggered tooth milling 
cutters it is important that tooth rest be 
pointed and that apex of rest be set in 
center of grinding edge of wheel. 


CAREFULLY CONTROL CLEARANCE 
T ANGLE of cutters when sharpening. Incorrect 
clearance can contribute to chatter and cause 
premature cutter wear or breakage. Clearance varies 
with diameter of cutter and material being milled. 
Soft, tenacious metals frequently require clearances 


DO NOT FORCE SHARPENING and burn 
2 cutters. Where sharpening is not done carefully 

the cutting edges can become soft from heating. 
Keep lands from becoming wide by grinding off heel 
of land by a secondary operation. 


DO NOT WAIT TOO LONG [until the cutter 
3 becomes very dull) before sharpening. Such a 

policy can result in losses of high speed steel by 
excessive metal removed. In production work it is a 
good plan to sharpen cutters after a certain number of 
cuts regardless of the cutters’ condition. 





far exceeding those found satisfactory for iron or steel. 


Your Customers 
will welcome this advice 


Good Sharpenine 


Increases Production 
— and Saves 





High Speed Steel* 


Follow these Simple Suggestions:— 


SELECT THE PROPER GRINDING WHEEL 

4 which generally should be a soft grade and coarse 

grain. A hard, fine grain wheel (not recommend- 

ed) lasts longer but may burn cutter. Keep grinding 

wheel clean by dressing with an abrasive stick and keep 
wheel contact with cutter narrow. 


USE SUITABLE EQUIPMENT. This is impor- 
tant so that the sharpening can be done correctly 
and economically. 


*There is a definite short- 

age of High Speed Steel. 

Help conserve this pre- 

cious metal in every pos- 

sible way—it is critically ~~ 
needed today for making rowjence, Bt USA 
new cutters. LG 


Reproductions of this advertisement suitable for distribution by you to your 
customers for use on their bulletin boards will be forwarded on request. 





g BROWN & SHARPE 








For tapping brass, bronze, aluminum, plastics, cast iron or steel—the wide range of Winter 
Brothers precision-built taps will insure top production results—rapidly and accurately. 


The Winter Taps Data booklet offers some practical suggestions in selecting the proper taps to 


use in these materials—and THE RIGHT TAP IS IMPORTANT in producing smooth-finish threads. 
Send for your copy today. 


Always specify the material in which taps are to be used, so we can help your customers to do 
their thread cutting quicker and better. 


A division of 
THE NATIONAL TWIST DRILL & TOOL CO. 
DETROIT, MICHIGAN 


inter Brothers 


COM PANY AAR Wrentham, Massachusetts, U:S.A. 
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HOLDING THINGS TOGETHER ~ 


securely for f. f years! 


88 years... 

Upson Quality Bolts, Nuts and Rivets have 

been proving that they can hold things 

together under practically all conditions 
of ann HOLD THEM SECURELY. 


That’s how long Republic 


In early railroad cars, locomotives and the tracks: 


over which they traveled, Upson headed and threaded 
products proved their strength and dependability. 
They’re continuing to do it, too, in modern railroad 
equipment and thousands of miles of track held 
together by Upson products. 


Wherever there are joints—wherever things must 


~ REPUBLIC 


be fastened—you'll find these tough, strong bolts, 
nuts and rivets. They’re continuing to build proof of 


performance in automotive, marine, petroleum and 


farm equipment—in machines and structures of every 
type—in the airplanes, tanks, trucks, guns and other 
wartime items with which we will win the war. 


Some day the war will be over—and then Republic 
Upson Quality headed and threaded products will 
again be available in ample quantity for all peacetime 
uses—ready to hold things together securely and safely. 


REPUBLIC STEEL CORPORATION 
Bolt and Nut Division 
Sales Offices + Cleveland, Ohio 
GENERAL OFFICES - CLEVELAND, OHIO 
Berger Manofacturing Division ¢ Culvert Division 
Niles Steel Products Division * Steel and Tubes Division 
Union Drawn Steel Division ¢ Truscon Steel Company 
Export Department: Chrysler Bldg., New York, N. Y. 





Cpson Quality BOLTS AND NUTS 


Other Republic products include Pipe, Sheets, Tubing, Hot Rolled and Cold Drawn Bars — Carbon, Alloy and Enduro Stainless Steel 
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HERE ARE 
ITEMS | 


THAT ARE NEEDED 
IN WAR PLANTS 


You can supply them 3 
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Reg. U.S. Pat. Off. 


a UNBRAKO 


SELF-LOCKING HOLLOW SET SCREWS 


with the Knurled Points 


just tighten “ Unbrako” Self-Locking Hollow Set Screws in the 
usual manner, and the knurled points ‘dig-in” and prevent the 
screws from “backing out.” That's how “Unbrako” Self-lockers 
avoid costly breakdowns due to ordinary set screws being 
jarred loose. They can be backed out with a wrench and 
used again and again. Sizes from No. 4 to 1/2” diameter. 


WORK-BENCHES 


Are available in 1367 "Hallowell" ready-made interchange- 
able combinations, one of which surely will meet your cus- 
tomers’ needs. Sturdy leg construction assures their stand- 
ing firm and rigid without costly bolting to the floor. Any 
number can be joined end to end for a long continuous 
bench. Included in the "Hallowell" line, also, are Duration 
Type Work-Benches, of sturdy, selected wood, for use where 
steel benches are war-restricted. 


Reg. U.S. Pat. Off. 


UNBRAKO 


KNURLED SOCKET CAP SCREWS 


The knurled head prevents the fingers, handiest of 
wrenches, from slipping. Saves time and lost motion. 
Knurling also permits locking after countersinking. 
Screws are precision-made—have unbelievable 
strength—and are made in sizes No. 4 to 

1%” diameter. 
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WHAT DID | 
TELL YOU, BILL - 
THE TANK FAILED; 


SELL TAYLOR 
SPIRAL PIPE FOR: 


@ High and Low Pressure 
Water Lines. 

® Low Pressure Steam and 
Air Lines. 

@ Steam and Diese] Exhaust 
Lines. 

@ Vacuum and Suction 
Lines. 

@ Blower Piping. 

@ Sand and Gravel Lines. 

@ Industrial Gas Lines. 

@ Oil and Gas Gathering 
Lines. 

@ Swing Pipe. 

@ Spray Pond Piping. 

@ Hydraulic Mining. 

@ Dredge Lines. 





“Over-designing’ is bad practice, too! 


VERYONE knows that it’s dangerous to “under- 

design” where piping and pressure vessels are 
concerned. But let’s be consistént and admit that 
“over-design” is bad practice too—that providing 
weight and strength which serve no useful purpose 
just isn’t good engineering. 


Rarely if ever is the mistake made of using pipe 
that is too light for safety, for when conditions are 
severe, strength requirements are calculated with 


commendable care. A mistake that often is made, f 


though, is using too-heavy pipe for the ordinary 
run of low and moderate pressure services. The 
mistake, in short, of using Standard Thickness 
Pipe for every service that doesn’t require some- 
thing heavier. 


As a matter of fact, it’s a pretty good bet that 
Taylor Spiral Pipe could handle adequately, with 
strength and service-life to spare, a large percent- 
age of the working pressures carried in most plants 
—that its use would represent sound engineering 
and good design. 

And when it comes to economy—well, the in- 
stalled cost of Taylor Spiral Pipe is often no more 
than half thatof the heavier pipe it so well replaces. 

Switching to Taylor Spiral Pipe for services like 


‘those listed here is made practical by the range of 


sizes and variety of fittings. Thicknesses range 
from 18 to 6 gauge; joint lengths to 40 ft. All types 
of end joints, all kinds of fittings and “specials” or 
fabricated assemblies are produced, providing a 
complete service with undivided responsibility. 


TAYLOR FORGE & PIPE WORKS, General Offices & Works: Chicago, P. O. Box 485 


NEW YORK OFFICE: 50 CHURCH ST. °@ 


PHILADELPHIA OFFICE: BROAD STREET STATION BLDG. 





4, 
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STEPS TOWARD TOP PERFORMANCE, 
WITH CARBIDES, WHEN YOU 





@ Important in getting top performance, when cutting steel with 
carbides, are the six steps shown above. When correctly applied, 
carbide tools produce results far surpassing the performance of 
ordinary tools. They operate at machine speeds as high as 4 to 5 
times faster than ordinary tools, stay sharp up to 10 times longer, 
and increase output often as much as 300%. 

Important, too, is the carbide you use. When you select from 
the complete line of carbides produced by Carboloy Company, 
you get the best type for your particular job— whether it be the 
popularly designated “‘titanium carbides’, ‘“‘tantalum carbides”, 
“tungsten carbides’’—or ‘‘tri-carbide”’ grades. 

Send for catalog GT-142 listing specifications and prices of 
more than 300 standard Carboloy Cemented Carbide tools and 
blanks for machining all types of metals and non-metallics. 


CARBOLOY COMPANY, INC., DETROIT 32, MICHIGAN 


Birmingham - Chicago - Cleveland - Los Angeles - Newark + Philadelphia - Pittsburgh + Seattle 


CANADIAN REPRESENTATIVE: Canadian General Electric Co., Ltd., Toronto, Ont. ; pi 
FOREIGN REPRESENTATIVE: International General Electric Co., Schenectady, N. Y. Design, Application, Use of Chip Breakers 
and Maintenance. Send for Booklet GT-151 


CARBOLOY TITANIUM — TANTALUM 
he TUNGSTEN — CARBIDES 


TRADEMARK 


Are you using Carboloy 


Training Films? Six films available on 
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VELVETOUCH is an all-metal friction material—a combina- 
tion of sintered powdered metals, welded to a solid steel 
backing. It is engineered to wear many times longer than 
ordinary clutch facings and brake linings .. . . requires 
fewer adjustments and replacements. 


In operation, Velvetouch is smooth and positive. It is not 
affected by oil, heat or water. Clutches and brakes 
equipped with Velvetouch never chatter, never slip. You 
can safely recommend Velvetouch for shapers and for all 
other machinery where your customers have a clutch or 
brake maintenance problem! 








A few select territories are open for distributors who are ff 
interested in building steady, profitable volume. We invite 
your inquiries. 


THE S. Kh. WELLMAN CO. (27s ass 


PIONEERS IN PUTTING POWDER METALLURGY TO WORK FOR INDUSTRY 
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& new war tool 


from a veteran 


toolmaker 


Modern warfare has created demands for 

new types of fighting equipment — which, in 

turn, requires new kip ‘oduction tools. 

Disston, with mg of experience 

in fine toolg vany of these 
watrti 


of a special 
Ordnance. 
* bevel on 
ice of 98 

s had to 

ial dies 

B luring 


: file 
» nd 
= in 
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ac Knives. 





= plant with Disston 
~uservation Control instruction 
=. care. For complete information write 
-vn & Sons, Inc., 823 Tacony, Philadelphia 
Pre, U.S & 


This special file is made with the 
= Pine craftsmanship and extraordinary care that 
* Ihe traditional at Disston... The same high 
standards of quality will be found in such other 
Disston Products as Solid and Inserted Tooth 
Milling Saws; Metal Cutting Band Saws; Carbo- 
y-fitted Circular Saws for non-ferrous metals; 

kad Tool Bits. 
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ANHATTAN 


Conveyor and 
Elevator Belt 
Compensated Belt 
Transmission Belt 

V-Belt 
Air Hose 
Contractors Hose 





Fire Hose Water Hose Rubber Lined Tanks 
Hydraulic Hose Chute Lining Rubber Covered 
Oil and Gasoline Launder Lining Rolls 

Hose . Industrial Brake 
Sand Blast Hose Blocks and Lining 
Steam Hose Molded Rubber Abrasive Wheels 
Suction Hose Goods Bowling Balls 
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S FLEXLASTICS 








WHAT THEY MEAN TO YOU IN INDUSTRIAL RUBBER 


SERVICE e e e Here is a name full of 


meaning—a vital; manifold meaning, the 
importance of which is stressed and high- 
lighted by war and scarcity. 


MANHATTAN FLEXLASTICS* are of over 
1,000 kinds—each accurately campounded of 
one or more forms of “manufactured” and 
natural rubber with different ingredients in cor- 
rect proportions and then given its ultimate 
qualities by closely controlled processing. 


Rubber compounding is an art, seasoned with 
scientific research, development and controls. 
To formulae must be added the skill and ex- 
perience of the processor. “Rubber goods 
made only of rubber would be as useless as 
a cake made of nothing but flour.” 


It is from long practice of this art that the 
three essential qualities have been built into 
MANHATTAN mechanical rubber goods. 
These essential and inclusive qualities are flex- 
ibility, elasticity and lasting service, Together, 


50 YEARS 


—_———  : 


ss sOnly the name is new. Back of 
FLEXLASTICS* is a half century of 
engineering and chemical research and 
experience which combine the skilled 
application of FLEXLASTICS with 
properly located strength members for 
long-lasting service from natural, re- 
claimed and "manufactured" rubbers. 






*The term FLEXLASTICS is a Manbattan Trade Mark. Only MANHATTAN can make FLEXLASTICS. 


they are embodied in FLEXLASTICS*~a term 
which aptly and fittingly describes the various 
types of “rubber” which are used in making 
such MANHATTAN products as flat power 
transmission belts; V-belts; conveyor belts; 
steam, water and air hose; fire hose; oil-well 
drilling hose; rubber covered rolls; rubber lin- 
ings for processing tanks, piping and equip- 
ment; and a myriad specialties used on aircraft, 
ships, war and production equipment. 


The long list of achievements like Condor 
Compensated Belt, Homo-Flex Hose, Homo- 
cord Belt, the Extensible Tip for endless belts; 
Radio-Active Treated Fire Hose and many 
others illustrate how well MANHATTAN has 
applied the art of rubber making. Some of 
these developments, available to industry only 
after Victory, will be important factors in the 
shifting tide of production. 


It will always be sound policy to keep ahead 
with MANHATTAN. 






OF RESEARCH 


—_— 


~ » « Compounding of the several types 
of “manufactured” and natural rubbers 
with other ingredients and processing 
them to obtain the required chemical and 
physical qualities is another important 
contribution by MANHATTAN to the 
comprehensive advantage you will obtain 
from FLEXLASTICS.* 





THE MANHATTAN RUBBER MANUFACTURING DIVISION 


of RAYBESTOS-MANHATTAN, INC. 
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Bidustries are running into a lot of tough problems 
these days. That’s to be expected in war time. For 
example, here’s one that happened in an un-named 


machine company. 


They were drilling 2’’ holes through 4” of forged 
SAE 4140 steel. The cutting oil in use wasn’t up to the job. 
They got only 4 to 8 holes per grind, and they couldn’t get 
a good finish. Then they tried “Keystone’s” Kelco No. 1. 
The work came out so well that they stepped up the RPM 
of the machine from 37 to 64 and pushed up the feed from 
14" to 34" per minute. Production immediately increased 
to about 35 holes per minute, and one man was able to 
back the drill from the hole where three men had _ been 


needed originally. 


Industrial increases of this sort have become a duty today, 
and it’s important to bring the attention of your customers 
to “Keystone” Specialized Lubricants. That’s not hard to 
do when you show them how “Keystone” Products cut costs 
and help production. The “Keystone” Distributor will help 


you with recommendations. 


KEYSTONE LUBRICATING CO. Est. 1884 
21st, Clearfield & Lippincott Sts., Phila. 32, Pa. 
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TRADE MARKS 
REG. U. S. PAT. OFF 


SPECIALIZED 
LUBRICANTS 
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They provide protection against vibration and torsion 


SERVICE: Recommended for service on steam, 
oil, water, brine, Freon, compressed air, acid, 
carbon-dioxide and gas lines for steam working 
pressures from 125 to 300 lbs. 


TYPES: Faircoseal Bronze Valves are made in 
gate valves with solid wedge, non-rising stem .. . 
globe valves with renewable composition disc; 
regrinding bronze disc and integral seat; plug- 
type dise and renewable nickel-alloy seat and 
disc; regrinding nickel-alloy disc and renewable 
seat. . . swing check and lift-type check with 
bronze disc. Available in sizes from 14” to 2”. 


FEATURES: Faircoseal Bronze Valves contain 
preinserted rings of Sil-Fos 
silver brazing alloy in the 
port openings, with which 
valve and pipe can be easily 
brazed together by applying 


THE FAIRBANKS COMPANY 


NEW YORK, N.Y 


393 LAFAYETTE ST., 
ekase). ESS: 


Distributors 


MILL SUPPLIES 


an oxy-acetylene flame. When connected to 
brass, copper or copper-nickel pipe or tubing, a 
“Silbraz” or silver-brazed joint is formed—not 
a soldered joint. 


It 1s designed to withstand as much tension, com- 
pression, torsion, vibration and corrosion as the 
pipe with which it is connected. These joints 
have high tensile strength and will not pull apart 
at any temperature to which the valve or pipe 
can be safely subjected; yet they can be taken 
apart, if desired, by a reapplication of oxy- 
acetylene heat. No 
wicking, solder or 
pipe dope is needed 
to make a tight seal. 


OTHER 
FAIRBANKS VALVES 


Bronze Globe, Gate, Angle 

Cross and Check Valves 
Iron Globe, Gate, Angle, 

Cross and Check Valves 
Faircoseal Bronze Valves 
U-Bolt Gate Valves 
Asbestos Packed Cocks 
Bronze Radiator Valves 
Sphero Ball Valves 


Write for Catalog 
No. 42. 


PITTSBURGH, PA 


in Principal Cities 


AUGUST, 1943 













Much tool breakage is caused by over- 1. Last longer, because less material 








dulling. Cutting tools should be exam- is removed when re-sharpening. 








ined periodically while in action; they 2. Produce more, and with better finish. 


should be sharpened at regular time or 3. Insure utmost accuracy, with fewer 


production intervals, regardless of their rejects. 


apparent condition. 4. Reduce tool and labor costs per unit. 


Besides being less liable to break- Sharp tools are economical tools. 


age, sharp tools will: Keep them working for Victory! 










|| NATIONAL 
TWIST DRILL @ | 


TWIST DRILL AND TOOL COMPANY 
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And that’s what they get!” 


| As makers of Star Hack Saw Blades, we are bending 
) every effort towards speeding our distributor deliver- 
| ies. We realize that your essential wartime customers 
must get the blades they want when they want them. 
We shall keep on doing all we can to supply you. 
The increased war-worker demand for Star Hack 
Saw Blades is being backed by wide-spread advertising 
which stresses Star’s longer life, faster metal sawing 
and ability to take the tough jobs in stride. 


*T. M. v.* —Blades bearing the name "Moly" are made 
only by Clemson Bros., Inc. and affiliated companies. 
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Talk of the Trade 


DOWN ON THE FARM: Never one to take half measures, Lin White 
(ex-WPB and now just White Supply) boasts an eight-acre victory garden 
which features a plot of 2,200 tomato plants .. . Employees of his company 
will share in the crop, come harvest time. 


HEAD MAN: The new head of the Industrial Marketing Council of 
Cleveland is Wilmer Cordes, sales promotion and advertising manager 


of American Steel & Wire. 


KNOW YOUR “ISMS”? If you have any trouble keeping your “isms” 
straight or remembering what administration passed which bill, how much 
currency was in circulation at such and such a time, or some similar 
information, T. G. Longworth (Barrett-Christie) can give you an answer, 
without benefit of notes . . . His luncheon companions are thinking of 
tagging him “Eneyclopedia” Longworth. 


ON THE SERVICE FRONT: Muskegon Hardware & Supply Co., em- 
ployees have received first hand reports on the auxiliary branches of the 
Army and Navy .. . Marie Pulaski sports the Army khaki while Marva 
Wickland wears the Navy blue . . . Both told John Workman, president, 
they are getting quite a boot out of serving .. . Capt. Milt Cummings, 
former associate editor of MILL SupPLigs, is now attached to Allied 
Headquarters in Africa... Lt. Fred Snyder Jr., (Fiske Bros. Refining 
Co.) after being in four or five major North African campaigns, is now in 
the intelligence unit. 


BACK ON THE JOB: G. E. Willey (Waverly Petroleum Products) is 


back on the job after a siege of illness. 


ON THE FIRING LINE: A sample of direct action by a distributor was 
given Pittsburgh by A. J. Williams (Chandler-Boyd Supply) when as 
district OPA Director he dismissed the commodity rationing board chair- 
man and the entire gasoline ration panel in suburban McKeesport. . . . 
The board hadn’t liked OPA’s mileage table and drafted one of its own. 


WINGS: Bernard Martin (Seither & Ellis) was commissioned a fighter 
pilot (second lieutenant) on June 22 at Williams Field, Chandler, Ariz. 


STILL CHAMP: Frank Green (Delta File Works) managed to get away 
for a few days vacation last month and now he can talk about the fish “so 
big” that almost got away but instead wound up in the Green frying pan. 


DEMOCRACY AT WORK: Jim Lindsay (Abrasive Machine & Supply) 
feels his fishing party will be ready for any emergencies. .. . Jim is going 
on an expedition into the Canadian north woods and will have as com- 
panions a couple of Carborundum men, a chemist, a college professor, a 


garage mechanic, arid an electrical engineer. 


HASTE MAKES WASTE: Baltimore cab drivers all know James H. 
Taylor (Taylor Supply Co.) and refer to him as the man who never gets 
impatient . . . They'll tell you that when he calls he never gets upset because 
he has to wait a few minutes . . . The result is that he rarely has to wait, 
usually receiving “on the button” service. 
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Taking on a new line 
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Our own “Information Please” 


What, no Marine? 
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Victory Vacation...for Your Industrial Distributor 


The Industrial Distributor, with few 
exceptions, will spend his vacation 
hunting this summer, but not in the big 


woods. Instead, he'll be right on the 
job, hunting and finding the hard-to- 
get supplies you need to keep produc- 
tion moving. 

Giving thorough, painstaking atten- 
tion to every supply problem you toss 
in his lap is a habit he acquired in 
peacetime, and if it leaves him only 
time for a “Victory vacation”, he’ll 
make the sacrifice cheerfully. He is now 
fully organized for war, and his serv- 
ices have been revised and expanded to 
give you the help you need now. 

He is still the unfailing source of 
complete Buying Information on al- 
most any item, knowing all sources of 
supply. 

He understands industrial design, 
and can suggest practical changes to 
allow Substitution of “standard” items 
when “specials” are unavailable. 


He can help you get proper Priority 
ratings, and help determine the stand- 
ing of your orders under Allocation 
Classification. 

He can provide valuable help in Sal- 
vage, furnishing repair parts and serv- 
ice to put irreplaceable operating equip- 
ment back on the job. 

He can suggest practical Conserva- 
tion measures — to keep equipment op- 
erating efficiently —to prevent break- 
downs that stall production. 


Make use of this ready, resourceful 
cooperation of your Industrial Distrib- 
utor...to keep your deliveries on 
schedule . . . to help speed the day of 
Victory. 

When you need facts about valve se- 
lection, installation, or maintenance, 


call your Jenkins Distributor. 
Jenkins Bros., 80 White Street, New 
York 13, N. Y 
Atlanta, Ga 

delphia, Pa.; 
Bros., Ltd., 


s.; Phila- 
Chicago, Ill. Jenkins 
Montreal; London, Eng 


JENKINS VALVES | 


SINCE 


1864 


For every industrial, engineering, marine and power 


plant service... 
Corrosion-Resisting Alloys . 


in Bronze, Iron, Cast Steel and 
. 125 to 600 Ibs. pressure. 














PUBLIC DISTRIBUTORS 
KNOW THEIR “Synthetics” 


% With the subject of synthetic rub- 

ber comparatively new and of popular interest, 

Republic Distributors are in an informed and 

experienced position to discuss its use in indus- 

try. Four and a half years before Pearl Harbor, 

Republic announced synthetic-improved me- 
REPUBLIC’S chanical rubber products—-branded REPRENE. 
5-Point Policy Hose, belting, packing and molded goods with 
Se Re ke ee the REPRENE brand were found to have char- 

a een oe acteristics never possible with natural rubber— 
resistance to oil, solvents, heat, light and age. 





A qualit of roduct unif y . : . . 
p 4 good and capable of deliy This high quality line has been a part of these 


vice results that should reason ° ° 9 . . 

aupected distributors’ sales and service since 1937. 

ay A tries Rotts indecing t0: ins Advertising, featuring REPRENE branded 
pomdie aggressive come tron ” 


reasonable proht return synthetic products and the Republic Distribu- 
2 cage yan ge ea Mtge tor’s role in wartime industrial efforts, is being 
source of supply, other direct of in 





direct, among the trede covered by 
Gy to dey sorcitdtions 


used in current issues of Business Week, News- 
week and in business papers. 


exnciELr 


Selling helps of + amounts 
so that his sales force may be given 
the advantage of specialized training.snd We Art 
» knowledg of the product sold - — — PARTICIPANTS Im THE 
OWRERSHIP AND OPERATION 
or 
MATIOMAL SYNTHETIC RUBBER 
CORPORATION 











Mill Supplies 
Pour It On! 


(A communiqué on combined distributor-industry operations) 


In all likelihood distributors and members of their organizations will soon find their usefulness 
in the war program multiplied many times over. The matter merits utmost attention now so that mill 


supply people may be able to meet their opportunity when it comes to them. Here’s the situation as we 
see it and what we propose to do about it: 


1. The enemy’s defensive plight dictates a strategy of “pouring it on” without mercy. The armed 
forces have set up a choice advantage for themselves and must capitalize on it decisively. 

2. Victory over the U-boats and shortening of supply lines by eliminating the around-Africa 
route releases many millions of tons of ships to haul the stuff overseas. The end of desert warfare 
and advent of land fighting calls for entirely new types of equipment. 

3. To help the military strike boldly, and to meet its new requirements there must be accelerated 
effort, particularly on the industrial front. Production records must give way to production miracles. 

4. Reserves of manpower, materials and machines are already stretched to the limit. That means 
the era of expansion is about over. From now on all major advances in the output of war products can 
only come through production refinements, improved techniques, greater efficiency. 


5. The efficiency phase of war production, about to dawn here as it did months ago in Britain, 
will produce a keener-than-ever demand for the practical knowledge and intelligent help of industria] 
distributors and salesmen. Already countless ideas and suggestions have come from this group to help 
industry cut corners, save time, speed up the job. Though these ideas may have been of minor stature 
individually, their sum total has been a more than moderate contribution to the war program thus far. 


6. In many cases benefits of new distributor-developed ideas have been confined to the locality 
in which they were born. To attain their full effect, details of such ideas should be made available to 
all sections of the country and all industrial supply people. 


7. A pool is needed wherein all distributors and salesmen may study recent advancements in 
applications and uses of products they sell so that this knowledge can spread to industry. 

8. To fill that need the entire September issue of MILL SUPPLIES will be devoted to a presenta- 
tion of the latest available efficiency measures which have come via the better use of industrial supplies, 
tools and equipment. Sketches, photos and short text will be employed to create a compact manual 
which should add to the effectiveness of everyone engaged in the industrial service of supply. 

9. Heightened emphasis on efficiency is a challenge and a stimulant to this industry. It opens up 
an opportunity to build on the distributor’s already great assistance to the war effort, to pitch in and 
help the war plants lick a problem as tough as any they have yet had to face; a problem which will 
directly determine whether the war and the casualty list will be gruesomely long or relatively short. 


10. For distributors, salesmen and ‘all others who want to do a better job throughout the war, 
careful study of and frequent reference to the September MILL SUPPLIES is recommended. 


” * JOHN J. WELCH, Editor 





YOUR RIGHTS IN 
RENEGOTIATION 


By JOHN J. WELCH, Editor 


Distributors may not like it, but a program is already 
under way to cut back their taxes beyond the provisions 
of Internal Revenue laws. To arrive at a rebate figure 
that is proper, within the terms of the Renegotiation 
Statute, the provisions of that Act should be fully under- 
stood. This study is presented after exhaustive research 
of price adjustment policies, particularly as they apply 
to dealers in industrial supplies. 





WAR DEPARTMENT PRICE ADJUSTMENT FIELD OFFICES 
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LEGEND 
. Office of Chief Engineers 

. Office of Chief Signal Officer 

. Office of Quartermaster General 


3 
Army Air Forces 4 
5 
6. Office of Chief of Ordnance } 
7 
8 


l. Materié] Command 


Services of Supply 
2. Office of Surgeon General 


. Office of Chief of Chemical Warfare 
. Office of Army Transportation Corps 


Majority of renegotiation cases are handled by the War Department. 
Other agencies empowered to renegotiate are: Navy Maritime Commis- 
sion, War Shipping Administration Defense Plant Corporation, Metal 
Reserve Company, Defense Supplies Corporation and Rubber Reserve 
Company. As indicated in this map, War Department renegotiators 
work out of field offices. Investigators of the other agencies headquarter 
in Washington. General observation of current practices is that dis- 
tributor cases are assigned to the agency, or section of an agency, 
predominantly represented in the distributor's sales records. 
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IN THE PROFIT RENESOTIATION 
of one small concern, proceedings had 
advanced to the point where several 
executives of the company were in 
Washington for the final meeting w ith 
officials of the Price Adjustinent 
Board. After representatives of the 
firm had been heard, they were a-ked 
to withdraw to a small room across 
the hall while the officials evaluated 
the facts and determined, in private, 
how much of the company’s profits 
should be rebated to the government. 

It was a knotty problem and the 
men were kept waiting some time. 
Eventually the deliberations of the 
board members were interrupted by 
two other officers who entered. “Your 
visitors,” said one of the late-comers, 
“have started a nice little gin rummy 
game in that room across the hall.” 

“Well.” asked the chairman of the 
hearing. “are they playing for high 
stakes?” 

“We asked them that. and _ they 
said, ‘Not nearly so high as those 
across the hall.” 

Chances are that “little room across 
the hall.” either in Washington or in 
Price Adjustment field offices through- 
out the country may soon become 
familiar to hundreds of distributors. 
That prophecy is borne out in the 
statement of Arnold Stifel, PAB (see 
page 58). 

Already distributors in many sec- 
tions of the country have had direct 
experience with renegotiation. Some 
have had only a request for prelimi- 
nary data and have heard nothing 
further. Others are now engaged in 
meetings with PAB representatives. 
A third group's cases have been com 
pleted, either by making final pay- 
ment to the government or by receiv- 
ing an assurance that profits are not 
abnormal and thus need no readjust 
ment. Rebated sums vary widely. 
some as low as $2.000, others as high 
as $60,000, before taxes. 

The pace of renegotiation is step- 
ping up. In a four-week period end- 
ing June 19, almost half as many 
written or verbal settlements were 
reached by the War Department (the 
program is also carried on by the 
Navy and Treasury departments and 


the Maritime Commission) as in the 
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period of almost thirteen months from 
April 28, 1942 (when the Statute 
took effect) to May 22, 1943. Such 
acceleration hints PAB will keep its 
promise to renegotiate all cases 
where it believes the Act should be 
applied, including distributor cases. 

As the program advances. more 
knowledge is gained concerning its 
method of Distributor 
cases are difficult, because of the ne- 
cessity for determining what sales are 


operation. 


or are not subject to review, and the 
action taken in different cases varies 
widely. However, it is now becoming 
possible to mark out some general 
lines within which distributors may 
get a better idea of what to expect. 
and how to prepare for the visit of 
the renegotiators. 


PURPOSE Major Harley Ste- 
vens, Executive Secretary of the War 
Department PAB, declares that rene- 
gotiation “is designed to get the con- 
tractor to agree to a figure he would 
have been willing to accept if he had 
been bidding in a really competitive 
market and knew at the time what he 
now knows about his costs and mar- 
gin of profit.” Under Secretary of 
the Navy Forrestal told the Truman 
Committee that renegotiation “is for 
the purpose of preventing excessive 
war profits in the best interests of 
both Government and companies do- 
ing business with the Government.” 
He expressed the intention that “prof- 
its be held to levels reasonable in the 
light of sacrifices which war demands 
on the whole nation.” 

In the 


aimed at reviewing and readjusting 


beginning renegotiation 
contracts and subcontracts where pre- 
liminary estimates were too high. On 
the contention that the Government is 
the major and sometimes the only 
customer for many items outside the 
area of actual war materiel, even 
though these items were not being 
bought directly by the Government. 
attention eventually turned to _pro- 
ducers and sellers of other equip- 


ment, tools and supplies. 


PROCEDURE — (Various PAB 
divisions may proceed in different 
ways, but the description given here 








FACTUAL INFORMATION REQUIRED 
BY RENEGOTIATION BOARDS 


1. Detailed balance-sheets for the fiscal years ended in 1936 to 
1942, inclusive. 

2. Detailed operating statements for the fiscal years 1930 to 
1942. inclusive. 


statements for periods subject to renegotiation should show 


(Note—Sales and cost of sales in operating 


breakdown between renegotiable and non-renegotiable — busi- 
ness. } 
3. Detailed analysis of surplus for the fiscal years 1930 to 1942 
inclusive. 


1. Detailed balance sheet as of the latest date available. 

5. Detailed operating statement for the portion of the current 
fiscal year to the latest date available. (See note to No. 2.) 

6. Statement of surplus for the current fiscal year to the latest 
available date. 

7. Estimated statement of operations for current fiscal year. 
(See note to No. 2.) 

8. Depreciation and amortization basis. 

9. Methods used in distributing overhead and in the allocation 
of sales and cost of sales between renegotiable and non-renego- 
tiable business. 


10. Schedule of administrative and selling expenses for recent 
periods. 

11. Schedule of commissions and bonuses paid to others for recent 
periods, 

12. Schedule of non-operating income for recent periods. 

13. Provisions for and nature of extraordinary reserves. 

14. Excess-profits-tax credit and basis of computation. 

15. Statement of advance payments and guaranteed loans. 

r 

16. Statement of facilities. 

17. List of principal stockholders with number of shares of each 
class of stock owned by each. 

18. List of affiliated companies, relationship and percent of own- 
ership. 

19. List of company’s officers, directors, and executive employees 
showing for each: 
(a) Compensation paid, including bonuses, usually for each 
period for which financial statements are furnished. 

(b) Stockholdings, including those in parent, subsidiaries, and 

afhiliated companies. 

(c) Relations to other companies and organizations. 

20. List of principal suppliers ($100.000 or more per year). 


21. Brief history of company. 


nN 


tbo 


Statement of company’s war production record. 


tN 
ac 


. Statement of special contributions of contractor to war pro- 
duction. 
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is representative of operating methods 


observed.) Renegotiation advances 
by stages. The first step occurs when 
a PAB accountant or analyst visits 
the distributor to obtain a prelimi- 
nary idea whether the distributor's 
profits ought to be scaled down. On 
this first visit the investigator will 
want such information as: 

1. Copies of the company’s regu- 
lar financial reports, including bal- 
ance sheets and income and surplus 
statements for the years 1936 to 1942, 
inclusive. 

2. Copy of the company’s latest 
balance sheet and its income state- 
ment for the current year to the most 
recent available date. 

This preliminary study may reveal 
that profits are not excessive in the 
eyes of PAB. If so, the company is 
given a release from renegotiation for 
that period. If not, further and more 
searching information is required. 
(See table, “Factual Information Re- 
quired by Renegotiation Boards” ac- 
companying this study. ) 

The 
fronted here with the question of 


whether or not to enlist the aid of an 


smaller distributor is con- 


accountancy expert, or legal help. 
Some feel that to do so would tend 
to antagonize the investigators and 
On the 
hand, Commander N. Loyall 
McLaren, of the Navy’s Price Adjust- 


ment Board. recently declared that 


thus risk harsher treatment. 
other 


“the tendency on the part of members 
of the board where a contractor has 
no auditor is very definitely to look 
upon the case with a somewhat jaun- 
diced ey e.” 

After the distributor has supplied 
the additional data. meetings with 
PAB officials come more frequently. 
Proceedings are quite informal. Cost 
items are debated back and forth and 
trading continues until the final agree- 
ment is concluded and reduced to 
writing. 

In most cases the important yard- 
stick is the average of profits earned 
1936-1939 inclu- 


sive, although this is not to say that 


between the years 


profits are arbitrarily cut back to that 
figure. As a rule as the volume of 
sales goes up during the period of 


renegotiation, the profit percentage to 
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By ARNOLD G. STIFEL 


Member War Department 
Price Adjustment Board 


EDITOR’S NOTE: Before publication 
in the July MILL SUPPLIES of the 
lead editorial, ““A Law Misapplied”’, 
an advance copy was given to officials 
of the War Department Price Adjust- 
ment Board. The opportunity 
then them of covering the 
points raised by a statement of their 
Mr. Stifel accepted that offer 
and his statement presented here out- 


was 
offered 


own. 


lines the Department’s policy regard- 
ing the renegotiation process and its 
applicability to industrial distributors. 
Mr. Stifel retired in 1941 as president 
of the financial house of Stifel, 
Nicolaus & Co. 1912-13 he con- 
ducted an export and import business 
in Mexico City. He is president and 
director of the Park Plaza Hotel and 
director of Curlee Clothing Co. He 
joined the Price Adjustment Board in 
October, 1942. 


In 


A LEAD EDITORIAL in the July issue 
of Mitt Suppties questions whether the 
Renegotiation Statute properly applies to 
businesses in the industrial supply field. 
As is commonly known, renegotiation has 
already begun among industrial distribu- 
tors. This step is based on a soundly con- 
sidered view that renegotiation applies to 
a business such as the industrial supply 
function. Let me outline some facts: 

The Act requires renegotiation on the 
part of companies holding contracts or 
subcontracts with any of the affected gov- 
ernmental agencies (War, Navy and Treas- 
ury departments, Maritime Commission, 
War Shipping Administration and now 
the Defense Plant Corporation. Defense 
Supplies Corporation, Rubber Reserve 
Company and Metals Reserve Company). 
The Act states that “the term ‘contract’ in- 
cludes a subcontract and the term ‘con- 
tractor’ subcontractor.” The 
Price Adjustment Boards have interpreted 
subcontracts and subcontractor to extend 
to the lowest tiers. 


includes a 


The reason for this interpretation is 
indicated by the following excerpt from 
the Act, which has further significance 
for the purpose of this discussion: 


“The term ‘subcontract?’ means any 
purchase order or agreement to per- 
form all or any part of the work, or 
to make or furnish any article (italics 
mine) required for the performance 
of another contract or subcontract. 
The term ‘article’ includes any ma- 
terial, part, 
equipment 


assembly, machinery, 


or other personal prep- 


” 


erty. 
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be allowed is reduced. This percent- 
age is checked against the perform- 
ance of other companies operating 
under similar conditions. Compen- 


The 


distributor should represent clearly 


sating factors are considered. 


and fully all increased costs, enlarged 
risks and other elements which have 
the of his 


since pre-war days. Before giving 


altered aspect business 
attention to these items, this study 
will take up the process of segregat- 
img items not rightfully subject to re- 
negotiation from those that are. 
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WHAT IS RENEGOTI- 
ABLE? —|t is vital that the distrib- 
utor understand in the beginning that 
not all of his profits are subject to 
The ; 


tended to apply only to profits on 


renegotiation. process is in- 
sales that may be regarded as gov- 
ernment business, either direct or in- 
direct. His best opportunity to keep 
to a minimum the amount recaptured 
by renegotiation lies in accurately 
segregating exempt from non-exempt 
sales. The burden is on him to find a 
formula for doing this that will be 
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Henegotiation of Distributors 


It seems to me that the foregoing would 
indicate that the Act is unequivocably 
clear in its relation to the industrial sup- 
ply field. 

A special report published by Miri Surp- 
puies in November. 1942, and distributed 
generally by a committee representing the 
industry as a whole terms distribution “a 
first rank factor in conducting the war”. 

This study showed that 974 percent of 
the industry’s orders were on priority rat- 
ings. Largely high priorities. In other 
words, war work. From this war work, ac- 
cording to the study, sales volume had 
increased from $873.892,000 in 1939 to 
$1,800,799,000 in 1941, and to an estimated 
$2,250,000,000 in 1942. Thus, volume in- 
creased more than 2!4 times as a result of 
the war and was at least 97!4 percent on 
war work. In 1943 there has been some de- 
cline in volume, probably about five per- 
cent to the middle of the year. 

The profit curve industry-wise, is not 
available, but it would seem reasonable to 
assume that, because of the war and at- 
tendant higher volume, industrial supply 
firms have enjoyed a substantial increase 
in profits. 

In view of the facts that (1) the indus- 
trial supply business is one of the types 
of business specifically referred to in the 
volume 
has increased sufficiently to suggest that 


Renegotiation Act, and. (2) its 


present profits, due to war business, are 
at an r:ormal rate, the renegotiation pro- 
cedure seems to have a proper application 
in the industrial supply field. So, let us 
consider some of the aspects of renegotia- 
tion as they affect mill suppliers. 

Every effort has been made to approach 


the problem from a constructive stand- 
point. At the outset it was apparent that 
two alternative courses presented them- 
selves. First, renegotiation could be ac- 
complished on such as basis as to disallow 
and discounts at 


excessive commissions 


the source. That is, manufacturers com- 
missions and discounts to dealers would 
be disallowed in the renegotiation of the 
the that 
seemed excessive. In many ways this pro- 
cedure might have been the simpler of the 
two alternatives from an 


manufacturer to extent they 


administrative 
standpoint and from the standpoint of 
the latter 
in the philosophy of the 
However, it 


encouraging lower pricing. 
ging £ 


being basic 
price adjustment agencies, 
that this 


sessed at least one important inherent dis- 


was believed alternative pos- 


advantage so far as concerned the mill 
supply industry. It might disrupt estab- 
lished price schedules and trade practices. 

So, the alternative of renegotiating di- 
rectly with supply firms was adopted. 

However, a program is now in process 
of development by the War Department. 
the Navy Department and all other De- 
partments and Services for the purpose 
of forward pricing by a system of prefer- 
ential discounts which should not inter- 
fere with catalogue list prices. The success 
of this program depends entirely upon 
the cooperation of the producers of stand- 
ard commercial articles and the normal 
distributing outlets for such products in- 
cluding mill supply dealers. It is hoped 
that, by such cooperation, price reduction 
of standard commercial articles may be 
achieved while still preserving catalogue 
list prices for the post war period. 


One of the great advantages of the re- 
negotiation procedure is that it does not 
place industry in a_ profit’ strait-jacket. 
Renegotiators are carefuly selected men 
of wide business experience. As attested 
the 


earlier this year investigated the whole 


to by Truman Committee, which 
subject. they represent an outstandingly 
able group of men of high integrity and 
Careful has 


sound judgment. selection 


been necessary because judgment does 
play so important a role in making the 
profits fit the merits of the case. 

When the problem of controlling war 
profits was being discussed in Congress 
early in 1942 it was proposed to limit com- 
panies providing material and services to 
the armed forces to 6 percent net. 
Alarmed at the prospects of such a profit 
strait-jacket, which would 


bankrupt 


probably 


some companies and permit 


others to flourish, the National Associa- 
tion of Manufacturers protested such a 
proposal. In a pamphlet published in May 
of last year (the Renegotiation Statute be- 
April 28, 1942) NAM 


arbitrary 


came effective on 
“Any profits 
would be inequitable and impracticable 


said: limit on 
if applied at an equal rate to all indus- 
tries.” The War and Navy Departments 
and the Maritime Commission shared this 
opinion, and felt that any arbitrary profit 
limitation would severely handicap 
orderly procurement. While we all tend 
to abhor “law by men” it appeared that in 
handling this problem, it was likely to 
prove more satisfactory than a rigid profit 
formula or series of formulae. 

In the administration of the Act con- 


(Continued on page 180) 
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acceptable to officials handling his 
case. There is no clearly defined 
guide for him to follow but the object 
is to determine how much of his total 
sales finds its way into Government 
contracts. Those who struggled last 
year with “end use,” and the previous 
year with the Defense Supplies Rating 
Plan and PD-25-c will quickly recog- 
nize the difficulty. 

PAB has not completely clarified its 
stand on “end use” but in many cases 
there has been a disposition to con- 
fine the analysis to items sold for pro- 


duction purposes and to exempt items 
used for maintenance and repair. 
To speed up the job, renegotiation 
officers seem willing to be guided by 
a reasonable sample taken from the 
distributor's business and to apply 
the findings of this sample to over- 
all sales and profits figures, percent- 
age-wise. It is probably advisable to 
canvass a portion of the customers 
for a declaration of the end use to 
which products are put after being 
bought from the distributor. The cus- 
tomer is not legally required to fur- 
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nish such information. Before taking 
this action, the distributor and PAB 
officials should reach an agreement 
that the formula to be followed is 
acceptable to both. The Army Air 
Force has prepared a printed memo- 
randum of the principles to be used 
in segregation of renegotiable and 


non-renegotiable business 


SPECIFIC EXEMPTION- 
The Renegotiation Statute specifically 


exempts contracts for the output of 


(Continued on page 181) 
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MAKE YOUR PLANS TOD A)ox 


Memphis distributors, preparing for larger and more 
diversified post-war city, see guiding salesmen, educating 
users On many new products as important key jobs. 


By FRANK J. CLEARY, Western Editor 


HAvinG WaTcHeD and helped their 
“A-10, P-100 territory” change almost 
overnight into an “AA-1 and AA-2X 
area, Memphis distributors are now 
laying plans for shouldering the grave 
responsibilities which will be theirs in 
servicing a larger and more diversi- 
fied Memphis in the post-war era. 

It was E. C. Blackstone, head of 
J. E. Dilworth who a year ago classi- 
fied Memphis as an “A-LO, P-100 ter- 
ritory.” Other Memphis distributors 
were worried too. The future seemed 
to hold nothing but dark days for the 
cotton gins and sawmills. But just 
when things were at their darkest, the 
sun burst through in the form of 
AA-1 and AA-2X ratings for the saw- 
mills and cotton gins. Then, on top 
of this, came new industries. Not war 
babies. but substantial and diversified 
manufacturing firms—76 of them. 

With the change has come the con- 
viction that industry will continue to 


take advantage of short winters, plen- 





E. C. Blackstone (left, in above photo) helps Max Wells, 
salesman specializing on government contract work, an- 
alyze a hoisting problem. Mr. Blackstone, president of 
J. E. Dilworth Co., is one of the Memphis leaders in post- 
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tiful labor supply, adjacent natural 
resources such as lumber and TVA 
electric power, and direct connections 
by rail, highway and barge to all 
parts of the country. 

J. E. Dilworth pictures the job of 
the supply salesmen as falling into 
two phases. The first and primary 
job will be a return to “watching old 
man overhead” for industry; helping 
customers cut cost of operations on a 
bigger scale than ever before. The 
second function, he believes, will be 
downright hard selling designed to 
educate users on new products. 

Richard Alcott, Reichman-Crosby, 
is thinking along similar lines. The 
moment the shooting stops he plans 
to have every new and old salesman 
back for refresher courses. 

T. Walker Lewis, Lewis Supply. is 
correlating information on fabricat- 
ing, welding and construction meth- 
ods which he believes will prove in- 


valuable in the post-war period. 
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What Distributors Are Do Thin. 


By AND LARGE, industrial distributors 
dividually have been too busy serving 
day-to-day needs of war industries to 
much post-war planning. But they are 
no means asleep. Some of the things t 4» Our sa 
are doing, and thinking about, are yconsidera 


our territory, we've set up a separate ai 


craft supply department, manned by g » What 
cialists, and stocked exclusively to senj¥" * ' 
staff, bu 


the particular needs of this great new ig® 
dustry.—Far West. 


> Re-conversion will require expert assis 
ance in re-designing power transmissig 


equipment. We're re-vitalizing our tra PSo far 
mission set-up to meet this comiq™!ment 
market.—Middle West. expect t 

side jol 


P We're staging the strongest sales prdmany re 
motion drive in our history in order t}more ef 
maintain contact with customers our sale; 
men have been forced to neglect in oth \» After 
ways. -East. invento’ 
. the fave 
P Alloy steels are becoming more inj our sys! 
portant to the distributor. To handlstocks « 
this line, we’re planning (1) to expand 
our alloy steel sales service and (2) yy 
set up a tool and machine clinic where °” 
customers can come in and try out ney tet : 


= » are stu 
equipment.— East. “ee 
asiv 

7 9 ' 
P We've selected a group of spe ib 
lines on which our major sales effort é th 


be concentrated, and have scheduled sale uts.- 





war planning. J. E. Dilworth (right photo), founder of the 
company, believes both distributors and industry must 
prepare now for a return to watching more closely the 
cost of operations. 

























> Do Thinking about Post War 


utors 
ving 
es to 
¥ are , ; 
ngs th? Our sales territories will be re-shufiled 
are jconsiderably, when it is possible to do 
«, according to a plan which will give 
ys more intelligent coverage of the local 
rlants ijmarket.—Middle West. 


rate aj Pane 
by g >What the distributor needs after the 


war is not a “department store” sales 
staf, but men who are trained to serve 
specific types of industry. This is to be 
the aim of our sales program. 

Tt assis —North East. 
SM issio) 
ur trang 
comin 


meetings for five months to make our 
glesmen “experts” on them. 


Middle VW est. 


rts. 


to sery 
new i 


>So far as possible after filling our com- 
mitments to service men after the war, we 
expect to keep women in many of the in- 
side jobs they are now handling. On 
les prdmany routine operations they have proved 
order thmore efficient than men.—Middle West. 


ur sale ae th bi 
in oth P After the war. the distributor with his 


inventory under close control will be in 

the favored position. We have re-vamped 
ore imoursystem and are carefully watching our 
handl stocks of every item in the warehouse. 
expand —East. 





(2) ta. o ; ; ' : 

‘> New industrial materials will have a 
> wher ess : a 
great effect on distributor business. We 
are studying plastics--and the tools and 
' asives needed to fabricate them — so 
pe {! be able to aid local plants in adopt- 
ort « these material for peace-time prod- 
ed sale ucts. North East. 


ut new 
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m TOMORROW'S MARKETS 


Leavenworth distributor recalls conditions in 1918, warns 
distributors to plan now to prevent making same mis- 
takes; cites contract cancellations as No. 1 problem. 


By ANTHONY C. JELINEK, Great Western Mtg. Co. 


POST-WAR PLANNERS are telling us 
that the many pitfalls of 1918-19, 
and the immediate years which fol- 
lowed will be done away with after 
this war because of the great expan- 
sion in American business. 

“War production will be immedi- 
ately turned to peace-time produc- 
tion,” they say. “When the war is 
over, the high geared production ma- 
chine we have built up will continue 
to operate, turning out materials 
130.000.000 
people in the United States, to say 


badly needed by the 


nothing of the needs of our allies and 
the conquered countries,” quotes a 
planner. 

That is fine, but . . . isn’t it time 
to do the planning now? 

Let’s look at the picture at the end 
of World War One. I was reasonably 
new in America and I spent a good 
deal of time studying the situation. 

Almost all industry had been con- 


verted, just as it has been now, to 





Anthony C. Jelinek (left) has 
been connected with the indus- 
trial supply business for 25 
years. He was born in Old Bo- 
hemia, attended college in 
Kutna Hora, finishing his formal 
education with a scholarship in 
engineering at the University of 
Prague. When he came to the 
United States, a desire to see 
the “West” landed him in Lea- 
venworth, Kansas, on Christ- 
mas Eve, 1917. He tried to enlist 
but because of incomplete ‘hat- 
uralization papers was advised 
to go into some war plant. He 
secured a position as chief engi- 
neer and designer for the Great 
Western Mfg. Co. and has been 
with this company ever since. 
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high speed war production. There 
was but one order of the day and 
that: Deliver the goods regardless of 
cost. Distributors and their custom- 
ers had large inventories which in 
most cases would not fit peace time 
demands. There was some careless- 
ness in stocking materials which had 
no rightful place even in the war- 
time program. There was a lot of 
carelessness in stocking materials 
which lacked conversion qualities. 

Isn't this same situation, to some 
degree modified, true for 1913? ’'m 
afraid it is, but let’s get back to 1918. 
Post War markets had been neglected. 
New workmen had been trained for 
war jobs but with little thought or 
attention to conversion needs. All 
business was at such a fast pace and 
red tape so thick that there seemed to 
he no time for planning. Anyway to 
fill the orders and get on to another 
day—another month. 

Then came November Lith, 1918. 
All war contracts were cancelled. and 
the government was slow in getting 
around to war contract settlements 
in some cases very slow. This meant 
that distributor customers in 1918 
19-20-21 had large amounts of their 
capital tied up in inventories and 
tools and — equipment materials 
which, for the most part were useless 
to the task of conversion. In some 
cases it was three or four years be- 
fore any setthkement was made, and 
then it was frequently for only a small 
per cent of the estimated amount due. 

What will be the difference after 
World War Two? Very little, unless 
steps are taken now to see that we do 
not make the same mistakes twice. 

Business. large and small, should 


(Continued on page 192) 
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Guard the Hands 


of War Workers 


Industrial distributors are stocking protective creams to 


aid safety engineers in their battle against one of the 


rol bb oh tg MMe §d-Te4(-1-] Mole abt-1-1- Mle) Mod of-1- oh (=1-91-pe0 emo (-Dacelo abl etce 


MILLIONS OF AMERICAN WORKERS, 
having rolled up their sleeves to join 
in the greatest production job in his- 
tory, have exposed themselves to the 
\ battle to re- 


duce the enormous toll skin diseases 


dangers of dermatitis. 


take in both manhours and in dollars 
is being waged throughout the coun- 
try. The 


through the distribution of protective 


industrial distributor. 
gloves and creams. can play. and in 


many cases already has assumed, a 
leading role in helping industry re- 
move the cause of a majority of ab- 
senteeism cases based on illness. 

Although protective creams have 
been on the market for more than a 
decade, their position of importance 
in preventing skin inflamation among 
industrial workers has been widely 
recognized only recently. Interest in 
the creams has increased in direct 
proportion to the increase in interest 
among industrial leaders in curtailing 
and preventing absenteeism. 

While overall wartime statistics on 
dermatitis 


absenteeism traceable to 


are not available. scattered reports 
show that the toll has become greater 
since industry recruited an army of 
workers many of whom never before 
knew the dangers of coming in con- 
tact with cutting oils, solvents, acids, 
caustic solutions, waxes. etc. 

That the dermatitis hazard is not 
something peculiar to a few types of 


work 


protective 


and, therefore. the market for 
ointments is wide—-is 


clearly revealed in a recent revelation 
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One 


cream will last the average worker 


application of a_ protective 


three to four hours. One of the 
requisites of a good cream is that it 
can be applied easily. 


by Dr. John N. Gallivan, Chief Medi- 
cal Officer for United Aircraft. “In 
our largest plants,” he said, “over 
%)°% of the jobs present a skin haz- 
ard.” 

It is an established fact that der- 
matitis is a leader among occupa- 
tional diseases. In Connecticut, for 
instance, the State Department of 
Health reported that in May there 
were 116 cases of occupational dis 
eases of which 104, or 89.6% 


». 
dermatitis. 


« Were 


The trend upward in number of 
cases of dermatitis started along with 
the nation’s defense program. Dr. 
Paul H. Brehm, Superintendent of the 
State Board of Health. 
threw some light on the statistical 


Wisconsin 
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side by revealing recently that 1942 
brought 96.2 more cases of indus- 
trial dermatitis than were recorded in 
his state in 1937. 

“Industrial skin diseases are defi- 
nitely on the increase and represent 
one of the most troublesome problems 
among industrial workers,” he said. 

The same is true in other sections 
of the country. Dr. Harold T. Gast- 
berg. Acting Chief of the Industrial 
Hygiene Service of the California 
State Department of Public Health, 
pointed out: 

“Occupational skin diseases con- 
stitute one of the chief causes of lost 
time disability in the petroleum pro- 
duction industry. 

“Dermatitis is the most important 
occupational disease in what was, un- 
til the war production program, the 
—the food can- 
ning and packing industry.” 


state’s main industry 


With the need for preventive meas- 
ures being forcefully presented by 
government and insurance company 
officials, distributors are finding a 
ready market for protective creams 
among plant managers and safety en- 
gineers. Robert Nicholson, who han- 
dles sales for the safety department 
of L. A. Benson Co., Baltimore dis- 
tributor, emphasized this and ampli- 
fied it by pointing out that his experi- 

(Continued on page 196) 
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An estimated 50‘¢ saving in mate- 
rial handling time has been achieved , 
by the Federal Hardware Co., Inc.. 
New York, as a result of moving from 
a four story building to the first floor 
and basement of another building. 

Formerly located at 447 Greenwich 
St., the company recently moved to 
Jarger quarters at 11 Desbrosses St. 
\lthough the supply house is now on 
only two floors the area was increased 
from 20.000 to 30,000 sq. ft. Most of 
the stock is in the basement. 

The decrease in material handling 
‘time is attributed by W. W. Edwards. 


Original plans for separating depart- 
ments with partitions were aban- 
doned for efficiency. Each girl has 
only a few steps to reach the files 
which can be seen at top left. 







Compared to its former quarters, Federal Hardware now 
has plenty of room for all the activities such as weighing, 
stenciling, etc. that go on in a shipping room. 


Efficiency in 





W. W. Edwards, secretary of Federal 
Hardware, checks a few papers in 
his private office. 


bd 
Jack O'Donnell, outside salesman, 
(right) uses the firm’s new conference 
room to explain features of drill to 
Jack Pulford, inside salesman. 
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Carl Reinhardt (right) checks with the office manager, 
William Bublitz, on an order which he is filling in the 
firm's vault where gages, saw blades, etc. are kept. 
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secretary, to the fact that it is not 
necessary to haul material from one 
floor to another when it is received, 
stored and sent out to customers. 

The new Federal home has a total 
of six points at which stock may be 
received or dispatched and there are 
three freight elevators. 

One large general office houses the 
accounting, billing, auditing, stock 
control, purchasing, sales, expediting 
and priorities departments. They are 
located in that order in rows of desks 
at the head of which is the office of 
William Bublitz, general manager. 





Frank Murray keeps orders flowing 
from the export department of Fed- 
eral. Here he’s binding wire strap 
on a box of tools which will be 
shipped “someplace overseas”. 
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‘= Rolling Up Production Records 



























Casters provide fluid as- 
sembly lines for aviation 
industry; wartime develop- 
ments include grooved- 
wheels that run on tracks, 
floating hubs, and even 
plastic wheels. ys 
UPON ITs ABILITY to move material bring 
and equipment swiftly and efficiently, produ 
industry has built an unrivaled pro- Alr 
duction machine in which extensive factu 
use of casters is the answer to the impli 
fundamental requisite of mobility. ible r 
Complete acceptance of the indus- 7. 
trial supply salesman’s oft-repeated mend 
declaration that “if it has to be er 
moved, casters will do the job,” has ~ 
literally given production experts the dling 
wheels on which to roll to new highs nt 
Engine assembly production is stepped up in in output. need: 
this plant with grooved-wheel casters that ine. . ably 
keep things moving swiftly and safely. Close- Universally used even in peace bes 
up (right) of a plane cradle equipped with times, casters today are found in a ‘ 
grooved-wheel casters on angle floor track. variety of new and different jobs— war 
wartime jobs that have stimulated de- wed 
velopment in the caster field. Larger «* 
and heavier casters, grooved-wheel Es 
casters, plastic wheel casters, and _— 
“floating hub” casters are among the a 
wartime achievements of caster 00 
manufacturers. fact 
The value of casters to industry has bef 
increased many fold since America bon 
set out to out-produce the world. face 
Their contribution to the all-out ef- the 
fort is apparent in many directions yer 
but, for the most part, conservation whi 
of manpower and time are the major abi 
accomplishments of casters. They _ 
make it possible for one man to move _ 
stock or equipment that, without cas- dit 
. ters, would take the strength of sev- shi 
eral men. That precious commodity bel 
Delicate electrical equip- time is utilized to the utmost by the : : 
ment is protected in trans- " ability of caster users to virtually - 
it by floating hub casters. whisk stock or machinery from one inj 
This is a portable spot , 
welding control unit. end of a plant to another and by 
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bringing the work to employees on a 
production or assembly line. 

Almost without exception, manu- 
facturers in the aircraft industry rel\ 
implicitly upon casters for the flex- 
ible mobility needed in mass produc- 
tion. Comparatively young and tre- 
mendously expanded within recent 
months, the aircraft industry has had 
no old and established ways of han- 
dling moving problems. Free to make 
use of methods best suited for thei 
needs, aircraft producers have prob- 
ably become the largest users of cas- 
ters and, according to caster manu- 
facturers, they probably also have 
used the casters more effectively than 
any other industry. 

Effective use of casters requires 
more than the placing or receiving 
of an order. The most noteworthy 
results are obtained when numerous 
factors are taken into consideration 
before deciding upon a recommenda- 
tion for a customer. The type of sur- 
face where the casters are to be used; 
the weight they will be expected to 
carry; the distance of the route over 
which they will travel; the maneuver- 
ability which will be demanded; the 
ease and speed with which they must 
move; and even the atmospheric con- 
ditions in which they will be used 
should all be carefully considered 
before making a selection. 

Basically, casters are wheels held 
in a housing. But any all encompass- 

ing description must end there be- 


(Continued on page 194) 
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V-grooved casters are not limited to use on tracks. Here are fuselages in storage, showing the use of grooved-wheel 
casters on a flat surface. The aviation industry is probably the most extensive user of casters. 








4 


Heavy duty casters support a portable elevator which permits men to work 


75 feet above ground or any distance in between. 
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OPERATION OF THE Industrial Tool 
Stores, Chicago, has convinced me 
that surplus stocks are a local prob- 
lem that could be handled by each 
center setting up its own organiza- 
tion. From these centers a network 
of redistribution points could be 
built. This would aid the war effort 
and prevent disruption of established 
distribution methods in the post-war 
era. 
ITS 


surplus tools and equipment. It is a 


was founded to redistribute 


Some 800 war contractors in the Chi- 
cago area received a letter (below) 
announcing the mailing of the first 
of a series of ITS inventory lists. The 
return card (right) is used to keep 
the mailing list alive and productive. 


REDISTRIBUTING 
SURPLUS TOOLS 


After eight months of successful oper 
tion, distributor is convinced redistrib 
tion problems can be handled locally 





By W. C. TEARE 


President, Sterling Products Co., Chicago, IIlinoi 


division of Sterling Products Co. It 
is housed in separate quarters and 
has its own operating personnel. The 
present staff is composed of four peo- 
ple—a manager, warehouseman, and 
two girls who handle the correspond- 


ence, billing and various other cler- 











ical tasks. Since last December, sg 
eral Sterling salesmen have been ad 
sisting the manager, Dudley M. Co 
dit, by each spending one day week} 
in the ITS office. 

I would like to’ emphasize that ITs 
was formed to provide a means }; 
which unused standard equipmer 





ea 1 yeas 


562 WEST WASHINGTON BLVD. 





CHICAGO, 
June 3, 1943 


ILLINOIS 













Gentlemen: 

Attached is a partial listing of our current 
inventory. The merchandise is all new and is for sale, 
subject to prior sale, at regular industrial consumers’ 
prices on properly rated orders under the emergency 
redistribution program. 


Our inventory changes fast. If what you need 
does not appear in these lists, send us your inquiry. 


Very truly yours, 
INDUSTRIAL TOOL STORES 


. Dudley M. Condit 










Headquarters for Surplus Industrial Supplies 


SELLER 
* 
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FACTS ON ITS GROWTH 














_ No. of 
Mailing Customers Rc 
List Served nventory 


Average 
Value of —- 
New Materials ~y 
in Masier o 
File Order 





Nov., 1942 35 


45 $3,000 


$25,000 $31 





June, 1943 800 








325 $20,000 











OVER 


$500,000 | 27 














of the list are filled 


aR ts 





sa 








NOTE: Over 90 percent of the orders received during the average three-week life span 


completely. 


ce 









Chart showing growth of ITS since founding in November 1942. 


and tools lying idle in local plants 
due to conversion to war work, can- 
cellations, design changes or other 
factors beyond their control, could be 
redistributed to other manufacturers 
who are in critical need of them. It 
was organized primarily as an aid to 
the war effort and secondarily as a 
profit-making enterprise. Our experi- 
ence during eight months of opera- 
tion further convinces us this was a 
sound decision for the amount of 
critical materials put back to work is 
already considerable. Furthermore. 
ITS is carrying its own weight. The 
profit is not as large as the traffic will 
bear, for it isn’t our intention to milk 
the war effort for extra dollars but to 
render a vitally needed service at a 
reasonable charge. 

When ITS opened, there was no ac- 
curate estimate of how much in sur- 
plus products was available either 
nationally or locally. However, it was 
apparent from preliminary investi- 
gations that there was a surplus avail- 
able in many plants and a crying need 
for those very items in other plants. 
Since then, the cutting and threading 
industry has estimated that approxi- 
mately 25 million dollars worth of 
critical tools are idle throughout the 
nation. This, of course, is only an 
estimate. and the figure might run 
even higher if an accurate survey of 


all the medium and small plants could 
he made. 

ITS is mainly a local proposition 
despite the fact war contractors as 
far away as Texas have come to Chi- 
cago to procure surplus items from 
our inventory and to examine our 
master lists of available products, 
procurable but not in stock. Since 
last November we have been carefully 
building this master file by extensive 
correspondence not only with large 
local war contractors but also by 
maintaining connections with major 
firms throughout the country. 


Special Items 

the individual lists of 
available surplus products sent to us 
have run as high as $50,000. Of 


course, it isn’t physically possible for 


Some of 


us to warehouse merchandise in such 
quantities even if it could be redis- 
tributed within a reasonably short 
time. Many of these lists contain spe- 
cial items (gages for example) which 
are of no use to anyone except the 
contractor for whom they were made 
originally and should be dumped 
back into the cupola. We select from 
those lists the standard items which 
our knowledge of current local de- 
mand indicates should be procured. 
These are bought for inventory at 


established distributors’ cost. The re- 
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mainder of the procurable and desir- 
able items are then transferred to 
our master file for reference. 

Because of the rapidity with which 
the items in inventory move, it’s difli- 
cult to establish any set sum as an 
average inventory figure. Since be- 
ginning operations, it has fluctuated 
well above and below $20,000. Our 
master files record surpluses avail- 
able many times that figure.. 

Very little attempt was made or- 
iginally to promote the ITS among 
Chicago plants. In fact, only 35 large 
firms were told of the plan by letter. 
However, the word spread and, with- 
much extra effort on our 


the 


were soon telephoning or sending ex- 


out part, 


several hundred firms in area 
pediters to look over our inventory 
and lists. 

Because of this demand we com- 
piled our first surplus inventory list 
and mailed it to some 800 local firms 
early in June. This was only a par- 
tial listing of available stocks as we 
plan to put out a similar listing each 
month. 

The reaction to this mailing was 
typical of the experience we have had 
from the very beginning of ITS oper- 
ations. The profit on the first order 
alone wiped out the entire cost of the 
preparing and mailing of the list. An- 


(Continued on page 186) 








Everything's handy for the girls who file orders and their attendant papers at 
L. A. Benson Co., Baltimore, thanks to three converted office desks. 


FILING WITH EASE 


Baltimore distributor uses ingenuity in solving fil- 


ing problem; converts three ordinary office tables 


into “filing cabinets” to save time, work and space. 


THREE ORDINARY wooden office tables. 
a little ingenuity and an hour of a 
handyman’s time combined to solve 
L. A. Benson Co.’s problem of how 
flood of 


papers that accumulate on virtually 


to handle efficiently the 
every incoming and outgoing order. 

Put into operation this summer, 
the new filing system has proven a 
space-saver. a time-saver. and a work- 
saver. according to W. L. Reynold, 
vice-president. Roger Keach. who in- 
stalled the system, explained that the 


desk files * 


save” because they: 


need of a girl 


traipsing from one file to another, 


1. Eliminate the 


yanking open drawers and then 
thumbing through reams of paper be- 
fore finding what she wants. 
2. Provide working space for em- 
ployees. - 
3. Prevent papers from getting 
crumbled. 


1. Are 


shortest girl. 


accessible to even the 


5. Take less room than cabinets. 








Customers’ orders to the Baltimore. 
Md.. supply house fill one and a half 
tables while orders to manufacturers 


take the remaining space. Folders are 


Roger Keach explains the replacement form to Mrs. Eunice McGuire while Mrs. 
Margaret Faulkner makes notes from an order placed with a manufacturer. 
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made out and then filed alphabeti- 
cally according to names. Thus, Mr. 
Keach explained, it is a simple mat- 
ter for a girl to reach across the 
table and get any papers she wants. 
Girls working on the right side of 
the table do the filing while those on 
the left side do the checking ete. 

Mr. Keach, general manager, de- 
termined that something should be 
done about the filing system after 
studying the work for a few days. He 
noted that short girls had to carry a 
stool around to reach the top drawers 
of cabinets; that papers often jammed 
and got crumbled when the girls tried 
to put them back into folders in the 
overstuffed drawers; that the drawers 
on the older cabinets often were difh- 
cult to pull out; that once a girl had 
obtained the papers she wanted she 
had to walk back to a desk to work; 
the cabinets had to be spread around 
to permit several girls to work. 

The desks used in the filing system 
office 


Once he had acquired these, Mr. 


are standard wooden desks. 
Keach had wide slots cut lengthwise. 
He then obtained the metal frame- 
work, on which the folders hang. from 
a nearby office equipment shop and 
when they were installed the job was 
completed. In less than three hours 
time, the new system was installed. 
At about the same time. Mr. Keach 
(Continued on page 197) 
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FOUR MONTHS AFTER 


Further impressions of the American and British scenes 
by a traveler who returned from England in late March 


By JOHN J. WELCH, Editor 





Britain’s solution to the food problem was found in making use of all avail- 
able space. Here in Eaton Square, one of the most aristocratic of London 
squares, air wardens raise chickens on a communal basis. Projects such as 
this hen farm have resulted in England producing two-thirds of the food she 
consumes. 


WHAT YOU OBSERVE in England these 
days leaves a mark that lasts. After 
re-entering the sharply contrasting 
American atmosphere and living in 
it through the confusions of the past 
four months, the impressions of those 
few weeks spent among the British 
fail to leave. Instead, new domestic 
disturbances (there seem to have 
been a record number ‘since March) 
automatically set you to comparing 
the English experience with similar 
problems. Too. some things previ- 
ously reported on have changed since 
the trip ended, and these may inter- 


est readers of the earlier reports. 


Food Control 


The most serious aspects of Amer- 
ica’s food shortage have come to the 
surface since March. This country 
takes its food situation less patiently 


than does England, the difference 


Photo Courtesy British Information Service 


probably being that in Britain the 
realities are more readily understood 
and accepted. Englishmen recognize 
that their country is a small island 
with limited agriculture and besieged 
supply lines. They know the reason 
for lean fare is that there is no more 
food to be had. They also feel that 
their government’s food program. is 
approximately the best that can be 
worked out under existing circum- 
stances. Americans suspect there is 
more food to be had but that some- 
body's bungling has prevented it 
from reaching their particular tables 

a situation that incubates grum- 
bling,- resentment and dissatisfaction. 

The extent of food shortage here is 
still negligible, on the average, to that 
in England, although more than a few 
meals | have experienced in the last 
two months have been below Britain’s 
pot-luck par. Food shortage here is 


MILL SUPPLIES °¢ 


AUGUST, 1943 


spotty, whereas in England the level 
of rations is fairly well standardized. 
Distribution is the key. Possibly be- 
cause of their compact geography, 
the English have licked the problem 
of evenly distributing available food 


supplies. In America that problem is 
yet to be solved. It represents one of 
the most serious items for home front 
solution. 


Price Control 


Inflation threatens America far 
more seriously than it does Britain, 
where the menace has been fought 
vigorously. Some inherent advan- 
tages in their situation have enabled 
the British to get better resulis in their 
anti-inflation program. 

Their workers are heavily taxed 
by payroll deduction. Although earn- 
ings are up. because of higher wages 
and more workers per family due to 
war production. outlets for spending 
are limited. Tight rationing of all 
civilian needs eliminates the tendency 
to bid up prices. Luxury items carry 
no price ceiling but are taxed at 67 
per cent. Almost prohibitive taxes are 
applied to cigarets, whiskey and beer. 
Vacation spots are closed. Travel is 
always difficult and resorts are closed. 
Amusements flourish although night 
life is curtailed because of the work- 
ing schedule and curfew law. Restaur- 
ant prices are fixed, with the govern- 
ment stipulating the kind of menu 
to be served at various levels—a loop- 
hole not yet plugged in the Eastern 
area of the United States where OPA 
recently froze prices of meals and 
drinks. 

England’s only real flurry of war- 
time buying. or free-spending, came 


Dunkirk 


threatened. Then no one would admit 


just after when invasion 
that the country might be overrun 
but many expressed their doubts by 
withdrawing savings from banks and 
buying merchandise of every sort ob- 
tainable. This flurry was a large fac- 
tor in stripping retail shelves and 
leaving them bare for the duration. 
Arrival of Summer, with longer 
daylight and more dependable 
weather in northern latitudes opens 
up the North Atlantic air routes. The 


(Continued on page 188) 
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Salesmen Register, 
Aid Phone Operator 


Service calls are taking such a large 
share of the salesmen’s time these 
days and, consequently, the men pop 
in and out so often it’s difficult for 
the telephone operator to keep tabs 
on who’s in and who isn’t. In larger 
houses this frequently means keeping 
a customer on the phone while a 
check of all departments is made. 

Chandler-Boyd Co., Pittsburgh, and 
White Tool & Supply Co., Cleveland, 
have devised simple schemes to over- 
come this headache. 

A. J. Williams, general manager of 
Chandler-Boyd., erected a “Salesmen’s 
Register” in full view of Miss Frances 
De Priest. Names of the salesmen are 
a blackboard. Each 
check marks himself in with a piece 
of chalk. When leaving, he trans- 
fers the mark from “In” to “Out.” 


An extra space is provided for him 


listed on man 


to note a time of return or if he is out 
of town where he can be reached. 

At White Tool & Supply the system 
is simpler and the responsibility of 
“in and out” checking rests with the 
Atloff. She 


places a small star opposite the sales- 


operator, Miss Dorothy 


man’s name indicating whether he’s 
in or not. When out for the day, the 
men usually Miss Atloff 


where they can be reached. 


report to 


PSPSPS SD SD SS SS SD SS SSS I SD SD IS SS SIS SSS SSS SSP) 


Telephone operators’ 


problem solved; 


carton source uncovered; turntable makes 


reeling of rubber hose a simple job. 
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One Man Campaign 
Moves Four Products 


for the 
supply salesmen; they are so much 
in demand in the field it is often diff- 


These are difficult times 


cult for them to keep pace even with 
the changes in their own house’s in- 
ventory and in many cases nigh onto 
impossible to check and double check 
the substitutes and complete discon- 
tinuance of some sizes which their 
manufacturers have instituted as a 
war measure. Since in most cases the 
executive and clerical staffs are al- 
ready overburdened with extra work, 
the salesman can’t look too far in that 
direction for help. 

Peter Zinner of H. Channon Co., 
Chicago, as a test case, took four lines 
which the house represents and wrote 





L. B. M. Kramer, Chandler-Boyd salesman, marks himself in. Later he'll trans- 
fer the check mark to “out” and note a probable time of return. At White Tool 
& Supply, Dorothy Atloff the salesmen’s- office register correct. She finds it 
eliminates unnecessary inter-office calls and speeds service. 
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to each manufacturer asking for a 
catalog showing exactly what items 
were available from stock and the 
minimum delivery time on others. All 
four submitted the requested data. 
With this information at his finger 
tips, Mr. Zinner then proceeded to call 
every customer he knew should be in 
the market for such merchandise. As 
a result he wrote up more business 
on those four lines in one day than 
he had in several previous months. 
And, what’s more important, deliv- 
button, 
Mr. Zinner now has instituted a one- 


eries were received on the 
man campaign to move at least four 


lines each month by this method. 


Weekly Bulletin 
Gives Sales Talks 


O. L. Hale, president, and M. K. 
Mark, treasurer of W. S. Nott Co., 
Minneapolis, do not believe in letting 
salesmen slacken in their efforts to get 
new business although weekly sales 
meetings have been dropped. 

In place of the pep sessions, Nott 
officials now put out a bulletin which 
is devoted to keeping the men in- 
formed as to changes in priority regu- 
lations as well as calling attention to 
slow moving items and new products. 

Written in a semi-slang style, the 
bulletin covers a variety of subjects. 
For example a recent issue announced 
the forthcoming visit of a factory rep- 
resentative, told of a “priority free” 
deal on fluorescent lamps; quoted 
parts of CMP Reg. 5; announced re- 
ceipt of a shipment of hack saw 
blades; explained a new policy on 
shipments; listed a catalog correc- 
tion, and described a new product. 
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agging Robbed Machines 
Alleviates Embarrassment 
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Hes Kuhn, president of Hardware 
& Supply Co., Akron, Ohio, has de- 
vised a simple tag plan to keep sales- 
men and stock clerks informed when 
some part of a machine has been re- 


ROBBED 


THE HARDWARE G& SUPPLY CO. 


moved to fill an order. 

[he practice of “robbing” a com- 
plete unit of an essential part has de- 
the 
last two years as a result of the in- 


a Robbed by.......-..--.. 
veloped in many houses during 


I oases te sanciawensasnes 


ability of distributors to replace ma- 
chine accessories or tool parts as fast EE a Renae 
as they are sold from stock. Stock 
clerks, salesmen and even officers of Register No. ..-....--------------------- 


many houses have been guilty of the 
42 . ei s Ordered from 
practice as a means of helping out a Pest 


war plant in dire need of just that 
particular part. Frequently the ac- | ©9000 
cessory required was available only a a a a 
as a part of a fully equipped machine 
tool standing upon the display floor. ee ee 
With the best intention in the world 











of replacing the part promptly, the 
: Hardware & Supply Co., uses this tag 


to show machine has a part missing. 
It serves as a warning to salesmen. 


clerk, salesmen or executive took the 
part. But, as often happens in the 
rush of business, the replacement was 
not ordered until someone attempted Under the Hardware & Supply Co. 


to buy the machine. The result of system this is avoided. Whenever 


having a potential customer lose time 
the 


a machine or tool is “robbed” a tag 


usually was embarrassment on is placed on it. In the process of 


part of a salesman. making out the tag, the “robber” is 








Turntable Simplifies Reeling of Hose 































A small turntable on casters simplifies the tricky job of reeling rubber hose 
without twisting or kinking it. William Fairley (left) pulls the hose away pre- 
Paratory to reeling it while J. P. Kingfield gently spins the turntable. Note the 
Spools of hose which have been unwrapped and reeled in this fashion. 
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that a 


reminded 


replacement part 


must be ordered immediately and 
usually turns the request right over to 
the purchasing department. 

When the part is received, it is put 
on the machine and the tag removed. 
Meanwhile everyone in the organiza- 
tion is fully aware that a part is miss- 
ing and should a customer desire to 
purchase the complete unit a check is 
made with the purchasing department 
to determine when delivery of the 
part can be expected. In this way the 
salesman or clerk is able to give his 


customers accurate information. 


Swap With Drug Firm 
Keeps Carton Supply Up 


D. W. Bassett, chief shipping clerk 
of the General Tool Co., Portland, 
Ore., was confronted with the prob- 
lem of getting enough small cartons 
to handle the city and parcel post 
shipments. Although he spent hour 
on hour “begging and borrowing,” 
the supply always seemed to fall short 
of the demand. 

Finally, he took his troubles to a 
large wholesale drug house, one be- 
longing to a national chain. He found 
the shipping clerks there had a similar 
problem but what they needed was 
heavy packing cases and large cartons 
in which to ship orders to country 
dealers. The situation was a natural. 
They worked out a deal under which 
Mr. Bassett saves all the heavy cases 
in which he receives tools from fae- 
tories, opening them carefully so they 
can be used again. He also saves all 
the large paper cartons he receives. 
The drug concern does the same 
with its small containers. 

About once every two weeks they 
check 


enough cartons have accumulated at 


with each other. Generally 
each place to make a transfer worth. 
while. A truck is then hired, one com- 
pany paying for it one time and the 
other the next. 

The scheme has worked out satis- 
factorily with each company getting 
just about its normal requirements. 
In addition to being a life saver under 
present conditions, the plan saves 
enough money so that it probably will 


be continued after the war. 





Currently Important ._. 


Time to Act 


In outlining the Government’s case for renegotiating 
distributor profits, the statement by Arnold G. Stifel, of 
the War Department Price Adjustment Board, on Page 58 
of this issue, answers many of the points raised in our 
July editorial, “A Law Misapplied.” The law is not mis- 
applied, he shows, because its wording seems to be aimed 
almost directly at businesses of the industrial supply type. 

So long as the present phrasing of the law exists, Mr. 
Stifel and his associates are only performing their duty in 
examining and scaling down distributor profits. If the 
principle of this procedure is thought wrong, Mr. Stifel is 
not the man to see. It’s a case for those who can re-write 
the law. And, just by coincidence the House Ways and 
Means Committee has appointed a new subcommittee to 
study the Renegotiation Act and make recommendations 
for its revision. Representative Disney (D., Okla.) is 
chairman. 

This issue involves a fundamental which ought to be 
reviewed and decided by Chairman Disney’s committee. 
Distributors will be exercising their rights to ask for a 
hearing. Presumably such a step should be taken by the 
industry collectively. 

There seem to be two distinct categories of renegotia- 
tion cases. On one hand are contractors producing for 
the Government things on which there is little or no 
previous experience for determining costs. On the other 
there is the business whose service and merchandise auto- 
matically became useful to the war program. In the first 
group, prices are customarily figured high to avoid losses. 
Sales and service problems are lacking and government 
financing and assistance is common. The second group 
carries its own burden of finance, is let in for abnormal 
overhead, expanded service and increased risks. 

For the first group renegotiation of profits is certainly 
in order. For the second it injects an element of uncer- 
tainty that has the effect of forcing a business man to fly 
blind. He cannot plan ahead or know where he stands, 
financially, at any time. It is too big a question mark to 
he carried on the ledger of any business operating at a 
traditionally close margin of profit. 

Because renegotiation has been attacked and often 
falsely represented, some of the price adjustment people 
have understandably become defensive and inclined to 
regard any industry which pleads exemption as an indus- 
try that wants to prefiteer. Incurring that label is a pos- 
sible risk that should be recognized before the mill supply 
industry sets out to explain its case. It would seem that, 
by any reasonable standard, present mill supply profits, 
after taxes, could not seriously be considered exorbitant 
or described as “profiteering.” If distributors, collec- 
tively, think the merits of their case are sound, the pos- 
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sibility of being called names should not deter them from 
seeking a decision that would permit business planning on 
a more exact plane. 

Chairman Disney’s committee is now studying testi. 
mony on the subject taken by the House Naval Affairs 
Committee. After that the hearings begin. If the dis. 
tributor’s case is heard and rejected, that is one thing, 
But if the next recommendations for amendment are sent 
along without this basic issue being presented to the com- 
mittee by those most concerned, distributors will have 
no further cause for complaint that the law works an 
unfair hardship on them. 


Cancellations 


The war’s end may yet be some distance off, but it is 
not too remote to allay concern about the multitude of 
back orders which loom ever heavier over every distrib- 
utor’s head. Already some manufacturers have let it 
be known that orders “are accepted with the understand- 
ing that they are not subject to cancellation except at 
our discretion.” And the distributor, in trying to apply 
this policy to his customers’ unfilled orders has begun to 
find that he can’t get away with it. 

It exposes a sinister meaning to the term “middle man,” 
leaving the distributor in danger of holding the bag if 
events should precipitate a general movement to cancel 
outstanding orders. 

The distributor, as the manufacturer’s “salesman,” 
should be in position to enforce the same policies set by 
the manufacturer. But the direct and personal contact 
with the customer is the distributor’s alone and if a steady 
account should balk (as many of them will) at this no- 
cancellation policy, the real blow falls on the distributor. 

Before cancellations become a reality the supply indus- 
try should crystallize its thinking and achieve an under- 
standing which would be acceptable to distributors and 
manufacturers alike. It seems like a timely job for the 
distributor-manufacturer relations committees. 


New Views on Credit 


Cutbacks. revised war production targets and abrupt 
shifts in Government procurement objectives have been 
just numerous enough to reveal some sub-surface weak- 
ness in the supply business outlook which might other- 
wise appear rather rosy. Here and there a distributor finds 
a customer who takes longer and longer to foot his 
bills. We hear reports of 30-day accounts falling back to 
60 days, and of 60-day boys slipping to 90 days. The 
minor tremblors should serve as a reminder that war con- 
tracts eventually terminate, that mushroom plants can 
close with a sharp bang—and that credit risks invite most 
careful scrutiny now and in the period that lies ahead. 


¢ AUGUST, 1943 








ll 


1) 





rom 
Z on 


esti- 
fairs 
dis. 
Ling. 
sent 
-om- 
have 
S$ an 


it is 
le of 
strib- 
et it 
tand 
pt at 
ipply 


in to 


” 
nan, 
ag if 
ancel 


nan,” 
et by 
mntact 
teady 
$ No- 
yutor. 
ndus- 
nder- 
; and 
yr the 


brupt 

been 
weak 
other- 
- finds 
ot his 
ack to 
. The 
r con: 
s can 
> most 


pad. 





UMI 





Management 


—Heart of America’s Industrial Progress 


In Peace and War, Management Men and Methods Steer 


Production on a Steady Upward Course 





Win N the Allied armada of 2,000 ships, protected by a vast 
umbrella of planes, struck the coast of Sicily, Avis leaders 
once more had reason to wonder how “that decadent, pleasure 
lovmg America” had swung from the manufacture of automobiles 
retrigerators and costume jewelry to equipments of war, and had 
out-produced such mighty plants as the Krupp, the Fiat and th 
Skoda works — and had done it so quickly 

the lead just as it has led a world at 
peace. Super-performing planes are taking to the air at the present 
rate of nearly 100,000 per Ships, to carry the war to our 
enemics, slide down the ways at the rate of 1 day. ‘Lanks 
trucks, guns, ammunition are pourmg out of our “peace” plant 
in far volume than the entire Axis effort can possibly 
equal, War expenditures in 1943 alone will reach the staggering 
figure of approximately $53,000,000,000 im amount equal to 
national income for 1929, Added to this is the rock 
bottom output of essential civilian good a 
item 


America at war 1s in 


Veal 


two 


greater 


our citire 


Ver\ considk I ibk 


This unprecedented production is taking place while som 
000,000 men and women, those physically best equipped, hav. 
veen called to the armed forces. Many of them were taken from 
industry, and their loss could be repaired only by efhcient 
equipment and more effective methods 

Rigorous training programs had to be superimposed upon 
many other abnormal problems facing industry in its high-speed 
conversion from. stoves 


TOT 


to boats; from printing machines to gun 


iitomobiles to fishing tackle to 


bomb sights. 


from urplane cuging from 


This phenomenal task was further complicated by the 
\ modest tool 
expanded to handle a volume many times its 
Stecl production had to be increased by 20 

num and magnesium multiplicd over and over 


need 
had to be 
normal capacity 
ind that of alumi 
rom 


for rapid expansion machine industry 


most nil, 
oared to unbelievable quan 
rubber 


the demand for high octane gasoline 
titi The creation of synthetic 
ilmost evernight 
Who deserves credit for these ac 


ind clectronic madustric 


Was necessary 


omplishments? AIL industry! 


The engineers, chemists, designers, skilled workers, common 
laborers. But over and above all it belongs to management 
In industry it is mandatory to have a directive force to co 


ordinate the efforts of the use of materials and the 

ipplication of power toward the production of goods and service 

The application of this directive force is the function of manage 
t. and only be had today’ 


mene, 
to transform ourselves, 


men 


USE We s kind of management were 


we able most overnight, from a peace 
loving nation to the world’s greatest producer of implements of 
\s a nation, we had been preparing for a long time to play 
our part in world affairs. ‘This preparation, certainly not planned 


tor today’s objectives but none the less effective, began 


ome four 


| 








With the advent of the 
industry im the United 
American living, began Scicuitihy 
Irederick W. ‘Layvlor brought into focus and showed how 
to use cffectively those processes md procedure . 
present day mass production is based. Te 
nngton 


character ot 
character ot 


management wa 


century, the 
therefor thy 


twenticth 
States, 
to change 


uid, 


born 
upon which our 
Wil followed by Plan 
made the mdustnial 
in manufacture and the remarkable progr 
gained therefrom in the field of production, with it 


Kanerson, who world acquamted 


with efficiency sto be 


OSC nt 


price reductions and wider distribution of industry product 
There followed, in industry, an alert management, a capable 
management, a management with vision. Wathout it, the work 
of ‘laylor and emerson would have gone for naught 


It is because of this early work of management mil the ex 
traordinary developments it) produced — that the country as a 
whole, and particularly those cmploved im industs were not 
overawed by the seemingly MNpo ible job of quick conversion 
to allout war production. But let us look back four decades and 
examine some of those preparatory wcomphi hinents which have 


proven so vital to. the 

From 1900 to 1939 (the last pre war vear 
of all kinds increased 52 per cent; in the 
lone the increase was $4 per cent. The 
industrial 


progress and welfare of the mation 
. total cmplo ment 
maruibacturie piciustev 


nation became detinitelh 


In 1900 the aver we wage camer wa ible to pe nal onl 2 
per cent of lus income for things other than necessities; in 1930 
his buying power for nonmessentials had mereased to 34.5— per 
cent. The average man ac quired confidence me what tidiusts 
could do 

In 1900 the average work week was 56 how in 1950 at wa 


tS hours. The burden of production was beme transferred from 
] 4 
man to machine 
In 1939 the United State possessed 30 per nt of the world’ 


railroads, 72 per cent of its automobil 


. 7 19 per cont of il tel 
phones i 


nation’s production equipment had grown to for 
midable proportions 

In 1939 nearly half of the 
their homes, 64 


polic Ics ind +5 


fernnvilic 
million 


inn thee 
micivichaal 


United States owned 


own carned life 


ISUTANCE 
million had National 
cent during the TT 
period the proportion of national income paid out in salaries and 
wages mereased 7 And in |e then thi 


lO14 the purchasing power of the wage rate in 


wing wcount COT 


had increased 300° per from T900) and 


from 3 to ) per cent 


period 1939 


creased by 60 per cent. There had been evolved the kind of 
living for which men will work md fight 
Since 1900, factories increased their output of goods from 


$11.000,000,.000 to S60.000.000.000 in 1939. ‘This increase. of 
$50 per cent was complished while the countn 
ulation rose only 60 per cent 


nological 


nearly pop 


In this same span of years, tech 


developments and methods had 


nuprovement mn 
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I his is the fourteenth of a series of edito- 
rials appearing monthly in all MeGraw- 
Hill publications, reaching more than 
one and one-half million readers. The) 
are dedicated to the purpose of telling 
the part that each industry is playing in 
the war effort and of informing the pub- 
lic on the magnificent war- production ac- 


complishments of America’s industries. 
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THE WAR MONTH..... 


JULY —transter of Wholesale and Retail Trade Division of WPB to Arthur 
Whiteside’s new OCR is evidence of enlightened policy on distribution 

Surplus stocks still a worrisome problem to the industry, although the Army 
Renegotiation proceeds apace, despite widespread 


is taking steps 
criticism 


Distributor Unit to OCR 


Bigger place in the sun is main effect of shifting Wholesale and Retail 


Trade Division to civilian agency 


Distributors and wholesalers may be 
excused if they regard with caution the 
ew | onity whric h seems destined lo be 
After some 
two vears of confinement in the special 


itta d to their war role. 


ehouse reserved for middlemen, with 
intermittent buffetings, it 


sa little difheult for them to react with 


cuflings and 


instantaneous enthusiasm when offered 
fine new clothes and an honored place 
at the table where quality folks sit. The 
indeniable tendeney is toward a men 
tal -uspicion that there must. somehow. 


he a cateh in this. 


There remains, however, the fact that 
the Wholesale and Retail Trade Divi- 
sion has indeed been removed to the 
Ofhee of Civilian) Requirements and 


that official spokesmen for OCR- have 
signified the 
distributors most importantly in carry- 


their intention to utilize 
ng out one of the knottiest assignments 
lelecated to any At long 


emphasis shifts from the distribu 


war agency. 
ieged uneconomic qualities and 

instead. on the value he 
to the 


repre 
what he knows 
thout actual requirements of the people 
thilitv. te 


nation for 


in ~ UMaine meet these 
out of considerably reduced avail 
hile Not only by 


Ipplies 


words but 
accomplished. OER 
own that distributers and whole- 


on already 


~aler~ will play a major part in its pro 


urd t program. by the wav. which 


pidly loomed up as one of the big 
the Washington show. 


Not An Ansehluss To industrial dis- 
t the advantages,may not = be 
readily apparent in this elevated esteem 


iolesaler - In vene ral. 


Mill supply 


rightly regard their operation as 
va war industry. henee may won 
ley this theup of their administering 
ee to a civilian unit is a step down 
Wa \ year age perhaps that might 
ven true. Then some civilian ad 


raters did have designs on taking 


ontrol of all wholesaling. and at 


headed by Arthur D. Whiteside. 


the bye hind 
this ambition augered not too well for 


Phe 


development. however, is not by 


that time motives some of 


the distributor function. present 
any 
leading toward 


means an anschluss 


oblivion. 

Status Quo for Personnel —Transfer of 
the wholesaling unit is complete. It con 
tinues in office all of those individuals 
to know and be known 
to industrial Kenneth 
Keefe. director of the division, remains 
Ray Neal and Paul Hart 
shorn. recruited last year from the sup 
In its 
relation to the industrial supply trade, 


WwW he have Come 


distributors. 
in that post. 


ply industry. continue as usual. 
the ageney’s status remains unchanged 
It will administer the L-63 order. prov 
ess PD-IX applications. deal with in 
dustry advisory committees and repre 
sent the distributor view in its contacts 
with other groups throughout Washing 
ton. 

Whiteside Heads OCR When the 
sights were raised on the civilian sup- 


ply job, Donald M. Nelson sought to 





ARTHUR D 


WHITESIDE 
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War workers get employers’ MRO ratings to buy hand tools. 


bring ina man of broad capability. whe 


would also have the confidence of the 


business community. Arthur D. White 
side fills those requirements well. His 
long experience as president of Dun 


and Bradstreet provides a most practi 
cal working knowledge of all phases of 
His 


business earlie 


war service, as 
head of the Tron and Steel Branch was 
distine tly “Hees <<ful he policy ol key 


ine in distributors with the ageney’s 


program reflects Mr. Whiteside’s knowl 


1 


edge of the important place which dis 


tribution occupies in the nation’s econ 
omy. The civilian requirements job is 


recognized ads primarily al problem ol 


distribution. It is felt that most severe 
Their 


severity ean be quickly and accurately 


shortages are regional matters 


taveed by making use of distributor 
li 


stening posts” and often can be eor 


rected by the production of only a small 
viven item, di 


additional amount of a 


rected toward the shortage area. instead 


of full production aimed at all areas. 


Master Board 


the governments 


Directs Indication of 


serious intent to give 
more than minor attention to the prob 
lem oof civilian) requirements is) given 
by the makeup of the Civilian Require 
ments Committee. Nelson is ehairman 
Whiteside 
other members ine Secretary of 
\ericulture. the chairman of WALE, the 
headof OPA. the petroleum administra 
tor and the director of ODT. White 


~ide holds rank of viee-chairman on the 


War Production Board 


iddition to 


Jude the 


oloat ind. in 


Army to Release 
Surplus Stocks 


Shortly after the industrial supply in 
dustry s Wat 


mated that S7O.000.000 


Service Committee est 
of indus 
Ivins ile 


plants. the War Department took 


' 


worth 
trial supyplic now im wal 
astep 
forward by 


ts Procure 


wling to revise completely 
Regulation No. 7 eov 
hie dispe il oof 

tis ill 


Phe new 


requirements that have entailed almost 


erning -urplus inven 


industrial materials 


tories af 


procedures eliminate many 








wossible delays in) liquidating su 
ind permit their sale to distrib 
- Wilt re is no immediate known 
them under existing war pro 
1 1 an i ~ witth thre \rmy ol 

er aue es 

elo irplus stocks become avail 
purchase by distributors. the 
lobe cireularized for 20> days 
imong government agencies and wat 
ictors. At the end of the 20-day 
veriod. the lists will be turned over to 
WPB. and remaining items may be pur 


<ed by distributors or other private 


vers. Supplies net liquidated after a 
“loft three or four months will then 


turned over to the Salvag Branch 


IPMCQUiry oat 
i practh il ind con 
md th 


eney 


props 
propre d 


i onoed 


juipruent 


Lists from WPB’s Redistribution Divi- 
sion industrial sun 


jl to listed by WPBs Redistribu 


luding ts reg 


hy plan Is for 


t ition nagers ifter th 2 
1 ’ 1 ile te other ag . 
‘ ’resumably lists will b 
waila \etua ~ale v1 

nef { t ld pro met mii 

ils te in il ~ 
Army \ Forces. et 

[’ plan te redis 
K- i cen exerted Vv Coon 


i = by WPB. and by th 
i i eroup ‘ i stand t | 
! (is rhiite liagu lation 
2 " 
mwead thre inst wa ! ! 
. 
i ‘ r ’ ito 
~ YOO0.000 wea f mds tooun id 
| 
l N > thguida noa 
i i 1 t ifer il au vad n 
' \ 
1 is n wer the mark ’ 
Whe t I likel 
t im ! \ AelTV 7) Many 
i i e present wa inles 
" 
| then 
"6 


Workers Get Tools as MRO 


CMP Regulation 5 amended so war workers can apply the same rating 


as their employers in buying the hand tools needed on their jobs, 


WPB Cites Ways 
To Reject Orders 


isis upon which distributors 
may ect rated orders and still com- 
ply with Priorities Reeulation No. 1. 
was clarified by the WPB last month in 


tion oo oof the order, 


rpretation 


explains a section 


‘ -pecties that orders may be 
efected when they do not “meet regu 
larly established) prices and terms of 
t yopavment. Phese terms of sale. 
weording to the interpretation, permit 
! eit noof rated orders 


I When 1 - ler rt 


vives a rated 

rrade or quantities which are less than 
iominimum whieh he isually ~ells 

, When a seller receives an ordet 

na differen woof trade purchaser 

wo regularly sells to. However. it 

nust be practicable tor the purchaser to 

obtain the merelanedis nl require | 

quan rough regular channels. 


manutacturer or whole- 


' ~anord mia purchases 
mated noan area Wwaere the manu 
facturer or wholesaler has an exelusive 
rate Howes the exelusive dis- 
’ rhtint doe ible te fll the order 


Henry Nelson Resigning 





rom WPB of 


effect in 


Henry 
about 60 
on plans te return to his 
International Harvester Co. 
WPB early in. 1942 and 


-everal 


1 the ensuing time filled im- 
porta posts Hi Vercutive duties 
yrought him close te th industrial 
- ipply ~Huation He typ) ired on the 
prog is cot tthe Pripl Mill Supply 
Conventions in 1942 and 1943 and be 
ime well acquainted with leaders of 
e supply industry. Mr. Nelson's cle 
rt rom Washington will b re 
orett w othe manv in this industry 
whe ~pected him as an able admin 
~trat ind a friend of distributors 
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Permission for employees of wa 
plants to purchase hand service tools 
with ratings assigned to their employers 


by CMP Regulation No. 5 


Direction 


Was era 
No. 9 to the 
MRO regulation. Previously. war work 
the 


eeneral civilian buyers. ie. 


ited 
last month in 


ers were in same category a- al 
they could 
buy without a rating if any were a 


but thes 





able on distributors” shelves. 
could exercise no priority. 
The new plan is patterned after the 
Employee ~ Hand Tool (EHT) certitiea 
tion of the precision tools order. E-5-a 
\ugust 


tion becomes effective for precision tool- 


and after 1S the new certitiea 


as well as hand tools. For distributors 


whe may want forms printed up for 


customers. here’s the correet) wording 


WAR PRODUCTION BOARD 
Certificate 
Date... 
Preference rating... ccc ce ce ees 


speculy rating 


The 


tollowing hand tool... 0.0... 


Only one tool may be placed on each ce 
fifteate; specity and size ot te 


fyvpre 


is required by the undersigned emplove: 


as a condition to retaining o1 obtaining 


employment with the undersigned er 
The 
certifies that he 


plove r. unde rstgned ‘ moplove e fur 


ther does not 


own or 


possess any similar tool which will serv 


the same purpose, 


Vame and address ot emplover 
Nis wr ' davy 
ignature of emptlovee 

Position 


It will be 


ind emplover are 


noted that both employ 


required leo 


“lon 


certification before it becomes valid 


provision on which distributors 1 


stand responsible. The other rest 


the use of the rating are 


mav obtain only 


tions on 


in employee one t) 


) 


ita time: (2) the emplover must d 
duct from the total MRO> -unplie- 
ix authorized to acquire by CMP R 
> all the individual purchases he - 
for his emplovees: (3) both parties 


worker needs the tool- 
thy the 


he does not 


the 


that 


| 
} 


This Jeon. 


tity 
and emplovee cert 


that ~imilar 


possess a 


that would serve the purpose 
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f h s raw material in inventory or reesived 
) 5-7 To Oo C ain by Aug. TL. provided the material is 
For WPB-547’s not suitable for processing into thre 
ating . chain or chain assembly listed 
; From 9 to To of the monthly pro The regulation does not apply te 
jobs, ; ; ) 
jucthe of chain manufacturers is now chain in inventory on June 26. to ~ pend ial 
located te orders accompanied by rat chain assemblies made up to fill specith 
Lowa ngs obtained through WPB-547 (form purposes which cannot be served by 
vals rly PENG. The improvement in the permissible assemblies (hut they hav 
overs etatus of WPB-547 orders was made in to be made out of chain permitted) in 
ranted Lim m Order 1-302) whieh places the order). nor to ehain required for 
to the striction on the manufacture of chain. | repair or maintenance of existing chain 
work- Under the regulation. producers are \ producer Is permitted to switch to 
i~ all st ed to confine production to the other orders part of the percentage 
could Types. SIZES. spree ifieations. and finish allotted to WPB-517 orders if. on the 
vail mtained in-a schedule included im the fifteenth of eaeh month. he doos mot 
t they det However. manufacturers may have sufficient orders te meet the next 
reduce other cham if it is made tron months production schedule 
er th 
rtifiea 
bk -5-a 
rtifiea 
n tool 
i to 
1p) to 
rdin 
| 
| 
... they serve best when used best. 
Unlike weapons, they may have to last for the 
+ duration. 
ch ce | 
ti 
| USE THEM WISELY... 
plove | 
per 7 TIPS TO SAVE YOUR TOOLS 
ee tur } 
wen ¢ SCREWDRIVERS vse the right-size 
/ | driver blade and save the work and the biade. Don't use 
_ ‘em for pry bars or chiseis, or the handies for hammers. 
CHISELS Don't use a fiat chisel for a rivet-buster 
The proper chisel will do a better job—faster. 
i 
PUNCHES A good mechanic will always use the 
right punch for the job. 
SNIPS & SHEARS vse the right type, and 
your Cutting job will be a cinch besides leaving the blades 
serviceable for the next job. 
PLIERS Don't cut a hot electric wire — or else! 
Don't use ‘em for hammers. Yes, and try a wrench on that 
au nut. 
on 
ali ! 
HAMMERS Don't use a midget on an elephant! 
I The proper hammer will save the work and you 
res 
‘ , WRENCHES ise tne right size wrench and 
i ’ save your knuckles. Don't increase pressure by hammer- 
int di ing or using a length of pipe on the handle for extra 
lj leverage 
#> BETTER CARE MEANS LONGER WEAR 
eer 
ol- 
ilsitickiiailiasiaiiaaaea 
Y Thes ysters are av in quantities from War Production Drive Headquarters, 
Washington, D. C., or from Service Tools Institute, 53 Park Place, New York 
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PAB Told Not to 


Allow Delays 


Phe War and Navy Departments have 
jointh, cautioned their renegotiation 
teenedes not too permit contractors toe 
pestpone renegotiation procedure in the 
expectation of Congressional revision 


{ 
o 


he statute. Certain contractors. the 
directive declared. are seeking delays 
no the hepe that forthcoming exemp 
tions will be made by Congress. [It spe 
cifteally mentioned such exemptions as 
these applying to standard commercial 
products and deductions of reserves fot 
post war conversion. While such ex 


nption have been proposed, the dire 


tive cleclared. there is little prospect ol 


passace soon of any of these measures, 
‘\ccordingly” said under secretaries 
Patterson (Wart and Forrestal (Navy) 
Whenever a contractor is delaying re 
nevotiation for this reason the case 
should be immediately referred to the 
Under Seeretarv of War or Navy for 
final determination of the amount. of 
excessive profits realized or likely to be 
realized by the contractor under his 
ntracts and subcontracts.” 
Process Going Ahead Renegotiation is 
ontinuing at an accelerated pace. ac 
ording toa War Department announce 
mentoof Nugust 3. At the end of June. 
igreements covering L9OV2 > fiscal year 
prices and profits had been reached with 


Ol) war contractors, The breakdown: 


Cases Cases Total Cases 

Settle In Progress Assigned 
\rny »8O4 1.696 11.0vl 
Navy did ee 4 s.198 
\beavitinne 4] 7 1 
Lotal ey (429 1 h.6082 


Po date renegotiation has recaptured 
85.555.17 LOOO In excess yy Wits aceord 
ne te the report. The figure does not 


nelude “these savings secured through 


1 
| 
I 


ower prices ib stlecessive contracts 


Advisory Group Named 


J.J. Donovan is government presiding 
officer of the newly appointed advisory 
mimittes for the jack industry. Mem 
vers oof the committee at Huston 
Brown. The Jovee-Cridland Co. Day 
ton. Ohio: Archibald Dudgeon. Richard 
Dudgeon Ine. New York: Re B. Risher. 
Phe Buda Co. Harvey. Hh: Wo 1. Flowd 
Phe Duff-Norton Mie. Co. Pittsburgh: 
(>. He. Goehrie. Blackhawk Mie. Co.. 
VMilwaukee: TH. €. Norman. Heine Wer 
Motor Part~ Corp Waukesha, 
\i- R. FL Swett AL Lb. Swett) Pron 
Works. Media, \. Yo: J.B. Pempleton 
Pempleton-Nenly & Co. Chicago: Gor 
don Walker. Walker Mig. Co. Racine: 
\. G. York. The Wat-on-Stillman Co.,, 
Roselle, No J 
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News Briefs and 
Interpretations 


Symbols Needed for Steel-—Steel ware- 
to fill or- 
ders for iron and steel products which 
lack a CMP symbol. even though they 


are accompanied by 


houses are expe ted to retuse 


rating. 
The WPB announced it does not intend 
to make any exceptions to the provisions 


of CMP Reg 4. 


Neoprene Prices Cut—A 


a priority 


reduction in 
the ceiling price of mechanical rubber 
goods has been ordered by OPA in an 
effort to reflect the lowering of the price 
of synthetic to 27! 


rubber from 45 27 


The action was taken 
Maximum Price 


effective 


cents per pound 
amendment to 
Regulation 149 and 


became 


Aug. 9. Jan. 5, 1942. is the base date 
for most molded, extruded and lathe- 
cut rubber goods while Oct. 1, 1941 is 


the base date for such products as belt- 
ing. hose and packing. 

CMP Reg 6 Issued—-The long-awaited 
CMP Regulation No. 6, for use 
taining 


in ob- 


materials for authorized con- 
issued last 
month. The regulation contains no spe- 
cial being 
devoted entirely to details of how CMP 


allotments are 


struction facilities, was 


provisions for distributors, 


obtained and applied 


projects. 
Abrasive Order Tightened 


The M-319 
| 


order on abrasive products was tight- 


toward construction 


ened up last month with the issuance 
of M 


and sale of bonded abrasive 


319-a to restrict the manufacture 
products, 
rubber bonded abrasive products, and 


coated abrasives. to certain specified 


uses, 

Hand Tools Ceiling Due—A price ceil- 
ing on the sale of used mechanics’ hand 
tools is expec ted shortly. Tools in good 
condition probably will have a ceiling 
of 750 of the price of a new tool: tools 
to have a 


in poor condition are likely 


ceiling of 33 


314°) of new tool prices. 


AA-2 For Welding Rod 


have been granted a rating of 


Repair shops 
\A-2 for 
acquiring welding rod, and the rating 
whether the 
shop carries welding red as an operat 


may be used regardless of 


ing supply. The rating is good in any 
month for an amount equal to that used 
to S100. 


However, any shop may purchase up to 


in the previous month, up 
$15 worth of welding rod regardless of 
the amount used in the previous month. 
lo get more welding rotl shops may ap- 
ply on Form PD-1LA. use a customer's 


rating, or, when using controlled ma- 
terials, may use the rating assigned 
under Form CMP-4B. 

Dropped from L-63 Distributors’ 
stocks of copper wire and cable have 


been eliminated from the inventory re- 
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OPA men have been called commu- 
nistic, uncompromising, belligerent, and 
on rare occasions, thorough. From the 
following testimony, from the records 
of the Smith Congressional Committee 
investigating OPA, we submit that they 
are also cautious, 


(Mr. Allen): Mr. Wilson, 
how long have you been an accountant? 
(Mr. Wilson): You first have 


to define what an accountant is. 


Question 


Inswer 


Q. Have you taken a degree of Certi- 
fied Public Accountant in any state? 
{. No, sir, I have not. 

0). How heen 
you know what an accountant is? 


long have you don’t 
1. There is a great controversy on that 
subject, sir. 

Q. What do you consider yourself? 

1. In other words, you leave at one end 
and call it a bookkeeper, and at the 
other end you can call it a consultant, 
and an accountant is 
between. 


somewhere in 


Q. Are you now an accountant? 


1. y es, sir, 


QY. How long would you say you had 
been within the classification where you 
are entitled to 
countant? 

1. Well, I took bookkeeping in high 
school, graduated at Princeton Univer- 
sity in 1915; I was head of the debit 
department of the Federal 
Bank in New York; I studied law at 
Columbia Law School: I was Secretary 
of the Kershaw Cotton Mill; I 
assistant treasurer of the largest cot- 


I am drawing pay as one. 


draw pay as an ac- 


Reserve 


Was 


ton mill group in the South: and then 
would have been connected with cotton 





Amend- 


The exemption 


strictions of Order L-63 under 
9 to the order. 
eovers any 
cable for 


from 


ment 
“bare or insulated wire or 
made 
copper or copper base alloy.” 
Sales of the material may not be used 


electrical conduction 


in computing maximum permissible in- 
ventory as determined by L-63. 

File Sizes, Types Cut—Approximately 
2.160 tons of carbon steel will be saved 
annually through a reduction in the 
sizes and types of files which may be 
produced. The reduction was ordered 
by WPB in Schedule 5 of Limitation 
Order L-216. 
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mills and textiles all my life, and dur. 
ing that period. | performed duties of 

I have done everything around a mill 
from sweeping out the office to keeping 
the books, running the mill, so I claim 
1 am an accountant. 


Q. Mr. Wilson, this varied ex. 
perience you had behind you, will you 
give the committee an expression of 
your opinion as to the character of the 
data upon which Maximum Price Reg. 
ulation 339 was based? 


with 


1. If you will let me answer that ques- 
tion in a round-about way. I am totally 
ignorant of rayon hosiery, All I know 
about it is that it is a common article of 
apparel that mostly women wear. We 
did this small check. There are a multi- 
tude of price regulations written in our 
With our 21 accountants, we 
don’t claim to be experts on them, and 
frankly, | am not competent to express 


section. 


a reasoned opinion on this price sched- 
ule. 


Q. Well, now you have an opinion on 
it, Mr. Wilson? 


1. I have a personal opinion, yes, sir. 


Q. Tell us what that is. It is a personal 
opinion based upon your knowledge of 
this data, isn’t it? 

1. My personal opinion—this is not as 
is that the method used 
I think 
that the procedure is the best technic 
we have ever used. 

Q. The 


used? 


an accountant 
on the rayon hosiery schedule 


best technic you have ever 


1. That is my observation, yes, sir. 


Q. Do you recall telling me over in OPA 
when I was there that this was what you 
call the least lousy method? 


{. Yes. sir. 


Q. Tell us what you mean by the least 
lousy method of accounting in the OPA. 
{. Well. that is 
on the art of understatement, I think. 
After all. we 
men doing a job that is over our heads 


a relative term. based 


are only run-of-the-mine 
and we are doing the best we can, and 
I don’t think any reasonable person in 
the OPA claims they are 
do any one thing that we do. 


competent to 


Vv. | =e, So you do the least lo 1sy 
you can. 
{. Ido. What we do in the Accounting 


Division is to put the least ignorant man 
on that job. 
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OF THE FIVE PRINCIPAL TYPES of 
hard goods wholesalers, industrial 
distributors have gained more in sales 
volume during the three years of 
war, and have been better able than 


their maintain 


contemporaries — to 
their inventories near a satisfactory 
level. This is shown by three-year 
curves of sales and inventory fluctua- 
tions for the five types of distribu- 
tors, compiled by the staff of Mitt 
SuppLies from monthly reports of 
the Department of Commerce. 
Parenthetically, it must also be 
noted that while industrial suppliers 
have grown most under the tremen- 
dous impact of a war economy, that 
same growth has exposed them to 
such business hazards as the renego- 
tiation of profits, while their ex- 


panded ‘inventories are subjecting 
them to the dangers of inventory de- 


flation after the war. 


Plumbing & Heating 


1940 194) 1942 


The charts on the following pages 
depict the war-time history and 
monthly sales and stock movements 
of the average distributor of these 
five types of supplies: industrial, au- 
tomotive, electrical, hardware (whole- 
saler), and plumbing and heating. 
The figures were obtained by divid- 
ing the total sales, and total inven- 
tories, by the number of houses re- 
porting to the Census Bureau each 
month. The year 1939 is used as the 
base for the chart on this page, and 
for comparison of sales in the later 
charts, because it was the last normal- 
to-good peace-time year. 

The average industrial distributor 
stretched his stocks to meet the multi- 
tude of war needs in his territory as 
was never before thought possible, 
doing in 1942 two and one-half times 
the volume of business sold in 1959 
with only 50%¢ more inventory. 
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The other distributors gained, too, 
but less spectacularly. Automotive 
supply houses hit their peak in 1941 
with a 61% gain over 1939; elec- 
trical wholesalers gained 105% in 
1941; hardware wholesalers went to 
a 55% gain in L941 and a 57% gain 
in 1942; plumbing and heating dis- 
tributors topped 1939 business by 
54% in 1941 and then levelled off. 
These four touched their peaks in 
1941 (except for hardware, which 
moved forward 20% in 1942), before 
the scarcity of civilian goods last 
year put a crimp in their sales opera- 
tions. But the industrial distributor's 
sales reached a 109% gain in 1941, 
and then continued to gain in 1942 
until he averaged 153‘% 
1939 sales. 


The major advantage which the 


ahead of 


(Continued on page 82) 
Industrial chart, next two pages 





79 








OF DOLLARS 


THOUSANDS 


1939 
AVERAGE 
MONTHLY 
SALES 


60 








INVENTORY 


Except for the late ‘42 recession, the industrial distributor's 


sales have risen steadily since 1939. The reason is that his -~ 


sales have been almost 100°. on high priorities. which per 
mitted stock replenishment. During the latter half of 1942. 
incoming merchandise fell below the level of sales as back 
orders went unfilled, and inventories dropped off. For the 
current rate of sales (about $95,000 per month), stocks of 
$130,000 are low. but they are still 30 over 1939 levels. 


which the industrial distributor must remember in making 
his post-war plans 
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industrial distributor enjoyed during 
these three years was the fact that his 
business was designed for service to 
industry, and consequently has been 
selling on exceedingly high priorities. 
Inventories of all distributors were 
forced down during the latter half of 
1942, and as the year closed, the in- 
dustrial distributor was the only one 
of the five which had more stock on 
his shelves than he did in 1939. 
Significantly, all types of distribu- 
tors show some sales decline during 
the first five months of 1943. Except 
for the industrial distributor, this is 
not alarming, if discomforting, since 
inventories of these other four types 
of distributors are tightly shrunk. 
But for the 
whose 


distributor, 
stand 30% 
higher than in 1939, stocks must in- 
deed be watched closely. 


industrial 


inventories now 


The electrical wholesaler’s stocks have 
toboganned continuously since Pearl Har- 
bor, for since the middle of 1941 there 
was only a very limited production of 
electric appliances available to replace 
dwindling inventories. He has since con- 
centrated on the industrial field, however, 
as well as furnishing vast quantities of 
equipment to the military. 


600r 
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The automotive wholesaler had his war boom in 1941, while consumers had plenty of 


money and there were no restrictions on buying or driving private cars. 
motive plants began converting to war production. 


Then the auto. 
Final stoppage of all new car 


production early in 1942, followed shortly by gas rationing, changed things completely. 


Manufacture of repair parts continued on a restricted basis. 


became 


Thousands of Dollars 
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The Army and Navy 


big customers, and this distributor began selling tools to industrial plants. 
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Average HARDWARE Wholes 





Despite severe curtailment of production 
of most hardware items, the hardware 
wholesaler has maintained a fairly high 
level of sales by turning to substitute 
items made of less critical materials. The 
order which hit the hardware field hard- 
est was M-126, in May, 1942. From this 
point on, inventories declined danger- 
| ously. To serve essential industries like 
agriculture, however, it has been nece3- 
sary to relax many of the limitation or- 
ders, including L-63 on inventories, so the 
inventory situation in the hardware field 
1943 is currently more hopeful than it has been 


+M-126 


Set. 157 


y 








“ in months 
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The plumbing and heating distributor's 
sales rose to their highest levels during 
1941, while there was still much private 
housing as well as defense plant construc- 
tion. Towards the end of the year WPB 
banned the use of building materials except 
for completion of homes already started, 
and for defense housing projects. In March, 
1942, the P-84 order granted a priority 
\ rating for repair purposes, and it was this 
business plus sizable war plant construc- 
tion projects that kept the distributor going 
at fairly high sales levels during 1942. 
Plant construction has now virtually 
ceased and the outlook for the immediate 


[ L-79, L-63 
{ond PD-1x 


oO 
P~ 


é 


3 
' 


<«CMP-Rdg. 5 (MRO) 


2. 





1942 -1944 
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future is limited to repairs essential to 
health and continued plant operation. 
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NEW PRODUCTS 


with Sales Possibilities 


rol 





Layout Plate 
Clamp Edges 





The surface of this layout plate has 
overhanging edges on all four sides. 
This edge. machined on the bottom so 
that it is free from ribs, will permit the 
clamping of work to the surface top at 
any given point. Of fine-grained. spe- 
cial analysis, semi-steel, planed per- 
fectly smooth and square. these clamp 
edge surface plates provide a true sur- 
face for layout. inspection or assembly 
work. The sturdy all steel stand makes 
an ideal base with the strength and 
solidity of a one-piece unit. Equipped 
with lock leveling screws (the number 
of screws varying from 28 on the 36-in. 
x 72-in. size to 40 on the 48-in. 128-in. 
size) enable the user to level his plate 
quickly and lock it securely. The clamp 
edge layout plates are made in four 
standard sizes: 36-in. x 72-in.; 40-in. x 
96-in.; 48-in. x 96-in.; 48-In. x 128-in. 


Challenge Machinery Co., Grand Ha- 
ven, Mich—Mirt. Surenits, August 
1943. 


Fluorescent Lamp 
Flexible Arm 


Localized lighting units are essential for 
industrial operations where critical ma- 
chining, inspection and assembly are 








performed. To provide such equip- 
ment, a model has been designed which 
provides the proper quantity and qua!- 
ity fluorescent light for certain opera- 
tions. The reflector head of this model. 
called “FLB”. weighs 3-lbs and uses a 
minimum of critical materials. Reflector 
of non-metallic 15.'8-in. 
The 
unit accommodates two 14 watt fluores- 
cent lamps. 


material is 
long. 9-in. wide. and 5°x,-in. high. 


It is equipped with lamp 
ballast and comes completely wired with 
switch mounted on top of the housing. 
In excess of 100 footeandles is provided 
for the critical work area by this model. 


\ variety of arm leneths are available 


Fostoria 
Pressed Steel Corp., Fostoria, Ohio. 
Mini Suppiies, August 1943, 


Drill. Press 


Several Models 


for positioning requirements, 





Over 60 models of the “Helmet Head” 
drill press are now available in 1, 2, 3 


or 4 spindle high and slow 
speed; bench or floor type; slotted or 
through table. Perfectly balanced and 
vibrationless, this drill press is sealed 
hazards. Five efhi- 
cient speeds allow for every operation. 
\ feature is the new self-centering 30 
pressure angle 6-tooth involute spline. 
The quill, longer and larger in diam- 


types; 


against all common 


eter, is held by three bearings, permit- 
ting long holes to be drilled more ac- 


curately. Boice-Crane tapping ma- 


chines, designed for the “Helmet 
head.” operate at 3000 rpm “IN”; and 
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6000 rpm “OUT.” Taps enter every 
hole centrally without slightest strain. 
Two sizes are offered. 
Co., Toledo, Ohio. 
August 1943. 


Boice-Crane 
SuPPLIEs, 


MILL 


Forming Vise 
Wire Rope and Cable 





Recently developed is this portable rig- 
gers forming vise that handles wire 
rope and cable from *,-in. to 114-in. 
diameter without adapters. Splicing 
and clamping operations as well as the 
forming of cable into an eye or around 
a thimble are easily handled in a mini- 
mum amount of time. Cable is securely 
held and the new forming 
equipped with guards to protect against 
cable and thread friction. It is of 
durable construction to withstand the 
spring and strain of heavy cable. The 
unit weighs approximately 50-lbs., has 
a base length of 15-in. and a base width 
of 14-in.—Patrick-McDermott & Co., 
Los Angeles, Calif—Mit. Supp.irs, 
August 1943. 


vise is 


Flycutter 
Adjustable, Two-Blade 


Announcement has been made of the 
new flycutter for cutting holes or discs 
in metals of thicknesses up to one inch, 
boiler 


including plate, stainless steel, 


cast iron, plastics, and other problem 
Generous clearance between 
of this flycutter 


makes possible deeper cuts with less 


materials. 
work and the body 
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MAIN FEATURE 


MANUFACTURER | 





PRODUCT PAGE NO. 
Layout Plate 83 
Fluorescent Lamp 83 
Drill Press 83 
Forming Vise 83 
Flycutter 83 
Flaring Tool 84 
Fibre Tape 84 
Vise 198 
Bench Grinder 199 
Boring Bar 199 
Safety Apron 200 
Paint Deodorant 200 
Sheaves 201 
Check Valve 201 
Metal Saw 202 
Measuring Device 202 
Calibration Plate 203 
Plastic Tape 204 
Electric Furnace 204 
Waterproof Material 206 
Moulding Machines 206 
Welder 207 
Hole Puncher 207 
Safety Goggles 208 
Valve 208 
Vertical Motor 209 








Overhanging edges on all four sides 
Provides proper quantity and quality light 
Perfectly balanced and vibrationless 
Performs splicing and clamping operations 
Deeper cuts with less strain on tool 
Double strength flare will not crack 
Substitute for steel or wire strapping 
Three legible protractor dials 

Handy, fast-cutting unit for production 
Efficient for making intermittent cuts 
Employed with success on grinding jobs 
Effective with brush cr spray operation 
Socket wrench only tool needed on job 
Stainless steel poppet retains flexibility 


Pump is non-clogging piston-type 


Gives exactly the right heat across arc 
Quickly applied around doors, windows 
Many improvements in muffle design 
Stops leaks in masonry walls, floors 
Units has no springs or counterweights 
Heavy duty water cooled transformer 
Punch, die are held in perfect alignment 
Lens is crystal clear, non-distorting 
Operates by lever over carrying handle 


Drip-proof, protected construction 





Speeds machining, measuring large objects 


Challenge Machinery Co. 
Fostoria Pressed Steel Corp. 
Boice-Crane Co. 
Patrick-McDermott & Co. 
Robert H. Clark Co. 
Everhot Products Co. 

A. J. Gerard & Co. 
Berco Mfg. Co. 

Jones Engineering Co. 
Universal Engineering Co. 
industrial Gloves Co. 
Holley Chemical Co. 
Pyott Fdry. & Machine Co. 
White Machine Works 
Johnson Mfg. Co. 
Machine Products Corp. 
Harnischfeger Corp. 

J. W. Mortell Co. 
Thermo Elec. Mfg. Co. 
Tamms Silica Co. 

Osborn Mfg. Co. 
Universal Power Corp. 
Wales-Strippit Corp. 
Watchemoket Optical Co. 
C-O-Two Fire Equip. Co. 
General Electric Co. 














strain on the tool. The new cutting tech- 
nique eliminates chatter and 
clean holes. The tool is obtainable with 
straight or tapered shank and covers 
expansions of 4-in. to 10-in. in diameter, 
including all decimal or fractional in- 
termediate sizes. With this addition to 
the Clark adjustable hole cutter line. 
the manufacturers bave provided tools 
for cutting holes from ®%x,-in. to 10-in. 
in diameter afd straight side discs from 
l-in. to The bits in 
all of easily re- 
ground or can be replaced with new 
bits at comparatively small cost. Rob- 
ert H. Clark Co., Los Angeles, Cali}. 
Mint \u 1943. 


assures 


10-in. in diameter. 


these tools can be 
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Flaring Tool 
Simple Operation 

The “Flaremaster” tool is designed to 
produce a double strength flare that will 
not crack or collapse, with speed and 
precision, on any ferrous or non-ferrous 
tubing in sizes from Y%-in. to 5%-in. 
The tool gives the correct 45° double 
lap flare for S.A.E, flare-type and in- 
verted flare-type connections on Bundy, 
Bundyweld and Bundyflex steel tubing. 
Tubes are held with a smooth, firm grip, 
without serrations or threads to mar or 
cut the tubing or form minute cracks 
that lead to breakage under vibration. 
The “Flaremaster” is compact and con- 
sists of three parts—a pair of holding 
jaws and a “U” shaped clamp with a 
built in vise. It does not require special 
wrenches nor use of a work bench and 
can be used anywhere.—Everhot Prod- 
ucts Co., Chicago, Ill_—Mu.v Supp.ies, 
August 1943. 





ll 


MILL SUPPLIES ° 


AUGUST, 1943 


Fibre Tape 


Unusual Strength 





A substitute for steel or wire strap 
ping, “Stur-D-Strap” is a laminated 
fibre tape of unusual strength. It can 
be used for strapping all types of pack 
ages. weighing 90-lbs. or less. It is water 
repellent, has only 1 percent elongation 
which allows for selective tensioning 
and in actual tests has a tensile strength 
of 13.500-lbs. per square inch. Because 
of the recent government order restrict 
ing the use of steel strapping, this is 4 
particularly timely product. “Stur-D- 
Strap,” while developed for use in the 
Gerrard “Steelbinder.” may be used in 
all types of steel strapping tools. It is 
available in 700 foot rolls, 34-in. wide. 

A. J. Gerrard & Co., Chicago, [ll.— 
Mitt Suppiies. August 1943. 


(Continued on page 198) 
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The answer to the 
fastest-growing problem 
in industry 
P 


The use of welding as a fabri- 
cating method has grown tre- 
mendously, and with it the weld- 

cleaning problem. Osborn 
power-driven brushes are 
the answer to fast, efficient 
cleaning of welds, large and 
small. There’s an Osborn 
brush for every job. By see- 
ing to it that your customers 
doing war work are equip- 
ped with Osborn weld- 
cleaning brushes you 
can help them speed 
up this important op- 
eration. The Osborn 

Manufacturing Company, 
5401 Hamilton Avenue, 
Cleveland, Ohio. 






* Governme 
Nt specif£..: 
cleaning olan Pecifications call for the 







: St be d hear Peed and 
“reusing slow, inefficient }..” we many — by cleaning your boost Pro 
- . ad metho small — y,; S—larpe 
This is 4 job § on ds re ll — with the —— larg 
driven brush or Osborn power. signed for the job. Sborn brush 
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ing w Y designed f, P UP your ushes ca 
8 welds of every kind Or clean. Allasio "Output. Write 77, 7 
and at much . quicker, be Jacturing Ps 2 Osborn 
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TREND of Supply 








North 
Atlantic | 
| 
Southern 
May 


| 


Middle 
West 


June 


May 


June 


| 
Western | 


June 
Pacific | May 


May | 


245.0 


Salesman 


a 


$18,450 
17,700 


$14,000 
14,300 


$19,500 
| 


$14,000 
16,000 


265.0 9 | $9,900 
5 


1 | 9,000 


| 16,500 | 


| Size of per 


| Average | Work- 
Order ing 
Day 


$48.50 | 88 
50.00 | 85 
| 


$38.00 84 
41.50 84 


$32.90 
29.90 





* Omitted because of insufficient data. 





HIGH AND 


a> 
£3 











CONTINUING on a fairly level keel. The Sales Indicator 
for June reached 280, an increase of only 4 points over 
May. The Southern area showed a decline. while there 
was a slight increase in all the other territories. The dollar 
value of the average order was $40.90, while the approxi- 
mate number of orders was 90 per day. 








DOLLAR VALUE. AVERAGE ORDER 
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Distinctive Features of Oster No. 572 
“Rapiduction Junior” Have Wide Appeal 





bove view shows the No. 572 bar 
erated front gripping chuck de- 
igned to hold stock as short as 2)2” 
oit may be threaded. Nipples as short 
s 32” in the 2” size can be threaded 
ba both ends without using a nipple 
thuck. (Other sizes in proportion.) 


Range of No. 572 
“RAPIDUCTION JUNIOR” 


Regular range: 4%” to 2” pipe. Bolt 
nge: %" to 1%” N. C. and %” to 
h” N. F. 


Die-Head and Dies 
—Regular Equipment 


e No. 572 machine is regularly 
urnished with quick-opening, fully 
djustable Die-Head, built integral 
vith the die-head carriage. This 
quipment includes three individual 
is of dies, four segments to a set, 
or threading the complete range 
tom 4” to 2” right hand, American 
ational, 


Optional Selection 
To change the size, but not the dies) 


0. 572-C with four quick change, 
ully adjustable die-heads and four 
ts of dies to cover the range from 
A” to 2”, or: 


0. 572-C with eight quick change, 
ully adjustable die-heads and eight 
ets of a= to cover the range from 
“” to 2”, 


pee Oster Catalog No. 43 for details. 
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Illustration in circle 
shows front view of 
Oster No. 572 “RAPI- 
DUCTION JUNIOR” 
quick-opening, fully ad- 
justable Die-Head, built 
integral with carriage; 
and one set of high 


, segmental type 
ies. 


Optional equipment, to 
eliminate necessity of 
changing dies, is de- 
scribed elsewhere on 
this page. 


Oster No. 572 ““RAPIDUCTION JUNIOR” Threading Machines 
are designed for both general purpose and for long run pro- 
duction threading. They are modern, high speed, low cost 
machines, well suited to the requirements of practically every- 
one who threads pipe in reasonable quantities. 


Read column at left for more details about Oster No. 572 
“RAPIDUCTION JUNIOR” Threading Machines. Complete 
information is included in Catalog No. 43. A copy will be 
mailed to you promptly upon receipt of your request. 


THE OSTER MANUFACTURING COMPANY 
2074 East 61st Street * * Cleveland, 3, Ohio 
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Keeping Up With Business 


War Expenditures Show 
Increase of 4% 


War United 
States Government during June 
amounted to $7,688.000.000, an_ in- 
crease of $315.000,000, or 4°%. 

The average daily rate of expendi- 
tures in June was $295,700.000 as com- 
pared to $283.600.000 in May. also a 
b% increase. The daily rate is based on 
which 
checks were cleared by the Treasury. 


expenditures by the 


the 26 days in each month on 
Expenditures for war 
the fiscal year 1943 amounted to $75,- 
100,000,000, or 2.7 times as much as the 
$28.300,000,000 which was expended in 
the fiscal year 1942, and 11 times as 
much as the $6,700,000,000 in 1941. 
From July 1, 1940, to June 1943, in- 
clusive, expenditures for war purposes 
by the United States Government 
amounted to $110,000,000,000. 


purposes for 


U. S. Ranks Third 
In Pay-As-You-Go 


The United States, since its entry 
into the war has experienced sharper 
increases in both public expenditures 
and than either 
Canada or the United Kingdom, accord. 
ing to the Division of Industrial Eco- 
nomics of the National Industrial Con- 
ference Board, Canada is found to be 
a close second while the United King- 
dom is a poor third. 

In terms of percentages of expendi- 
tures covered by current revenue col- 
lections, the United States is_ still 
behind both Canada and the United 
Kingdom, although the imposition of 
additional taxes to yield $12 billion dur- 
ing the current fiscal year, as recom- 
mended by the Secretary of the Treas- 
ury, would place the United States 


revenue collections 


somewhat ahead of Canada but would 
leave this country a little behind the 
United Kingdom. 

Other findings of the board are: 

The United Kingdom to date has had 
higher total revenues per capita, all 
types of taxing units included, than the 
United States. but the imposition of ad- 
ditional Federal taxes would 
this relationship. Canadian revenues 
per capita have approximated those in 
the United States, but present proposals 
do not contemplate increasing Canadian 
revenues to the proposed U. S. levels. 

For 1940 through 1942 the United 
Kingdom had the highest expenditures 
per capita for all levels of government. 
but these were exceeded by those of 
the United States in the year ended 
March 31, 1943. Expenditures per cap- 
ita in the United States exceeded those 
of Canada each year. 1940-1943. 

Whether serious inflation will de- 
velop in the United States depends. ac- 
cording to the board’s analysis. “upon 
a great many factors. including the ef- 
fectiveness of price control and ration- 
ing programs. But 


reverse 


government, by 





ACTIVITY FIGURES 


Industrial Supply Industry, June 


Sales Indicator.............. 280 
Value of average order... .$40.90 
Orders per working day....... 90 


Volume per salesman... .$16,400 
Orders per salesman per day. .15 


General Business* 


Industrial production ........ 201 
Total Carloadings ....... 877,330 
Commodity prices ......... 244.1 


*From National Industrial Conference Board 
July 24, 1943 





increasing its revenue as a percentage 
of its expenditures, reduces the extent 
to which its spending contributes to in. 
flation. Moreover, by reducing purchas. 
ing power, or potential demand for 
consumer goods and services, through 
higher taxes, the administrative diff. 
culties of price control and rationing 
hoards are eased. 


Factory Output 
Increases 16% 


Changes in the rate at which fae. 
tories are turning out goods have been 
quite small for several months, al- 
though the general average is about 
16°% higher than it was a year ago, ac- 
cording to the LaSalle Extension Uni- 
versity’s Business Bulletin . 

Highest output continues to be made 
in the heavy industries, especially ma. 
chinery, transportation equipment, avi- 
ation, and shipbuilding. The produc. 
tion of munitions of all kinds changed 
but little, while shifts were being made 
to adjust production to the changing 
needs of the military forces. Produc- 
tion of some types of weapons was 
slowed down while the output of other 
types was greatly increased. Our flex- 
ible industrial system is making the ad- 
justments quite smooth. 


May Employment Rises 
To All-Time Peak 


Employment in May mounted to a 
new peak of 62.4 million, according to 
the Division of Industrial Economics ol 
the National Industrial Board. Nearly 
1.2 million additional persons found em: 
ployment on farms, while further addi- 
tions to the armed forces offset losses 
in industrial employment. 





VOLUME PER SALESMAN 


Thousands of Dollars 
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Pick up a pen, a drill, a nail, or paper clip. Watch the thumb move like the 
es jaw of a vice, gripping and guiding. The thumb, unique to man, gives 
dexterity and control. 





More than 2,000 years ago, Aristotle said—‘'The superiority of man over 


i. - f animals lies in the hand; the superiority over man, in the thumb.” Ever since 

g ) . . 

a rs of then, the thumb has been a symbol of superiority—a symbol of the extra 

ymic es . 

Nearh qualities that make for leadership. 

und em Built into all Thermoid industrial products is that extra quality symbolized 
. 

oe by the thumb. 

t losses 


Engineers and production specialists who design and make these products 
know your needs. Through realistic thinking, they build performance into 
—- Thermoid belting, hose, and brake lining for your job. Products are designed 
for your fullest use, not for our ease in manufacture. 


Thermoid’s policy of designing products to the job makes outstanding per- 
formance records the standard. Extra serviceability in each Thermoid product 
is symbolized by the thumb. 


When supplies bear the name of ‘’Thermoid”, everyone from the president 
down knows you sell the best. 


| Rubber THE THERMOID LINE INCLUDES: Transmission Belting + F.H.P. and Multiple 
V-Belts and Drives « Conveyor Belting - Elevator Belting » Wrapped and 


os Molded Hose « Sheet Packings - Industrial Brake L'nings and Friction Products. 


* 








IT’S GOOD BUSINESS TO DO BUSINESS WITH THERMOID 
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The buyer nodded that it was and 
turned around to make out the purcliase 
order. When she handed it to the sales- 
man it was for the full gross. “I have 
confidence in you,” she said, “Some of 
the men who have been in to see me 
have tried to overstock me. but you 
didn’t. I'm sure we can use a gross.” 

The article also told of a salesman 
helping a retired purchasing agent who 
had been called back to service. The 
salesman sat down with the buyer and 
went over the morning’s requisitions 
from department heads and brought the 
old buyer up to date on matters of de- 
livery, present conditions of stocks and 
materials in the hands of suppliers, 
delivery time required on certain items, 


Sales Tips 


FROM THE TRADE PRESS 


Because of space limitations, most items 
appearing in this department have been 
reduced to their elemental facts through 
digesting. Where the reader's interest is 
particularly great, we recommend that the 
article be sought out and read in detail in 
the paper where it originally appeared. 





Use Unexpected Words going to suggest you buy a full gross and information on sources of supply 
ToA k Pp t half a gross to be shipped in a month. which had come into existence since the 
1°) waken rospecis the second half gross to be shipped purchasing was previously active. 
A suggestion that salesmen become thirty days later. : 
even greater students of words than “That seems like too much—L don't 


writers is advanced in an article in Want to overstock,” the buyer objected. Hoist on Trolley 
Modern Selling. The aim of writers, it “Well, just as you say,” the salesman Handles Cylinder Heads 


is pointed out, is merely to please while TePlied, “I don’t want you to hold it : 

the salesman must both please and con- @gainst me for years to come that 1 One of the problems in every plant 

vince. With the use of unexpected words overstocked you on my first visit after | the — of heavy parts of equip- 

a salesman can awaken his prospect, YOU were made buyer. We'll put down ment, particularly = these ee when 

ati Ubiec dak ab wc seed fon, a half gross and let it go at that. I'll there is a shortage of trained personnel. 
“I wet ideas for new words from ‘rop you a note in about a month to <4 trolley hung from an I-beam for a 

studying them. I often write out my remind you to check your stock. O.K.?” (Continued on page 191) 


sales talks, and then go over them, cut- 
ting out all the dull, dry, meaningless 
words and substituting words that have 
life. color, vigor, vitality—-words with 
teeth.” 








Helping New Buyers 
Offers Big Opportunities 





Personnel problems being what they 
are today, it is not unusual for indus- 








trial supply salesmen to be contacting 
almost constantly new purchasing 
agents—buyers with little experience 
but a strong desire to make good on 
the job. Helping these new buyers is 
one of the salesman’s biggest oppor- 
tunities, according to an article in 
Selling and reproduced in Advertiser's 
Digest. 

Citing the case of a young woman 
who had been promoted from assistant 
buyer to buyer, the article told how a 
salesman handled the situation and 
made a friend of a customer. 

The buyer, fearful that she would 
be overstocked, could not make up her 
mind as to the quantity she wanted. 

“You have always ordered a half a 
gross at a time in the past and I have 
alwavs called on you about once a 
month so | am sure that you sell about 
half a gross a month.” the salesman ex- 
plained. “But now, with some of our 
salesmen in the Army and the difficulty 
of traveling without gasoline I only 


call about once in two months. I was “What's the big attraction? I didn’t think they did a very big business.’ 
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This is the seventh in a series of advertisements showing 
why the advantages of Tube-Turn welding fittings are 
especially important in war production. Advertisements 
of this type, appearing in 20 leading industrial and 


engineering publications each month, are helpful to 





those who specify and buy fittings and piping. 
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Ten Years Ago i in Mill Supplies 
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KENOSHA,Wis, THAT THESMALL | SUPPLY CO, DONATED TO 
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COST BY BUYING DIRECT IN Laid 

LARGE QUANTITIES ARE ~~ A\NAMENT GOLF PRIZE. 
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F. DHarrrorp, Guier ENGIN: 
EER, BURKHARDT &SONS 
STEEL & IRON WORKS, 

DENVER, TOLD HOW ONE ENTERPRISING 

SALESMAN, BARRED FROM VISITING IN- [@4 

SIDE A CHEMICAL PLANT IN WHICH Mr, BS 

HARTFORD WAS MASTER MECHANIC, 77 

MADE AN OUTSIDE STUDY IN THE PUB- 
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Machines and cutting tools — this 
is industry’s crack combat team. 
~ Only with first quality tools can 
you show significant results in 


war production! 


TWIST DRILL AND 
MACHINE COMPANY 
NEW BEDFORD, MASS., U. S. A. 


NEW YORK STORE: 130 LAFAYETTE ST CHICAGO STORE: 570 WEST RANDOLPH ST. 
ee 


LT CES 
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NEWS 


Channon Launches Series 
Of Product Meetings 


The first of a series of product sales 





meetings designed to give salesmen an 
opportunity to review major lines and 
to give manufacturer’s representatives 
a chance to discuss some of the new 
products was held recently by H. Chan- 
non Co., Chicago. 

The first session was turned over to 
the Shaw-Box Division of Manning, 
Maxwell & Moore. J. R. “Bob” Kelley, 
vice-president of Manning. Maxwell & 
Moore, explained that one of his major 
purposes in attending the meeting was 
to give the Channon men the benefit of 
some of the experiences in selling which 
his firm learned over a long period in 
the mill supply field. He emphasized 
that the house and its salesmen should 
be careful in not concentrating too 
heavily on too few large accounts. 

From specially prepared charts, Mr. 
Kelley projected a picture of the post- 
war market that would be available for 
hoists and cranes because of new indus- 
tries developed during the war. Among 
these industries he specifically men- 
tioned were: plastics, synthetic rubber, 
chemical, aluminum, magnesium, stain- 
less and alloy steels. and electronics. 

C. E. Miller and Gardner Stebbins 
of the Shaw-Box Division then pro- 
ceeded to build a hoist, piece by piece. 
by means of various charts proving the 





C. E. Miller of Shaw-Box demonstrates the 


new plate lifter to be marketed 
through distributors to Channon salesmen, 


Pete Zinner and Jack Notz. 


soon 


94 





J. R. “Bob” Kelley, Manning, Maxwell & 
Moore vice-president, introduces the sub- 
ject of postwar 
hoists will play. 


markets and the part 


point that a distributor salesman need 
not be an engineer to sell hoists. 

The concluding portion of their re- 
marks was devoted to three new prod- 
ucts: a plate lifter, a light weight chain 
hoist and a new unit for rapidly motor- 
izing existing hoisting equipment. 


Johnson and McCaffrey 
Join Barrett-Christie 


A. W. Johnson and Vincent R. Me. 
Caffrey have joined the sales staff of 
Barrett-Christie Co., Chicago. J. W, 
Hieronymous, a member of the sales 
staff, has resigned to accept an engi- 
neering post with the Johnson Corpora. 
tion, Three Rivers, Mich. 

Before joining Barrett-Christie, Mr, 
Johnson was with Reading-Pratt § 
Cady for four years. Prior to that he 
was in charge of the Chicago sales office 
for the Foster Engineering Co. 

Mr. McCaffrey was associated with 
the Spence Engineering Co., as a sales 
engineer before joining the Chicago 
supply house. In his previous work, he 
had been associated with various Bar. 
rett-Christie men on a number of pres. 
sure valve installation jobs and_ had 
become familiar with the type of work 
these men are doing. 

J. G. Christie, secretary-treasurer, 
also announced the firm has acquired 
the distributorship for the Spence line. 





How to Reduce Loss 


(1) If possible, first locate a piece 
of stock in the warehouse. Some dis- 
tributors are now doing this by means 
of radar. Lacking this modern equip- 
ment, runners may be sent down the 
aisles at intervals, carrying flashlights 
Since there are no batteries, flashlights 
may be dispensed with and the stock 
located by the sense of smell. 

(2) Having located a piece of stock, 
have the inventory department ascer- 
tain if same has been in stock over 48 
hours and under 2 weeks. If it has been 
there two weeks, bawl out (a) the 
sales department. If over two weeks, 
caution (b) the president. 


(3) If said piece of stock has been * 


there under 48 hours and rigor mortis 
has not set in, dispose of it at once as a 
precautionary measure. If it has been 
there over 48 hours, proceed as follows: 

(4) Remove all traces of dust, mois- 
ture, or both, as the case may be, and 
wrap in cellophane or other transpar- 
ent material. Then send out a printed 
notice of its availability to the trade. 
Provide police protection at the doors. 

(5) Having located and disposed of 
a piece of the bin in 
should be 


stock as above. 
which it was discovered 
thoroughly disinfected with a 


solution of PD-1-X. 


(6) Since all “systems” 


strong 


of this kind 
are dependent upon the human equa- 
tien errors will occasionally occur even 
in organizations were 50 per cent of 
the personnel has been on the job 30 
days or Therefore, to 


more. guard 
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on Shopworn Stock 


against error, at least one distributor 
has adopted this plan: 

(7) When the article arrives from 
the factory—if it is not already shop 
worn—it is placed in the stock bin and 
































along with it a small stink bomb, pro- 
vided with time fuse set to let go at 36 


hours. When the bomb goes off, the 
stock about to become shopworn is 
readily located before the deadline. In 


that case, proceed as in (3), (4) and 
(5), but disregard (1) and (2). par 
ticularly (2b). The distributor says 
that the bombs need not be expensive 
(representing less than 2 per cent of 
the indivisable return after multiple 
taxation on the inferential dollar profit) 
since it is possible to make up home- 
made bombs for the purpose during the 
time which the plan will save. 
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FIRST IN 1931 Hewitt developed the first successful hose employing oil-resistant 
synthetic rubber. . forerunner of today’s wide range of “man-made rubber” products 
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This book 
on the care 
and safe use 
of tools will 
be sent with- 
out charge 
on request, 





KLEINS 


Communication lines are jammed with vital messages 
— power lines are carrying greater loads than ever be- 
fore. To keep lines working in the face of today’s 
emergencies is the job that Public Utilities are ably 


performing. 


The ability of Klein quality equipment*to meet the 
demands of this unusual service is proving the fore- 
sight of those men who demanded the best when pur- 
chasing pliers and climbers, safety straps and belts, 


grips and wrenches. 


Of necessity, Klein production today is largely de- 
voted to supplying the needs of the Army and Navy. 
It is important therefore that every piece of equipment 
in civilian use be properly cared for to assure it’s de- 
livering the long life which is inherent in any product 
carrying the name KLEIN. 

To aid in making tools last longer, give better serv- 
ice, Klein has prepared a booklet,“Long Life to Tools,” 
a copy of which will be mailed to anyone interested. 


BELM ON 


, ewe & 
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August heat getting you? Just take a look 


| at the above photo which was snapped 


“somewhere in Alaska.’ In it are ‘Mac” 
MacLennan, who works out of the Nome 
branch of the Glenn Carrington Co, 
Seattle distributor; Charlie Brace, super- 
intendent of supplies for the Dowell Con- 
struction Co., and Ben Gellenbeck, North- 


| west district manager for Keystone 
| Lubricating Co. of Philadelphia. 


_Rubber Conveyor Belts 


Used at Fontana Dam 


Large, rubber conveyor belts of sin- 
gle-ply cotton cord are helping to con- 
plete Fontana Dam, largest concrete 
dam east of the Mississippi River. 

Instead of conventional layers of fab- 
ric for each belt’s carcass, many ol 
the belts are of the Goodyear Tire & 
Rubber Company’s Compass-cord con- 
struction. 

The dam is on the Little Tennessee 
River, a tributary of the Ténnessee. 
about 40 air-miles south -of Knoxville. 
Tenn., and is part of the Tennessee Val- 
ley Authority’s multiple-purpose water- 
control system. While the dam is under 
construction, the stream’s flow is being 
diverted through two hillside tunnels. 
The dam, it is expected, will be com- 
pleted in 1944. 

When completed, Fontana Dam will 
be 460 feet high, slightly higher than 
Grand Coulee Dam on the Columbia 
River in Washington, and second in 
height only to Boulder and Shasta 
Dams. 

At its base, Fontana Dam will be ap- 
proximately 375 feet wide with a 20-foot 
roadway at the top. The stream’s flow 
will pass the dam via a spillway at one 
side of the top and through the remod- 
elled diversion tunnels, or, when desired, 
through electricity-generating turbines. 

The concrete-carrying belts are % 
inches wide. All the belts on the proj- 
ect, Winings estimated, total close te 
four miles in varying lengths. 
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WORTHINGTON 


QUICK DETACHABLE 


SHEAVES 


Installing a 48" PD “C” section 
8 groove QOD Sheave on a7” stroke 
horizontal air compressor. The 
QD Sheave weighs 410 pounds, 
four times the girl’s weight. 


NOW AVAILABLE for Driven 


. e * 
as well as DriveR applications 
yf sin- 
om Women assembling GIANT DRIVEN SHEAVES,; no 
ncrete ° ° . . > ef ° 
* longer are an oddity to be headlined in Ripley’s “Believe 
f fab. It Or Not.” INEXPERIENCED “GREEN” HELP 


in assembly plants find these sheaves simple to mount. 


The problems of assembling and maintaining Vital DriveN 
and DriveR machinery have been greatly simplified with 
the introduction of the Worthington patented QD Sheave 
with its “Easy To Get On—Easy To Get Off, YET 
ALWAYS TIGHT ON THE SHAFT” features. 
under _ . ‘ . ‘ 
being lhe QD Sheave design has now been incorporated into 
ands. a complete range of DriveN and DriveR sizes that will 
com accommodate 10,000 drive combinations up to 150 horse- 


‘ power from stock. 
1 Wi 


than 


bia One demonstration will convince you that a wrench and 
ur é 


inexperienced hands are all that are needed to install 
or remove a QD Sheave, regardless of size. Arrange for 
vour demonstration today—write or call the Worthington 
W. Multi-V-Drive dealer or the Worthington Dis- 
oe = trict Office in your territory. 
at one a 
emod- 
esired, 


may == WORTHINGTON 
Sp: MULTI-V-DRIVES (vce 


WORTHINGTON PUMP & MACHINERY CORPORATION + GENERAL OFFICES: HARRISON, N. J 


MV3-10 
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Bearing failures can be reduced to a minimum by using 
a metal that has been “alloyed” specially for the particular 
application. No one bearing alloy incorporates all the physical 
characteristics needed to meet all possible working conditions. 
Average conditions call for good resistance to compression plus 
excellent anti-frictional qualities. Under extreme conditions some 
of the anti-friction qualities must be sacrificed to obtain either 
malleability or hardness. Of the five Magnolia Bearing Metals 
listed below ONE is RIGHT for your application. 





rey SSG AL mw me TERISTICS 






ULTIMATE YIELD 


METAL . epee te: Ib. serie in. HARON ne 
seo 9 12,850 ; 8625 22.8 

DEFENDER 16,100 7,685 19.5 

note g tent 17,500 5,440 2.8 
a 





Write for FREE 8-page bulletin which 
shows what bearing metal to use where 
and gives many helpful hints on how to 
keep bearings on the job, 


MAGNOLIA METAL CO.: ELIZABETH, N. J. 


MAGNOLIA BEARING METALS 
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Penhallow Named 
Osborn Controller 





A. M. PENHALLOW 


Arthur M. Penhallow’has been named 
controller of The Osborn Mfg. Co.. 
Cleveland. 

Mr. Penhallow’s financial experi- 
ence includes several years with Mont- 
gomery-Ward & Co., Chicago, as general 
auditor, and with Dodge Mfg. Corp. 
Mishawaka, Ind.. where he held the 
post of vice president and treasurer. 

Prior to his appointment at Osborn. 
he was with the National City Bank. 
Cleveland, and The Grabler Mfg. Co.. 
Cleveland, serving as vice president at 
the latter concern. 


Dobyns Elected Official 
Of W. B. Greene Co. 


S. Flem Dobyns who recently dis 
posed of his holdings in the Dobyns 
Taylor Hardware Co., Kinsport. Tenn. 
has been elected vice-president of the 
W. B. Greene Co.. Kingsport industrial 
distributor. 

Robert T. Anderson, head of the mill 
supply department of Dobyns-Taylor 
for several years, has joined the Greene 
firm in a similar capacity. 


Cook is Vice-President 
of Elwell-Parker 


C. B. Cook has been appointed vice 
president in charge of advertising, 
Sales promotion and export sales for 
the Elwell-Parker Electric Co., Cleve 
land. A director of the company since 
1941, Mr. Cook has been identified with 
the company for the past 28 years. He 
is a member of The Industrial Truck 
Statistical Association’s Market Devel- 
opment Committee. 


UMI 





neral 
‘OTP. 


y dis. 
»byns- 
Tenn.. 
rf the 
istrial 


e mill 
Taylor 


yreene 


“d vice 
tising, 
les for 
Cleve- 
; since 


Devel- 





Typical bins and case stock—Courtesy Geo. Worthington Co., Cleveland. 


today is charged with a serious, dual 
responsibility. 

First, he must keep the wheels of 
war industry turning by furnishing 
maintenance, repair and operating 
supplies. Second, he must help keep 
those same war industries at peak 


production by supplying certain essen- 


Nat 


They Keep the Wheels of War Industry Turning 


The industrial supply distributor of 


tial production materials quickly. 

And he’s been doing a grand job on 
both counts—proving day after day, 
just how really essential he is to the 
war effort. 

However, to maintain this needed 
service to faster war production, the 
Industrial Distributor must be allocated 


sufficient inventories to stay on the job! 


HEADED AND THREADED 


tonal. ) 


THE NATIONAL SCREW & MFG. CO., CLEVELAND, 0. 
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Give your war-production customers Simonds 
“Red End” Hacksaw Blades...the blades made 
to give more hours of smooth cutting... to 
keep power-hacksawing operations freer than 
they have ever been before from shut-down time 
for blade replacements. These blades are 
made from Simonds Steel specially formu- 
lated for the job... backed by the country’s 
most experienced firm of sawmakers. Si- 
monds makes a complete line of power 
blades... four different tooth sizes... from 
which you can prescribe the right blade 
for every job. And you can also call ona 
Simonds Metal-Cutting Engineer to back 
you up with expert personal advice on 
your customers’ hacksawing problems. 


\ Gs 
ge 


SIMONDS SAW AND STEEL COMPANY 


1350 Columbia Road, Boston 520 First Ave., So., Seattle 
Wa, 228 First St., San Francisco 127 So. Green St., Chicago 
311 S. W. First Ave., Portland, Ore. 
Give your Simonds Hacksaw customers this free Handbook which tells 


how to choose the right blade for a job, how to tension it, how to select 
the proper speeds and feeds. How many copies can you use? Write. 









* BOUGHT YOUR BONDS THIS WEEK? * 











Mill Supply & Machinery 
Employees Number 16 


From an original staff of four men, 
Mill Supply & Machinery Co.. St, 
Louis, has grown in seven years into 
an organization whose employees num- 
ber sixteen. The firm handles some 
twenty lines, specializing in tools, 
abrasives and transmission equipment. 

Both William F. Bretschneider and 
Ernest H. Wessel, partners, had a 
wealth of experience behind them when 
they decided to join forces. Mr. Bret- 
schneider started his career with West- 
ern Iron Stores in Milwaukee. Later 
he joined Norton Co.. and for some 
26 years served this firm in various 
capacities throughout the middle’ west. 
Mr. Wessel served 30 years in the in- 
dustrial supply department of Geller. 
Ward-Hasner Hardware Co., and for 
the last five years of his service with 
the firm was manager of the depart- 
ment. 

Since July 1942, Mill Supply & Ma- 
chinery has been located at 2910-12 
Washington Ave. The firm has 4,500 
sq. ft. of floor space. There are seven 
outside and two inside salesmen. 


Two New Salesmen 
Join Industrial Specialties 


T. C. Gregg recently joined the sales 
force of the Industrial Specialties Co.. 
Portland, Ore. He came from Honolulu 
where he had had his own welding busi- 
ness for a number of years, and lately 
had been welding instructor in one of 
the national defense schools. 

Charles S. Ringette has been made 
salesman in charge of the store. He was 
a former garage and welding shop 
owner and also had been instructor in 
the Grants Pass.. Ore.. defense training 
school. 





Lord Halifax, British Ambassador to the 
United States, paid a surprise visit to the 
U. S. Machine Corporation, Lebanon, Ind., 
recently. Accompanied by Herman E. 
Winkler (right), executive vice-president, 
the British diplomat watches a woman war 
worker handle a precision task on the 
production line. 
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Only Peerless Offers All These 
important Advantages... . 


Four-Sided Saw-Frame is distortion-proof and sur- 
rounds the biade and the work. Backing-Plate Blade- 
Support locks the blade in place and gives rigidity 
to blade assembly. Eight bearings, with hardened 
and ground inserts, assure smooth travel of the Saw- 
Frame and absorb all vibration. This combination 
of features is found only in Peerless Metal Cutting 
Saws. There are many others equally interesting. 


THE ONLY METAL CUTTING SAW 


vibrationless operation because 
of Peerless Four-Sided Saw- 
Frame, Guide and Blade-Support 


You Can Sell PEERLESS METAL 


CUTTING SAWS Profitably, NOW! 


Today — look into the sales possibilities of Peerless Metal 
Cutting Saws! There are many metal cutting operations where 
Peerless high speed precision cutting is sc. 2 
Remember — Peerless is more than a saw. It is a precision 
cutting tool, entirely different in design from other saws. It 
has outstanding ability to cut to split-hair tolerance, with 
maximum tensioning on the saw blade and with.no nerve- 
nagging vibration or chatter, 
An outstanding Peerless feature is the Four-Sided Saw-Frame 
Assembly. No other metal-cutting saw is built to so complete- 
ly assure smooth operation, highest speed, long blade life, and 
hair-line precision. There are many other advantages of Peer- 
less design that have won the approval of production men 
in every industry. 
For every type of cutting there is a Peerless Metal Cutting Saw 
— for maintenance work as well as high speed, hydraulically 
controlled, micrometer-gauged automatic production, 

NOW is the time to line up with Peerless. Prompt delivery 

can be made on most models. Mail the coupon TODAY. 


PEERLESS MACHINE COMPANY 
1600 JUNCTION AVENUE ° RACINE, WISCONSIN 


——_— 
——ae ee eo ] 
——_——_— — 
—_—_o 


SS MACHINE COMPANY, Dept. AE-843, Racine, Wit | 

Mail today facts about Peerless eet en 

Power Saws and Peerless franchise 1 “a 
fail talogon HydraulictypeSaw for High = i 

is Mail cules covering vam type weed Oe odection ow 

B Mail en = aieral usility cad maintenance Saws 


PEERLE 
l 


Company.  ceakenenensepgagas oe r rs 
Individual..... Mind —" : 


WITH FOUR-SIDED SAW-FRAME AND BACKING-PLATE 
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Whenever a prospective purchaser goes to a catalog file for buying 
aid on casters, the chances are strong that he will find information 
about Bassicks. 


For The Bassick Company is the most extensive advertiser in cata- 


logs and directories as well as the most consistent advertiser in business 
and trade magazines. 


Your customers and prospects will find information about Bassick 
Casters in THOMAS’ REGISTER, McCRAE’S BLUE BOOK, PLANT PRODUCTION 
DIRECTORY, SWEET’S (‘‘Mechanical’”’ and “Process” files) TEXTILE 


WORLD YEARBOOK, and many other miscellaneous sources of buying 
information. - 


NEW “‘BASIC SALES IDEA’’ 
IN BASSICK ADS 


A new slogan appearing in all Bassick 
advertising and sales promotional material 
intends to express, in a minimum of words, 
the function performed by Bassick as a 
company and Bassick Casters as products. 
This phrase is: “Bassick: Making More 
Kinds of Casters; Making Casters Do 
More!” It will serve as a constant reminder 
to your prospects and customers that the 
line of casters you carry is the most com- 
plete, is manufactured by the firm which 
pioneered most caster developments, and 
in product after product offers superior 
advantages. 


THE BASSICK COMPANY 


BRIDGEPORT, CONNECTICUT Division of Stewart-Warner Corporation 


4 
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The three-man planning committee of the 
R. C. Duncan Co., consists of J. H. Howell 
Loring Lester and Gene Nordstrom. They 
have full authority to run the business as 
they see fit 


Three-Man Committee 
Runs R. C. Duncan Co. 


\ three-man planning committee ha: 
been successfully operating the R. ( 
Duncan Co.. Minneapolis distributor 
since its president. Russell C. Dunean. 
accepted a call two years ago from the 
Industrial Distributors’ Branch in 
Washington. 

The success with which the commit 
tee has operated is testified to by Mr 
Duncan himself. “My estate is in ex 
cellent hands and for the past two years 
I haven't lost a wink of sleep over the 
operation of the Duncan Co. I'd like t 
get back in my own harness again but 
as long as Uncle Sam needs me some 
where else more vitally [ll go there.” 

At present. Mr. Duncan is Regiona 
Director of the Small War Plants 
Corp. with headquarters in Minne 
apolis. He is devoting his entire time t 
assisting distressed plants in the ter 
ritory. 


Survey Finds Causes 
For Absenteeism 


A total of 1,916 reasons for being 
absent from work was submitted 
employees of the Carrier Corporation 
when the war production drive com 
mittee sent out a questionnaire. An 
analysis of the 416 replies received in 
dicated that probably 40% of the a 
sences were unnecessary, and that 35% 
originated from causes that members 
of the committee believed could be @ 
least partially overcome. 

The reasons cited, by percentages 
were as follows: sickness, own or fam 
ily, 17.7%; hangover from drinking 
12.2%; just wanted a day off. 10.7% 
need time for personal business. 7.3% 
bad weather. — friend in service 
home on furlough. 7%; lack of trans 
portation. 6.4%: too leng working 
hours, 5.8%: looking for another job 
5.5%: need time for shopping. 4.5%: 
poor working conditions, 2.9% : havel 
enough money, 2.8%; job unimportant. 
2.3% : looking for place to live 1.8%: 
reasons not listed. 6%. 
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The Army-Navy “E 
awarded to Delta for 
exceptional productior 
in needed war products 











TOMORROW 


The day is coming when 
the demand for Machine 


Tools will drop to normal 
levels. To insure your vol- 
ume of sales at that time, 
Delta today is designing 
and developing new ma- 
chines which, like other 
successful Delta units, will 
open up new markets for 
you — will give you new 
units to sell — will, above 
all, enable you to hold a 
high volume and profit on 
Delta- Milwaukee Tools. 
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F_JISTRIBUTOR WHO SERVES AMERICA 

















been for years. 


















The outstanding war-time performance of 





Awarded to R/M 
North Charleston Plant 


BRIDGEPORT. CONN 


Makers of Packings for Every Industrial Use 


R/M operates 4 strategically located 
plants working night and day, turning out 
packing that can take it. Longer service for 
over-worked steam lines, oil lines, fuel lines, 


and air lines is R/M’s specialty . . . and has 


these R/M plants is bearing fruit. More 


people have had a 
taste of what R/M 
Packings can do... 
and that means 
more R/M custom- 


ers after the war. 


INDUSTRIAL SALES DIVISION 


| RAYBESTOS-MANHATTAN, INC. 


MANHEIM, PA. 


NORTH CHARLESTON, § 
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ASU Offers to Place 
Brass and Copper Orders (gf 


A program to assist manufacturers in ee )) 
placing brass and copper orders ha. WN 
been established by the Aircraft Sched. & 
uling Unit in cooperation with brass 
and copper mills. The program will be 
handled by the Non-Ferrous Sub-Uni 
under Major M. C. Durbin, acting for 
the ASU. The Sub-Unit is a part of 
Lt. Col. A. E. R. Peterka’s Material 
Distribution Branch, Resources Contro] 
Section, Materiel Command, Steele 
High Building, Dayton, Ohio. Col, 
Peterka was associated with Lamson 
Sessions before entering the service, 

Under present regulations, brass and 
copper mills will not accept orders from 
aircraft manufacturers when the mill 
capacity is filled, even though the order 
is covered with a CMP allotment nunm- 
ber. Normally, the manufacturer would 
then be forced to check all the remain. 
ing mills in an attempt to place his 
order, thus losing valuable time. 

To avoid this the mill will supply the 
Non-Ferrous Sub-Unit with weekly re 
ports listing their open capacities, 
Under the new setup a prospective pur 
chaser may notify the Sub-Unit of his 
inability to place an order. The Sub 
Unit will immediately check its lists 
and place the order verbally with the 
mill on behalf of the manufacturer, 
The manufacturer will then confirm the 
action with a purchase order. 









































Women war workers from the valve plait 
of Jenkins, Bros., Bridgeport, Conn., it 
spect the submarine Dace at the Grotorly 
plant of the Electric Boat Co., to see actu.” 
installations in a submarine of the valve—E 
they helped manufacture. In the phe 
are Carmen Rodriquez, machine operate 
(left, rear), and Arline Wolf, newspap 

woman; Marie Forgette, machine operate 
pointing at a valve, and, in front, E 

Dombek (left) inspection department, . an 
Helen Conczy, machine operator 
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LEMME BORROW) /f>p 
Thal 20TONUNIT |S 
FOR A HALF HOUR, 

WILL YUH? 


IN 1S MINUTES 


3 DAYS TO Fix F Ff 
PA WITH TH! 7-TON 


A BASHED-IN 
Sk BUCKET 


vay 


THIS 1S A REAL WAY 
TO BEND PIPE- ON 


THEY ALL PASS 
INSPECTION 
NOW, Boss 


A“LOCK ON" SOCKET 
WOULDNT A DROPPED 


AND } THOUGHT 
ALL WRENCHES 


$0 THAT'S THE NEW 

WAY TO PRESS HOME 
GEAR BUSHINGS — J > 

VERY NEATS 4 © 


7 ‘VE STEPPED uP 
Ry / 25% SINCE THEY Gor SAME HEREZ \_ 
BLACKHAWK SOCKET WATCH THIS SET-UP 
WRENCHES ON WIRL ‘EM DOWN /<7 
THIS JOB A) | 
1-27 -@ 
ASL” 
7 





eo are more men actually work- 
ing when Blackhawk Products are in 
the scene. And here’s why... 

Porto-Power (that “educated hydraulic 
jack”) has kicked out a lot of dangerous 
old maintenance and production methods 
on scores of jobs that not only tied up sev- 
eral men unnecessarily but wasted untold 
valuable hours. 

Then there are Blackhawk Hand Jacks, 
Gauge-Equipped Hydraulic Jacks and Pipe 
Benders — doing miracles that were un- 
heard of a few years ago. (Even the big 
50-ton Jack is one-man operated, freeing 
extra men for other work!) 

And as for Blackhawk Wrenches and 
Torque Indicators — each item is designed ; 
to give the user more speed, safety and %~) 
efficiency. Exclusive features do the trick! \ 

You do your customers a big favor D 
when you tell them about Blackhawk 
Hydraulic Equipment and Wrenches. 


BLACKHAWK MFG. COMPANY 


DEPT. M1783 + MILWAUKEE 1, WISCONSIN) —— 
HERE--ONE OF YUH 

CAN DO IT EASIER WITH 

THIS PORTO-POWER - DONT 


= 16 HOURS ME EYE Y 
7{ WELL GET IT IN PRODUCTION 
AGAIN IN 30 MINUTES WITH 
A PORTO-POWER OUTFIT J 


ern" 


=a 
\ 


aay, 
LZ 


THAT HAPPENED 
TO ME, ONCE 


SAY, LOCHINVAR, 
WATGH WHERE YER 
GOIN’, WILL YUH ? 


~ SO THEY UUNKED Em 

ALL,AN’ PUT IN BIG 

BLACKHAWKS LIKE 
1TOLD ‘EM 


HYDRAULIC HAND AND SERVICE JACKS + PORTO POWERS ¢ WRENCHES 


765 FOOT POUNDS 
WILL HOLD IT ‘JIL IT GETS 
TO TOKIO, ANYHOW 


FILL HYDRAULIG JACKS 
WITH BLAGKHAWK HYDRAU 
OIL — NOT BRAKE FLUIDY 


USE OUR 10-TON 
PORTO-POWER — IT'LL 


#\ PULL THAT DRIVE GEAR 


in S MINUTES] 
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ASILY yrnon cont na unskilled men 
or women, compact and highly 


maneuverable, the Chore Boy meets 
today’s requirements perfectly. 


LOW FIRST COST, LOW OPERAT- 
ING COST 


LOW MAINTENANCE 
SPEEDS TO 15 M.P.H. 


THE BU DA CO 


HARVEY (Chicago Suburb) ILLINOIS 


Peckham Appointed 
Development Engineer 








write 


fer 


the Buda 


“"Chere Boy” balletin! 
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J. W. PECKHAM E. NUBER| qui 

J. W. Peckham, formerly Pacif 
Coast district sales manager for the Bris. Cu 
tol Co., Waterbury, Conn., has been} cos 
appointed manager of the development 
and design engineering department and} 4, 
will make his headquarters at the com- 
pany’s general offices in Waterbury. 

Succeeding Mr. Peckham on the 
west coast is E. Nuber. Previously he 
served as manager of the Akron brane!) 
office and factory. 

Mr. Peckham joined the Bristol Co.. 
in 1922 and Mr. Nuber in 1929, 





Plomb Releases Films 
On Care, Use of Tools 



















\ series of six educational talking 
pictures on the “Use and Care of Hand 
prepared under U. S. Army 
Ordnance supervision by the Plomb 
Tool Co., Angeles for the instruc: 
tion of students and mechanics, is now 
being made available to industry and 
vocational schools at cost. 

Made up on 16MM film, with sound, 
the pictures may be obtained as a group 
or singly. They cover the various types 
of hand tools in general use, and show 
correct methods for better, faster, and 
safer work, together with abuses which 
should be avoided. 


on ” 
Tools, 


Los 


FBI Asks Public’s Aid 
In War Against Saboteurs 


The Office of War Information last 
month distributed a poster asking the 
public to cooperate with the Federal 
Bureau of Investigation in its wat 
against spies and saboteurs, 

Signed by J. Edgar Hoover, the 
poster stated: “When you see evidence 
of sabotage, notify the Federal Bureaw 
of Investigation at once. 

“When you suspect the presence of 
enemy agents, tell it to the FBI. 

“Beware of those who spread enemy 
Don’t repeat vicious 
rumors or vicious whispers.” 

The poster also reminded readers 
that the nearest FBI offices is listed om 
page one of telephone directories 


propaganda. 


THESE TOTALLY DIFFERENT NEW-PRINCIPLE 








»| CLARK Hpi CUTTING TOOLS 


- + | have changed overnight all previous ideas of speed, efficiency and total costs! 


. 


An important message to every jobber in the Americas 


This war presents a paradox: More and more cutting tools are re- 
NUBER quired, yet fewer tools are available; production suffers most when it 
can least afford it 

Pacific Today there exists a satisfactory answer to this problem. Clark 
he Bris. | Cutting Tools are doing a remarkable job in war plants from coast to 
is been} coast, effectually replacing dozens of other tools, slashing inventory ; 


lopment } at the same time their unique features add immeasurably to tool life, 
ent and 


do a cleaner, quicker job, speed production. Their exclusive adjustable 
he com- 


features allow rapid, accurate alterations, give maximum cutting efh- 


srpury. , 

_ ciency at every point within their broad limits of adjustment 
on the ; 

ly h Regardless of size, every industry using cutting tools needs Clark 
MUISLY e P 
branch | Tools now- and particularly after the war. And an AA-5 Priority 


Rating For Repair and Maintenance will secure them. This means that 


stol Co.. | practically every industry, every plant, can get them nouw—no need to 





A wait till the war is won. Ample stock assures prompt delivery! 
4 < 
Ss 
a Clark Adjustable 
rf) an 
Amal HOLE CUTTER 
: Models 00 to 5 
- Plomb 
a Accurate, clean holes in 
instru: metals, plastics, pipe, 
. 1s now etc. Just 7 sizes cover 
¢ all fractional diameters 
stry and from ¥%” to 8” ; cuts up 
to 1” thickness. Every 
industry needs this tool 
h sound, 
/a group 
jus types 
ind show 
ster, and 
es which 


j 


oteulrs 
tion last Clark Adjustable 
king the FLY CUTTER 
Federal Model 25 for holes or 
its wat discs 4” to 10”. Thick- 
ness capacity 1”; 2” on 
——— work. Pitched 
= lades set with 11° drag 
ver, the cut true and smooth, 
evidence relieve chatter. Remov- 
able pilot permits use 
| Bureat of lead drills. Special 


Model 25G for gaskets 
of rubber and other 
>sence of packing. 
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Clark Serves The Jobber—Our Tool Engineers are active in your 
territory, ready to assist you with live leads and plant contacts. Our 
Engineering Staff facilities are at your disposal to help solve all kinds 


of difficult cutting problems. This Staff, designers of Clark Tools, are 
a tog now perfecting several additional new tools that will 
er el 


enlarge your field of prospects. An abundance of trade 
paper advertising in leading publications is reaching your 
customers in their favorite media. One of the current 
\ ceeo series is illustrated. YOU SHOULD KNOW ALL 
ABOUT THE IMPORTANT, NEEDED CLARK LINE 

=_\ OF CUTTING TOOLS WRITE OR WIRE FORK 
racine TOOL DETAILS TODAY. 


3424 SUNSET BLVD. e LOS ANGELES 26 
MANUFACTURERS: PRECISION TOOLS, PRECISION PARTS 





NOW AND AFTER THE WAR: Though born of the dire needs of war, 
Clark Tools will serve a higher purpose in the peace that follows, 
when their great scope and unusual operating economies will prove 
particularly profitable in competitive business operations 


New Clark Thread Tool 
GRINDING FIXTURE 


Models A and B for ac 
curacy, uniformity, pre- 
cision in grinding both 
National Standard 60° 
and 29° Acme Thread 
tool bits ; Special Model 
C for Clark Cutter 
Blades. Time, labor and 
material saver. Light 
weight, compact. 


Clark Adjustable 


FACING TOOL 
Models 11 to 15 


Cuts tool costs 75%. 4 
sizes cover all fractional 


diameters from 144” to 
5”. Replaces End, Shell, 
Slab Mills and Inserted 
Tooth Cutters. Fits all 
vertical and horizontal 
milling machines, drill 
presses, spindle ma- 
chines. 
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14% less weight . .. more power per pound 
... cooler operation . . . easier handling .., 
and greater safety —these are the things 
women operators like about the new Thor 
“Armored in Plastic” drills! 


And these same outstanding features are 


THEY LIKE ITS COOLER 


The new Thor heavy duty “plastie” 


drills run cooler for two reasons. The 
1 
a Ae eee ER POWER! “plastic armor” is a non-conductor of 


heat. And the oversize Thor fan and 





ample intake and exhaust slots circulate 
generous amounts of cooling air through 
the tool. 


The new Thor “Armored in Plastic” drills, powered by 
the famous Thor high torque, over-capacity motor, de- 
velop more power per pound. The internal operating. 
parts are kept permanently aligned by a sturdy metal 
motor frame, entirely independent of the plastic housing 


which serves only as a protective “armor.” 





“ARMORED IN PLASTIC’ 14” 
heavy duty portable electric drills 
weigh only 34% pounds, measure 
only 83/16” over-all. Speeds: 
2500, 3750, 5000 R.P.M. 
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of immediate interest to the men who spec- 
ify and buy portable electric tools for the 
war industries of America. 

Show them the way to top speed produc- 
tion with Thor “Armored in Plastic’ drills! 


For full details write or wire Thor at once! 


OPERATION! — 





—_— "~~ 
al 
= 


The perfect balance and trim lines of 
the new Thor drills, plus the “kind” feel 
of the plastic housing itself, present 
handling ease never before possible. The 
gtip handle has been designed especially 
to provide for the peculiar “thumbs up” 
grip that many women favor. 











THEY LIKE ITS 14% LIGHTER WEIGHT! 


With housings of light but sturdy “Thorite”’ plastic, 
the new Thor “plastic” drills weigh fully 14¢7 less 
than previous types. For women operators, espe- 





cially, this means less fatigue and greater produc- 
tiveness over a longer period of time. 


Prompt Delivery! 


| You can get the new Thor “plastic” drills now for deliv- { 
ery to war industries. To meet the great demand for this | 
remarkable new tool Thor is producing them in quantity! 


Portable Electric Tools 
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INDEPENDENT PNEUMATIC TOOL COMPANY 





600 W. JACKSON BOULEVARD, CHICAGO, ILL. 


Branches in Principal Cities 
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Here’s Another Tough Job 
Made Easy--At Low Cost! 


HYDRAULIC 
JACK 


speeds up opening 
and closing 
of filter press 
-- now job is easily 
done in 30 seconds 
as against 10 to 20 
minutes with 
gear and pinion 





Dual Operation of 
Two Speed Pumps is 
an outstanding and 
exclusive feature 
of 30 ton model. 








Have you ever thought of 
the many different uses 
your customers could 
make of Hein-Werner 
Hydraulic Jacks? 
Applications are al- 
most unlimited. For ex- 
ample—note the use illustrated above. Here, a well-known leader in 
the dairy products field advantageously uses a 30-ton capacity Hein- 
Werner Hydraulic Jack on a 36” Filter Press. The press illustrated, 
and three other H-W Jack equipped filter presses in this one plant, 
are held closed over four hour cycles under pressures up to 77,000 Ibs. 
The complete line of H-W Hydraulic Jacks includes super-power- 
ful, easy-operating models of 3, 5, 8, 12, 20 and 30 tons capacity. 
Write us for full details 


HEIN-WERNER 
HYDRAULIC JACKS 


Are Built Right and Priced Right 


(Model 30.11A) 
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| James T. Smith Dies; 














Wilson Corp. Salesman 


. c 
i 
James T. Smith, associated with W. 


S. Wilson Corp., New York industria} 
distributor for more than 26 years, died 
af his home in Rockville Centre las 
month after suffering a heart attack . 

A salesman for the supply house, Mr 
Smith was 43 years old at the time of 
his death. | 

Besides being a Republican commit. | 
teeman in Rockville Centre, Mr. Smith 
was a member and past president of 
the Rockville Centre Republican Club, 
He also was a member and past presi- 
dent of St. Agnes Holy Name Society, 

Mr. Smith is survived by his wife, 
Mildred; two children, Robert and 
James; a sister, Mrs. Charles Dalton, 
and his father, Harry T. Smith, all of 
Rockville Centre. 


q 


Swanson Cites Proof 
Of Iowa's Progress 


Fred W. Swanson, Jr., president and 
general manager of the Globe Machin- 
ery & Supply Co., Des Moines, is find- 
ing, according to a letter to C. W. 
Helstrom, that there are plenty of re. 
minders of his home state in Florida. 

Serving in the United States Nr» t 
and stationed at Jacksonville, Lieut . 
ant Swanson told of the “reminders” is 
his letter to Mr. Helstrom, vice-pre B 
dent and sales manager of Globe. 

“I am proud to be here from low | s 
as every day I run into Iowa pro“y 4, 
Lt. Swanson wrote. “We have rent | 
furnished home and, among other 
things, we have a washing machim «i 
made in Iowa. This morning we had | 


bacon and butter from Iowa. Yesterday 


| chipped beef from Iowa. 


(Most “. 
ings breakfast food from Iowa.) 
the base we have come across ot 
equipment manufactured in our ho 
state—radio and communication oauipt 
ment from Cedar Rapids—a Globe auto 
hoist in the fire station garage that was 
made in Des Moines—“Ships Service” 
on the base sells pen and pencil set 
made in Iowa. We bought seat covers || 
for our car and they had been manu; 
factured by a Waterloo concern. While | 
writing this I suddenly realized that I 
am wearing a belt made on Court Ave- 
nue, Des Moines, and I am sure my 
undershirt as well as my khaki pants 
came from a block or two away. In} 
the assembly and repair shops are tool }® 
made in Sioux City. In fact, every |) 
where we turn we see evidence of lows 
agricultural and industrial progress. 
“Keep the home fires burning as thet 
are thousands and thousands of lows 
folks both in this country and on for 
eign soil who are looking forward t 
returning to the best of all states jus 
as soon as the victory chimes ring oul. 



























































‘Can You Answer These Questions 
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—< TODAY, when it is more important than ever before 
mde | to keep pipe lines flowing at maximum efficiency, your 
hes: customers may ask you for advice on the right valve 
ent 0 . 
Club, for their needs. 
Asin —, > ¢ ) Here are answers to two frequently asked questions 
s wile, ase , ' on valve selection, taken from the files of The Kennedy 
Pini Valve Manufacturing Co. Other problems will be con- 
oe sidered in succeeding advertisements in this series. 
. Zueste 
“cstious- 
td 
ent and 
Machin. 
is find WHAT KIND OF VALVE SHOULD 
i. =. { { 
1 of a BE USED FOR LIQUIDS CONTAIN- 
rida. = - 
* Neh | an =: ING GRIT? FOR GUMMY 
Lieute a 
ders” ir .— . LIQU IDS ? 
ce-pre = : 
lobe. = -: 
m low s — > 
oe s, = . 
#| z= . 
rents + Da 
x other =. * 
machine = . 
we had = > 
esterday =. * | 
RS, > 
st ~~. i, » 
C S 
| ae 
$s a — 4 
ur homg coe 
n equipt 
obe auto 
that was 
Se ye? 
neil seté ii) 
at covers | 
‘n manu- 
n. While 
tha We shall be glad to help you when valve selection 
sure my it problems are put up to you. As Kennedy makes a 
iki pants complete line of standard gate, globe, angle and check 
way. In} valves, you can be sure of receiving unbiased help. 
- wee : For full description of Kennedy valves, pipe fittings 
ag a Wt 7 and fire hydrants, send for 240-page Kennedy Catalog. 
‘ogress. 





g as there 
Pile % VALVES © PIPE FITTINGS © FIRE HYDRANTS 
a M4) THE KENNEDY VALVE MFG. CO. © ELMIRA, N.Y. 
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Millions of Busy Hands’ 


are wearing out Tools 


FAST 


The busy hands of many mil- 
lions of workers are engaged in 
building the structures, produc- 
ing the goods, and maintaining 
the equipment that will speed the 
doom of the Axis. The doughboy 
repairs a combat car, the factory 
worker assembles war equip- 
ments, the carpenter builds a war 
worker’s house... each, in his 
way, contributing to Victory. 

Delivering Stanley Tools in the 
tremendous quantities needed 


has been possible only by drastic 


—— 


GAN 


revision of our normal produc- 


tion program. Non-essential 
items have been discontinued for 
the duration. Minor variations in 
tool lines, frills, and unnecessary 
paper work have been elim- 
inated. With these restrictions, 
we have greatly increased pro- 
duction. We are using vital 
materials more effectively, and 


man-power more efficiently. 


Tools are Vital for Victory. Sell Only for Essential Use 
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Tesot “ane 


STANLEY TOOLS 


DIVISION OF THE STANLEY WORKS. NEW BRITAIN. CONN. 
THE TOOL BOX OF THE WORLD 
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Program Outlined For 
Training New Salesmen 


A program for the training of y 
salesmen has been adopted by the 
dustrial Specialties Co., Portland, g 

“For the duration.” Paul Kuhl 
president, explained, “the old route 
the salesman of coming up from { 


| stock room, shipping, order clerk, 


desk and so on is pretty much out. 


| takes too long. In the case of a busine 


such as ours, centering largely abe 
welding equipment and supplies, 
outside man to be of use in the sho 
possible time, apparently would be 


| practical welding man taken out of t 
| field. He may not know the stock a 


the internal routine when he first g 
out, but knowing welding he grasps f 
problems of the welder when he ¢ 
counters them in the field without a 


|of preliminary training and can be 
shooting trouble from the start. 


“We have taken on two new men 
cently of this type. Both are practig 


| welders and also have had experier 
las instructors” in 


defense _ traini 


schools. 

“After a week or two inside to 
some general instructions regarding t 
specialty lines, methods of handling o 
ders, receiving. shipping and other fe 
in othe 
words, a general picture, and a ven 
general one, of what the supply bug 
all about—the man must § 
sent out. Here again, things are diff 
ent from what they used to be. Ff 
merly, a man making his maiden t 
as a salesman would probably go 
over the territory with the sales mi 


tures of the general routine 


ness 1s 


| ager or one of the older salesmen, 
| tening 
} 


and absorbing. There is 
chance for that now. He must go 
cold and learn by hard knocks. 
“There is one helper that he 
have. however, provided there is oné 
hand at the time. That is the manuf 


Wilbur C. Smith (left), a welding speck 


| for the Industrial Specialties Co., Po 


Ore., until recently was in charge of 
ing for the National Paper Products § 
Port Townsend, Wash. Miss Kareen ¥ 
ton, office assistant, who sells the 
winder leather pants to lady welders. 
the right is Paul Kullberg, president. 
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veal as Cuts Two 6” dia. Gear 


No. 2 


Blanks every 11 minutes 


There are 12 MARVEL Saws at the Northern Pump 
Co., Minneapolis, some of which are in their tenth 
year of service The Giant Hydraulic No. 18 
MARVEL pictured above, is a comparative new- 
comer in the Northern MARVEL family, having been 
installed just 3 months ago, to speed up production 
on large work. When pictured, it was cutting-off 
gear blanks from 6” dia. S.A.E. 3120 hot rolled 
steel, two at a time, cutting-off two blanks every 
11 minutes. 


MARVEL System are small inexpensive dry- 
cutting shop saws; heavy duty all-ball-bearing high 
speed hack saws (the fastest saws built) ; automatic 
production sawing machines that require no mor 
operator attention than an automatic screw machine; 
a metal-cutting band saw that saves hours of 
machining, roughing to size and shape; and a Giant 
Hydravlic Hack Saw, that cuts the toughest steel 
with ease. “MARVEL High-Speed-Edge Hack Saw 
Blades are positively unbreakable, can be safely 
operated at maximum speed and feed on any hack 
sawing machine. 


With the leading and most advanced and most 
complete line of metal sawing equipment built, and 
with the positively unbreakable MARVEL High- 
Speed-Edge Hack Saw Blades, the MARVEL ling 
offers you more to sell, more sales and more repeat 


business than any other line. It pays to sell MARVEL. 


ARMSTRONG-BLUM MFG. CO. 


"The Hack Saw People" 


5700 Bloomingdale Ave. Chicago, Ill. 
Eastern Sales: 225 Lafayette St., New York 
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FORD CHAIN BLOCKS, whether TRIBLOCS, SCREW HOISTS or DIFFER- 
ENTIAL HOISTS, are rapidly, efliciently, and economically keeping 
their war loads moving. FORD CHAIN BLOCKS are sturdy me- 
chanical soldiers in this war for freedom against tyranny 
and as such deserve the consideration given all soldiers. They 
should not be overtaxed; they should not be weakened by 
overload; they should have a regular “ration” of lubricant. 
Here are five ways to make your FORD CHAIN BLOCKS last 
longer and do better work. 


* The gear cover should be removed occasionally and a small quantity 
of heavy graphite grease applied to gear train. 


* The load chain should be cleaned and lubricated frequently with a 
heavy oil, particularly at engaging points of links. 


* Load sheaves should also be greased. 


* Oil the bearings frequently so that no bearing will run dry and cause 
excessive wear. 


* Oil holes are provided in the TRIBLOC at vital points. These should 
be used frequenily. 


When given intelligent care, thoroughly cleaned and lubricated 
at intervals. FORD TRIBLOCS will remain efficient under the hard- 
est usage for a long time. Your FORD HOIST can be one of your 
best friends durjng this production emergency. ‘Take care of it. 


Order from Your Distributor 


FORD CHAIN BLOCK DIVISION 


Philadelphia, Chicago, Denver, Los Angeles, San Francisco, Portland 





AMERICAN CHAIN & CABLE COMPANY, Inc. 


BRIDGEPORT + CONNECTICUT 
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turer’s representative. We have found 
most representatives perfectly willing 
to take on the training of a new map 
as it can be done along with their other 
work, 

“In starting out a new man, we give 
him at first groups of prospects or con- 
cerns to call upon who, in the old days, 
wouldn’t be considered very promising 
from the standpoint of a salesman look. 
ing to make a showing with some im. 
mediate volume. They do not include 
any large concerns with purchasing de. 
partments and well organized welding 
departments. We select, rather, the 
small shops and if pessible some who 
are comparatively new in the field and 
not too well grounded in welding meth. 
ods and practices. 

“Among the latter class of shops and 
small welding departments in connee. 
tion with lumber mills, loggers, smal] 
manufacturers, etc.. the new salesman, 
with his practical knowledge, can jump 
right in and make himself useful by 
hobnobbing with the welder, helping 
him with his technical problems and 
learning to be of service. That eases 
the salesman over that embarrassing 
period of being out with an order book, 
being expected to put something in it 
and not knowing just how. 

“After the salesman has been at this 
work for a time among a class of pros- 
pects who are seeking his help and 
who have all kinds of knotty problems 
that they are putting up to him con- 
stantly, he gains confidence. He soon 
finds out that by serving he places him- 
self in the path of orders and that his 
business as a salesman in the future is 
going to be in proportion to how well 
he serves.” ¢ 


W. F. Dashiell Becomes 
District Sales Manager 


W. F. Dashiell, who has been a 
member of the Boston Woven Hose & 
Rubber Co., sales organization for 
more than 15 years, was appointed 
southern district Sales manager on 
Aug. 1. Mr. Dashiell will be in direct 
charge of all salesmen covering the 
southern territory. For the present he 
will continue to make his headquarters 
at Richmond, Va. 


U. S. Chamber Head 
To Visit England 


Eric A. Johnston, president of the 
United States Chamber of Commerce, 
will visit England this month at the 
invitation of the British Government and 
the British National Committee of the 
International Chamber of Commerce. 

Mr. Johnson will study British eco 
nomic processes as they operate under 
war time pressures. 
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STOCK RECORD 


HEADACHES? 


*s| for permanent relief rely on 


KARDEX 


for No two ways about it! Under L-63, 
Aas f a distributor must have a stock con- 
; trol record he can stake his business 
life on. Kardex Record Control System is 
your efficient solution to the need for day- 
by-day accurate control. 

The exclusive Kardex Graph-A-Matic signal is 
a clear-cut warning of “overstocked” or “under- 
stocked’’...“"need to purchase” or “follow up”. 
It’s there in front of your eyes... with no danger 
of error or oversight. Furthermore, you keep 
your records up-to-the-minute with a minimum 
of hard-to-get clerical help. 

Kardex Systems Technicians are spotted 
from coast to coast. There’s one near you 
now. A phone call, letter or wire to our 
Home Office (or Branch Office nearest 
you) will bring you an expert for a free, 
non-obligatory consultation. Do it now. 


2 


KARDEX 
now made of 
durable non-critical 
materials. 
AVAILABLE WITHOUT 
PRIORITY 
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REMINGTON RAND 


BUFFALO 3, NEW YORK 
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IT’S PRECISION THAT COUNTS! 











CHICAGO 
“Zuality 
STOCK PRODUCTS 


* 
Clean, True Heads! 


7 
Sharp Full Threads! 
* 


Uniform Pitch 
Diameters! 
- 


Great Holding Power! 





This war has again proved our 
contention that—it’s precision 
} that counts! There can be no 
compromise with accuracy, es- 
pecially in socket products. 

Since 1872 the name CHICAGO 
SCREW has meant Precision and 
Quality! Our complete“CHICAGO 
Safely Plus line of socket pro- 
ducts are not only accurate, but 
they are tough and strong. They 
are being used by American In- 
dustry in winning the war. 

Our socket products — all of 
them — are manufactured from 
Electric Furnace Alloy Steel, the 
quality of which is accurately 
controlled by our metallurgical 
laboratory to insure maximum 


ern equipment, resulting in uni- 
form products to close tolerances 
for accurate fit in assembly. 











your distributor 


Order from 





strength in the finished product... 
Machining is performed on mod- - 


o> 


THE CHICAGO Screw Lo. 


ESTABLISHED 


1026 SO. HOMAN AVENUE 


1872 


MILL SUPPLIES ° 


CHICAGO, ILL. 


AUGUST, 1943 





Native Egyptian Boys 
Become Auto Mechanics 


The training of native Egyptian boys 

| to be first-class motor reconditioning 

experts and mechanics in a_ schogl 

staffed by Americans has proven gp 

| successful the experiment will prob 

ably have far reaching effects on the 

conduct of the war and the future of 

Egypt, U. S. Army officials revealed 
last month. 

The reasons for the experiment go 
back to the nature of Middle Eag 
combat operations. 

The Battle of Africa was a battle 
of supply. The great distances coy. 
cred by the contending armies on land 
have no parallel in any other theater 
of warfare. Rommel used 50,000 
trucks, for example, to get from E| 
Agheila to El Alamein, but failed at 
the last moment because his supply 
failed. 

The most important weapon of sup 
ply is motor transport. Planes, tanks, 
armored cars and all the other vehicles 
of war cannot function without the 
prosaic truck. But trucks in the desert 
operate under conditions of terrain and 
climate that make large-scale motor 
failures inevitable. To win, these uw- 
serviceable motors must be recondi- 
tioned as quickly as possible and re 
turned to service to haul more and 
more supplies. But the difficulty is 
getting trained mechanics to do the 

work. 

The U. S. Army Service Forces in 
the Middle East, under the command 
of Major General Robert W. Crawford, 
had one job—to supply the Allied 
forces in that theater with essential 
war materials when and where they 
were needed. An unserviceable truck 
was as serious to General Crawford as 
a stalled tank was to General Mont- 
gomery. Indeed an unserviceable truck 
could mean several stalled tanks just 


when they were needed most. Conse- 


quently, a way to break the bottleneck 
of too few mechanics had to be found. 
The only labor pool large enough 





Native Egyptian tackle distributor, gener 
ator and starting motor reconditioning fer 
the U. S. Army at the General Motor 
Ordnance Motor Reconditioning School. 
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— This hand-protective cream acts PRO-TEK ‘helps to prevent skin infections, 
neal ‘ ca and makes it easy to remove grime at “quit- 
like an invisib e work glove ting time.” It is recommended by safety en- 
. Du Pont “PRO-TEK" is in big demand and gincers and many liability insurance com- 
“ the market is expanding daily! Men and cues 
women war workers apply “PRO-TEK”’ be- STOCK UP on this quick-selling, 
fore starting work to protect their hands non-rationed cream. It is being 
and arms from grime, grease, paint, cutting widely advertised—a mass display 
. “ in your store will speed up sales! 
oils and many solvents. It washes off quickly = © ds Geet db Mies Oe 
with water when the job is done. (Inc.), Wilmington, Delaware. 
gene!- 
ng for 
| pu PONT PRO-TEK is nationally advertised 
allt REG. U, BS. PAT, OFF. : 
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cut AIR EXPRESS COSTS 


by packing compactly 








AIR EXPRESS shipments receive such careful handling that the need for heavy 
cases and bulky packing is often eliminated. Whether your shipment weighs 
a pound or a ton, follow these two simple rules to cut AIR EXPRESS costs 
and to save space vitally needed for war goods: 


1. Pack compactly, but securely —to obtain best ratio of size to weight. 
2. Break large shipments into smaller units whenever possible. 


And for fastest delivery—ship early, as soon as package is ready —as early 
in the day as possible. 


Air Express Speeds War Program 


TODAY, AIR EXPREsS not only serves the home front but is also working hand 
in hand with the Army and Navy to supply our fighting fronts the world over. 
TOMORROW, Aik ExPREsS will girdle the globe in international peacetime com- 
merce ... to bring all foreign markets to the doorstep of American business. 












Gels there FURST 


Phone RAILWAY EXPRESS AGENCY, AIR EXPRESS DIVISION 
Representing the AIRLINES of the United States 


write for our quick-reference handbook on “How to Ship by air EXPRESS 


During Wartime.” Dept. PR-3, Railway Express Agency, 230 Park Ave., New York 17, N.Y. 
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Photos bu U. 8. Army Signal Corps 
Students work on main and connecting 
rod rebabbitting at the Motor Recondition. 
ing School. 


to furnish the number of students 
needed had to come from the native 
population. The limited schooling of 
the students meant that training meth- 
ods had to be devised eliminating the 
necessity of any classroom work. Hence 
all instruction is practical and the 
students learn by doing. Explanations 
are given orally as they work. The 
handicap caused by the absence of 
classroom work is more than compen- 
sated for by the unusual ability of the 
boys to learn quickly. Moreover, they 
have an extraordinary finger dexterity. 
It is fascinating to watch their deft, 
quick touch on an operation. They liter- 
ally put the finger on trouble no matter 
how intricate the maze of parts is. 

The first and most difficult thing a 
student must learn is system. To him, 
such things as reporting on time, 
proper storing of tools, orderly placing 
of parts, and so forth, are new experi- 
ences. Modern American production 
and assembly lines are used which de- 
mand system for proper operation. A 
visitor going through the school today 
is impressed by the order and neat 
arrangement which extends even to the 
smallest detail. 


C. H. Ingwer, president, and W. L. Parcel, 

sales manager of the Ridge Tool Co., Ely- 

ria, Ohio, greeted several hundred guests 

at an open house held recently in cele 

| bration of their acquisition of remodeled 
and modernized plant and offices. 
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BRUSHES 


BIG HELP 


on one job after the other 

















WIRE WHEEL BRUSHES - WIRE CUP BRUSHES - WIRE SCRATCH BRUSHES 


Many brushing operations are neces- 
sary in the production of armament 
and other items vital to our Victory ef- 
fort. For each of these requirements 
there is a right type of MILWAUKEE 
INDUSTRIAL BRUSH TOOL. These 
tools have a definite value in better 
product quality, in speedier production 
and in time savings. 


Helping industry by suggesting these 
tools is not only important in a produc- 
tion sense but gives you an active sell- 
ing opportunity. 


To be fully acquainted with these tools 
and to learn the sales possibilities, 
write for Catalog No. 42-61. 


THE MILWAUKEE BRUSH MANUFACTURING CO. 


MILWAUKEE 
WiSCONsIin 


The Key to Industrial Brush Problems 


FLUE BRUSHES - FLOOR BRUSHES » PUSH BROOMS - 





BENCH BRUSHES - FOUNDRY BRUSHES 
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LL the way from production-machines to battle 
A machines, — there’s the line of duty of your 
ALLEN Line. ‘Allens’? hold together machine- 
tool assemblies. And they hold together the weap- 
ons these tools produce. Keep mechanisms solidly 


intact on production-line and firing-line. 


And Allen Distributor policy holds too. Our 
cooperative practices of 33 years are modified only 
to the extent that Government Agencies insist on 
ordering direct, but the Distributor gets his 


commission. 


We say to the industrial consumer, in Allen adver- 
tising: — Order through your Industrial DISTRIB- 
UTOR, to take advantage of his position as the 


mass-purchasing agency for your locality. 


THE ALLEN MANUFACTURING COMPANY 


HARTFORD, *& ALLEN te CONNECTICUT, U.S.A. 
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Osborn Names Harvey 
Chief Plant Engineer 





DEWEY C. HARVEY 


Dewey C. Harvey has been promoted 
to the post of chief plant engineer for 
The Osborn Mfg. Co., Cleveland. 

Before joining Osborn in 1935, Mr. 
Harvey served in the engineering de- 
partments of Peerless Motor Co., Bat- 
lett & Snow Co., and The Bender Body 
Co. 

While serving with the U. S. Marines 
during World War I, Mr. Harvey re- 
ceived the Purple Heart medal for con- 
spicuous bravery in action. 


Wall Rope Calendar 
Features Lost Cruisers 


A three-months-at-a-glance calendar 
featuring a reproduction of a painting 
of the three heavy cruisers lost in the 
south seas, “Vincennes,” “Quincy” and 
“Astoria.” was distributed last month 
by Wall Rope Works, Inc. The painting 
was done by W. J. Aylward, marine 
artist, and was approved by the U. S. 
Navy. 

A flyleaf attached to the panel tells 
the story of how the three cruisers were 
escorting troop ships off Savo Island in 
the Guadalcanal Channel when they 
contacted Jap ships. Although the three 
cruisers were sunk not a single trans- 
port ship was lost. 


Solid Boxes Used for 
Contour Saw Blades 


A switch from cardboard boxes to a 
solid container for contour saw blades 
was announced last month by the Cape- 
well Mfg. Co., Hartford. Conn. Card- 


beard boxes. it was explained. have 
broken in transit. with the result that it 
was difficult to withdraw the blade stock 


from the box as needed. 
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@ You fellows are doing a fine 
job in bringing DURO MACHINE 
TOOLS to the attention of war 
plants. It is an indication of the 
serious effort you men are mak- 
ing to help these plants get the 
proper tools. 


DURO MACHINE TOOLS do fit 
into the industrial picture ideally 
—they are powerful, compact, ef- 
ficient, with ability to give pre- 
cision results—there is not only 
room for them in production lines 
and in tool and die rooms, but 
actual need for them. 


Here is the DURO lineup There is a large variety of DURO 
for today’s victory produc- 


tion MACHINE TOOLS so that plants 
TABLE SAWS of all sizes and producing prod- 
JOINTERS . e, 8 
DRILL PRESSES ucts of all kinds can benefit in 
BAND SAWS ° . . 
SHAPER-CARVER-ROUTER speeding work, in meeting sched- 
FLEXIBLE SHAFTS ules, and in maintaining estab- 
ed o GRINDERS lished quality. 


ELECTRIC DRILLS 


We are ready to cooperate with 
you now. DURO factory 
representatives located in im- 
portant industrial centers give 
substantial assistance to dis- 
tributors. 








* 
SLOW AND HIGH SPEED DRILL PRESSES 
The DURO line of drill presses, both floor and bench models, afford 
types for all plants. Strength, rigidity, and total lack of vibration DURO FOR yaaee sreee 
under heavy loads, plus precision performance—all these are some DURABILITY ROUTER 
of the features so valuable in Victory production. 



































DURO METAL PRODUCTS CG. 


2654 N. KILDARE AVE., CHICAOO, ILL. 
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PEEPS “out of action” 
can't win battles. Towing equipment 
must be tough. Ready to do its job 
quickly—without fail! x * International 
Chain is doing many tough war jobs. 
* * International makes chain for every 
essential need — industrial, marine, 
farm, or tire. We are prepared to 
counsel with you and your customers 
on jobs involving unusual chain prob- 
lems and cordially invite your inquiry. 


International Chain and Mfg. Co., York, Penna. 
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Hicks Joins 
Webb Belting 


SIDNEY G. HICKS 


Sidney G. Hicks has been appointed 
sales and service engineer for the Webb 
Belting Co., 40-year-old belting manu- 
facturer and mill supply house of 
Kansas City, Mo. Born in England, 
Mr. Hicks was brought to the United 
States at an early age, settling in Kan. 
sas City. Upon completing his college 
courses, he was employed by the Loose- 
Wiles Biscuit Co., where, in seven years, 
he rose to the rank of divisional sales 
manager. 

Mr. Hicks was inducted into the 
Armed Forces but was given an honor- 


| able medical discharge. He will con- 


centrate primarily in northern Kansas 
and Nebraska territories. 


J. B. Peake Appointed 
Assistant Sales Manager 


J. B. “Jun” Peake, formerly New 
York district sales manager for the 
Mathieson Alkali Works, New York, has 
been appointed assistant general mana- 
ger of sales. 

Mr. Peake was graduated from Wash- 
ington and Lee University in 1915. Dur- 
ing World War I he served as first 
lieutenant in the Coast Artillery Corps, 
attached to the 29th Air Squadron as 
aerial observer. He joined the New 
York office of Mathieson in 1920, later 
being transferred to Charlotte, N. C. 
district sales office. Subsequent posts 
held by Mr. Peake were district sales 
manager for the Chicago, Cincinnati 
and New York territories. 


Public Relations Director 


Anthony G. Allison has been ap- 
pointed director of public relations for 
the Transportation Association of 
America. 
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A POST-WAR PRODUCT THAT’S 


BOOMING NOW 


Sales of SPEEDI-DRI oil- and grease-absorbent are 
booming right now. But make no mistake about this: 
SPEEDI-DRI is not a war baby. Its popularity will 


continue in peace-time. 


Here's a product that will quickly build itself into 
one of your most profitable items today and will 
hold that place in the future. Thousands of busy 
and safety-conscious plants are giving up all their 
old-fashioned, time-consuming, labor-using meth- 
ods for protecting their floors (and their workers!) 
from dripping oil and grease. They are standard- 
izing on SPEEDI-DRI because tests in their own 
plants have proved to them that NOTHING can do 
the job the way SPEEDI-DRI does it. 


SPEEDI-DRI is “built to order” for the mill 


supply market. Widely and consistently advertised 
in BUSINESS WEEK and THIRTEEN of the leading 
industrial magazines, it is gaining new friends — 
fast friends — by the thousands. Priced to give you 
a good profit, it is a volume builder and a repeater 


that you can not afford to overlook. 


SPEEDI-DRI discovered and opened this market. It 
has been tested by actual experience under all 
sorts of conditions. In no instance has it failed to 
be the most effective and economical oil- and 
grease-absorbent per square foot of floor space 
covered. Get the genuine, one-and-only SPEEDI-DRI. 


You can stake your reputation on its perform- 


ance. Write us at once for the complete 
SPEEDI-DRI story. 





SUPPLIERS 


Eastern 
REFINERS LUBRICATING CO. 


New York 1, N. Y. 


Midwest and South 
WAVERLY PETROLEUM PRODUCTS CO. 


Philadelphia 6, Pa. 


MILL SUPPLIES 


West (Coast 
WAVERLY PETROLEUM PRODUCTS CO. 


Russ Building, San Francisco 4, Calif. 
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use Help Us Give 
aga This is Book Away 
ae ; 7 Through Your 


THIs BOOK was 

designed to save ‘‘tool 

power” — to put every 

available hand tool 

into working condition 

and to keep it that way. It should be 

in the hands of every mechanic in 

the country and we are asking our 

jobbers and distributors and their 

salesmen to help put it there. It costs you nothing — it 
builds good will and it serves the war effort. If you haven’t 
already secured copies please write us at once. 


If you are a retailer maintaining a mechanics’ tool department you 
can get copies from your jobber for your tool customers. Forty-eight 
pages of valuable information about the repair and maintenance of 
many types of small tools — saws, files, Porter Bolt Clippers, etc. It 
is a practical book — we want it to reach the right people. Please 
help us distribute — not waste — it. 


STREET 
H. K. PORTER, INC., Sane Gane. 
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| C. G. Ralph, general manager of Burhan 


& Black, Inc., Syracuse, N. Y., finds that 
personal checking of orders keeps him in 
close touch with the activities of his fim 


Victories Signal Need 
of Greater Production 


War production officials are labor. 
ing valiantly to get still higher out 
put from American factories, accord 
ing to American Machinist. ~ One 


| reason, the article continues, is that 
| a noticeable letdown occurred after 


the North African victories. ‘Another 
reason, which is particularly signif 
cant, is that recent spectacular anti- 
submarine successes are opening the 
way for much larger shipments of 
munitions than ever before. 

It is believed that the improvement 
in anti-submarine warfare will make 
desirable the greatest munitions pro 
duction efforts that the country has 
ever seen. WPB officials are getting 
under way plans to impress upon mai 
agement and labor the important é 
fect upon shortening the war of 4 
quick pick-up in output of all types 
of war goods as a result of winning 
the fight against the U-boats. 

Gains of well over 1,000,000 tons 
net of shipping in June are estimated 
to have been made. The total increase 
may beat that figure by as much @ 
40 percent. Confidence rules that the 
recent gains will be sustained in the 
months ahead. Practically unmolested 
passage through the Mediterranean i 
the near future is considered likely. 
The additional shipping thus made 
available will further emphasize the 
need to turn out the maximum quantk 
ties of every item going to the ar 
forces and for lend-lease deliverie® 
The ability to ship greatly incre 
quantities of war goods is expected 
quickly to eliminate questions that weft 
coming up on the probable necessilf 
for curtailing some lines of productio# 
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the “Thrifty” 


Many of the orders you get for gauge 
glasses specify no particular brand. 
Yet there’s only one gauge glass your 
customers want, and that’s the glass 
which lasts the longest. Sell them 
Pyrex brand Gauge Glasses and 
you'll fill their orders to the Nth 
degree. 

Pyrex Gauge Glasses outlive others 
because Pyrex brand Borosilicate 
Glass is specially made for power 
plant conditions. No other glassware 
in the world has a performance rec- 
ord like that of Pyrex Ware. House- 
wives use it for baking and for stor- 


ing food in the refrigerator. Huge 


Gauge Glass 


chemical plants use Pyrex Labora. 
tory Ware and Pyrex Piping because 
it resists all acids, except hydrofluoric. 

Youcan trust Pyrex Gauge Glasses 
to build good will for you by estab- 
lishing new plant records of trouble- 
free service. Highly corrosive resist- 
ant, indifferent to extreme tempera- 
ture changes, made to withstand spe- 
cific pressures, and to machine drawn 
accuracy which avoids installation 
strains, they're the “thrifty” gauge 
glasses and give power plants the 
most for their money. Whatever 
benefits your customers benefits vou. 


Sell Pyrex Gauge Glasses! 


“PYREX” is a registered trade-mark and indicates manufacture by Corning Glass Works, Corning, N.Y. 


. | 
JURNING 


Glass Works 
4 Corning, New York 
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ARMOUR'S FIBRE 
COMBINATION 
SANDING piscs / 
help speed up die 4 om 
casting seam Te- 
moval, beveling 
and finishing. 











ARMOUR’'S ALUNDUM 
CLOTH SHEETS. 

Comes in 9 x 11- 
inch sheets, for 
precision hand fin- 
ishing of metal sur- 
faces. 








ARMOuR’s AL 

SPIRAL wounp —" 
available in a wide 
range of sizes and 
8tits for any size } 3 
clean-up job. 


V V HATEVER your customers’ abrasive problem, chances 


are there’s an Armour Abrasive that answers it right to a “T.” 


For the Armour Sandpaper Works are specialists in abrasives 


to meet today’s industrial needs . 


. . large or small. 


From the most minute clean-up operation to the biggest finish- 


ing job, there’s an Armour Abrasive designed to do the job 


cleaner, faster, better. 


The four Armour Abrasives shown here are just a sample. 


We'd like to show you the rest of the Armour Abrasive line, 


with special reference to helping you speed up today’s production. 


Call us in. No obligation. 


ARMOUR SANDPAPER WORKS 


Division of Armour and Company 


1355 WEST 31ST STREET - CHICAGO, ILLINOIS 
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because of anticipated piling 


ip of 
deliveries in this country. 

Few new plants for war production 
are being approved. The number yilj 
be still fewer from now on. It still js 
thought in high circles that the fylj 
capacity of existing facilities is poy 
being used. Many new plants haye 
been completed and put into opera. 
tion in recent months. 

There is considerable disparity jp 
the current positions of machine tool 
manufacturers. Some, especially those 
building standard machines, report 
greatly reduced backlogs as shipments 
catch up with new orders. Makers 
of special single-purpose machines are 
extremely busy and are booked as far 
ahead as nine to ten months. Pool 
orders are being continued, but on 4 
stricter basis. Manufacturers must 
show actual orders in hand before they 
are allotted pool orders. Progress js 
being made in connection with the plan 
for setting up a chain of warehouses 
around the country to store machine 
tools turned out by the industry but 
not yet claimed by government agencies. 

An increasing percentage of machine 
tool builders are getting into produce 
tion of war goods other than machine 
tools. The rapidity of this develop 
ment depends upon the needs of the 
individual manufacturer and his a 
gressiveness in seeking out work adapt 
able to his factory facilities and 
equipment, 

Fresh orders for machine tools, ru 
ning from one-third to one-half the 
volume of production, are principally 
from two sources: the airplane in- 
dustry and Lend-lease. Russian buy: 
ing in particular has been heavy. In 
some machine tool building centers 
production is being adversely affected 
by the calling up of workers by the 
armed services. Labor has become » 


scarce that many of these men cannot 
be replaced and hence war goods out 
put will suffer. 





Although handling about the same lines 
as in pre-war days, the L. G. Isaacson Co. 
Aberdeen, Wash., has increased the temp? 
of business to keep step with the war pie 
duction effort. Here are, from left to right 
Clark Messenger, salesman, R. R. Pettit 
sales manager; and L. G. Isaacson, pres 
dent of the company. 

















































ip of 


uction 
r will 
still is 
> full 
5 Rot 
have 
opera. 


THE NEW 
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A Complete 

Hand Book of 

Stocks and Dies 
Power Pipe Machines 


Power Drives 


Vises, Reamers. Ete. 





ls, run- 
alf the 
icipally ss = 
ne in “TOLEDO” wants each of your salesmen 
in buy- 
vy. Ih to have one of these new 43 catalogs. 
centers 
affected Large illustrations, complete descriptions. 
by the 
ome % Illustrated repair parts. Retail prices 
cannot 
yds out shown for each item. It will save your 


men time and put them up-to-date on 


“TOLEDO” products. If you have not 


already sent in your request—do so now. 





THE TOLEDO PIPE THREADING MACHINE CO. 


TOLEDO, OHIO NEW YORK OFFICE, NO. 2 RECTOR ST. BLDG. 
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THE VINCENT STEEL PROCESS CO. 





CVINCENT-HUNTINGTON 





» © © Save Your Customers’ | 


ts + 
eS 
a a 
ee 


New Improved 


GRINDING WHEEL 


DRESSERS 
and CUTTERS - - 


Grinding 
Wheels 
And Increase 
Their War 
Production 
Efficiency 
By Giving 
Them 
This Advice 


@ dress grinding wheels 
regularly to remove 
impregnated metals 


® true them regularly to 
square off face and 
remove nicks. 


Sell them the equipment 
to do the job properly— 
VINCENT - HUNTING- 
TON New Improved 
Grinding Wheel 
Dressers and Cutters. 








HOODED 
TYPE 
DRESSER 


> 


REGULAR 
TYPE 
DRESSER 





VINCENT - HUNTINGTON 
Grinding Wheel Dressers and 
Cutters can, because of the ex- 
cellence of their 
assure your customers of a con- 
tinuance of the high quality of 
their product in spite of the in- 
crease in speed made necessary 
by war production. 


manufacture, 


In addition to making Grinding 
Wheel Dressers and Cutters we 
also operate two of the largest 
production heat treating plants 
in the United States. These two 
plants are working 24 hours a day 
—7 days a week, and turn out 
approximately 300 tons of war 
work daily. 


“If it's a Huntington Dresser or Cutter Vincent Makes It" 


2434 Bellevue Avenue 
DETROIT, MICHIGAN 
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Wilson H. Cross, president cf Cross Bros 


Inc., Rochester, 


N. Y., sits back for ¢ 
minute to ponder a power transmission 


problem just presented to him. 


April Absenteeism Cost 
42 Million Man Days 


Absenteeism in April resulting from 
sickness, nonindustrial accidents and 
personal reasons caused the loss of 
12,020.000 man days in American in- 
dustry, according to the management 
research division of The National I 
dustrial Conference Board. This figure 
compared with 43.520,000 man days 
lost in March, and 39.320.000 man days 
lost in February. 

The Board reported an average al: 
senteeism loss of 0.8 days per man in 
April, as compared with 0.9 days in 
March and 0.8 days in February. Th 
\pril figure for women was 1.4 days 
against 1.3 in March and 1.2 in Febru 
ary. The April averages were computed 
from figures of absenteeism in forty-one 
plants located in seventeen states and 
the District of Columbia and employ 
ing 93.873 men and 31.733 women. Tle 
plants represented were approximatels 
71° engaged in the production of wat 
materials of one kind or another, Abou! 
841, of the men and 64° of the wo 
men were factory workers. 

Reports from thirty-one plants em 
ploying 100.875 persons are analyzed 
by the Board to show the relative im 
portance of illness, nonindustrial ace |} 
dents and personal reasons as causes ! 
absences. Absences among men on at 
count of illness numbered 123 per thow 
sand during April 
Nonindustrial accidents were reported 


male employees 


as causing 6 absences per thousand 
among the men, and personal causes. 
accounted for 236 per thousand men 
employed. Among women, illness ac 
counted for 250 absences per thousand 
female employees, nonindustrial acci- 
dents for 9 per thousand, and per-onal 


reasons for 290 per thousand. 
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CAPACITIES 
250, 500, 1,000, 2,000 pounds 








MORE me aR 





— 








— setting a fast pace — these P&H Zip-Lifts —to get 

more and more American fighting equipment off to Allied 
battlefronts all over the world. They do it by speeding the flow 
of materials in production — from raw state to finished products. 
They're saving skilled workers’ time and energy — making man 
power go farther by lifting and moving loads around production 
and assembly lines, in loading zones and warehouse — at the 
mere push of a button. 


What's more, 15 outstanding design features make P&H Zip- 
Lifts the top value among low priced electric hoists. Any 
wonder industry is using more Zip-Lifts today than ever before? 









CORP 


_4538 W. NATIONAL AVENUE 














MILWAUKEE. WISCONSIN 
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The rapidly-widening use of Darnell 
Products in business and industry 


proves that lasting satisfaction de- 
pends on QUALITY, and true 
ECONOMY rests on performance. 









| Renegotiation is a subject that needs the 
attention and careful study of all indus. 

| trial distributors, according to Jack Adams 
of A. V. Wiggins Co., Syracuse, N. Y. 


Repair Cart Spot-Welds 
| Aircraft in the Field 


A self-contained field-repair cart for 
repair spot-welding of steel parts of 
an airplane on the spot. has been de- 
veloped by Progressive Welder Co. 
Detroit. Several of the units alread) 
have been produced and are in service 

Equipped with an electronic time 
and a wide selection of both air oper 


ated and manual “tong” type guns, the 
A T FE R S & Wt { fF FE LS repair cart is said to be capable of do- 
ing just about any kind of a spot weld: 


ing job on stainless and other light 


gage steels. 
ternak water connections, the  con- 
Casters with the DOUBLE 
as ers i @ L in turn circulates a low temperature 
to the repair cart is a power lead. Since 
gar or elsewhere and the cart rolled 


— Refrigeration of transformers. cables 
Precision - made Da rnell and guns eliminates the need for ex 
densor in the “Frostrode” refrigerating 
unit being air cooled. The refrigerant 
coolant through transformer, cable: 
BALL-BEARING SWIVEL | and guns 
Thus the only connection necessary 
assu re a long life of effi- the cart is provided with long cables 
the connection can be made in a ha®- 
se 
cient, economical service right out onto the landing field. 








DARNELL CORP. LTD. 6OWALKERST NEW YORK.NY 
LONG BEACH, CALIFORNIA, 36 N. CLINTON, CHICAGO ILL 


A SAVING AT EVERY TURN 
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oi de CO-RO-LITE PLASTIC 

pad Snarling as they leap from a carrier’s deck, Navy ‘‘Wildcats”’ 
wri prowl deep into enemy territory. Their radios are silent—must 

ables. remain silent even if they are forced down by lack of fuel. And 

Or ex miles out—far over the horizon’s rim—they may run into Zeros, 
ce may use up half their precious gasoline in a running dogfight that 

a carries them leagues off their course. 

rature That’s why they carry Jettison Tanks of Columbian Co-Ro-Lite 

cables Plastic. Tanks that supply extra gasoline. Tanks that can be dropped 

essari at the first contact with the enemy, releasing the plane from its 

. Sinee burden of extra fuel, increasing its speed and maneuverability. 

cables 

a han- A Sisal-Filled Plastic 

—_ As strong as steel, as light as wood, Columbian Co-Ro-Lite 

Jettison Tanks are made from resin-impregnated sisal fibres. 
—_ No essential metal is lost when they are dropped. They’re simply 


another in the long list of Columbian Rope Company’s contribu- 
tions to the war effort—another instance where Columbian carries 
the fight to the enemy. 








COLUMBIAN ROPE COMPANY 


400-10 Genesee St., Auburn, “The Cordage City”, N. Y. 
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The complete line—a right 
tool for every filing need. 
Write for catalog showing 
many shapes and sizes. 
M.A. Ford Manufacturing 
Company, Inc., 742 W. First 


St., Davenport, lowa. 
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FORD 





Rotary Files—F ast 
cutting, hard biting 
tools—made from a 
special grade of high 
speed steel. Hand cut 
by long-experienced 
craftsmen, then scien- 
tifically heat treated to 
stay sharp longer— 
and to last longer. 


Ground Cutters — Miniature 
milling cutters, ground from 
solid after hardening. Special 
high speed steel stock. Precision 
ground, economical tools that 
can be sharpened many times to 
renew their original keenness. 
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Huizinga to Join 
The National Supply Co. 





A. T. HUIZINGA 


\. T. Huizinga has resigned as as 
~istant treasurer of Montgomery Ward 
& Company to become Treasurer of The 
National Supply Co., Pittsburgh. 

Following his association with a 
group of Chicago banks from 1920 to 
1928, Mr. Huizinga was connected with 
the Harris Trust & Savings Bank of 
Chicago from 1928 to 1932. During this 
time he was active in the American 
Bankers’ Association, the Financial Ad- 
vertisers’ Association, and a director 
in the American Institute of Banking. 

Mr. Huizinga joined Montgomery 
Ward & Company in 1932 and was 
elected assistant treasurer in 1934. 


General Tool Takes 
on Two New Lines 


The General Tool Co., Portland, has 
heen appointed exclusive distributor for 
the state of Oregon by the Welden Tool 
Co., of Cleveland, Ohio. This company 
manufactures a high-speed end mill to 
wether with a line of special tools. 

General also has been made distrib- 
utor for Timken bearings. Although it 
has handled these products in the past 
it had not had the distributorship until 
recently. 


Training Course Started 
For Carbide Die Users 


{ special training course for users of 
carbide dies has been put into opera- 
tion at Carboloy Co., Inc., Detroit, to 
meet the need for trained die-room 
employees resulting from the increase 
in the use of cemented carbide dies in 
connection with war production. 

The course is designed as a training 
course for new employees of carbide 
die users and a “refresher” course for 
more experienced die service men. It 
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A STURDY NON-METAL TOTE BOX 
THAT SAVES VITAL WAR METAL 


TOUGH 





DURABLE 


UTILITY 


2 ALAS @ Here's a tough non-metal tote box devel- 


oped to serve a thousand needs where vital war 


The ideal “toting” re- metal must be saved. 
ies de eae @ Saves wear and tear on work tables, con- 
a ant eae generat veyors, dollies, scale platforms, etc. 
ustrial use. Made . ? 
of a special tough. @ Stands up under constant handling of oily 
rigid (yet resilient) ° . 
water and oil resisting or grease-covered castings, machined parts, 
po yee re etc. Gives lasting service. 
Age A= Alaa @ Quieter; no metallic clang, clatter or nerve 
lighter than metal for wracking din. 
all around industrial : r 
use. @ Tapered to nest. Easier and safer to ship. 
LOW PRIORITY Saves shipping weight. 
™ . 3 STANDARD SIZES 
Cat. No. Length Width Depth 
No. 1120 18” 12” 7” 
No. 2120 19” a 6” 
No. 3120 21%" 13%" 10” 





DISTRIBUTORS: WRITE FOR COMPLETE INFORMATION 
Manutactured Exclusively by 


2 oe aeeneh & eek © Umnen, | 


Manufacturers of Quality Fibre Products since 1905 





3451 North Kimball Avenue, Chicago, Ill. 
CHICAGO DETROIT JERSEY CITY 
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| serves to acquaint the men with the 


vast changes and improvements in car. 
bide die servicing methods and equip. 
ment made available during the lag 
year or so. 

The course embodies actual shop 


| training in the subjects selected. 


The curriculum is arranged so that 
each man may select only the subjects 
of specific interest in connection with 
his duties at the mill. 

The course is available to individuals 


| selected by any user of cemented 
carbide dies regardless of make. Hoy. 


ever, individuals selected should prefer. 
ably be men who will function in key 
positions in die service rooms, etc., to 
enable them in turn to train other men 
on return to their mills. All men taking 


| the course must be U. S. citizens. 


The courses are under the direction 
of A. E. Glen, die engineer of the 
Carboloy Co., and are free. 


Booklet Answers Question: 
“Is Patriotism Bunk?” 


\ 12-page booklet entitled “Is Pa. 
I 


| triotism Bunk” has been issued by the 


National Foremen’s Institute, Inc., Deep 
River, Conn., for distribution among 
war workers. 

Patriotism. the booklet points out, is 
the desire of man to defend his family, 
his home. his liberties. 

“Think about victory or defeat in 
terms of what it means to you,” the 
booklet. written by Harry Desmond 
Farren, advises: “These are the real 
issues today—the only isues. The petty 
jealousies, hatreds, gossip and wrang- 
ling over minor details in the long rum 
mean nothing. 

“Survival for you now means freedom 
for all forever after.” 





J. E. Haseltine & Co., Portland, Ore., has 
mgved its welding department into the for- 
mer sporting good section. At the left is 
C. M. Bollinger, who was associated with 
Kaiser's Swan Island shipyard, where he 
had been burning superintendent. In the 
center is Jeanne Bariteau, secretary. 
Right is Paul W. Chatterton, manager of 
the welding department. 
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15 Factory Branches * Mill Supply Jobbers Everywhere 
shop Sole Producers of = DTCo * LOC-KEY-SET * RE-SET-ABLE * BIG-HED— DIAMOND TOOLS 
MOUNTED DIAMOND DRESSERS IN STOCK—READY FOR SHIPMENT 
that 
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er of for 12-inch wheel. NOTE: Above recommended sizes are for 
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ON LIGHT GAGE WORK 
OR 


HEAVY DUTY PRODUCTION 
MARQUETTE 
A.C. ARC WELDERS 


deliver Superb Welding Performance 








"Bunt or home run" has a double meaning for 
distributors of MARQUETTE welding equip- 


ment. 


First, it means that the fast, low cost, top-quality 
welding of these versatile a.c. machines will handle any 
job of metal fabrication or repair . . . light sheet metal 
to the heaviest steel structures. 


It also means that welder sales are “home runs" in the 
mill supply salemen's box score, with follow-up sales of 
electrodes and accessories being the good, solid base 
hits that keep sales batting averages from going into a 
slump. 

Welding business is high pri- 
ority business. MARQUETTE 
makes 10 DAY DELIVERY on 


ten outstanding models, 125 
to 400 amperes. 












MARQUETTE MFG. CO., INC. 
Minneapolis, Minnesota 





mE A.C.ARC WELDERS Gam 


138 MILL SUPPLIES: * AUGUST, 1943 





Before assuming his position as general 
manager of Manufacturers Rubber & Sup- 
ply Co., Akron, Ohio, Earl A. Filley was 
a field representative for Goodyear for a 
number of years. The experience gained 
working with distributors in various parts 
of the country, he believes, gave him 
excellent training for his current responsi- 
bilities in Akron. 


Corundum Being Mined 
In South Carolina 


Corundum, the chief constituent in 
grinding wheels for tools and lenses, 
is now being produced domestically for 
the first time since the last war. Since 
practically all corundum had to be car. 
ried from Africa, whatever quantities 
can be mined here will contribute to 
the conservation of shipping space. It 
has been estimated that the supply 
available in the new operation may 
amount to as much as a quarter of the 
country’s current total consumption. 

The new corundum mining operation 
has been undertaken at a recently re- 
opened deposit in South Carolina. The 
corundum is being mined by Withers, 
Inc., which has signed a contract with 
the Metals Reserve Co., for an appre- 
ciable initial supply. 

Samples of the South Carolina ore 
show that the quality closely approxi- 
mates the best African grades. 

Possibility of other corundum opera- 
tions also have been investigated by 
WPB and samples of the highest grade 
crystals have been received from Mon- 
tana. Old deposits in Georgia are being 
considered as an additional source. 


New Salesman at 
Seither & Ellis 


Ted Blumenfeld has been assigned a 
territory selling for Seither & Ellis, 
Newark distributor. Mr. Blumenfeld 
spent several years as an_ industrial 
supply salesman some years ago, when 
he was connected with Bannister & Pol- 
lard, and with Ludlow & Squier. 
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Actual Running Tests Prove 





VAN DORN POWER BEST - -- 


for this War Producer 


wi \> — 


a 





This tribute to Van Dorn power comes from the owner 
of a big Ohio war plant. He’s sold on Van Dorn per- 
formance after actual running tests proved these Drills, 
Nut Runners, Saws and Sanders stood up best for his 
particular wartime requirements. That’s why he—and 
hundreds of other Van Dorn Portable Electric Tool 
users—will be counting on these tools when the shift 
to peacetime production can be made. 

And these war producers will be counting on you Van 
Dorn Jobbers, too. To recommend the right tools for 
their peacetime production. To lend sound advice in 
their postwar planning. We’re proud of the job you’ve 
done in helping Van Dorn Tool users make the quick 


These 


ee & 
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“When we started our war contracts, we needed many small hand 
tools. We tried several makes... 


under hard running tests... 


Van Dorn Tools came out on top. They give us continuous service 
. .. with a very small percentage of breakdowns. In my estimation, 
they are the best tools for our work.” 


shift to war production. And we know that you'll be 
equally as helpful when the time comes for the “peace 
time shift.”” We intend to back you 100% 


when your customers need complete Van Dorn coopera- 


as always 


tion after the shooting’s over. The Van Dorn Electric 
Tool Co., 717 Joppa Road, Towson-4, Maryland. 


(DIV, OF BLACK & DECKER MFG. Co.) 


PORTABLE ELEcTRIC TOOLS 





Tools Stood Up Best in Actual Running Tests 


Sawing heavy beams 
with deep-cutting 
Van Dorn Quick-Saw 
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Nearest thing to an automatic 


I" to 2° PIPE THREADER 


self-contained 


Fei ec No.65R 


Sets to size 
in 10 seconds 


O wonder this RIGEID 
grows in popularity. You 
set it to thread 1”, 14”, 14” 
or 2” pipe by a simple 10 sec- 
ond adjustment. You set the 
mistake-proof workholder to 


HEN your customer has 
pipe to cut in close quar- 
ters, in a trench, near a wall 
or other pipes, it’s easier with 
this new RIQZBID Heavy- 


Duty Cutter. The handle is 
short; and there are four- 
heavy-duty cutting wheels 
that roll right through pipe 
up to 4” with a minimum of 
burr. The tough malleable 
frame holds perfect align- 


pipe size by an instant turn 
of the gauge ring, tighten 
only one screw—no badiinep 
needed. It’s almost automatic. 
No extra chaser dies to carry 
around—one high-speed steel 
set stays in the die stock, cuts 


ment, always cuts true. Comes 
in two sizes—No. 42, and 
No. 44. It pays you to stock 
and sell these handy 


Rigerp Cutters. 
THE RIDGE TOOL COMPANY 


‘ = ~ 
=| Kos} l ~~ ELYRIA, OHIO, U.S.A. 
| * PIPE TOOLS }) yh : 


micrometer perfect threads on all four sizes of pipe with 
easy ratcheted strokes. Steel and malleable databiliy. 
You'll find it profitable to sell your customers the smooth, 
speedy, easy threading they get from this self-contained 


Cuts pipe if there’s room Rimgaip No. 65R. 


for a quarter turn. 


Buy RIGID Pipe Tools at 
Supply Houses Everywhere 
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Here‘'s a Gray-Mills model H-10A 
giving high efficiency Coolant 
application service. 


...fO increase Tool Life and Production 


Goon machines can be made to do a better job by giving 
them a Coolant “Transfusion.” And the simplest, most efficient 
way to apply these production-increasing, tool-saving coolants 
is with Gray-Mills “Controlled Flow” Portable Coolant Systems. 

Gray-Mills Systems have increased the efficiency of hun- 
dreds of machines on operations like drilling, milling, sawing, 
grinding, honing, tapping, threading and cutting. They are 
quickly and easily set up to operate either as a permanent or 
temporary part of a tool. Sturdily built Gray-Mills Coolant 











; STANDARD HEAVY DUTY “"A’* SERIES—with 
Systems are available in both gear and centrifugal types, with lenae cupneity tacks Gianmendiien Galae alt 
capacities from 50 to 2,000-gal. per hour — controlled flow. swcams. Capseiien wp op 960 Gem ger Shaw 
. —pressure, 50 Ibs. p.s.i. 
Prices range from $39.50 to $189.50. 
If you want to modernize your older machines—equip small, MODEL “'G'" SERIES — copacities up to 130 
large or special tools for greater efficiency—or have a “standby” gels. per hour— presswe, 30 tbs. p.0./. 


and “cleanout” system there is a Gray-Mills for the job. Call 
your distributor or write direct. 


GRAY-MILLS CO. ¢ 237 W. Ontario St., Chicago, Ill. 
PROMPT DELIVERIES 









Send for the new Gray-Mills Catalog— 
it gives full details. 


Use GRAY-MILLS COOLANTS .. . 5 types for most requirements—10 and 
55 gal. containers—immediate delivery from your distributor or our plant. 
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Here’s Your Guide to 


NEW CASTER BUSINESS 


Bearing 
Swivel Plate and 
Plaskite Wheel. 


e 
and Semi-Stee! Wheel. 


600 Series with Double 
Boll Bearing Swivel Plate 
and V-Grooved Wheei 
for use on angle iron 
track. 






Wheel Casters 
rolling on tracks save man- 
hours, floors, waste- motion. 


142 


AND LATEST PRODUCTION METHODS 


To help you most effectively service customers 
with production problems, we have prepared 
this informative Catalog of Casters for In- 
dustry. From cover to cover, it is brimful of 
essential facts in concise, usable form. Typical 
of new type Faultless Casters especially de- 
signed for high-speed production lines is the 
600 Series with V-Grooved Wheel. This ver- 
satile caster rolls on or off grouted track— 
from one operation to the next—bringing 
parts past workers—and making a conveyor 
system that is a revelation to production men. 

Write or wire for your copy of new Catalog 
No. 155 today. With it you can meet today’s 
pressing need for faster, more flexible pro- 
duction equipment. 


FAULTLESS CASTER CORPORATION 
Dept. MS-8, Evansville 7, Indiana 
Offices in Principal Cities ¢ Canada Factory: Stratford, Ontario 


FAULTLESS 


INDUSTRIAL CASTERS 


Engineering data and diagrams showing simple 
method of laying angle iron tracks for caster- 
conveyor system are contained in new Catalog 
155 of Casters for Industry. Sent on request. 
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H. C. Norris, sales manager of White Tool 
& Supply Co., checks over a shipment of 
grinding wheels ready for delivery, with 
Vernon Breyley of Macklin Co. 


Domestic Industries 
Acquires Siewek Tool 


The 33-year old Siewek Tool Co. of 
Ferndale, Mich., manufacturers of cut- 
ting tools, has been purchased by 
Domestic Industries, Inc.. of Chicago. 
Two affiliated companies. Siewek Tool 
& Engineering Co., Hartford. Conn., 
and Progressive Tool & Cutter Co., of 
Ferndale, Michigan, were included in 
the acquisition. These companies 
manufacture expendable cutting tools, 
patented rapid clamping drill jigs. fix- 
ture locks, and patented self-aligning 
washers, and provide specialized engi- 
neering service for other concerns. 

Siewek Tool Co.. and Progressive 
Tool & Cutter Co. will hereafter be 
operated as the Siewek Tool Division 
of Domestic Industries, Inc., according 
to Leslie E. Mickle, executive vice-presi- 
dent of Domestic Industries. Inc. Siewek 
Engineering Co. will operate as the 
Siewek Engineering Division and facili- 
ties will be expanded through the addi- 
tion of an engineering staff in Chicago 
and Detroit. Stephen I. Meszaros is 
general manager of both divisions, and 
N. J. Holt will continue as manager of 
the Hartford engineering branch. 

Domestic Industries. Inc., also  re- 
vealed it recently completed the acqui- 
sition of Service Caster & Truck Com- 
pany, Albion, Mich., and its affiliates. 


25% Increase in Bearing 
Output Seen Possible 


Without any extension of manutac- 
turing facilities, production of bearings 
used in all types of machines where 
friction is developed can be increased 
25°. members of the Bearing and 
sushing Industry Advisory Committee 
informed WPB officials last month. 

The members pointed out that the in- 
crease could only be assured contingent 
upon steel requirements of the industry 
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ARMSTRONG TOCL HOLDERS 
for “All-out” Production 


Emphasize the importance of using the correct 
ARMSTRONG TOOL HOLDERS for every opera- 
tion on every lathe, planer, slotter and shaper, as 
the means to all-out production. Point out that 
with ARMSTRONG TOOL HOLDERS speeds and 
feeds can be stepped up to any cut a machine 
tool can “pull”—to speeds and feeds often 
double those commonly accepted as “standard”. 


ARMSTRONG TOOL HOLDERS not only permit 
greatly increased hourly production, “they re- 
duce all delays for tooling-up and Save: All 
Forging, 70% Grinding and 90% High Speed 
Steel.” They end tool replacement problems, 
will stand up to the hardest 3-Shift service thru 
duration and still give years of service after 
the war is over as the basic tools wherever metal 
is machined. 


Site 


* 
ay 


ae 


Cea AA A 


Help increase American productive capacity— 
sell more ARMSTRONG TOOL HOLDERS. 


@ ARMSTRONG BROS. TOOL CO. 


"'The Tool Holder People'’ 
305 N. Francisco Ave. Chicaco, U.S.A. 


Eastern Warehouse and Sales: 
199 Lafayette St., New York 








| ARMSTRONG TOOL HOLDERS Are Used in Over 96% of the Machine Shops and Tool Rooms | 
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CAN SELL! 


They're all-steel construction . . . that means endurance. 
Gears are guaranteed for five years . . . that means a 
minimum of maintenance costs aad delays. No springs or 
pawls to fail at a crucial moment! 


PEERLESS 
HOISTS 


Mean the steady movement of materials . . . twenty-four 
hours a day. And they're made in '4 to 80 ton sizes— 
to do every kind of moving operation! 

“Yes, Bill .. . here’s a hoist we can sell!” 


{Send your customers our Bulletin P-11. 
It tells all about PEERLESS HOISTS!) 





COMPANY 


I7T4 8 CALLOWHILL STS.. PHILA.. PA. 
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being met. Every effort is being madg 
to insure manufacturers enough prop 
erly sized steel to permit the maximy 
scheduled production. officials of th 
Steel Division said. 

In a further discussion of scheduling 
procedures. the committee member 
said that a serious disruption of sche 
ules is constantly taking place heca 
the end users of bearings and bu 
ings place their orders with schedule 
permitting only minimum lead _ time 
The committee agreed that at present 
lead time of from seven to nine month 


| should be required in order that reali 


production schedules be maintained, 7 
The committee heard a report on fq 


| end users of bearings and bushings ig 


dicating that the products are utiliz 


| percentage-wise as follows:  aircra 


65%; Army. 189%: Navy. 10%: Lend 
Lease. 10%: BEW. 1%: all others, 54 


Business District Site 
Termed Not Essential 


Sucééss in the industrial supply held 
does not hinge upon having a location 
in the heart of the so-called industrial 
wholesale district, according to John C. 


| Derville, president of the General Tool 


Co., Portland, Ore. 

A few years ago Mr. Derville’s firm 
was located in the wholesale district 
but he found the location had its limit 
tions and moved. 

“From the day we moved up to the 
present.” Mr. Derville explained, “we 
have experier.ced normal development 
and expansion. Our customers come to 
the new location when necessary exactly 
the same as before and without com 
ment, finding when they get here much 
better parking facilities.” 

Mr. Derville bought a plot 100 x 10 
with a two-story building on one halt 
of it. keeping this building rented and 
building on the other half. He plan 
after the war to take over the other 
building, remodel it and use the whole 
space for General Tool. 

“My belief.” Mr. Derville said. “is 
that if you handle good and established 
lines and are reliable and trustworth 
in the conduct of your business you! 
trade will find its way to your door 
The old fetish of everybody in the 
same line of business trying to crowd 
in together is. in my opinion, out 
moded. The only question in my miné 
is whether we moved out far enough. 


Keystone Carbon 
Issues Stock Lists 


Keystone Carbon Co., Saint Marys 
Pa., plans to issue up-to-date stock lists 


| every six to eight weeks as a customer 


service feature. The lists will include 


| data on available quantities, sizes ané 


also code numbers of Selflube bearings. 
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WHY DODGE-TIMKEN SPECIAL DUTY 
ADAPTER TYPE BEARINGS GET MORE 
POWER TO WORK: 


Full ball and socket self alignment 
protects against wear and power- 
loss . . . also simplifies installation. 


Dodge-Timken roller bearings pro- 

vide full bearing capacity for radial 
and thrust loads . + putting all the 
power in the job. 


All metal automotive type piston 

ring seals keep grease in and dirt 
out, closing the bearing tightly against 
entry of foreign substance, but leaving 
it wide open to passage of power. 


Long, split adapter sleeve distrib- 
utes load over entire length of 
bearing ... reduces pressure per 
square inch on shaft and eliminates 
peening action which causes rapid wear. 


Rugged, well proportioned outer 
housing gives over-all protection to 
bearing. 


These bearings are delivered completely 
assembled, ready for instant installation, 
capable of 30,000 hours’ service under 
conditions for which they are designed; 
original lubrication lasts throughout 50 
million revolutions. Available in a wide 
selection of types and sizes, suitable 
for all service conditions. 


Freedom from friction ... freedom from power-loss . . . freedom 
from wear ... freedom from maintenance! . . . Dodge-Timken Bear- 
ings combine ruggedness, precision construction and smooth oper- 
ating efficiency to bring those “four freedoms” to industry! 


These rugged bearings keep power transmission channels free for 
full, unhampered flow of power to production machines. They pre- 
vent “clogging” of power-flow ... they protect against slow-ups or 
“power blackouts” that are the ever-menacing maintenance threat of 
obsolete, worn out, friction-ridden bearings. 


Now, and in post-war production, your plant can get more power to 
work with Dodge-Timken Bearings and other Dodge Power Trans- 
mission equipment. 


Contact your local Dodge Distributor or write to 


DODGE MANUFACTURING CORPORATION 
Mishawaka, Indiana, U. S. A. 


Dodge - Timken Dodge - Timken 
Special Dut Special Dut 
Ball and Sockat "8-1" Pillow” 
Pillow Block Block 


Spousal Detw ”  Bpovial Mate. Sportal. Dut 
ecia. u ecia cia uty 
ob” Unit Mount PeB-1” Unit P’S-1" Unit 
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THROW ALL YOUR SCRAP INTO THE FIGHT! BUY MORE WAR BONDS! 


THE RIGHT DRIVE FOR EVERY JOB 






















































H. E. CARLOSS 
Sales Manager 
THE DEMING COMPANY 
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PUMPS FOR ALL USES 


Saunt, Ouse, Up Av, 
June 10, 194% 


y Management & Maintenance 


330 West 42nd Street 
New York, New York 





Gentlemen: 


{cations as Deming 


e as diversified in its appl 
ion in practically 


Obviously, a lin 
Pumps and Water Systems is subject to promot 
all classifications of industry. 

Due to this wide diversification of markets for Deming products, 
several hundred publications are available as "logical" media 
for Deming advertising. 

In certain instances, we find it advisable to use so-called 
vertical publications which specialize, editorially, in sub- 
jects specifically limited to the respective 4ndustries in- 
volved. Such industries are selected on the basis of their 
outstanding importance as markets for our particular products. 


But by far the greatest percentage of our line has application 
in all industries. Believing that certain problems are basic 
in all industries, we recognize the {importance of the editorial 


treatment of such basic problems by FACTORY MANAGEMENT AND 
MAINTENANCE. 


It is our well-considered opinion that the editorial service 
you extend to your readers, the importance of those readers 
in their respective fields-and the diversification of industries 


covered by your circulation make an {deal combination. 


chief reasons why we advertise re 
ND MAINTFNANCE. 


gulerly in 


These are the 
FACTORY MAN AGFMENT A 


Yours very truly, 


eA > (On re. 


H. E. Carloss 
Sales Manager 
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to Reach All Markets 
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@ Wide diversification of markets for Deming Pumps together 
with an exceptionally strong policy of cooperation with Distribu- 
tors creates the need of The Deming Company for a basic advertis- 
ing medium directed editorially to basic industrial problems. 


In the words of H. E. Carloss, Sales Manager, “It is our well-con- 
sidered opinion that the editorial service you (FACTORY ) extend 
to your readers, the importance of those readers in their respective 
fields, and the diversification of industries covered by your circu- 
lation, make an ideal combination.” 


Mr. Carloss hit the nail squarely on the head in that statement. His 
judgment is confirmed by more than 500 progressive companies 


who use FACTORY to reach more than 90,000 industrial readers 
with direct or indirect buying influence. 


FACTORY, the “ideal combination” medium, brings industrial 
buyers and sellers together in a monthly “convention hall” where 
problems of mutual interest are discussed for the betterment of all 
industry. 





To be an advertiser in FACTORY is to be regularly represented 
at 12 important “industrial conventions” annually. 





Advertising tn FACTORY 
1 Helps You to Sell Industry 


FACTORY 


MANAGEMENT AND MAINTENANCE 





a A McGraw-Hill Publication 
_ 330 West 42nd Street New York 18, N. Y. 













HANDLING COSTS}; 


MAINTENANCE 





SAVES MONEY 








CASHING IN ON THE SALES 


ADVANTAGES OF NAYLOR Lighi- Weight PIPE 


When you consider how much more Naylor Pipe can do for your customers, 
you can readily understand why so many sales-minded supply houses recom- 


mend this distinctive light-weight pipe. 
Though light in weight, Naylor Pipe 
features the exclusive Lockseam Spiral- 
weld, a structure that makes it stronger 
and safer than any other light-weight 
pipe. That’s why you can recommend 
it for many jobs normally requiring 
heavier-wall pipe. 

Your customers will appreciate Naylor 
savings, too, particularly for the stepped- 
up requirements in the post-war period. 
Sizes from 4” to 30” in diameter— 
thickness from 14 to 8 gauge—lengths 
up to 40 feet. All types of connections, 
fittings and fabrications. ~ 
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Write for Naylor Catalog 






For Dredg 


RECOMMEND NAYLOR PIPE 


ing 6 Hydraulic Sluicing 
De-watering « Ventilating 

Exhaust and Intake © Gas Gather; 
Pulp lines « Vemma — 

and other high or low Pressure lines 


NAYLOR PIPE COMPANY 


1253 EAST 92ND STREET 


CHICAGO, 


MILL SUPPLIES 


ILLINOIS 


AUGUST, 1943 
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McKenney Named Man- 
ager of Alloy Steel Sales 








HARVEY McKENNEY 


Fol'lansbee Steel Corp. has appointed 
Harvey McKenney as manager of alloy 
steel sales. a newly created post in the 
corporation. 

\ native of Pittsburgh, Mr. Me 
Kenney has spent virtually all of his 
business career in the alloy field both 
in production and procurement. He was 
with the Carnecie Tllinois 
Steel Corp.. and the Crucible Steel Co., 
in the production phase of the business. 

When the British Iron and Steel Cor 
poration. Ltd.. was formed in the United 
States. Mr. McKenney became its prog: 
Later he 
similar capacity with 
Mission II. More recently he was a® 
sociated with the War Production 
Board in the alloy section, iron and 
steel branch. 


associated 


ress advisor. in a 


Raw Materials 


served 


Cooper-Bessemer Names 
Assistant General Manager 


Carl H. Vaupel has been appointed 
assistant general manager of the Cooper- 
Bessemer Corporation which maintains 
plants at Mount 
Grove City, Pa. 

Mr. Vaupel was graduated from the 
University of Lllinois in 1924. From 
then until 1937 he was associated with 
the Diesel Engine of Fair- 
then became 


Vernon. Ohio. and 


Division 


eastern sales representative for the 
Northern Pump Co.. and later sales 
manager of the Aircraft & Diesel 


Equipment Corporation. 

Since joining Cooper-Bessemer early 
in 1941. Mr. Vaupel has cevoted the 
major portion of his time to various 
managerial duties at the 
Grove City plant. 


’ 
company § 
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. and 


_e IG WORDS, these. But it’s a fact—proved by scientific ’ ; Ff £ L & 


tests; Delta Files will do on the average 25% more ne oe 
m the y | ia vi 
re work in the same amount of time, with the same effort. fees 
1 with 
Fair- Delta cuts clean. Bites deep. Eats away the hard part DELTA FILE WORKS 
Philadelphia, Pa. 


ecame 
- i —hungry for tough metal. Each tiny fang snaps up its 


ia full share with every stroke. 


DISTRIBUTOR, M. D. (Manpower Doctor) 
Yes, it’s true. As a Mill Supply Dis- 
: Today, your customers’ biggest problem is manpower. To _tributor, you can help cure man- 
r eariy , 
power shortages by recommending 
* : ° ° . . as . 1 3 4g: : = 
ed the them, the right file is important—their workers’ time is © gyort-cuts and by selling “capacity” tools. 


Various 8 . 
Delta, the ‘‘fighting file’’, is another aspirin 


valuable. That’s why our advertising is telling them about 


ypany’s 
for your customers’ manpower headaches. 


Delta files—because four men can do the work of five. We're asking them to ask you for Delta Files. 








JUSTRITE 


SAFETY PRODUCTS | 


bil. Lie off Degeweae 


AGAINST FIRE ! 





Preventing fires before they start, Justrite 
Safety Cans, Safety Filling Cans and Oily 
Waste Cans are doubly valuable to indus- 
try today. Sturdily built to rigid safety 
specifications, they give you the safe, sen- 
sible method of handling and storing ’flam- 
mable fluids and oily waste. “Must” equip- 
ment for factories, ships, ship-yards, oil 
derricks, refineries, etc. Ask for specifica- 
tions and prices! 


JUSTRITE 
Safety Filling 
Can 


20 QUART 
SIZE 


Approved and list- 
ed by Underwriters’ 
Laboratories, Inc., 

and Approved by Associated Factory Mu- 
tual Fire Insurance Cos. A necessity where- 
ever explosive or "flammable liquids are 
poured into fuel tanks. 24 gauge steel body, 
baked enamel finish. Available today. 





Ask your jobber for prices and specifica- 
tions — or write direct. 


JUSTRITE MANUFACTURING COMPANY 
2079 N. Southport Ave., Chicago, Illinois 


AFETY CANS 


FILLING CANS DILY WASTE CANS 
APPROVED SAFETY ELECTRIC LANTERNS 
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Construction Activities 


'in Chemical Industry 


Contracts 
projects in the chemical process in- 
dustries for June totaled $1,840,000. 
Chemical & Metallurgical Engineering 
reported in its July issue. Current pro- 
posed work totaled $6,857,000. Cumula- 
tive contracts awarded so far this year 
amounted to $88,833,000. 

The outstanding proposed - projects 
reported were: construction of an addi- 
tion to its plant in Alberta. Canada, for 
Royalite Oil Co., Ltd., Calgary, Allta.. 
at an estimated cost of $300,000; con- 
struction of a factory in Lansing, Mich.. 
for Lansing Paint & Color Co., Lansing. 
Mich., at an estimated cost of $200,000: 
construction of an addition to its plant 
in Painesville, Ohio, for Industrial 
Rayon Corp., Cleveland, Ohio, at an 
estimated will 
$150,000. 

Principal contracts awarded for con- 
struction were: construction of an oil 
refinery in Paulsboro, N. J., for Socony 
Vacuum Oil Co., Paulsboro, N. J., at an 
estimated cost of $250,000; construc- 
tion of two additions to its plant in 
Hazelwood, North Carolina, for Dayton 
Rubber Manufacturing Co., Dayton. 
Ohio, at an estimated cost of $200,000; 
construction of additional buildings at 
its plant in Laurens, South Carolina. 
for Laurens Glass Works, Laurens, S. 
C., at an estimated cost of $100,000. 


awarded on 


cost which exceed 


Goodyear Opens Third 
South American Plant 


Less than a year from the time con- 
struction started. The Goodyear Tire & 
Rubber Co.’s third tire plant on the 
South American continent has started 
production. 

After ceremonies in which the presi- 
dent of Peru participated, the first tire 
to be turned out in the plant was 
turned over to Peru’s national museum. 

Others participating in the cere- 
monies, in addition to Dr. Manual 
Prado Ugarteche, president of the re- 
public, included P. W. Litchfield, chair- 
man of Goodyear’s board of directors; 
Z. C. Oseland, treasurer, and George 
K. Hinshaw, production manager of 
Goodyear Foreign Operations, Inc. 


After officially opening the Peru 
plant, Mr. Litchfield reviewed and 


praised the nation’s progress in de- 
velopment of transportation facilities. 

He promised that all of Goodyear’s 
experience, skill and resources will be 
utilized in producing Peruvian-made 
tires and tubes. 


Goodyear’s first South American fac- | 
tory was established in Hurlingham. 
near Buenos Aires, Argentina, in 1931. 

| followed by 
Brazil, which started operations in 1939. 


another at Sao 
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, Real precision measurements can 

| be made only with tools en- © 
oi rye * dto & 
the closest tolerances. The ; 
McGrath St. Paul line, including 
height gages, Vernier calipers, 
slide calipers, micrometers, 
gages, firm joint calipers and q 
steel rules, meets these stand- 

. ards. Accuracy of Vernier tools 

is further assured by a testing 
lab y report furnished with 
every instrument. 
Quick deliveries to priority 
purchasers. For information and 
prices see your local dealer or 
write: 
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to Apply tr 
Mortite ad- 
heres to any to 
m@\ clean, dry sur- 
‘ face. No tack- S 
ee ing or tools It 
— needed, just ‘ 
press into place and it stays put. al 


About 80 ft. to a box. Nationally Adver- : 
tised at $1.25 ($1.40 west of Rockies). " 
Ask for Information and Sales Helps , 


J.W. MORTELL CO., 536 Burch St., Kankakee, Ill. § @ 
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When it was founded 25 years ago, the Penn General Supply Co., Pittsburgh, was a 


five-man organization. 


Study of Reemployment 
Requirements Used 


Some 56,000,000 Americans will 
have to have jobs if post-war prosper‘ty 
is to be achieved; and the key piece 
in the puzzle will consist of the 11,000,- 
000, more or less, who will return from 
service in the armed forces, according 
toa report in Factory Management and 
Maintenance (Factory). 

The right of veterans to return to 
their pre-war jobs has already been 
promised by Congress, and extensive 
machinery has already been set in 
motion to make good on this promise. 
Yet, Factory pointed out, it is probable 
today that not all employers are fully 
aware of their obligations to restore 
servicemen to their jobs under the law, 
and few Americans are familiar with 
the broad program already under way 
to enforce this law. 

The Reemployment Division of the 
Bureau of Selective Service is the 
agency charged by Congress with en- 
forcement of the veteran’s legal claim 
to his pre-war job. Much more will 
be heard, before long, it was predicted, 
of this agency and of the national net- 
work of Clearing House Committees of 
citizens, who, in every city, town, and 
village, will greet the returning veteran 
and help him to find his place in the 
domestic pattern. Much more, too, will 
be heard of Vocational Rehabilitation 
Division of the Veterans’ Adminis- 
tration. 

The Factory article urged employers 
to study particularly Section 8 of the 
Selective Service Act as amended in 
1941. Summed up, its salient features 
are these: (1) Employers must, if 
they can, restore employees returning 
from service to their old jobs or to 
jobs of like seniority, status, and pay. 
(2) Employers must maintain insur- 
ance and other benefits for employees 


Today there are 55 employees, many of them woinen. 


in the service in accordance with the 
terms prevailing at the time of their 
departure. (3) Servicemen must, how- 
ever, apply for reinstatement in their 
within 40 days after their dis- 
charge. (4) Employees rehired under 
the terms of the 
charged 


jobs 


dis- 
year. 
(5) Employers can be compelled by 
the courts to make amends for violation 
of the law. 

The question has been asked, “Does 


law cannot be 


without cause for one 


the law apply to Waacs, Waves, and 
the like?” Factory said it does, defi- 
nitely, and also to Spars, Marine Corps 
Auxiliaries, and offi- 
cers, male and female, of every branch 
of the Army or Navy—in fact, to all 
members of the armed services whether 
voluntary or inducted, 

Another important point is the defi- 
nition of “temporary” é¢mployee under 
the Selective Service Act. Factory said 
the only employee whom the employer 


to commissioned 


has an obligation to reemploy is the 
first man who held a given job before 
entering the any employee 
hired to replace the first employee is a 
temporary employee without claim to 
reinstatement under the law. 


service; 


One of the puzzling provisions of the 
law centers around the “circumstances” 
of an employer and the way in which 
they can. “have so changed as to make 
it impossible or unreasonable” to pro- 
vide employment to a returning service- 
man under the law’s terms. This may 
look, at first glance, like a rather large 
loophole, but employers are urged to 
take a closer look at the facts. 
of Factory's sources pointed out: 

“To be perfectly realistic, it is hard 


As one 


to imagine any way in which Congress 
might clarify or any post-war govern- 
ment official might interpret this—or 
any—part of the law which would not 
lean heavily in the veteran’s favor.” 
Another observer told Factory: “In the 
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ARMSTRONG- BRAY 


TEELGRID 


FLEXIBLE BELT LACING 
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Prompt Delivery 
—on BOTH 
Standard Types 


Both Types! 


WIREGRIP Belt Hooks that can be ap- 
plied with any make lacing machine. 
Have double (patented) aligning cards 
that hold hooks in perfect alignment, pre- 
vent handling and card-end loss—every 
hook saleable and useable. Made in 6 
sizes. 


STEELGRIP Belt Lacing is applied with 
a hammer. Comes in 8 sizes, in handy 
boxes or long lengths for wide conveyor 
belts. Have 2-piece hinged rocker pins. 
Buy all your belt lacing needs from this 
one reliable source—save on buying, 
clerical and shipping costs. 


ARMSTRONG-BRAY 
& co. 
"The Belt Lacing People" 


5356 Northwest + tnd 
Chicago, U. S$. A. 
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RUGGED CONSTRUCTION 


ELIMINATES 


VIBRATION 


WHEEL GUARDS 
ADJUSTABLE TO WHEEL WEAR 


WIDE ENOUGH FOR TWO MEN TO WORK 


Yi vems OOM) 


HEAVY DUTY 
WIDE TYPE 
GRINDERS 


Motors rated for continuous 


Push 


with overload protection. 


service. button 





control 





For continuous pro- 


For 


duction § service. 


wheels 12” to 20”. 


Semi- 


steel wheel guards are hinged 


door type adjustable to wheel 


wear. 
eye shields. 


manganese alloy steel 


with positive shaft locking de- 


vice for holding shaft while re- 


newing wheels. 


REASONABLE DELIVERIES 


THE UNITED STATES “¢ 


“ 
x 


EEE 
CINCINNATI, =o 
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mushroom ‘war baby’ type of plant, 
built for war purposes only and shut 
down at the war's end, the obligation 
to reemploy will probably vanish with 
the job itself. As for the established 
company which simply expanded its 
personnel within its regular facilities 
during the war. the management will 
probably find itself obliged tu reemploy 
its veterans to the very extent that it 
is able to employ anyone at all. That 
is. if it can provide work for only 500 
employees all told and 500 of its sery. 
icemen return with legitimate claims to 
reinstatement, then it will have to give 
the servicemen first call on the jobs— 
even if this means discharging old, 
permanent, pre-war employees with 
greater seniority.” 

Stated in its most extreme form, 
Factory pointed out an arresting fact: 
“If the nation were to find itself with 
only 11,000,000 jobs at its disposal, 
those 11,000,000 jobs would almost 
surely be filled by veterans of the sec. 
ond World War.” 

The report states that it should be 
noted that Section 8 itself will be a 
matter of diminishing importance in a 
really long war, for three reasons: (1) 
Fewer veterans will wish to return to 
their old jobs, having, in some cases, 
outgrown them, and having, in other 
cases, acquired new skills to qualify 
them for better jobs; (2) fewer em- 
ployers will be in any reasonable posi- 
tion to comply with the reinstatement 
law: (3) more veterans—battle casual- 
ties, shell shock cases, and the like— 
will require special rehabilitation. 

“Well over 500.000 men have already 
been returned to civilian life from the 
armed services,” the article said, “but 


their reemployment has not been a 
major problem up to date. Even 
though ex-servicemen are currently 


moving back into civilian life at a rate 
of about 6000 a week, others are mov- 
ing in the opposite direction 
tary service via Selective Service—at 
10 times that rate. Thus the great 
majority of returning servicemen have 
found jobs for themselves without diff- 
culty in today’s manpower market.” 
Among the men mustered out there 
have been, until now, few actual battle 
casualties. Nearly all of them, in 
fact, have been discharged as unsuit- 
able for military service because of age 
or because of physical or psychological 
defects. Larger numbers of hospital 
cases may be expected henceforth, how- 
ever. And it is not too soon to plan 
for large-scale reemployment not only 
of the disabled but 


into mili- 


also of those no 
longer needed in the military services. 
Hence the Clearing House Committees, 
the Veterans’ Employment Service, and 
other agencies such as the state Voca- 
tional Rehabilitation services, and the 
Red Cross. 
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lished § ager of the industrial products sales 

‘d its § division, B. F. Goodrich Co., has been 
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posal, | Maxine Moomaw Joins 
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: Miss Maxine J. Moomaw 

lready 

m the ? 

“but Miss Maxine J. Moomaw,. formerly AS MANPOWER SHORTAGE BECOMES 
associated with the War Production 


pen a Sige ay as 
Board in Washington, D. C., has joined 


Even ’ 

i. | the R. C. Neal Co., Buffalo, N. Y. She MORE ACUTE 

rently t a 1 

= rate succeeded Mrs. Grace Chase Geisendorf AND GAS OLINE MORE SCARCE 
. mer who resigned recently after serving e 

, mili: | Several years as secretary to Ray C. Here is how a Donnelley mill supply catalog, issued last 


Neal. president. 








pte fall, is helping another distributor meet existing conditions: 

gre 

é iis. “Like many other distributors, we are having to operate with 

.” reduced and partially inexperienced sales personnel . . . These 

‘the various circumstances do not permit us%to maintain the usual 

battle personal contacts with any but major accounts and our customers, 

= small and large, use the catalog frequently for mail or telephone 

call orders. We find that it is not only a time-saving and convenient 

of age reference, but a means of avoiding errors. 

ogical “We believe it is true to state that the catalog has already paid 

»spital for itself in many ways, especially in holding our customers . 

I 

. how. and we consider it one of the most profitable investments we have 

» plan ever made.” 

t only 

se no Your own net profits for 1944 will be influenced by the 

rvices. . 

dencail catalog action you take now. 

Se. and 

Vorca- 

a da R. R. DONNELLEY & SONS COMPANY 

Mrs. Grace Chase Geisendort 350 East Twenty-Second Street ° Chicago, Illinois 
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1 Always Order 


AMERICAN 
SCREWS 


and | never say 
“Of equivalent” 


Wartime production conditions are proving more and 

more that there is no equivalent for American Screws 

or American Service. For every screw in every package 

is inspected to make sure it completely meets aft spec- 

fF ifications ... that it’s the same high quality as every 
other screw in the order. And, equally important, 

American distributors are in a position to give reason- 

ably prompt service backed by our high-speed produc- 

p tion facilities and special consideration to customer 
requirements. 

These are the considerations that are rapidly widening 

the practice of writing ...on orders for screws and 

y bolts... the definite demand: “American Screw Com- 
pany brand—do not substitute”. 







Right: Type A (Gimlet Point) Hardened 
Self-Tapping Sheet-Metal Screw. 


Left: Type Z (Blunt Point) Hardened 
Self-Tapping Sheet-Metal Screw. 





AMERICAN SCREW 
COMPANY 


Providence, Rhode Island 





CHICAGO 
589 E. Illinois Street 


DETROIT 
5-267 General Motors Bldg. 


WOOD SCREWS + 
MACHINE SCREWS * HARDENED SELF-TAPPING-SCREWS * STOVE BOLTS 
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Westinghouse Elects 
Two New Vice-Presidents 


Two district managers of the West. 
inghouse Electric & Mfg. Co., have been 
elected vice-presidents of the firm. They 
are Fred T. Whiting, manager of the 
company’s northwestern district, and 
Charles A. Dostal, Pacific Coast mana. 
ger, with headquarters in San Fran. 
cisco. 





(/— se - - 


LETTERS | 
TO THE EDITOR | 
‘enti J 











To the Editor: 

Editor: We were quite interested in 
reading the simplified micrometer read- 
ing contained in the June issue of your 
valued publication. 

We thought you might be interested 
in our educational folder. copy of which 
is inclosed, especially the directions 
on micrometer reading, paragraph 5, 
which has the direct reference to read- 
ing a micrometer as to making change. 

While it is not identical to the setup 
by Mr. Charles Brown of the Brownie 
Tool Co., Minooka, IIl., we believe our 
explanation is equally as simple. 

H. E. Masters, advertising manager 
The L. S. Starrett Co. 


Paragraph 5 of the folder states: 

“Now notice how far the micrometer 
in the picture is open. The 1 line is 
visible. That accounts for 100 thou 
andths of an inch (.100”). Then there 
are three more cross-lines (you have to 
look closely for the third). They ac- 
count for 25 thousands (.025) apiece, 
or .075”. On top of that there are three 
divisions on the thimble beyond the 0 
mark, each one standing for 1 thous 
andth. That makes .003” more. Now, 
add them up: .100 plus .075 plus .003 
equals .178. That’s the reading: .178”. 
It’s as simple as making change if you 
count the figures on the sleeve as dol- 
lars, the cross-lines on the sleeve as 
quarters and the divisions on the thim- 
ble as cents. 










A- Frame 
B- Apw/ 
C- Spindle 
D- Sleeve 
E - Thimble 
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. FASTER 


Drill Holes 75% 
Faster in Concrete, 
Brick, Tile, Etc. 


Save hours and days of time 
drilling holes when installing and 
relocating equipment. Carboloy 
Masonry Drill Points will drill 
holes for expansion anchors, 
toggle bolts, etc., 50 to 75% 
faster in concrete, tile, brick, 
slate and other building mate- 
rials. Eliminate all slow, hand 


@ STEEL SHANK! 





| HARD CARBOLOY TIP 


“chiseling.’’ Use in any portable 
electric drill. 18 sizes, from ;';” 


to 114” available. 


Here’s What Users Say: 


“Drilled 4 inches of concrete in 3 min- 
utes.” “. . . Drilled holes and installed 
350 anchors and pipe straps with 2 
men in 7 hours.”’ 


Distributors: Write for quick-profit 
resale proposition. 


CARBOLOY COMPANY, INC. 
11131 E. 8 Mile Ave. 
Michigan 


Detroit . 





|Assistant Sales Manager 


| paint plants, one in Mexico City and the | 











Named by Wickwire 
W. F. “Bill” has been ap 


pointed assistant sales manager of the 
Hardware products division of Wick 


Sewart 


| wire Spencer Steel Co., and its subsidi- 
| ary, The American Wire Fabries Corp 


Mr. Sewart has been with the com- 


| pany since 1923 and until 1932 was a 


sales correspondent in its export de- 
partment. 
His headquarters will be at the New 


| York offices, 500 Fifth Ave. 


Sherwin-Williams Plans 
Latin American Plants | 


Plans for the construction of two new 


other in Sao Paulo, Brazil, were re- | 
vealed by George A. Martin, chairman 
of the paint company’s board, last 
month when he returned from a 16,500. | 
mile trip through Central and South | 
America. 

Actual the projects 
which will cost approximately $1,000,- 
000 will start as soon as construction 
materials are available, probably not 
before the end of the war. 


work on new 


The com- 
pany already has plants in Havana and 


in Buenos Aires. 


Poem Featured on | 
General Cable Poster | 


The sixth in a series of war posters 
was unveiled at Maritime 
at the Emeryville, Calif., plant of the 
General Cable July 17, and the follow- | 


ceremonies 


|ing week was posted in all plants and | 


offices of the company. Featured on the 
poster is part of a poem written by an | 
employee and selected from 1,800 en. | 
tries in a poster title contest. The win- | 
ner, William S. Porter, was awarded a 
$100 war bond. 

The poster was painted by C. C. Beall. | 


S PIERCED THE FLESH < 
ANTLY WITH FIERY 
LOSS OF LIFE OR LIMB? 
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DIETZ LANTERNS 
ARE MADE OF 
SCARCE MATERIALS 


— here’s how your customors 
can keep them in good condition. 


Always keep filler hole 
covered—if cap is lost, 
replace it. Occasionally, 
when fuel is low, drain 
out the fount to remove 
any accumulated mois- 
ture to prevent pitting, 
leaks, etc. 





Keep wick properly 
trimmed — replace it 
when necessary. 

To properly trim wick, 
cut straight across top— 
trim away any extended 
or loose threads, nick 
the corners slightly. 





Keep globes clean. Dirty 
globes reduce visibility. 
Replace damaged ones. 

Don't turn wick too 
high. This creates soot, 
clogs tubes, reduces air 
flow, cuts down candle 
power, wastes kerosene. 





KEEP A SUPPLY OF 
DIETZ LANTERN 


REPLACEMENT PARTS ON HAND 


— 





DIETZ Lantern globes and wicks are always 
steady sellers. We recommend a good stock 
of globes and wicks, with a smalier stock of 
burners, and filler caps for maintenance and 
repair. 
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R.E. DIETZ COMPANY 


NEW YORK C7 1943] 


Output Distributed Through the 
Jobbing Trade Exclusively 


1840 
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LOWELL 


REVERSIBLE 
RATCHET 


WRENCHES 








We have marched 
with Progress for 74 
years. Today thou- 
sands of Lowell 
Wrenches are help- 
ing the March to Vic- 
tory. While Govern- 
ment must come first 
we are doing the 
best we can on all 
non - Government 
orders. 





“THE OLD RELIABLE" 


LOWELL WRENCH CO. 


WORCESTER 
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They’re Laughing At This In Canada 
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WAR PRODUCTION 
DEGREE UNLIMITED Ve 






TO BE_REPLACLD 
FREQUENTLY 


DEEP DRAW 
WELL ARTICULATED 


HARDENED ¢ EVEN TEMPERED 





| - MO REVERSE GEAR 
| TO BE FITTED 





SELF STARTING 
ELECTRIC ORIVE 
HIGH WORKING PRESSURE 
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Pointers on Selling 
Pneumatic Tools 
The responsibility of the manufac- 


turer and the distributor to the cus- 
tomer does not stop with the sale of a 


pneumatic tool, according to R. W. 
Morrison, manager of the Pneumatic 


Tool Division of The Aro Equipment 
Corporation. The salesman, his com- 
and the manufacturer stand or 
fall on the services rendered by the 
distributor after the tool has been sold, 
Mr. Morrison pointed out. 

He continued by explaining that in 
the case of portable pneumatic tools 
there are several essential factors which 
require an intelligent survey previous 


pany 


to the actual order to insure satisfac- 
tion with the product. 

“First.” Mr. Morrison cautioned, “re- 
member the equipment sold is portable. 
\s such, operators are not too careful 
in handling. To eliminate frequent 
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breakage through carelessness, suggest 
suspending the tools or persuade the 
customer to make sheaths at the point 
of operation to hold the tool when not 
in use, 

“Be sure the job being done is within 
the capacity of the tool—do not over: 
load. Pneumatic tools are light, and 
while continual stalling through over- 
loading will not be evidenced by over 
heating, the fact remains t':at overload: 
ing causes premature wear on bearings. 
gears. blades, etc.” 

Mr. Morrison advised never to take 
for granted that the customers’ aif 
lines are clean. He suggested making 
a personal check and always to recom 
mend that filters and automatic oilers 
be installed in the air line. While 
most air tools are equipped with 
screens and oilers, very seldom do the 
operators take the time to fill the oil 
reservoirs in the tools, he pointed out. 
4 good air line oiler is insurance 
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Fig. 1793—This large size 125 pound Iron Body 
Bronze Mounted Gate Valve has flanged ends, 
outside screw rising stem and taper wedge solid 
disc. Sizes, 2’”” to 30’, inclusive. Also available 
with taper wedge double disc in sizes 2’’ to 10”, 
inclusive (Fig. 1444). 


[ 


SNAILS 


MILL SUPPLIES * AUGUST, 1243 


Cradle of Industry— 
in the POWELL Line 


Because the design of the Powell Valve Engineer is cradled into 

practical, serviceable reality by the skilled hands and practiced 

eye of the Powell Pattern Maker . 

Because every POWELL Valve is nurtured from birth to installa 

tion by an almost century-old organization, whose business is 

making valves——and valves only--for Industry . . . 

Mill Suppliers throughout the United States are glad to carry the 

POWELL Line, knowing that the POWELL name is their guar- 
antee of pre-determined perform- 
ance under all service conditions. 


The Wm. Powell Co. 


Dependable Valves Since 1846 
Cincinnati, Ohio 








158 


\/ 





At 
a. 


Lt 
7 


ie 


3 


| | | 





t 11 


AA. . 
a) iva 


Plant a CHAMPION Grog 


Your customers reap immediate and lasting benefit from stand- 


ardization on CHAMPION Fluorescent and Incandescent Lamps 
for all replacements. 


You are cultivating steady volume and profit year after yeat 


when you supply lamps of: 


1. Champion Quality—guaranteed to equal or exceed Federal Spec- 


ifications. Backed by specialists since 1900, equipped with 


every production, testing and development resource. 


2. Champion Responsibility—the product of one of the largest and 


soundest manufacturing organizations in the lamp industry. 


3. Champion Service—stocks for essential needs and trained experts 


in the field ready to help on any lamp or lighting problem. 


4. Champion Economy—the diamond mark on every lamp means 


lower light and lamp costs than those of any othet lamp of 
equal quality. 


CHAMPION LAMP WORKS 


DIVISION 


Lynn, Massachusetts 


OF CONSOLIDATED 


MILL SUPPLIES 


2 ee 





AUGUST, 1943 












against premature wear and will! pay 
for itself in reduced costs. 

“Pneumatic tools,” he continued, 
“are in demand due to their simplicity 
of construction, making it possible for 
minor and major repairs to be made 
by the customers themselves. This is 
where the distributor salesman who 
knows his pneumatic tools can be of 
invaluable help to the customer. After 
an installation of tools has been sold, 
make it your business to get acquainted 
with the men whose job it will be to 
repair the tools. Show them samples 
of the tools being purchased and point 
out the simplicity of rotary pneumatic 
tool construction by taking the tool 
apart. Enumerate parts that will re. 
ceive the most wear and the methods 
by which they are replaced. Explain 
thoroughly the process of greasing and 
oiling and indicate the parts which re 
quire frequent lubrication. 

“See that a small amount of neces- 
sary replacement parts are kept in 
stock to take care of emergency break- 
downs. While making periodic serv. 
ice calls on the supervision and main- 
tenance departments, see that this 
emergency stock is maintained. Be 
ready and willing at all times to help 
the repair men with any problems they 
may have encountered. 

“The service rendered your custom 
ers today will not be forgotten to 
morrow. In most cases the men you 
are working with now will be tooling 
the postwar jobs. They are not likely 
to forget the man who made it his job 
to see that the tools purchased were 
kept running 24 hours a day. Your 
guarantee for postwar business will 
be governed by the job you do today.” 


Thomas Kilby Dies 


Thomas Kilby, credit manager of the 
Marshall-Wells Co., Spokane, Wash. 
died on May 23. He had been with 
the company 34 years. Marshall-Wells 
men who had been co-workers with him 
for 30 years or more were honorary 
pallbearers while men from the credit 
department were active pallbearers. 





Co. 


Courtesy American Hoist & Derri 
Fastening a wire rope sling around a 15 ft. 
diameter penstock pipe is a ticklish job 
but these two riggers make it look easy. 
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“Wartime Suggestions on Brass | 
Fittings” is an Imperial wall chart 
that your employees will find 


helpful in your stock room. Also , HI-DUTY 


available for distribution to your 


} —_ _ 2 we aa). a 
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Bulletin No. 336 is a condensed “735 c-- 4 - 
4-page bulletin covering size list- oan 
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formation for the fittings shown on > ee oy — 
this page. Your salesmen and your “ 
customers will find it convenient ageii | H hom" ‘ 
for ready reference. i Ale i jae 
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LO 
LOOK WHAT'S HAPPENED T0 


ee work by the lighting 


industry 0OW has developed 20% 





for fluorescent lamp 
fixtures. They are efficient, light i9 
weight and built to stand up under 


hard usage in industry- 


No more steel reflectors may be manue 
factured exc for dust-tight and 

izing the need 
to conserve metal, lighting engineers 


have been WO almost a yea? 





to find altern P| rials. 
They have succeeded. 

tric is proud to have been able to con- 
tribute to the research that has made 


these efficient new reflectors possible. 


There have been, of course many ¢*- 


periments with non-metallic reflec- 





tors. TO make certain that the reflec- 
tors on the fixtures YOU get will give 
uniformly satisfactory service --° that 
they will be strong and durable - - - 
you will find it advisable to buy tested 
and certified 

Fleur-O-Lier o 
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FLUORESCENT LIGHTING... 


ESTRICTIONS which WPB has established on 
Rivne use of metals in fluorescent fixtures have 
been a challenge to the lighting industry. A challenge 
which the industry was more than ready to meet, but 
which presented almost insurmountable difficulties 
coming as it did along with an acute shortage of 
lighting equipment for important war plants. 

Long before the first WPB order, General Electric 
engineers had been working with fixture manufac- 
turers to develop new fixtures using a minimum of 
critical materials. Last January, G-E announced that 


several types of non-metallic reflectors had been 
developed. Today, thanks to the ingenuity of the 
fixture manufacturers, a large selection of certified 
fluorescent fixtures, complying with WPB require- 
ments and meeting the lighting industry’s rigid speci- 
fications, are now available on priorities for war 
plants that need them. 


General Electric is proud of its share in this achieve- 
ment—and G-E research will continue to work with 
fixture manufacturers toward making better and bet- 
ter lighting fixtures—for the duration and afterwards. 


Now...CERTIFIED FIXTURES ARE AVAILABLE 
FROM MANY MANUFACTURERS 


LIGHT—STURDY CONSTRUCTION... FOR CONTINU- 
OUS ROW OR INDIVIDUAL MOUNTING ...2 OR 3- 
LAMP TYPES IN 40-WATT SIZE—2-LAMP 100-WATT SIZE 


Here are a few of the many different types of certified 
fluorescent fixtures available from the 50 Fleur-O- 
Lier and ;RUM Manufacturers through their whole- 


salers. All comply with WPB conservation orders and 
are made by manufacturers of ETL certified equip- 
ment. (Names of these manufacturers on request.) 


General Electric does not make lighting fixtures but 
is glad to recommend certified fluorescent fixtures. 











#In process of certification when this advertisement goes to press. 





G-E MAZDA LAMPS 7 
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WALKER-TURNER MACHINE TOOLS 
King the tell at (3 


War production clearly shows the advantages of using 
machine tools that fit the job. Walker-Turner units, using 

up to 1 H.P., handle many jobs better than heavier equip- 
ment. Simplified design enables unskilled workers to 
“break in” quicker; women operators find them less fa- 
tiguing, and their unusually wide range of cutting speeds , s 
permits using the optimum speed for the job. 
Perhaps they could cure some of your pro- 

duction headaches, too. 


WALKER-TURNER COMPANY, INC. 
2883 BRECKMAN STREET PLAINFIELD, N. J. 


MACHINE TOOLS 


company, inc. DRILL PRESSES — HAND AND POWER FEED e@ RADIAL DRILLS 
PLAINFIELD, N.J. METAL-CUTTING BAND SAWS @ POLISHING LATHES ¢ FLEXIBLE SHAFT MACHINES 
RADIAL CUT-OFF MACHINES FOR METAL © MOTORS © BELT & DISC SURFACERS 


MILL SUPPLIES * AUGUST, 1943 





The 


TRAP LEADER 
IN SUPPLY HOUSE 
SALES 





E. W. Phillips, salesmen for the C. & H. 
Supply Co., Seattle, checks over samples of 
two preducts. Mr. Phillips reports he finds 
that by concentrating on specialties he 
can aid the shipyards he calls upon. 


Cancellation Clause Added 
To Customers’ Orders 


The Abrasive Machine & Supply Co., 
Newark, has adopted a standard can- 
cellation clause and has sent a notice 
of it to all customers. 
The notice states: 
“Notwithstanding any terms and con 
ditions which may appear on your pur- 
chase orders, the order for the material 
specified herein is accepted only on the 
following conditions: 
“Cancellation of this order, or any 
part thereof, is subject to the following 
terms: if the material is finished and 
ready for shipment. title shall be 
deemed to have passed to purchaser and 
he shall be liable for the full contract 
price thereof. If any part thereof shall 
be in process, purchaser will pay a can- 
cellation charge based upon the contract 
price and measured by the degree of 
completion of the goods on the date 
cancellation is received. oS = 
“The maximum deferment permis- | The , Unshako” Self- 
sible is 30 days beyond scheduled de- Locking Nut always | ’ 
livery date or 30 days beyond the date scores @ hit because its value is 
when the goods are ready. immediately apparent. Check the 
“Any other terms and conditions at- features listed below and you'll 
tempted to be imposed upon the seller understand why the Unshako sells 
other than of delivery, payment and so readily: 
price. except as the same may be modi- 1. The built-in, self energizing locking ring posi- 
fied by the foregoing, are hereby re tively prevents the “Unshako” from unwind- 
jected such of said other terms or con- ren Sone 


- P By . Mechanics, engineers, designers and the 
ditions as are imposed by law. 


other specialists you serve will appreciate 
that the “Unshako” is entirely self contained, 


Paget Named Sales and neat locking. 
. The “Unshako" is as easily applied as any 


Manager of Allen Corp. ordinary nut. tg, 0. $. San. 08, 

gc 6-0 SELF-LOCKING NUT 
r 7 . can be readily backed of and used over 
B. K. Paget has been appointed gen- | again any number of times. Write us for details of our offer to distributors 
eral sales manager of the Allen Cor- 


poration, Detroit. Mr. Paget’s experi- | P< 


ence in the engineering of industrial 
ventilation products and _ in_ sales STA NDARD PR ESSED ST = Co. 
management and marketing will aug ene 7 


' . ANCHES 

ment the expansion program planned on 

agg neghats ugg BOSTON - DETROIT - INDIAMAPOLIS - CHICAGO - ST. LOUIS - SAN FRANCISCO 
”y the company, according to J. J. 


Hogan. general manager. 
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1—install W-T’s* anywhere on the main pipe 
without cutting, forming or fitting of the pipe. 
Simply select position of right-angle branch outlet 
and tack the fitting into place. 


+ 
\@ 
iA 
— e 
3—In most cases the button is removed in two 
sections with a torch after the WeldOlet or ThredOlet 
is instalied—but where the outlet is smaller than 
2”, the hole should be cut in the main pipe first, 
using a drilling or hole saw. 


efit bt 


2—After tacking to insure the exact location of the 
W-T*, complete its installation electric-arc or 
oxy-acetylene ne Oh and filling the 
bevel at the base of the fitting. 











a 













4—This method of making a right-angle, welded 
branch pipe outlet insures a junction of full pipe 
strength—permits inspection of inside of junction— 
allows removal of slag and excess weld metal. 











ay 
let of full pipe F 














9% 6—A right-angle branch pipe out 
dopny t.Anm gp UFR strength has been made without the use of templets, 


5—Branch 
fitting if Wi 
been used—or 

fitting if a ThredOlet has been used. 













lets or Socket-End let ‘ : 
without threading or fitting the main pipe and 
serewing inte threaded outiet of re because of the patented d of the fittings—flow 








conditions have been improved. 
or EE ha Bh, at Ge, 


: ae iis oe 


Am, 


3 Types Meet Every Need 
Made of drop 


forged steel — to 
provide maximum 


ie 




















work. If so, plan now to continue selling 
them after priority restrictions are lifted. 
If you've never sold them, include them 
in your plans for business after the war. 
We'll be glad to discuss their sales 
possibilities with you—now—or later. 


*WeldOlets-ThredOlets Forged Fittings Division 


BONNEY FORGE & TOOL WORKS, Allentown, Pa. 
% Ue 4 . 


i ny Fe , in 
able for all stan- - ,m stuction 
dard pipe sizes hr Permits ‘an manlike instal. 
up to 24”, Sulation, Covering with | 
. Wi ney piping lable ~ ony, end all types of 
able only _on e-job” ass emblign 2 ricated Or “on. 
orders carrying | Maintenance, | "*” Construction 
ings. You may have winte Pre: uitable for aij co. I 
ings. re SSui mm 
the war, may be selling them now for war —— and temperatures, only used 
th 
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Production Awards 








| A 

Arm 

Manhattan Rubber Wins } ®™ 
— tow! 
Advertising Award arm 
For the third consecutive year. the 9 
Manhattan Rubber Mfg. Division of = 
Raybestos-Manhattan, Inc., Passaic, N. a 


J. has been awarded first prize by the 
National Advertising Agency Network 
for the best business paper advertising 
campaign. Conservation of mechanical 
rubber products was the theme of the 
winning campaign. 

The company also received second ' 


award in the employee relations section, - 
Ar 
Link-Belt Ewart Plant for 
Gets Army-Navy E _ 
The Army-Navy “E” pennant for Ar 
excellence in production was presented th 
to the Ewart plant of Link-Belt Co., Or 
Indianapolis, at ceremonies at the sp 
Washington High School Athletic Field ve 
adjacent to the plant, where army and pr 
navy officials praised the record of the tr 
plant. Approximately 6,000 employees. wi 
relatives and friends attended. iD 
Among the men on the platform al 
were: Kurt F. Pantzer, master of cere. el 
monies; James S. Watson, Link-Belt 
vice-president, who gave the welcom- ir 
ing address; Col. F. W. McMahon, a 


chief, Cincinnati Ordnance District. who c 
officially presented the pennant; Frank 
S. O’Neil, Link-Belt vice-president and 
general manager of Indianapolis plant 
operations. who accepted the pennant: 
and Capt. E. E. Roth, Bureau of Ships, 
Washington, D. C.. who read the navy’s 
citation for “meritorious and = distin- 


guished service on the part of the em- ' 
ployees.” | 

Capt. Roth, assisted by Pvt. Fred 
Paine, wounded World War II veteran, 
pinned the “E” awards on eight of the 
plant’s oldest “productioneers,” as the 
representatives of all employees. 





Col. McMahon presents the E Flag and 
Franks S. O'Neil accepts it for the Ewart 
| plant of Link Belt Co. 
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Bonney Forge Awarded 
Army-Navy E Star 


A White Star to be added to the 
Army-Navy E Flag presented to the 
Bonney Forge & Tool Works, Allen- 
town, Pa., has been awarded to the 
frm “as a symbol for continued and 
determined effort and _ patriotism.” 
Notice of the award was received by the 
company in a letter from Under Secre- 
tary of War Robert P. Patterson. 


Chicago Firm Dedicates 
Building, Wins Award 


\ combination celebration was held 
by the Grand Specialties Co., Chicago, 
on July 3 when the firm received an 
Army Ordnance Banner of Merit and 
formally dedicated its new factory build- 
ing and offices. 

Captain C. M. Price of the U. S. 
Army Ordnance presented the firm with 
the banner in behalf of the Chicago 
Ordnance District in recognition of the 
speed with which the company con- 
verted to producing a new type of 
product and the manner in which con- 
tract schedules were met. The award 
was accepted by A, M. Sasgen, vice- 
president and general manager, who 
also distributed certificates of award to 
employees. 

After the presentation ceremonies, an 
informal buffet luncheon was served 
and then the new building was dedi- 
cated. 


Wins M Flag Star 


A gold star for its Maritime M pen- 
nant has been awarded the Homestead 
Valve Mfg. Co., Coraopolis, Pa., by the 
U.S. Maritime Commission. The honor 
was conferred by Admiral H. L. Vick- 
ery by telegram to W. R. Schuchman. 
president of Homestead. 


Tips on Making Magnets 
Lift More, Last Longer 


Thirteen suggestions designed to 
inake magnets lift more, work faster. 
and last longer are listed on card being 
distributed by Cutler-Hammer, Inc., 
Milwaukee, for hanging in magnet 
crane cabs. 

The suggestions, illustrated with 
drawings, include: keep the power off 
on the return trip; work on deep piles— 
you get a bigger load; make one big 
pile out of several little piles; don’t use 
Magnet as a skull-cracker; set your 
magnet dewn easy; keep terminal box 
closed; don’t use magnet as a battering 
ram; keep bolts tight; grease chain 
links and keep ’em greased; keep mag- 
net dry 
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T’s no accident that that statement appears regularly in com- 


muniques from battle areas. It’s been planned that way. 


American planes and engines have been carefully designed 
—built to the most exacting specifications. American pilots and 
crew members—the world’s finest—have been carefully selected, 
thoroughly trained. 

After every flight, ground crew men—men who received in- 
tensive training, passed rigid examinations for mechanical ability 
take over. Engines, planes and instruments are checked with 
infinite care—adjustments made wherever necessary—every pre- 
caution taken to insure mechanical perfection on the next ex- 
pedition over enemy territory. 


It’s a safe bet that BONNEY TOOLS play a leading part in 
making sure of that perfection—help make necessary adjustments 
quickly, easily—help make possible many of those thrilling, 
heart-warming reports. Because with tens of thousands of engines 
produced by leading aircraft engine manufacturers BONNEY 
TOOLS are standard, original equipment with every engine shipped 

selected because of quality proven through the years—quality 
that has earned them the reputation “‘the finest that money can 
buy”’. 

The best engines and planes, skilled fliers, expert ground crews 
and BONNEY TOOLS—an unbeatable combination. Al! play 
their part in helping make possible the safe return of planes 
earrying America’s Fighting Men of the Air. 

Tens of thousands of mechanics in the Armed Forces will be 
doing mechanical work after the war. Naturally they will remem- 
ber BONNEY TOOLS—how they helped them do a real job under 
the adverse conditions of war. They will want and demand 
BONNEY TOOLS for work in peace time. 


Today BONNEY TOOLS are available only on orders carrying 
high priority ratings. If you sold BONNEY TOOLS before the 
war, plan to sell them after it. If you never sold them—plan now 
to cash in on the unusual demand there will be for them. In 
the meantime, we'll be glad to discuss with you how 
BONNEY TOOLS will fit into your plans—now—or later. 
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THAT BOTH AGREE ON! 


Purchasing executive and skilled mechanic alike agree 
on Victor Hack Saw Blades. They know them as blades 
built to lick the toughest sawing jobs . . . built to stand 
up even under abuse. 

Offer Victor — and you sell a blade long associated 
with quality. Today’s high volume of Victor sales 
shows that an army of war workers uses increasing 
quantities of Victor ““Moly’’* and Victor Unbreakable 
Special Flexible Blades. 

The 1943 Victor advertising reaches more than a 
quarter million business paper readers . . . thousands 
of them your prospects in the busiest war areas in 
your territory. 


VICTOR SAW WORKS, Inc. 
MIDDLETOWN, NEW YORK 


*T.M. Reg. Blades bearing the name Moly" are made only 
by Victor Saw Works, Inc. and affiliated companies. 
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Beebe Works Manager 











ales-Strippit Names 


HENRY K. BEEBE 


Henry K. Beebe has joined the 
Wales-Strippit Corp., North Tona- 
wanda. N. Y., as works manager. Previ- 
ously he was associated with Brewste1 
Aeronautical Corp., where he was chief 
plant engineer and adviser to the works 
manager for two years. 

His early background includes five 
vears at the Buffalo Ford Plant which 
had charge of building, equipping and 
putting into operation; two years as 
plant development engineer for Bell 
Aircraft Corp. 


Distributors May Add 
Special Delivery Costs 


Warehousemen and jobbers on sales 
of iron and steel products when the 
buyer has specified special delivery 
service may pass on to the buyer ac- 
tual special delivery service charges 
less than normal freight from shipping 
point to destination, according to the 
Offce of Price Administration. 

Special delivery services are defined 
as shipments by railway express. ai! 
express or parcel post. 

If the special delivery service charge 
is cheaper than normal freight. how- 
ever, the difference between the special 
delivery charge and normal freight 
must he deducted from the maximu 
delivered price for the shipment. 

This change in computing transpor 
tation charges is made in Amendment 


No. 17 to Revised Price Schedule No. 
19 (Resale of Iron and Steel Products). 


and became effective July 20. 


The change formalized an interpreta- 
tion of the schedule issued some time 
igo by OPA. stating it was the intent 





































MEET WARTIME 


POWER DRIVE DEMANDS 


With the complete line of Morse Silent and Roller 
Chain Drives, and Flexible Couplings, distributors 
can meet the vital needs of war production. There 
is no time to lose—new plants are going up daily, 
present machinery is being overhauled on a whole- 
sale basis—all present profitable selling opportuni- 
ties when you handle the Morse line. Don’t miy» 
out on this fast moving power transmission busi 

ness. Morse acceptance, advanced design, 

and production facilities put you aheaJ 

of competition in sales and _ profits. 


Write for the interesting facts 
today. 


FLEXIBLE COUPLINGS 


bas 2 


ROLLER CHAINS 


es a. et 


. eS ae | ‘ at 2 
MORSE CHAIN COMPANY ITHACA N.Y DIVISION BORG WARNER 


This is the babbitt that has supplanted tin-base babbitt 









Cast in 3 lb. ingots 
that fit the 
ladle 


Also cast in 15 lb 
and in 30 lb 
pigs 






CH OF THESE INDUSTRIES DO YOU COVER? 
Quarries, Lumber-mills, Paper-mills, Textile-mills, Machine-shops, Rubber-mills, 
Cement-mills, Cotton-mills, Rolling-mills, Power, Transit, Mines, Ship-builders 
WE CAN HELP YOU GET THEIR BABBITT BUSINESS—WRITE US 


204 Diamond Street, Brooklyn (22) N. Y. 4101 Curtis Avenue, Baltimore (26) Md. 
2248 W. Hubbard Street, Chicago (12) Ill. 
785 Bryant Street, San Francisco (7) Calif. 2448 W. 25th Street, Los Angeles (11) Calif. 
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of the schedule that special delivery 
charges thus could be passed on. 

In another pricing revision, Amend. 
ment No. 17 authorizes warehousemen 

| and jobbers to use freight rates ap. 
plicable to less-than-carload shipments 

| in computing freight charges on mixed 
carload shipments of iron and_ steel 
products within their normal marketing 
areas. 

Under the schedule, the mixed car. 
load price is computed by making a 
specifically-provided deduction from the 

| 500-pound quantity price. Previously, 
when freight was one of the elements 
used in determining the 500-pound 
quantity price, the schedule required 
that carload freight be used for mixed 
carloads in every instance. 

Under the amendment, freight rates 
applicable to less-than-carload ship. 
ments now may be used in mixed car. 
load shipments except for the additional 
freight charge permitted in sales beyond 
the seller’s normal marketing area. The 
| additional charge must be based upon 
the carload rate. 
die bees Sales beyond the normal marketing 
ft, area includes shipments of dislocated 


MP A WE DELIVER ON TEMG sic iipmente detwcen zonei 
ii A to another, shipments between zoned 
& No holding up vital jobs while you wait for your and non-zoned areas, and shipments 


pee ne within a zone where maximum freight 
3 grinding wheels or mounted wheels*. absorption provisions are applicable to 


Timi d heduli ‘ hi ~ less-than-carload shipments on mixed 
iming and scheduling are everything mow. | carload shipments within the seller's 


That’s why our streamlined QUICK SERVICE | normal marketing area is in conformity 


is such an important asset. | with industry practice on April 16. 
ee eee 1941, base pricing date of the Schedule. 
Fully approved and endorsed by W P B, here’s our wartime speed = OPA said. 


setup: 





ia one , — P Aro Awards Bonuses 
@ Manufacture only wheels 3” in diameter and under. To spee s s 
production, larger sizes are eliminated for the duration. To Men in Service 


— , : ‘ \ bonus plan, retroactive to the start 
@ No quitting whistle. We are on the job making wheels 24 hours 


of the national defense program. has 

a day, every day. been established by the Aro Equip 
@ Our central location brings us closer to many plants. No time lost ment Corp., Bryan, Ohio. A “good: 
in transfer connections or long distance shipping. will” bonus of from $10 to $200 is given 


each hourly rated factory employee leay- 
ing for military service. The amount 
of the bonus depends upon length of 
service. 





Export Sales Manager 


The wheels of proved quality—known for performance, cutting and long life. Appointed by Wickwire 
Any shape, grain and grade, any size up to 3” in diameter. From this army of 


wheels you can select one custom built for your job. Matthew R. Rosse has been appointed 


TRY ONE—Tell us the kind of equipment, the job, and size wheel you want to try. sales —a of the export division 
We'll send it postpaid. of The Wickwire Spencer Steel Co. 
Mr sse is é ativ asgow. 
CATALOG MAILED ON REQUEST _ Mr. Rosse is a native of Glasg 
# Scotland, but was reared and educated 
CHICAGO WHEEL & MFG. CO. in the United States. He has had more 
1101 W. Monroe St. Dept. MB Chicago, Ill. than 25 years’ experience in the expor 
, tation of steel products and industrial 
% Half a century of specialization has established our reputation as . a - 
the Small Wheel People of the Abrasive Industry. You can bank or equipment. For the last eight years he 


has been assistant export manager of 
Send Catalog. 


: the American Chain & Cable Co 

Interested in MB-7 ‘ ; . 

[ Grinding Wheels a CRECCHS SESSA ON ere Mr. Rosse will be located in the com 

Oe th te pany’s general offices, 500 Fifth Ave. 
sen ee ee 

seette Address New York. 





size . 
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livery 


mend- 
semen 
eS ap- 
yments 
mixed 

steel 
keting 


‘d car- 
king a 


re tHE saw is MIGHTY 


ements 

-pound FOR WAR SUPREMACY 
quired | | ‘ 

mixed 


it rates 

ship- 
ed car- 
litional 
beyond 
‘a. The 


d upon 


rketing ; eel 

located pe @E.C. Atkins and Company has been 

>A zone * entrusted with the responsibility of keeping 
zoned } saws Cutting tirelessly in thousands of plants. 

ipments § For, in this war, the saw which cuts the 
freight } numberless parts which go into mechanized 

‘able to armaments is a tool of paramount import- 
mixed ance. Every weapon, machine or instrument 


seller’ of war begins with a cutting stroke. 
formity 


ril 16. SF 7 We are proud to report the use of Atkins 
shedule. . Saws in many new plants cutting new 
, materials, with the success to be expected 

of 86 years of experience. Combined with 

experience are numerous practical demon- 

strations by Atkins engineers—all with a 

view to getting the right tool on every 


the = : specific cutting job. 
am. nas é . 
Equip : In the metal cutting field, saws of the 


“good: \¥ “Curled-Chip” design have set new high 
is given ii \ standards of metal cutting saw performance. 
yee leay. iy . Atkins Engineering extends to other fields — 
amount! i; to the timber industry with equipment like 
‘ngth of - on the new Electric Tree Faller—to supplying 
saws for technical units ashore, afloat and 

aloft. 
=} § 


Thus is Atkins’ all-out production meeting 
ire the demands of all-out war. 


ppointed y E. ©. ATKINS AND COMPANY 

division ; 433 South linois Street 

1 Co. indianapolis, Ind. 

rlasgow. 

educated 

1ad more 

ndustid Cutting a Name for Themselves 
yearn IN EVERY PHASE OF WAR PRODUCTION 
Co . 

the com 

fth Ave. 
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Each Forsberg Blade that carries the 
famous WHALE BRAND mark of quality 
heat treated add the 
toughness that gives these Blades their fine 
performance. There’re gauged and checked 
throughout every step of their manufacture 
and given a stiff bending pounds test before 
you get them for sale. The popular 
HY-FLEX Blade, shown above, meets to- 
day’s demand for a medium priced blade 


1s scientifically to 


which is extremely flexible, yet has the guts 
for solid service. 





Here's a Whale of a Blade of a special 
molybdenum, high speed 
that gives unusual cutting service. Can be 


analysis steel, 
used at the same cutting speeds as tungsten 
and deliver practically equal performance. 
If you want to promise outstanding results 
on stubborn cutting jobs, offer Whale 
Brand HY-FLEX and MO-HY Blades and 


you'll deliver it. 


orsber 


© MFG. CO., BRIDGEPORT, CONN., U.S.A. 
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|New Building 


A. N. Nelson Co. in 


The Brooklyn distributorship of A. N. 
Nelson, Inc. has completed its move 
Hamilton Ave.. where it had 
been located for about 50 years, to a 
building at 370 Hamilton 
Ave.. Brooklyn. where it now oceupies 
25.000 sq. ft. of floor 
The new building is of fireproof 


from 43 
four-story 


approximately 
area. 


| brick and steel construction. with four 
| stories and a basement. Joseph W. Eigo 


heads the firm. 





Kremp Elected President 
Of Vonnegut Hardware 


Richard E. Kremp, formerly general 
manager of Vonnegut Hardware Co., 
Indianapolis, was elected president of 
the firm last month when Franklin 
Vonnegut resigned from the beard of 
directors. 


New Container Protects 
Cutting Tools in Shipment 


tool 
for 
protecting cutting tovls in shipment and 


A recommendation to other 


manufacturers on a new method 
in storage has been made by the Rob- 
ert H. Clark Co.. Los Angeles. 

The new light weight Clark container 
employs two softwood blocks in a card- 

and thus uses no critical 
One wood block is drilled to 
serve as a base for the cutting edges 
of the tool while the other is drilled to 
fit the shank. The two blocks hold the 


too! snugly in the cardboard container 


board hox 


material. 


during shipping and also permit the | 


container to be used as a tool crib stand 


for protection during storage. In stor- 


the container works either as a 


age, 


complete box, or by removing and using 

the tool crib block alone. 
Photographic reproductions on the 

of 


number the 


uses for the cutting tools. 


box exterior show a 





| Here’s the cutting tool container which has 
been developed by the Robert H. Clark | 


Co., Los Angeles. 
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DRILLING 
AND 


TAPPING 
PRODUCTION 
BOOSTERS 


Etteo~Emnich 
KEYLESS DRILL CHUCKS 


Elimination of key speeds 
up drilling, saves energy, 
. makes chucks ideal for 
women operators. Also 
ends slipping and re- 
tightening. Highest qual- 
ity precision construction 
assures long, hard service. 
5 sizes for No. 0 to %" 
drills. Also available for 
portable drills. For de- 
tails ask for Bulletin 
No. 6. 


Etteo ~ Emnick 
TAPPING ATTACHMENTS 


Make a high-speed, sensi- 
tive tapper of any drill 
press. Quickly mounted 
without altering press. 7 
sizes for No. 0 to I" taps. 





For details ask for Bulletin 
No. 2. 


Has hair-trigger sensitive 
central friction clutch, au- 
tomatic reverse and sensi- 
tively counterbalanced 
foot pedal. All the op- 
erator has to do is feed 
the work and step on the 
pedal. Unskilled opera- 
tors can maintain produc- 
tion rates up to 12,000 
holes per hour. For de- 
tails ask for Bulletin 
No. 4. 


WRITE FOR BULLETINS AND 
DETAILS OF DEALER SET-UP 


ETTCO TOOL CO. 








600 Johnson Ave. Brooklyn 6, W. Y. 


The 


Famous 


DRILL CHUCKS 

‘ TAPPING CHUCKS 

tw TAPPING ATTACHMENTS 
o TAPPING MACHINES 


MULTIPLE SPINDLE TAPPING 
AND DRILLING HEADS 


Unexcelled for Design, Materials 
and Workmanship 


UMI 








QUILL CLAMPS available , 
to assure absolute rigidity. | 




















speeds stainless steel, and two tons of other 
“e- alloy steel. 
Also “May reject” orders are ones on 
nd re. which the customer does not specify 
qual. immediate delivery, and ones calling 
— for delivery of steel which the dis- 
to 5," tributor does not have or expect to have 
ble for in stock. 
or de- “Must reject” orders are those that cs AV & Pp & s Vv = br T gE ay 
aliotte call for delivery to any one person at 











CMP Reg. 4 Revised; 
Order Types Classified 


Types of orders which steel ware- 
houses and distributors must fill. may 
fll, may reject and must reject were 
specified last month by the WPB in a 
general revision of CMP Regulation 
No. t. 

“Must deliver” orders include: 1. All 
authorized controlled material orders; 
9, orders for delivery to farmers as re- 
quired under Priorities Regulation 19; 
3, orders bearing preference ratings of 
AAA. 

“May deliver” orders are those in 
amounts of $10 or less: and those call- 
ing for delivery to one customer during 
any calendar quarter of not more than 
10 tons of carbon steel, 1,000 pounds of 


any one destination at any one time, or 
at the convenience of the distributor, of 
56,000 pounds or more of rails, or of 
40,000 pounds or more of other steel 








THIS SHUT DOWN 


eon products, except where: 1. Acceptance . . » 2c MORE FOR A NON-RUSTING 
y drill} of the order is specifically authorized 

inted _ py WPB at the request of the buyer or BOLT IN A VITAL PART 

Pes lier; 2. where the order covers only AN A COUPLE OF PENNIES more per bolt 


vailable , 
rigidity. | 
Sulletin 





} AND 
ET-UP 


C0. 


, N. Y. 


HUCKS 








»ii country tubing, oil country casing, 
© oil country drill pipe; 3. where the 
order includes ten or more individual 
items, one of which weighs more than 
8,000-Ibs., and each item differs from 
each other item in specified quality or 
cross section. 

The revised order specifically states 
that a distributor must not deliver any 
steel on an authorized controlled ma- 
terial order bearing a specific allot- 
ment number except in the period for 
which the allotment was made or within 
15 days before or 30 days after the 
period. 

In cases where a distributor elects to 
accept an authorized controlled mate- 
rial order calling for future delivery he 
is not allowed to set aside the steel cov- 
ered by the order. He must deliver it on 
any order calling for immediate delivery 
that comes under the “must deliver” 
classification. 

Should a distributor feel that fill- 
ing an order would deplete his stock to 
a point where his job of distributing 
steel would be seriously impaired he 


save thousands of dollars? Indeed they can... 
and Harper Fastenings are proving it every day. 
Saving huge sums by preventing hidden destruction 
by rust and corrosion. They help war production 
machinery to stand up under today’s grueling speed 
and overtime. 
Such tremendous trifles, these Harper non-ferrous 
and stainless fastenings. Trifling too, in their extra 
cost. Yet tremendous in their usefulness. 


4320 STOCK ITEMS... of bolts, nuts, 


screws, washers, rivets and accessories in the non- 
ferrous and stainless alloys. 


WRITE FOR CATALOG ... and reference book 
—80 pages—4 colors—193 illustrations—numerous 
tables and other data. Free when requested on a 
company letterhead. 


THE H. M. HARPER COMPANY 
2622 Fletcher Street, Chicago 
BRANCHES: 45 West Broadway, New York City; 
1617 Pennsylvania Bivd., Philadelphia; 
332 1.N. Van Nuys Bidg., Los Angeles 
Offices in Principal Cities 





aide @ May apply to the WPB for authority to 
eae weject the order and may delay filling 


Aworded Dec. 7, 1942 
A CHINES 


nacre afew enti hte enelivatien be een Stor added June 7, 1943 EVERLASTING FASTENINGS 


HEADS acted upon. BRASS @® BRONZE © COPPER @© EVERDUR 
Moteriats In electing to fill an order in the MONEL e STAINLESS 


ship 
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Sesitlin? 
— a 

FOR METAL 
CUTTING 


THE RIGHT 
BLADE FOR 


EVERY JOB 


Mo-Speed 
Molybdenum 


Furnished in Hand & Power 
Blades, also in Flexible Hand 


Blades. 


High Speed 


Furnished 
only. 


Standard 


4 general purpose blade made 
in All Hard and Flexible 


Types. Hand sizes only. 


in Power Blades 


Super-Flex 


This blade retains the advan- 
tages of the All Hard and 
Flexible Hand Blades. Recom- 
mend for hard usage under 
all conditions. Hand sizes only. 


There’s No 
substitute for 


“LENOX” Quality 


Sell the Right Blade for 
Every Job 


f=) 
— 


I 


“may deliver” category, except orders 
of $10 or less, the distributor must ob- 


_ tain a certification from the customer 


in substantially the following form: 
“The undersigned hereby certifies to 
the distributor with whom this order is 
placed and to the War Production 
Board, subject to the criminal penalties 
provided in section 35 (A) of the 
United States Criminal Code, that re- 
ceipt of the steel covered by this order. 
together with all other steel received by, 
or on order for delivery to, the under- 
signed, from all sources, during the 
same quarter, will not exceed the limits 


| specified in Paragraph (d) (4) of CMP 


Regulation No. 4.” 


Copper Regulation 


By a change in the copper section of 


the regulation, all deliveries of brass 
| and wire mill products are banned after 


Sept. 30, except to fill authorized con- 


| trolled materials orders. Until that time. 


a Warehouse may fill from stock orders 
for these products bearing preference 
ratings of AA-5 or higher, up to 2 per 
cent of the total quality of products 
shipped during the period from April 1. 
1943 to June 30, 1943. 

Previous prohibition against order- 
ing from warehouse, stocks brass mill 
products aggregating more than 2,000 
pounds of copper content remains, but 
wire mill products may now be ac- 
cepted up to 3,000 pounds per month. 

A warehouse which receives an auth- 
orized controlled materials order for 
copper from a customer and arranges 
for direct shipment by the producer or 
another supplier of the material may 
not consider the delivery as made from 


its stock and may not request replace- | 


ment, it is made clear in the amended 
regulation. 

At the same time, WPB revoked Wire 
Mill Direction 
1 and Supplementary Brass Mill Direc- 
tion l-a, since the provisions of these 
directions are included in CMP 
Regulation 4. 


now 


Post-War Unit Set Up By 
| Service Tools Industry 


\ resolution urging the government 
tu set up machinery to handle the dis- 
tribution of stocks of service tools 
which will be in the hands of various 
government departments at the conclu- 
sion of the war was approved by the 
Postwar Planning Committee of the 
Service Tools Industry at its first meet- 


ing in New York. 


Blades 
Plaid B 


AMERICAN SAW &MFG.CO. 
SPRINGFIELD, MASS. 


Included in the same resolution was a 
recommendation that the government 
make every possible effort to distribute 
the “tools to foreign countries which 
have been seriously damaged by the 
war and which require, through the 
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Tell Your Customers te 


TEAM UI 


THEIR OLD 


DART UNION 


WITH NEW ONES 


..- For Used Darts Can Be 
Put Back to Work 


One of the best ways to sell new Darts 
is to tell your customers and prospecis 
about the tight-joint performance thai 
“old-time” Darts can give. 

Then be sure to pont out to your trade 
the reasons why Dart Unions can g ve 
complete satisfacton time after time: the 
matched bronze seats, ground to true-ba'! 
surfuces; the air refined malleable iro: 
nuts and bodes that resist pipe strains 
and rough handling. 

If you are ro a Dart Distributor, you 
w'll fnd it well worth your while to send 
for the Dart Jobber Policy today. 


un on S 
DART MFG. CO., Providence, R.1. 


Sales Agents 
¢ Fairbank~ Cor 


and all t 














Ski LSAW brings 


production-line speed to 
crating and car-loading jobs! 














f aBrt 
grt 


* MAKE AMERICA'S HANDS MORE PRODUCTIVE 


--- HELPING YOU SELL MORE 
SKILSAWS TO INDUSTRY: 


Now there’s a big demand for SKILSAW im industry 


to lick wartime crating and shipping problems. This 
powerful, easy-handling saw does all sawing faster 


... Sizes 2 x 4’s swiftly inside the car for freight car 
bracing ... puts shipping rooms on a real production 
basis. And SKILSAW does every job with a speed 
that’s easy-to-demonstrate . . . easy-to-sell! 

That’s why it pays to push SKILSAW now. And 


the SKILSAWS you put in shipping rooms will make 
sales for you in receiving rooms where SKILSAW 
speeds uncrating, too. Start now to demonstrate 
SKILSAW ... AND SELL SKILSAW in every plant 
on every call you make. 


SKILSAW, INC., 5033-43 Elston Ave., Chicago 
New York * Boston © Buffalo « Philadelphia « Cleveland « Detroit 
St. Lovis * Kansas City * Atlanta * New Orleans + Dallas « 

Portland Toronto, Canada 


TOOLS 


¢ Indianapolis 


Los Angeles « Oakland 
« Seattle + 
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EVERY MAN 


COUNTS F 
FOR MORE 


USING Skitsaw TOOLS: 








Essential war tools 
to keep production 
flowing o*« « &@ 


MORGAN VISES protect and sustain 
peak production output. Strong and 
accurate, they maintain accuracy 
and precision after years of constant 
usage. They are shop insurance to- 
day when most plants engaged in 
war work are on ‘round the clock 
schedules. That's when the out- 
standing features of MORGAN 
VISES prove themselves and that's 
when they make their important 
contribution to war work. Priority 
ratings will insure prompt shipments. 























Our Complete Line 


@eoo 


o 


STATIONARY JAW AND 
SWIVEL BASE 


Machinist Bench 
Combination Pipe 
Coachmakers 
Woodworking 


Solid Nut Continuous 
Screw 


Quick Action 
Lightning Grip 








1905 
Quality 





5001-5009 NO. WOLCOTT AVE. 





Flexible 


AND 
Machines 
Thirty-Eighth Year 
High Quality 
Machines . 


It Pays to buy 
Good Tools. 


SEND FOR CATALOG NO. 28 


Direct Drive 
Ve to 3 HP. 













1943 
Strength 


Shafts 





PAY 
MORE 


GET 
MORE 


DO 
MORE 


N. A. Strand and Company 


CHICAGO 40, ILLINOIS 
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utilization of the tools, maximum 
ties for reconstruction. 

Harry B. Curtis, Bridgeport Hard. 
ware Mfg. Corp., is chairman of the 
committee, and serving with hiin are 
John Merker, Blackhawk Mfg. Co, 
Rogers Palmer, Snap-On Tools Corp,; 
Edward Norris, Utica Drop Forge 
Tool Co.; E. J. Wilcox. J. H. Williams 
& Co. 

Two other subjects were discussed at 
the initial meeting: Provision for ad. 
vanced planning in connection with ad. 
justments of cancelled contracts with 
the government; and financial assistance 
from the government to bridge recon- 
version to peace time manufacturing 
products by means of victory loans. 

It was pointed out were the war to 
end tomorrow, many plants would find 
themselves with large volumes of raw 
materials on order and materials in 
process and substantial quantities of 
finished products awaiting shipment. 
Disposition of such material would 
prove a serious matter, it was explained, 
if some provision is not made to com- 
pensate the manufacturer for the cost 
of the materials plus other costs if in- 
curred. 


acili- 


In discussing this problem. Mr. Cur- 
tis told of an experience which he had 
at the end of World War I. He said 
his company had kept a careful record 
of raw material costs, and value of fin- 
ished goods not shipped, as every order 
went through the factory, so that at 
te termination of the war when all pro- 
duetion ceased on these contracts, he 
was able to segregate materials and fin 
ished production of each contract. In 
this way. Mr. Curtis explained, the ad 
juster who came to settle a contract 
was able almost instantly to determine 
just what his liability was and the set 
tlements were made quite satisfactorily 
within 48 hours. 

In the discussion on the third subject 
it was pointed out that it had been com 
paratively simple to expand normal 
facilities to war-time needs and obtain 
financial from the 
ment but that the shrinking back t 
peace-time production would present 4 


assistance govern 


problem of considerable proportion. 
The committee advanced the though 
that consideration should be given t 
the possibility of procuring governmen! 
financial assistance so that unemploy 
ment might not become a burden and 
facilities might not deteriorate. 


Adds Lewellen Line 


Patron Transmission Co., New Yor 
has been appointed exclusive distribu 
tor in the New York metropolitan areq 
for the Lewellen Mfg. Co., manufactut 
ers of variable speed transmissions 4m 
variable speed motor pulleys. 
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The counter at the Washington Machinery 
& Suppiy Co., Spokane, Wash.., is located 
for efficiently handling of both automo- 
tive and industrial supplies. 


— — 


Machine Tool Dealers 
Hold Dallas Meeting 


Suggestions brought out at the recent 
War Conference of Machine Tool Dis- 
tributors in St. Louis were discussed 
when machine tool dealers; manufac- 
turers’ representatives and_ industrial 
supply distributors of Texas and Okla- 
homa met in Dallas for a one-day ses- 
sion. 

Jack B. Dale, president of Briggs- 
Weaver Machinery Co.. Dallas. was 
chairman at the meeting and was one 
of the principal speakers. Other speak- 
ers included L. Nelms. Wessendorff, 
Nelms & Company, Houston; C. C. 
Krueger. San Antonio Machine & Sup- 
ply Company; Paul Griner, Oliver H. 
Van Horn Company, Houston; and Leo 
Groton, Machine Tool & Supply Com- 
pany, Tulsa. Alvin Smith, president of 
the Southern Supply & Machinery Deal- 
ers’ Association, Richmond, Virginia. 
attended the meeting and summarized 
new developments. 


Portland Salesman 
Returns to Old Post 


Clyde L. Carter, discharged from the 
U. S. Army because of his age, has re- 
turned to his old post of selling in the 
Willamette Valley territory for Mar- 
shall-Wells Co., Portland, Ore. 

Two exclusive lines have been added 
by the company: Chicago Metal Hose 
Corp., Maywood, IIl., flexible tubing: 
and Champion Rivet Co., Cleveland. 
welding electrodes. 


Joins Hollingshead Corp. 


George F. Davis has been named to 
supervise the offices and warehouses of 
the industrial division of R. M. Hol- 
lingshead Corp., Camden, N. J. Before 
joining the Hollingshead Corp., Mr. 
Davis was account executive for the 
Aitkin-Kynett Co.. Philadelphia. Pre- 
viously he was associated with the ad- 
vertising division of the Saturday Even- 
ing Post. 








YOUR CUSTOMERS NEED 





THIS WAR-TIME NECESSITY 


Every plant in your territory urgently needs SMOOTH-ON 
No. 1, because this many-purpose iron repair cement will 
enable them to exert their full war-time production efforts 
with minimum interruptions from leaks in equipment and 
pipe lines, cracked machine castings, and parts that become 


loose on apparatus and fixtures. 


SMOOTH-ON permits making speedy repairs without dis- 
mantling equipment or the use of heat, and frequently 
avoids the necessity of lengthy shutdowns while awaiting 


replacements. 


Supply houses which consistently bring 


SMOOTH-ON to the attention of their customers report 
rapidly mounting sales of this repair necessity. You, too, 





can profit by the many sales possibili- 
ties of SMOOTH-ON if you point out 
its benefits to your customers. 


Tell your Customers... 


Do it with SMOOTH-ON 


Smooth-On Mfg. Co., Dept. 25 
570 Communipaw Ave., Jersey City, N. J. 





.... doing their BIT 
to keep war goods moving— 


BADGER Car Movers .. . 
POWER KING . . . SLIPPROOF 
. . » NEVERSLIP and the AD- 
VANCE SAFETY CAR WRENCH, 
are contributing in large meas- 
ure to the speedy dispatch of 
freight cars carrying the neces- 
sities of war. 


BADGER Car Movers keep load- 
ing and unloading platforms 
clear—they spot and shift freight 


cars instantly and get them back 
on the main line. Yard and plat- 
form delays are eliminated and 
the trainloads of supplies for our 
armed forces speed on to their 
destination. 


Be ready to supply light, me- 
dium, and heavy types of 
BADGER Car Movers to indus- 
trials in your territory. We will 
cooperate with good deliveries. 


ADVANCE CAR MOVER COMPANY 


APPLETON+ WISCONSIN 


MILL SUPPLIES * AUGUST, 1943 





175 








THEY’VE GOT 
WHAT IT TAKES 


@ That's the way industry has felt 
about Marsh Products ever since 
1865-—-they’ve got what it takes to 
do the job, and stay on the job. 


This is truer than ever before in 
the Marsh Products of today— 
Gauges, Dial Thermometers, Trapa+ 
and Heating Specialties with a long 
list of powerful sales features. 


They are being advertised to 
your customers in full page ads 
appearing regularly in Power, 
Modern Industry, Industry & Power, 
Mill and Factory, Southern Power 
& Industry, and many other publi- 
cations reaching every phase of 
industry. 





n 
yings 
pote stamina 


JAS. P. MARSH CORP. 
2079 Southport Ave., 
Chicago, Ill. 
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Moslo Demonstrates 
Welding Rod Plant 


A demonstration of a new and com- 
plete welding rod processing plant was 
held recently at the Cleveland factory 
of the Moslo Machinery Co. The plant 
set up for the ten day show has now 
been dismantled for shipment to a 
foreign power. 


Visitors saw rod processing from | 
start to finish. Beginning with the 


weighing and mixing of flux. straight- 
ening and cutting the wire, through to 
final inspection and packing. 

A new flux formula was mixed for 
each day’s run. The powder and the 
moistening agent were kneaded in the 
mixing machine and the mixture was 
placed in a vertical slug press to be 
formed, under 40-tons pressure, into 
cylindrical slugs. The slugs, about a 
foot long. were made to fit a cylinder 
in the heavy duty horizontal extrusion 
approximately 150-tons 
pressure forced the compacted flux into 
a heavy steel die-head. 


press where 





| 


Directly connected to the die end of 


the extrusion automatic 
feeder which forced the rods through 
the compressed flux in the die head. 
The die shaped the finished size of the 
coated 


press Was an 


rod, maintaining the exact out- 
-ide diameter and keeping the rod pre- 
cisely 

From the die head a conveyor with a 
rubber took the 
to the brushing machine 


concentric within the coating. 


grooved belt of heavy 
] 


coated rods 
where they were carried past a series of 
wire brushes. The rods emerged with 
flux brushed from on: 


bright. 


end, to make a 
contact about an_ inch 
long. and with the other end brushed 
to expose the clean, flat end of the rod. 


The then 


clean 


rods were 


delivered to a | 


long chain-belt conveyor which made | 


several passes through the continuous 
curing oven. In the oven. the rods were 
baked at temperatures which varied. 
in several oven zones. from 250 to 400°. 
baking the flux to the desired hardness. 

\fter the final pass through the oven. 
a pick-up conveyor delivered completed 
rods for final inspection. 


Assistant Sales Manager 


(Associated with the company since 
June 1941. Eugene P. Harter has been 


appointed general sales manager of 


Electro Refractories & Alloys Corp.. 
Buffalo. Mr. Harter formerly was sales 
manager of the company’s grinding 
wheel division. In his new post. he 


takes over 


duties of G: 


the sales administration 


ant 5. Diamond vice-presi- 
dent who has assumed broader execu- 


tive and management responsibilities 


as a result of the death of Luke I 


Milward. president. 
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As a war-time industrial 


salesman, you're doing a 
vital job—under tough con- 
ditions—and we'd like to 
help. 

If you get “on the spot” with 
an unusual pumping problem 
and need quick engineering as- 
sistance, call Goulds. We'll do 
everything in our power to help 
you promptly. Write, phone or 
wire us—we've probably solved 
the problem facing your cus- 
tomer many times before in 
our 95 years of pump design and 
construction. A quick answer 
from Goulds may save you time 
and expense and perhaps a tank- 
ful of gas. 

As an added service, give your 
pump customers and prospects 
copies of Goulds Pump Data 
Sheets. They'll appreciate the 
easily - understood instructions 
for the selection, installation, op- 
eration and maintenance of all 
kinds of pumps—ideally suited 
for “breaking in” new men in 
the plants you visit. Then, too, 
by supplying your customers 
with this help, you may cut 
down on those “come - over- 
quick” service calls. Send for as 
many copies as you need. 

There are many other ways in 
which we might be able to help 
you. On request, we'll give you 
the story on Goulds Complete 
Line of Pumps and how we work 
with distributors. Of course, 
there is no obligation. 


GOULDS 


PUMBPS inc. 


SENECA FALLS, N.Y. 
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ERNEST MULLER 


Ernest Muller Named 
Assistant to Follansbee 


Ernest Muller has been appointed 
assistant to Mark A. Follansbee, vice 
president in charge of sales for Fol- 
lansbee Steel Corporation. 

Mr. Muller majored in metallurgy at 
Shefheld Scientific School and for sev- 
eral years was engaged in sales with 
American Steel & Wire Co., later, in 
research for U. S. Steel Corporation of 
Delaware. 

In his new post. Mr. Muller will de- 
vote a major part of his efforts to the 
company’s post-war objectives. 


WPB to Redistribute 
Surplus Steel Valves 
The WPB, through its Redistribution 


Division, is calling upon all users of 
new high pressure steel valves to list 
their surplus items, in sizes of 14 inch 
and upward. “Surplus” valves are de- 
fined generally as those which the pres- 
ent holder will not require for use be- 
fore November 1. 1943. This redistribu- 
tion program is being carried on with 
the cooperation of the Army. Navy. 
Maritime Commission, Petroleum Ad- 
ministration for War. Office of the Rub- 
ber Director, and other claimant 
cies, as well as the manufacturers o! 
steel valves. 

Holders of new steel valves are being 
called upon to list their surplus stocks 
on Form WPB 2844. They also are 
asked to indicate whether they are will- 
ing to sell such valves to the Govern- 
ment. If those sold must be replaced 
later. the holders are asked to indicate 
the desired replacement date, so that 


agen 


arangements for replacement can be 
made now with the manufacturers. 
V ilves owned by 


one Government 


agency which are needed by another | 








A BOND OF SECURITY 


that is winning 
Uncle Sam’s production drive 


Thousands of CM Herc- 


5 


heiping to win America’s pro- 


Alloy Sling Chains are 


duction drive by moving valu- 
able materials such as molten 
metals, guns, tanks and fabri- 
cated assemblies. The added 


bond of security provided by the 


extra swell of metal at the weld 
of these Herc-Alloy Sling Chains 
gives industry an extra margin 
of safety and wear. Herc-Alloy 
Chains, made from special analy- 
sis steel, never require annealing. 
Engineering catalog No. 44 will 


be promptly sent on request. 


GL lERG loz 


SLING CHAINS 


* 


* 


INVEST REGULARLY IN VICTORY—BUY WAR BONDS AND STAMPS 


* 


* 


COLUMBUS-McKINNON CHAIN CORPORATION 


(Affiliated with Chisholm-Moore Hoist Corporation) 


120 FREMONT AVENUE, TONAWANDA, NEW YORK 


BRANCH OFFICES: NEW 


MILL SUPPLIES * AUGUST, 1943 


YORK 


. CHICAGO 7 CLEVELAND 


177 





LIQUIDS 
. Can be pumped 
EASIER 
FASTER | 
CHEAPER 
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1 Molasses 
Alcoho epee 
ae ver Olive Oil : 
= Paiets 
ot A * 
Compound t — 
‘ se eolate Petroleun’. | 
‘ peseee oil Quene 
—— Road Oil 
es Be 
; ls Rub 
Essential Oi ee | 
fect = It makes no difference whether 
Fuel O1 = 
ee yet: your customers want to pump butane, 
Hot Tarvia 
a youu propane, gasoline, grease, molasses 
c Varnis . 
eer, Yes or tar, there is a ROPER that will do 
Lacque Y : | 
Bie Zine Nineae the job—easier, faster, cheaper. 
Oils 


It's easy to sell the right pump for 
the job from the hundreds of standard 
Roper models. Available with every 
conceivable capacity, pressure, 
speed, drive and piping arrangement, 
they are practically “made to order” 
for handling all liquids. 

SELLING POINTS include—quietest 
operation—highest efficiency—long- 
est life—simplest design, only two 
moving parts—lowest power require- 
ments—smallest floor space. 

For complete catalog information, 
performance data, dimensions, 
weights, engineering data and prices, 
write for catalog 842 today! Some 
models can be shipped from stock. To 


speed delivery send AA-4 rating or 
higher with order. 


* it makes oO differ- 
ence how thin of _ 
hick, a Roper will oO 
rw job. Any liquid — 
from abrasives can = 
pumped with economy 


and efficiency- 


HIGHEST AWARD 
FOR EXCELLENCE 


IN 
WAR PRODUCTION 


ROPER etary PUMPS 





GEO. D. ROPER CORP., ROCKFORD, ILL. | 
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ROPER 


“2 OR Thick 


| tendent for William A. Hardy & Sons 





Government agency will be transierred# 
directly from one agency to another 
under any arrangements mutually sat-& |= 
isfactory to the agencies concerned, Ls 


Surplus valves that are to be inoved b- 
into or out of the hands of private own. ic . 
ers will be purchased by the Metal F 
Reserve Company through its avency, me 





Murray Cook, at market prices, and re. 
sold to steel valve manufacturers ty 
help them meet orders now on their 
books. The extra transportation costs \ 
involved in such movements will be 


| borne by the Metals Reserve Company. 
Holders unwilling to sell their sur. 
plus stocks are asked their reasons. S 
Expansion Planned Ele 
Plans for further expansion of the 

Doyle Machine & Tool Corporation, 
Syracuse. N. Y., have been disclosed | 
by Col. Carl M. Tichenor, vice presi- , 
dent and general manager. Additional} °° 
building space has been leased and} * § 
machine tools are being installed. En. fro 
ployment will be doubled as rapidly as} °4P 
machinery and tools can be secured. wo! 
| 

Johnstone Promoted t 
By Cooper-Bessemer om 
wo 

George Johnstone, Jr., formerly as- | go 
sistant foundry superintendent at the J a \ 
Grove City, Pa. plant of The Cooper. § tak 
Bessemer Corporation, has been pro | if a 
moted to foundry superintendent. lift 


Before joining Cooper-Bessemer, Mr. ] 
Johnstone served as foundry superin- 


Co., Fitchburg. Mass. He was also in- 
structor in foundry practice and tech- 
nology at Girard College, Philadelphia, 
for several years. 

Mr. Johnstone received his foundry 
and metallurgical education at Temple 
University, Philadelphia, and Carnegie 
Institute of Technology, Pittsburgh. 


i 





GEORGE JOHNSTONE, JR. 








‘erred 
iother 
’ Sat 
ed. 

‘noved 
Own- 
\Letals 
“vency, 
ad Te. 
‘TS to 
their 
Costs 
ill be 
ipany, 
r sur. 
ns, 


rf the 
ration, 
closed 
presi- 
itional 
1 and 
. Em. 
dly as 
ed. 


ly as- 
at the 
00 per- 
1 pro- 
t. 
r, Mr. 
|perin- 
+ Sons 
iso in- 
tech- 
+I phia, 


yundry 
‘emple 


UMI 








= 


\ 


Sell this idea 


Electric power is impersonal 


HE ‘Budgit’ hoist never com- 

plains. It works the clock 

round and does not require 
overtime pay. Never does it have 
a strained back — or worse — 
from lifting weights within its 
capacity. It does not know the 
word “absenteeism.” 

It is sheer waste of man power 
to compel human muscles to lift 
heavy parts. Better allow the 
workers’ strength and energy to 
go into producing more. [ven 
a woman or an older man can 
take the place of a strong man 
if a ‘Budgit’ is installed to do the 
lifting. 


Point out that there is no 
installation cost with a ‘Budgit’ 
hoist. “Hang up, plug in and 
use” are the only instructions or 
work required. Many thousands 
are serving war industries and 
this pioneer among small electric 
hoists has proved itself by years 
of strenuous experience. 


Invariably it increases produc- 
tion at lower cost and makes 
healthier, happier and more pro- 
ductive workmen. 


And there you have a sales 
story that will sell ‘Budgit’ Hoists 
—that is selling them. 


‘Budgit’ 


Hoists are port- 
able, electric hoists with 
lifting capacities of 250, 
500, 1,000 and 2,000 Ibs. 


They are priced from $119 
up. Hang up, plug in, use. 
r information, write for 


MUSKEGON, MICHIGAN 


Builde-s of Shaw-Box' Cranes, ‘Budgit’ and 
iLeed fter’ Hoists and other lifting specialties. 
aker 


of Ashcroft Gauges, Hancock Valves 
dated Safety and Relief Valves and 
American’ industrial instruments. 


Consc 








Bulletin 356. 
mm: BUDGIT- 
IM; Hoists 


MANNING.MAX WELL & MOORE, INC. 


family. 


Philco Appoints 
Chief Radar Engineer 


Palmer M. Craig, for the past two 
years chief engineer in charge of radar 
and radio communications equipment 
development, has been named chief en- 
gineer of the radio division of Philco 
Corporation. 

In 1933 Mr. Craig joined the Philco 
Research Laboratories as a radio engi- 
neer and assisted in the development of 


such important contributions to radio 
as high fidelity reception, automobile 


radios and the first remote control radio 
receiving sets. He was appointed engi- 
neer in charge of console radios in 1938 
and. even prior to the attack on Pearl 
Harbor, Mr. Craig was taking part in 
the development of 


radar equipment 


Planned Economy From 
The Farmer's Viewpoint 


After an American farmer gets 
through reading a 24,000 word ques- 


tionnaire 
willing to 


from the government. he is 
say, “If what the 
Brain Trusters call ‘planned economy. 
I’m willing to go back to the old Ameri- 
can way.” Farmers are 
slide wearing out 
their algebra book and using up their 
fuel-oil ration, trying to figure out how 
to slaughter half a_ heifer 
O.P.A. isn’t doing much better. 

Farmer Jones was stumped by this 
meat-rationing business. Take a look: 
“A farmer who has always killed hogs. 
but who has not heretofore killed beef 
for his family use, has a heifer which 
he would like to slaughter so that he 
can use one-half of it for family use 
and sell the other half. However, the 
rule states that farmers can sell only as 
much meat as they sold last year. Last 
year this man sold one hog and he has 
already sold one hog this year. 

Under the circumstances, what should 
he do? It seems foolish to instruct him 
to sell the whole heifer and then buy 
half of it back. which he would have to 
do if he is to have enough meat for his 
The O.P.A. was prompt: 

“In the case in question, the farmer 
may not deliver to another person any 
portion of the meat derived from the 
slaughter of the heifer. but there 
restriction on his using all of this meat 


this is 


stripping the 


gears on their rules, 


and the 


for his own use should he so desire.” 

Then the O.P.A. tacked on this little 
joker: 

“However. the desires 
that each person voluntarily limit him- 
self to two pounds, three ounces of meat 
per week.” 


Government 


Meanwhile, Farmer Jones’ heifer. 
still munching, is making the problem 
weightier day by day and Jones is 


“beating his gums.”—Central New York 


Purchaser 
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SPRING TEMPER METAL 
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WOOD CUTTING 


Guarantee your custom- 


er's cutting satisfaction 
by Selling Spartan Band 


Saw Blades. 


SPARTAN SAW WORKS, INC 
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"Yes Sir, this 
wrench tops 
them all’ 


Tell your customers about this 
reversible ratchet wrench that's 


STURDY 


. - « built strong for rough ucrc 


SIMPLE 
. » « fewest possible number of working 
parts 


SPEEDY 


. » - balanced for rapid nut-turning with- 
out fatigue 


SAFE 
- positive action; can't slip off the nut 
The FAVORITE wrench operates in nar- 
row spaces - can be used over long 
studs and has heads that fit two 
different sizes of nuts. Made with three 


sizes of handles, with heads to fit all U. S. 
Standard bolt nuts to 114. 


PROMPT DELIVERIES 


on all orders carrying necessary priorities, 
assured by our expanded manufacturing 
facilities. 


GREENE, TWEED & CO. 


Bronx Bivd. at 238th St., New York 66, N.Y. 


Manufacturers of PALMETTO and 
other self-lubricated packings 


FAVORITE 
Reuenrsille 
RATCHET 
WRENCH 
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Toward Orderly 
Renegotiation 


(Cont/nued jrom page 159) 








structive suggestions made by industry 
have been adopted. For example. “‘over- 
all” review of a contractor's profits for a 
fiscal year as opposed to renegotiation of 
individual contracts was early applied in 
renegotiation. and last October provision 
for this type of treatment was inserted in 
an amendment to the Statute. Likewis* 
the approach to the mill supply problem 
on a basis designed to permit the orderly 
maintenance of established trade practices 
has been worked out after consultations 
with representatives of the business. 
Further evidence of the desire to co- 
operate with indus‘ry is to be found in 
ihe program of reducing prices prospec- 
tively in addition to the recovery of 
excessive profits for past periods. It is 
recognized that this problem is particu- 
la ly difficult in the case of standard com- 
mercial articles. This problem is made 
unusually difficult, not because of the in- 
ability to make price reductions to re- 
move excessive profits in the future, but 
because the normal program would upset 
established trade p:actices. It is hoped 


that a sound program may be evolved 
which will not necessitate changes in eata- 
logue list prices. 

As the foregoing suggests, the adminis- 
trators of the Renegotiation Statute wel- 
come criticisms, suggestions and general 
discussion of the Statute and its adminis- 
tration. Neither is perfect. but each— it is 
the best of its kind that 


and great labor have 


believed is 
human ingenuity 
been able to devise thus far. 

There has been some misunderstanding 
about the total number of war contractors 


and subcontractors subject to renegotia- 


| tion. The figure of 85.000 has been men- 


tioned prominently, but our closest esti- 
mates places the total between 20,000 and 
25.000. 
seem to be indicated to distributors thus 
far, but the Boards have to start 


\ “hit or miss” procedure may 


some- 
where and we are confident that the 1942 
profits of all war contractors subject to 
renegotiation can be reviewed by the end 
of 1943. Another misconception about the 
process is to the effect that its cost is bur- 
the government. On the 
contrary, price adjusting runs about one- 


densome to 


third of one percent of estimated “sav- 
ings” after allowing for that which would 
have been recovered anyway by taxes. 

It should be understood that the Re- 
negotiation Statute is not a revenue meas- 
ure in any event, but a part of the procure- 
ment process. In some cases taxes might 
recover up to 81 percent of that recovered 
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Satie 
fo Today s Vheds! 


% With plants supple. 
menting manpower with 
women workers, there's 
a great demand for 
light capacity electric 
hoists to speed produc- 
tion and avoid overload 
on the employees. The 
Conco Torpedo Hoist 
fits right into this pic- 
ture, with features of 
convenient push button 
control, simple design, 
electric solenoid brake, 
features appealing to 
employees and plant 
operators alike. Avail- 
able in 250-, 500- and 
1000-lb. capacities, 
these units, with our 
outstanding delivery 
and prices, will be 
money-makers for you. 
Write today for full 
information. 


* 


% In addition to a complete line of hand- 
powered and electric overhead cranes and 
jib cranes, Conco also builds Differential and 
Spur Gear Hand Chain Hoists and |-Beam 
Trolleys in a full range of capacities. Full 
information on request. 
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or suved through price reduction by re- 
negotiation, but the amount in each case 
depends upon the tax base and other fac- 
gors. and on the average has proved out 
to be between 65 percent and 75 percent. 

Industry is vitally concerned with pre- 
yenting inflation, preventing post-war re- 
percussions against the system of private 
enterprise, keeping the cost of the war 
and consequent Federal debt and taxes at 
4 minimum commensurate with reason- 
ableness. Renegotiation should serve to 
aid industry in this three-point program. 

The various price adjustment agencies 
have been holding conferences with repre- 
sentatives of the mill supply industry and 
with each other with a view to developing 
procedures which will accomplish the task 
with which they are charged as quickly as 
possible and with maximum fairness to 
both Government and the industrial dis- 
tributors. These conferences have been 
fruitful. but the agencies will continue to 
welcome suggestions and discussion on 
the part of the trade. 

No doubt many of the nation’s 1845 in- 
dustrial distributors will be exempt from 
renegotiation under the $100.000 limita- 
tion. If experience in other fields is borne 
out, more than one-third of those remain- 
ing will be “cleared” without any readjust- 
ment of profits. Respecting the balance. 
every practicable means will be applied 
to expedite renegotiation. 





Your Rights in 
Renegotiation 


(Continued from page 59) 





mines. oil or gas wells, mineral de- 
posits. lumber and raw materials “be- 
vond the first stage of processing.” 
The War, Navy and Treasury depart- 
ments. in a joint statement, have de- 
clared that subcontracts with such 
customers, or sales made to them, are 
likewise exempt. 

Other “discretionary exemptions” 
are outlined in the Act, to be free of 
renegotiation at the discretion of the 
secretaries heading departments em- 
powered to renegotiate. Included in 
these categories are: (1) Contracts or 
subcontracts to be performed outside 
the territorial limits of the United 
States, or in Alaska. (Example: Sales 
made to contractors on the Alcan 
Highway would thus be exempt.) (2) 
Short-term ‘ contracts — those which 
can be performed within a period of 
30 days. (3) Stock items where ac- 
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Orders to manufacturers for 
the items shown here must be 
accompanied by Form W.P.B. 


2683 (formerly PD-867), 


proved by W.P.B. at Wash- 


ington. 


* 


Some items and sizes can 
now be shipped from stock. 
Many others are scheduled 
for production as soon as 
steel deliveries can be 


obtained. 
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tual costs are known and profits can 









ion, | 
be determined with reasonable  er- i. 
tainty at the time a firm price is set § pyen | 
_ (as in the case of contracts for per- J gytom 
| sonal service, commodities for which contré 
a minimum price has been set by a J gross 
public regulatory body. etc.) In this indivi 
| class would be sales to railroads and J <alesn 
utilities if the secretaries. in their dis- ] yar | 
cretion, ruled to exempt such cus- J pe rec 
tomers from renegotiation. ing 
Thus in cases of sales made to cus- | |ength 
tomers producing minerals, oil. gas ] jty. u 
and lumber, exemption is automatic, ] <imil: 
whereas in the three categories indi- ing k 
FOR cated above, explicit exemption may | fp so 


o hinge on action taken by the depart- ] ooniz 
ments in ruling that costs are so defi- ings 

AMERICAN nite that the fairness of the contract ] cours 
price can be determined on the spot. | tor w 
INDUSTRY Another important exemption cov- ] an ar 
( ers all sales for which final payment | pot c 

ge 4 was made prior to April 28, 1942. the 


date when the Renegotiation Act took 
OT! 
effect. 


Since 








date 
TIME LIMIT — \0_ renegotia- | cases 
tion can be begun more than one year J outli 
after the close of the fiscal year within J sider 
which the contract is completed. It ] profi 
has been indicated that the 1942 busi- ] will 
ness of distributors which escapes re- | come 
negotiation during 1943 will not be | his a 

renegotiated at all. to sl 
te B 99 American designers and en- ume 
LUE DEVI L gineers rely on the uniform good | acco 


ALLOWABLE COSTS- 


SOCKET SCREWS quality of “BLUE DEVIL” Screw | PAB doesn’t want to audit books and | 
Products to assure perfection in | will not unless it has reason to suspect A 
the manufacture of vital equip- | costs are not being truthfully repre- = 
ment for the armed forces. They | sented. Instead of setting up exact fers 
regard them as "LOOKOUTS”— rules for what shall be allowed and pa 

what shall not, it endeavors to “make 
only perfect products are used the facts determine the case.” In gen- basi 
to make planes, tanks, guns, | ¢ra] terms renegotiators will allow the — 


ships, etc. In spite of today’s | same type of costs permitted as tax J °P™ 








° ° ° sam 

unprecedented demands, our deductions, but not necessarily in the 
aye : ors 

methods of manufacture and in- | same amount. Distributors may find , 
a, ar or 
spection are adhered to just as that the heaviest emphasis is put on whi 
; f ; their cost claims for salaries, bonuses. § . , 
strictly as in normal times. ais givi 

commissions. 
mat 
“BLUE DEVIL” Prodycts are made from high grade alloy steel, completely cold- 

formed, and scientifically heat treated in our modern electrically-controlled fur- eme 
naces. This insures screws of unequalled toughness, strengtth, and long life COMPENSATION Most re nee? 


—every piece uniform—always a perfect fit—always ready to do a first class 
job. We give full cooperation to our Distributors in supplying their customers’ 7 , 
needs. attention to salaries that have been § mer 


negotiating analysts pay particular § Jat, 


substantially increased. Salaries over § “Tj, 


| v 1 l I, i || | ) | y $25.000 (before taxes) are scrutin- § brie 
‘ } ane ' ized carefully. Some knotty problems § pea, 


4445 N. KNOX AVE. CHICAGO, ILL. | Will arise over salesmen’s compensa: J 194 
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tion, particularly where earnings have 
increased greatly in the last few years. 
even though such increase has come 
automatically through operation of a 
contract allowing fixed percentage of 
gross or net. Wherever the “take” by 
individuals 


either executives 





or 
salesmen—is sharply up over the pre- 
war level, the distributor will likely 
be required to justify the increase, cit- 
ing promotions, merit increases, 
length of service, greater responsibil- 
ity, upgrading, comparative levels in 
similar businesses and the risk of los- 
ing key personnel to rival concerns. 
In some cases renegotiators will rec- 
ognize only a part of increased earn- 
ings as an allowable expense. What 
course may be taken by the distribu- 
tor who has already paid his salesmen 
an amount that is later disallowed is 
not clear. 


OTHER COST FACTORS- 
Since the bulk of PAB’s experience to 
date with renegotiation applies to 
cases involving producers, existing 
outlines for factors that may be con- 
sidered as justification for higher 
profits fail to include many items that 
will help a distributor. It thus be- 
comes the distributor’s job to present 
his own case setting forth the reasons 
to show that higher profits and vol- 
ume in a business of his type are 
accompanied by greater risks and 
heavier commitments. 

At the outset, administrators of the 
Renegotiation Statute declared that 
“the Boards encourage an uninter- 
rupted, efficient and maximum pro- 
duction of war goods on a low cost 
basis. The efficient manufacturer de- 
serves the protection of a reasonable 
operating profit.” 


same philosophy applies to distribu- 


Presumably the 


which so many distributors have been 
giving war plants to procure scarce 
materials, provide around the clock 
emergency delivery service, free engi- 
neering help on unfamiliar new instal- 
lations, ete. This study would recom- 


















1942 applying that pattern directly 


for the beyond-line-of-duty service - 


mend a presentation similar to the 
“Time, Materials, Manpower, Money” 
brief for the distributor which ap- 
peared in Mitt Suppiies, November. 


tors. If so there would be recognition’ | 













LEVER-TYPE 
Makes Obsolete 
All Existing Models 


Turret Lathe 
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olletsand Drawbar. 


Leading distributors of industrial supplies 
and machine tools throughout the United States 
and Canada are finding the Precision line prof- 
itable and important ... And, Mr. Distributor, 
this nationally advertised line is growing. 

Why not take advantage of the aggressive 
promotion behind this vital and unconditionally 
guaranteed equipment . .. Sold only through 
the distributor. Write today for literature, re- 
sale discount and sales policy. 


GENERAL DIE-STAMPING-TOOL COMPANY 


265 Canal Street, New York 13,N.Y 


PRECISION COLLET DIVISION 





‘(7 SHOVEL 
TRUCKS 


MADE BY 
POLLARD BROS. 


THEY HAVE PERFECT BALANCE 
WORKS LIKE A SHOVEL 


PUSH THE TRUCK UNDER THE LOAD 
TWIST TRUCK AND LOAD IS OFF 


CAPACITY—500 LBS PLUS 


WRITE FOR FURTHER INFORMATION 


SAFE HANDLING 


WIDE CURVED HANDLE PROTECTS HANDS. 
WILL NOT TIP OVER WHEN PLACED IN AISLE 


POLLARD BROS. MFG. CO. 


5501 NORTHWEST HWY. CHICAGO, ILL. 
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IN YOUR TERRITORY 
HELPS YOU MAKE 


WAR-TIME SALES 


CROSBY CLIP advertising 
reaches alf Classes of Pros- 
pects in your territory; 
industrial concerns with 
contracts — and high priori- 
hes — and those to whom 
sales are restricted, but up- 


on whom you must depend 
for business when 


This year the Genyj 
CROSBY CLIP rounds po 

Sixty Years of Safety.” 
advantage of this com 
tion of Prestige and ady 
'NG Qssistance to reap 
ent profits and line-up 


AMERICAN HOIST 


AND DERRICK CO. 








to the distributor's own business and 
relating samples of unusual activities 
due to war time pressure. 

For producers. a list of compensat- 
ing factors has been outlined. Risks 
are listed as: Increase in cost of ma- 
terials: imminent wage increases. in- 
experience in new types of produc- 
tion. complexity of manufacturing 
technique: delays from inability to 
obtain materials. Performance fac- 
tors named are: quality in produc- 
tion: rate of delivery and turnover; 
inventive contribution; cooperation 
with other manufacturers: economy 
in use of raw materials; efficiency in 
reducing costs. 

Many of these items apply directly 
to the supply business. Others lend 
themselves to adaptation. In addi- 
tion. other fa:o 3 peculiar to the 
distributor's own business should rot! 
he overlooked. For example, uncer- 
tainty about the disposition of back 
orders in the event of widespread 
‘ancellations from customers is an 
item of considerable importance since 
it could lead to substantial losses 
later. against which some reserve may 
need to be built up out of current 


profits, 


OVERHEAD —Often PAB inves- 
tigators hold that less overhead 
should be charged to the war work 
end of the business. on the ground 
that such sales are more steady and 
predictable and represent almost no 
selling expense. Possibly a distribu- 
tor could counter this by showing the 
unavoidable and costly detail of con- 


ducting a supply business, whether 


sales are for war work or civilian use. | 


The engineering phase of the selling 
service should be emphasized and 
borne out with factual proof. where 
that is possible. 


OTHER ALLOWABLE 


ITEMS — Amortization, deprecia- 


tion, advertising, reserves, pension 


plans all will be considered to a “rea- 


sonable degree.” Again, all will bear 


checking between current status and 
the pre-war practice followed. 


WHY NO FIXED FORM- | 
ULA?—From the above most busi- | 


ness men will question why renegotia- 
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service under adverse con= 
ditions where resistance to 
corrosion, heat and abra- 
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een to close lim- 
its for easy, positive opera- — 
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by our Lustracast Process, | 
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tion deals with individual cases in- 
stead of setting up a uniform formula 
which would save time and clarify 
the position for those being renego- 
tiated. In a joint statement, the price 
adjustment boards of the Army, Navy 
and Maritime Commission go to some 
length to justify their procedure. 
The rate of profit. they declare, 
“should be related to the contribu- 
tion and performance of the contrac- 
tor and not to a fixed statutory per- 
A flat profit control limi- 
tation. they declare. does not recog: | 


centage. 





nize that in different lines of business 
the same volume of sales may require 
widely different amounts of capital, | 
skill and work. Moreover, they point | 
out, some contractors will be using 
Government facilities, some will be 
government financed while others will 
be using their own facilities and capi- 
tal. (Such philosophy should react 
to the benefit of distributors who, in 
nearly all cases, assume all costs and 
risks and carry a considerable burden 
of necessary expense. 

“On the other hand.” the joint 
statement declares. “in some cases the 
costs of a new producer have been 
twice that of the original contractor 
because of a lack of skill and ‘know 
how. Under fixed statutory limita- 
tions the new contractor might re- 
ceive twice the profit of the original 
producer. This obviously is most un- 
fair. Renegotiation appears to be the 
only method so far suggested which 
is sufficiently flexible to cope with the 
diversity between industries or the 
variations within them.” 

We have renegotiation. instead of 
a flat tax, the statement points out, 
because “heavy taxation does not 
meet the problem but tends to aggra- 
vate it by creating an incentive for 
increasing costs.” The agencies, in 
their joint statement, hold that rene- 
gotiation of contracts can do what 
taxation can fit the 
profit to the facts. It can reward low- 


cost efficiency and distinguished be- 


cannot do. It 


tween degrees of risk and venture. 


MISCELLANY -(Points  cov- 
ered hy Com. N. Loyall McLaren in 
a recent talk before the N. Y. State 
Society of CPA’s.) 


(). If the non-war business shows 


AROUND-THE-CLOCK SANDING 
WITH DISCS ca c4e shipbuilding 


industry .... 


~ Sees 





THREE-M-ITE FIBRE COMBINATION DISCS 





Three-M-ite Fibre Combination Discs 
are available in grit numbers 16 to 150. 


are 40 easy. lo dell | 


In thousands of plants producing war 
materials, THREE-M-ITE FIBRE 
COMBINATION DISCS and other 
3-M ABRASIVES are “essential 
supplies.” They are real production 
tools that have earned the respect of 
the trade through actual on-the-job 
performance. Their ability to stay on 
the job longer, to do more work, to 
give outstanding results on every 
grinding and finishing job has made 
them the popular choice of the men 
responsible for maintaining produc- 
tion schedules. Make that accept- 
ance pay you a profit by keeping a 
complete stock of fast-selling Three- 
M.-ite Fibre Combination Discs. 
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MINNESOTA MINING & 


MANUFACTURING CO. 
Saint Pau. Winnesota 












3M PRODECTS Aipine 
WAR PRODECTION 
ABRASIVE PAPER ond CLOTH PRODUCTS 
“SCOTCH” TAPES 

ADHESIVES 

WAX ond SEALER 

LAPPING ond GRINDING COMPOUND 
CUTTING ond FINISHING COMPOUND 
NORE PACKING 

“SCOTCMLITE” 
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BUY WAR BONDS @ 


DESMOND 


BUY WAR BONDS 


duction ... grinding wheels 


BUY WAR BONDS e@ 


in plants throughout America... 


BUY WAR BONDS 


DRESSERS AND CUTTERS 
...PRODUCTION PROTECTION 
FOR YOUR CUSTOMERS 


in every phase of war pro- 
are in almost constant use, helping 


to produce vital war material. To help maintain the speed 


and accuracy of these wheels supply your customers with 


descriptive material. 


DESMOND Dressers and Cutters. A complete line, DESMOND 
Dressers and Cutters are made in types and sizes to meet all 
your customers’ requirements. Write now for price lists and 








Seam 





BUY WAR BONDS @ 





Desmond Hex Dresser 


Most durable made 


BUY WAR BONDS 





Desmond No. 21 Dresser 


@ BUY WAR BONDS 


SIMPLEX Vises feature a solid 
steel slide construction ...a 
sturdy design that will stand 
up under rigorous use. 


BUY WAR BONDS 


A complete selection, in a 
wide range of types and sizes 
including Machinists’ Filer’, 
Welders’, Drill Press and Milli- 
ing Machine Vices is available. 
Write for the SIMPLEX cata- 
log and jobbers’ price sheets 
today. 


BUY WAR BONDS e@ 





\ 
\ Awarded for excellence 
in war production 


Desmond Diamo-Carbo Dresser 
Best all-around tool room dresser 





Desmond Hunting Cutters 


IMPLEX 


WILL SPEED PRODUCTION TOO! 







Desmond Heavy Duty 
Dresser for large and 
coarse wheels 


Made in all sizes 


Desmond Huntington 
Dressers 


STEEL SLIDE VISES 





Drill Press and 
Milling Machine Vise 


STEPHAN 
MFG.CO., URBANA, OHIO 
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a loss and the war business a profit, 
will the loss be taken into considera- 
tion in arriving at the amount. if 
any, to be paid the Government? 

A. No. 

(). What recourse does one have if 
he disagrees with the findings of the 
Price Adjustment Board? 

A. The Price Adjustment Board 
would refer the whole record to the 
Under Secretary for appropriate ac. 
tion. The latter could. if he wished, 
withhold payments due under current 
contracts. Also, under the Second 
War Powers Act, if he deemed it ap. 
propriate he could take over and oper- 
ate the plant. This situation, however, 
has not yet arisen. 

Q. How long does the renegotia- 
tion process take? 

A. If contractors have the infor- 
mation prepared and in such shape 
that PAB can go ahead there will be 
no delay. We have had contractor 
who came in for a preliminary hear. 
ing and in two hours’ time had closed 
renegotiation proceedings for the en- 
tire year. However, it must be re- 
membered, the information must be 
sufficient for the record. 





Redistributing 
Surplus Tools 
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other firm sent in expediters who at 
one crack brought $10,000 worth of 
critically needed materials. At the 
present rate of absorption these lists 
are good for about three weeks time. 
Some of the questions everyone 
seems to ponder over is how does ITS 
buy these surplus tools, how much 
do they cost and how are they sold. 
These are fairly simple to answer. 
Much of the surpluses were created 
during the transition period from 
peace to war work. These tools are 
new, unused standard products pro- 
cured long before priorities, hence 
no restrictions are placed on their 
disposal. ITS buys them without pri- 
orities but, and here’s a major point, 
no tool leaves the premises without 
the proper rating needed to procure it 


elsewhere. Every telephone order 
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must be confirmed by a written order 
from the customer before shipment is 
made. We usually hold the material at 
least 24 hours awaiting such confirm- 
ation with proper ratings before re- 
leasing it to someone else. We don’t 
demand ratings because of the desire 
to replace stock for that’s not our 
purpose but to abide by the regula- 
tions regarding resale of restricted 
merchandise. On surplus products 
not in stock but shown as available 
in our master file we wire or tele- 
phone the owner for confirmation. If 
available, ITS extends the customer’s 
order and rating immediately. A small 
service charge is made for this type of 
procurement. 

No attempt is made to buy any 
merchandise cheap. We bid the estab- 
lished distributors’ cost for it. Occa- 
sionally, it is necessary to pay an 
extra five or ten. But, regardless of 
what the price is for which the mer- 
chandise is bought, it is sold at the 
established resale price and not one 
cent less. 


Proud of Work 


We are proud of the job this divi- 
sion is doing. However, I can’t help 
but feel more effective work could be 
accomplished if some of the restric- 
tions on the procurement and resale 
of surplus products were lifted. The 
WPB and the Chicago Ordnance Dis- 
trict have been very helpful to us in 
overcoming part of this handicap. 
Yet, despite this, surpluses continue 
to pile up in local production centers 
such as Chicago. And it seems to me 
that unless established industrial dis- 
tributors are permitted to procure 
and redistribute these materials now 
while there is a market for them, the 
accumulation will continue to grow 
until it reaches such proportions that 
there could be serious repercussions 
on our post-war markets. ITS, in its 
small way, is attempting to correct 
that possible evil from occurring in 
the Chicago area. But, without a simi- 
lar attack being made upon accumu- 
lating surpluses in other key centers, 
it may be tough sledding ahead for 
both manufacturers and distributors 
of these products later on. 

In closing I would like to comment 


on two of the many proposals cur- 











TEMCO- 


Electric Furnace 
COMPACT + + RUGGED 
INEXPENSIVE 


Used Extensively in Industrial 
Plants for Heat Treating Parts 
and Many Laboratory Purposes. 


Quality Nichrome heating ele- 
ment is completely imbedded in 
high grade refractory material, 
minimizing oxidation. Entire ele- 
ment is used over full heating 
range and covers four sides 
of muffle for uniform heating. 


Has heavy duty switch and rheostat. 
F. and a fourth switch position permits intermittent operation to 
1850° F. Rapid heating to maximum temperature in about thirty 


minutes. 


Dependable indicating pyrometer is calibrated in both Fahrenheit 
and Centrigrade scales, aids temperature control for uniformly 


satisfactory results. 


Inside dimensions 4” wide, 34%" high, and 3%” deep. 
dimensions 9” wide, 14” high, and 10” deep. 


Thousands in use the world over. 


THERMO ELECTRIC MANUFACTURING CO. 


460 W. LOCUST ST., 








j 


Three heat ranges to 1500° 


Outside 


Write for Bulletin G. 














A DeLuxe Catalog 
Wm. H. TAYLOR & CO., 


@ Tools Made of HIGH SPEED 
STEEL, are priced in red. 


@ Nationally Advertised Lines 
are tied up with manufacturers’ 
advertising by reproduction of 
manufacturers’ trade-marks. 


@ Action 
strate the use of many products. 


Weinberg & McKee compiled catalogs are serv- 


ing in defense plants throughout the nation. 


For 


Inc. 
ALLENTOWN, PA. 


illustrations demon- 





WEINBERG & MCREE, Inc. 


610 W. VAN BUREN ST. 


MILL SUPPLIES * AUGUST, 1943 





CHICAGO, ILLINOIS 


187 

















o 
Semi tinished Nuts and Cap toute | 
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TRIPLEX QUALITY 


Proof of fine quality in any threaded 
fastener is always found in its per- 
formance on the job 





quality and tensile strength determine 
that performance. Good suppliers 
and factory buyers of threaded fas- 
teners know this. That is why so many 
prefer TRIPLEX. 


Precision manu- 
facture, free running threads, uniform 





TRIPLEX SCREW COMPANY, 5307 Grant Avenue, Cleveland, Ohio 













». 


BOLTS, 


Immediate Delivery — 


The Modern Positive Rust-Preventative 


Your customers want dependable rust protection for buildings, structures 
and machinery, water tanks, bridges, smoke stacks, cars, fences, etc. 


Rust-Oleum provides lasting protection at low cost. 


4 BIG SELLING POINTS 


@ No flame cleaning or sand blasting necessary—simply 


wire brush to remove loose paint, scale, and dirt. 
Penetrates rust, incorporates it with the film—spreads 
an unbroken protective coating on the metal. 


Covers approximately 40% more area per gallon than 
ordinary paint. 


@ Full range of colors for maintenance or production 


finishes. 


Rust-Oleum can still give you immediate delivery on all orders 
that carry psiorities. 


Ask us for complete details on the sampling program that en- 
ables your customers to prove these claims for themselves. 
PAINT 


RUST-OLEUM CORPORATION 


2427 Oakton Street, Evanston, Illinois 


THREADED 
FASTENERS 


NUTS AND RIVETS 


-RUST-OLEUM 





i 
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rently made to handle surplus siocks, 
The first is that the government buy 
up all surplus tools after the war and 


dump them into the ocean. This 
would prove as disastrous as plowing 
under little pigs and every taxpayer 
would resent the thought of his Wa 
Bonds lying rusting on the ocean bot. 
tom. The second proposal is that gov. 
ernment buy surplus tools now and 
return them to the original manufac. 
turers under a bonded agreement 
whereby they would pay off as the 
merchandise is resold. On the face of 
it this proposal sounds logical. 4 
closer examination. however, will 
show that the manufacturers prob 
ably haven’t got the warehouse space 
to store these surpluses and if they 
did have, many local centers full 
capable of absorbing their own sur 
pluses would have to stand idly by 
while the very products they needed 
were shunted back and forth acros 
the country. 





Four Months After 


(Continued from page 69) 





to 15.00 
February: 


that amounted 


(round 


journey 
miles trip) in 
March, and represented at best tw 
days going and four days returning. 
is boiled down now to a quick ho 
over the great circle, often of les 
than a day either way. From the trav: 
eler’s standpoint. it means not only 
quicker trip but also more priority 
space and the not inconsiderable 
boon of by-passing the detail of se 
curing visas for such stops as Portu 
gal, Ireland, Liberia. Brazil, etc. 
More planes are flying, carrying 
more people and heavier cargo, mak 
ing more trips in a given period. Al 
lied experts are able to visit each 
other as often as necessary to work 
out their plans in man-to-man com 
sultation. When the whole story cat 
be told we may expect to hear tales of 
officials who shuttled back and forth 


over the Atlantic oftener than man\ 





business men journey between New 
York and Cleveland. 

As an indication of what this Sum 
mer speedup means. the mails tell the 
story. In January and February the 


UMI 





usua 
coun 
pro X 
resp 
shor! 
reac! 
start 
a let 
don 

reac! 


12a 
eigh 


swel 
alon 
reac 
Pau 
Hill 
Bow 
New 
fore 
Cha 
and 
insy 
Afr 
rece 

son 

Har 
Wo 


last 


isfa 
tril 
fid 
ces 
las' 
isn 
tor 


ove 


bi 






stocks, 
nt buy 
ar and 
This 
lowing 
kpayer 
s War 
in bot. 
al gov: 
W and 
nufac. 
~ement 
as the 
face of 
cal. A 
- 

will 
prob: 
"Space 
f they 
> fully 
T sur: 
lly by 
needed 


Acros 


15.00 
ruary 
st tw 
irning. 
*k hoy 
of less 
e tray: 
only a 
riority 
lerable 
of se 
Portu- 
pic. 
irrying 
, mak- 
rd. Al- 
t each 
, work 
n con 
ry can 
ales of 
1 forth 
many 
n New 


s Sum 
tell the 
iry the 





UMI 


usual time taken for a letter from this 
country to reach England was ap- 
proximately eight weeks. Much cor- 
respondence sent to me from America 
shortly after my departure failed to 
reach England until long after I had 
started homeward. But only recently 
a letter sent by Gaston Marbaix (Lon- 
don importer-distributor) on June 1 
reached here June 12. Bob Hender- 
son (International G-E) wrote June 
12 and his letter was received in only 
eight days. 

The list of “Short 
swelling daily. From this company 


Snorters” is 


alone three representatives have 
reached England recently. They are 
Paul Wooton, manager of McGraw- 
Hill’s Washington Bureau: Waldo 
Bowman, editor of “Engineering 
News-Record” and John Chapman. 
foreign editor of “Business Week.” 
Chapman has plans to visit Russia 
and Africa, while Bowman will also 
inspect military construction — in 
Africa. From England D. D. Wilson 
recently arrived in America. Mr. Wil- 
sritish 


Hand Tool Control whom I visited in 


son is an administrator in the 
Wolverhampton, near Birmingham. 
last February. 


Military Success 


Concern expressed here over unsat- 
isfactory production records, and at- 
tributed to a popular feeling of con- 
fidence due to recent military suc- 
cesses, had its parallel in England 
last February when a wave of optim- 
ism swept Britain due to Russian vic- 
tories during the Winter. 

At that time the British were long 
overdue for a let-down. having been 
“all out” for three and a half years. 
and experiencing. in that time, direct 
and terrible consequences of the war 
in their own midst. British officials 
were appalled at the implications of a 
premature slump in worker enthusi- 
asm and immediately launched a con- 
certed drive to restore the spirit that 
had carried England along so well up 
to that time. In all likelihood a simi 
lar drive is in order here. 


Civilian Bombing 


over the 
bom ing of Rome and Goebbels’ cry- 
baby ing 


Axis-expressed horror 


over devastation of Ruhr 





When the graphite coating of bomb fuse 
parts became a_ production problem, 
Paasche was asked to develop a metho 
of applying the coloidal graphite com- 
pounds, that would overcome the difficul- 
ties encountered in methods formerly 
used. 


Paasche’s answer to the problem was 
this new automatic aircoating unit with 
Infra-Ray pre-heating oven. Units like 
the above and conveyor types too are 


now in successful operation in = many 
plants. 
Bomb fuse gears or other parts ate 


placed on specially designed holding fix 
tures. The turntable carrics this work 
through the pre-heating oven, and after 
emergme trom this oven, the pieces, now 


erates poco Ie 250 


PAASCHE 


L 
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Bomb Fuse Gears 





Pose New Production Coating 


Problems Solved By @ sche 


devrees F., move in front of the auto 


matic airbrushes. These airbrushes fol 
low the work as they apply a remarkable 
uniform coating of colloidal graphite, 
free from smears and runs so prevalent 
in other methods. 


One of the many advantages of this 
Paasche Process is that the graphite dries 
immediately after application and is hard 
enough to permit handiing for assembly, 
vet retains its excellent lubricating qual 
ity. Then too, the Pressure Feed Material 
Tank provides a constant supply and pre 
vents contamination and evaporation. 


If your customer has an unusual or 
difficult spraying or coating problem, 
put it up to Paasche Engineers, who will 


ye | to work with vou on its solution, 


AIRBRUSH CO., 1944 Diversey Parkway, Chicago, Ill. 





Manual, automatic and special airpointing cquipment, airfinishing booths, 
pressure regulators, airconditioners for compressed 
air lines, air dusters and stripers. 
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“KING” HOSE CLAMPS... Strongest 
of Their Kind ... Easiest to Attach! 


The “KING” line of Single and Double Bolt Hose Clamps provides 
a complete range of sizes for every application . . . from garden hose 





relied upon for long, economical service. They can be used over 
FEATURES: 

7 
Full width tongue and ears; 
evenly distributed take-up; re- 
inforced bolt lugs. Broad 
gripping surface permits 

fit hose from 7%” to DOUBLE BOLT, STYLE D-B. 


to dredge sleeves. Pump suction and discharge is typical of the 
and over again on heavy or light wall hose, and tightened-up, if nec- 
powerful compression with- s1NGLE BOLT, 

Double Bolt Style has quad- 51» OD. Bends Size, 0 fit hose from 342” to 


heavy-duty jobs on which these strong, tight-gripping clamps can be 
essary, while in use. 
out cutting into hose cover. STYLE S-B. Sizes to 

174” O.D. Saddles held in 


ruple take-up ... and exclu- —_ and conforms piace by bolt lugs . . . cannot 
: , 7 perfectly to circum- slip out of position as clamp 
sive DIXON feature. ference of hose. is tightened. 


Sold Only in Accordance With Our Established Distributor Policy. 


pe m@ doz, 


VALVE & COUPLING CO. 
Main Office and Factory: PHILADELPHIA, PA. 


BRANCHES: CHICAGO: BIRMINGHAM -LOS ANGELES- HOUSTON 
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cities will fail to impress English peo. 
ple. Instead, it is easy to imagine 
their satisfaction with this visitation 
of war’s terror upon those who as 
saulted English homes and shrines 
with every form of destruction. 
British pity might be more easily 
inspired for the Italians than for the 
Germans, although a story thai wil 
not down concerns the desires of Mus. 
solini’s aviators to participate in the 
punching-bag bombing of England 
during the blitz. The Nazis had sent 
fifteen heavy bombers to hit Bristol 
one afternoon. They met strong op 
position from Spitfires but most of 
the raiders returned to their bas 
after bombing the target. An Italian 
squadron had come up to France to 
enjoy the fun and was given the priv. 
ilege of taking over the run next day 
while the Germans rested. Fifteen of 
Il Duce’s best fliers set out for Bristol 
and none came back. 


Because factors are different. it is 
hard to tell whether present bombing 


_ of Axis centers is having the same ef- 
_ fect as the English blitz. Coming over 
| only a short distance, and meeting 


only light resistance, the Germans in 
1940-41 were able to maintain 1 
reign of terror in British skies that 
often lasted twelve to fourteen hours 
per night. It robbed the people of 


_ their sleep and in time seriously af- 


fected their nerves. Present raids on 


| German and Italian cities last only a 


hour or so, sometimes even a hall 
hour. This is because of heavy anti- 
aircraft and fighter resistance. The 
sleep shattering effect is lacking, but 
on the other hand the vastly greater 
weight of explosives now being 
dropped makes for much greater 


_ destruction. The terror of a present 


raid on Cologne or Naples, while the 
raid lasts, must be many times thal 
of a 1940 raid on London. 


Civilian Requirements 


One fine point of war-time control 
the British learned earlier and we are 
beginning to recognize now is the 
danger of going to excess in shutting 


down the supply of items intended for} 


civilian consumption. For some time 
in America there was a tendency to 
cut off completely on the civilian 
when allocating materials. This hap 
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PROTECTS 

4Ny Zh | 
C/R mallets and hammers 
permit forceful, effective 
blows without battering, 
scarring or marring. They 
protect fine finishes, delicate 
insulation, hardened parts 
and costly machinery. They 
far outlast other mallets, hold 
a true striking face and, 
because they absorb recoil, 
they are less fatiguing on 
continuous use operations 
(as pounding in winding, 
assembly work, etc.). Speed 
production—reduce spoilage. 
All sizes. Weighted or un- 
weighted. Hammers take re- 
placeable insert faces. 


Write for Catalog Sheets 


fpawhide Mes 6.50 


YLT A 
CHICAGO 
1290 ELSTON AVE.. CHICAGO. ILLINOIS 
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pened in England, too, and the bad 
results soon caused a softening of this 
policy, as they seem also to be doing 
here. 

A recent news item in the U. S. 
press told that pipe cleaners would 
be impossible to obtain for the dura- 
tion because of the metal needed to 
make them. In 
ers may 


England pipe clean- 
still be obtained and will 
probably continue available through- 
out the in the 
plentitude formerly known. To the 
English good pipes represent a real 


war, although not 


value and are worthy of adequate 
maintenance. The amount of metal 
needed for making a reduced number 
of cleaners is so small as to be out- 
weighed by the necessity for keeping 
pipes in working condition and work- 
ers in a satisfactory frame of mind. 
This is but one small example but it 
the balance with 
which England’s war 
plotted. 

The point seems to have been 


serves to illustrate 


Is 


program 


proved that the words “civilian” and 


“non-essential” are not synonymous. 
\ minimum of civilian supply must 
be set, beyond which you cannot go. 
Otherwise the home front is beset by 
disturbances and 


frequent crises, 


breakdowns that detract materially 


from prosecution of the war. 
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chain hoist frequently proves a satis- 
factory solution, as it did on one of our 
large pumps. This unit is a_ heavy, 
triplex, steam-driven reciprocating fly- 
wheel type. 

To permit easy handling of the water- 
end cylinder heads we supported an 
I-beam from the pump above the cylin- 
der heads and tapped an eye-bolt into 
the top of each head. A trolley on the 
I-beam allows us to move a chain hoist 
over each cylinder head and hook into 
the eyebolt. 

When the nuts have been taken off 
the studs the head can be easily taken 


off and moved to one side to permit 
packing the piston or other work in 
the cylinder. To replace the head it is 
hoisted to line up with its studs and 
pushed home.—Thomas Wood, Chief 
engineer. Mutual Life Insurance Co.. 
in Power, July. 
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Strength 
without mass 


HIS is only one advantage of 
Tosi truly versatile hoist — 

functional design, not weight 
of metal, is responsible for its 
remarkable endurance on the 
long and tough lifting job. 


Fell your possible customers 
that the ‘Load Lifter, Jr. 
sesses all the special features that 
make it the most versatile as well 


pos- 


as the ruggedest piece of lifting 
mechanism. 


Emphasize the freedom from 
from prevented loss 
trouble-free 
of 


as the ex- 


repairs, 
through continuous 
the 


well 


operation and low cost 
maintenance 


tremely low cost of lifting. 

Sell the ‘Load Lifter, Jr.’ for 
any job within its capacity, with 
that it will 


as 


absolute confidence 


make good. 


‘Load Lifter, Jr.’ Hoists are 
built in capacities of 500 and 
1,000 Ibs. (‘Load Lifter’ 
Hoists up to 40,000 Ibs.) 


Send for additional copies of 


Bulletin 347-B. 


im) LOAD LIFTER JR 
IMI Hoists 


MANNING,MAXWELL & MOORE, INC 
MUSKEGON, MICHIGAN 


Builders of ‘Shaw-Box'’ Budgit’ and 
ad Lifter’ Hoists and other lifting specialties 
akers of Ashcroft Gauges, Hancock Valves 
nsolidated Safety and Relief Valves and 
American’ industrial instru nt 










MANNING 
iN 3800WNF 


Cranes 


M 
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Hack Sau Blades 


Made by G. W. GRIFFIN CO., Franklin, N. H. 





Trade Mark 


A Blade for Every Cutting Need — 


SPECIAL ALLOY (MOLYBDENUM)—HIGH SPEED 
STEEL—SOFT-BACK —NON-STRIP—SOFT-CENTER 


The line is complete—blades for every metal 
cutting job—every type made to perform its 
particular job well. The distributor carrying 
the GRIFFIN LINE knows that he is equipped 
to meet competitively every customer’s metal 
cutting problem with blades that will stay sold 
and bring repeat business. 


Write Us Today for the Griffin Plan 
General Sales Agents 


JOHN H. GRAHAM & CO., INC. 
105 DUANE STREET NEW YORK, N. Y. 








REPLACEABLE 
TOOL STEEL 
JAW FACES 


ENDS FORGED 
FROm HANDLE 
CK ITSELF 








i Positive 
LOCKING 
Swivea 


‘ BENCH PLATE 
MALLEABLE IRON 
SLEDGE CASTINGS 
TESTED GUARANTEED UNBREAKABLE 
% Because Columbian Vises are carefully machined to provide 


means of saving time and cutting labor and overhead costs in 
hundreds of plants now engaged in war production. Columbian 
Vises also provide additional capacity to take care of the heaviest 
work. 
Columbian Distributors are helping manufacturers to obtain top 
efficiency from the most important tool on the bench—the vise. 
Columbian Vises are sold only through distributors and \ 
backed by a sales policy which makes Columbian Vises * 


profitable to handle. P 
THE COLUMBIAN VISE & MFG. CO. = 


9025 Bessemer Ave. Cleveland 4, Ohio 
The World's Largest Makers of Vises 
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positive and accurate work on the most exacting jobs—they are the . 





Make Plans Today 
For Tomorrow’s Market 


(Continued from page 61 





put forward every effort to sce that 
any post war program has as one of 
its first orders of the day, the prompt 
and liberal settlement of cancelled 
war contracts. This is the Number 
One priority if business is to step 
immediately into peace-time produc 
tion and avoid a repetition of the 
rocky times with the resultant unem- 
ployment which followed the firs 
World War. And the condition of 
reserves in industry today are much 
different than they were in 1918-19. 


First World War 


In 1918-19 there were fewer small 
companies handling war contracts, 
The big companies which had the 
bulk of the business had built up huge 
reserves against cancellation of war 
contracts. Any delay in conversion 
from war to peace production now 
will touch every business in the coun- 
try regardless of its size. 

An alternative for the speedy settle- 
ment of cancelled War contracts 
might be a liberal loan policy, ora 
continuation of some means of gov: 
ernment financing for a sufficient tim 
to allow business to adjust itself. This 
would fill a part of the gap between 
a sudden peace and war contract 
settlements. 


Plans Needed 


And there may be other ways. The 
important thing—there must be some 
thing and plans must be made not 
for proper results then. 

But planning needs are man} 
There is the need now for customet 
budgeting. By this I mean a thorough 
study of the customer’s list and a sul: 
ficient understanding of the custom 
ers probable post war demands t 
enable the supply house to tackle thi 
problem of serving each custome! 
well after the war. 

Some of the questions regarding 


the customer which the management 
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CONVEYING e ELEVATING 


or 
. 


CHOOSING 
THE RIGHT 


For the task 


YOU CAN HELP YOUR CUSTOMERS 
specify the right textile belting. 
Many are newcomers in the 
use of textile belts. See that 
they understand (1) the neces- 
sity for quality in the textile 
belts they order, and (2) why 
the correct type is essential for 
the intended purpose. 


VICTOR is an established, all-round 
source of textile belting supply and 
of authoritative information. The 
Victor line of quolity textile belting is 
the most complete in America. Large 
stocks . . speedy shipments ... no 
red tape. The line for your lastingly 
profitable, textile belting trade. 


VICTOR BALATA & TEXTILE 
BELTING COMPANY 
FACTORY: Easton, Pa. 
SALES OFFICES 
NEW YORK: 53 Park Place 
CHICAGO: 345 W. Hubbard St. 
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’ 
should begin to answer are: 

What will be the financial condition 
of my customer if the war should end 
within a year? 

Do I have a training program for 
salesmen and representatives which 
enables them to give customers a 
service now for post war needs? 

Does my customer have a plan for 
post war production, and if so, to 
what extent has he planned for the 
conversion ? 


Will we be able to obtain the mate- 


rial needed by that customer, based 


on the plan he now has for after the 
war? 


What are we doing now to encour- 


age the buying of equipment which 


will last the customer the longest pos- 
sible time and give him the best serv- 
ice with the least replacement de- 
mands? 


Converting Material 


Is the material we are offering him 
easily convertible to a post war job? 

Take wire cable for example. Many 
salesmen are finding that by pushing 
the sale of preformed wire rope they 
are getting for their customer a much 
longer life and at the same time 
better operation. 

Any tool, machine, or supply which 
will give the customer better opera- 
tion and longer life should be pushed 
now. Especially is this true when that 
customer is doing war work and has 
advanced priority ratings. 

Also, the customer should budget 
his needs with the idea of conversion 
and buy that which will give him the 


best repair-free service and at the 


same time the best in operation. Here 
is a job helping engineers and de- 


signers. Let them put in a few extra 


| hours now and bet on them bringing 


The 


rope is only one in a field of many. 


dividends later. case of wire 


Planning Promotion 


I am not qualified to suggest what 
might be done now in promotional 
work, or in obtaining commitments 
which will result in quicker and more 


liberal contract settlements when the 


war is over, 


However, I do feel that by organ- 


ization, missionary work by our busi- 
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use CHALLENGE 
WORK BENCHES 


@ They have what it takes for faster, 
full-time production—Cast-Iron Top 
that stays smooth and accurate; will 
not warp, shrink, splinter, or burn 
--- Tool Box Shelf that provides 
a place for the tool box where it 
can be opened without moving 
anything on the bench top... 
Leveling Screws on two full-length 
braces under the table to keep the 
working surface level... Steel 
Drawer with strong lock. 


Challenge Work Benches are rug- 
gedly built. The surface and all 
four sides of the cast-iron top are 
carefully machined at right angles. 
The under-side is heavily ribbed 
for extra strength. 


The legs are firmly braced, and 
the braces are high enough to 
permit the use of a standard lift 
truck, if the bench needs to be 
moved. 


Challenge Work Benches are made 
in four sizes, three styles. Ask for 
details and prices at once! 


CHALLENGE 


products also include 
Lapping Plates, Sur- 
face Plates, Layout 
Plates, and other Pre- 
cision Equipment for 
Tool and Machine In- 


dustries. 














LATEST CATALOG 


illustrates and describes 
complete lines of Challenge 
Precision Equipment. Send 
for it today! a8 


THE CHALLENGE MACHINERY CO. 


b 19937 A] 
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Users claim more 
than we do for 


BELTSAVER PULLEYS 


When you read what they 


say about the increased life of 
bucket elevator and conveyor 
belts, how damage is pre- 
vented by unique design and 
construction, you will see why 
this is a good quick-moving 
item to carry in stock and in 
your catalog. 


Except for a few sizes still 
available, this is a priority 


item—but shipments are rea- | 


sonably prompt. 


The BELTSAVER PULLEY is 
one item in the SPROUT, 
WALDRON line of power 
transmission and conveying 
equipment. Write for 80-page 
catalog and for Bulletin 3001. 


Read the reports 
of enthusiastic 
BELTSAVER 
users in Bulletin 
3001—senton 
request. 
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ness magazines such as MILL Sup- 
| PLIES, and by all of us pulling to- 
| gether, certainly some impression can 
| be made on the “powers that be” to 
convince them that quick and liberal 
settlement of war contract cancella- 
tions is a real post war priority. 

Possibly a study of settlements, 
‘methods of settlement, and results 
| after World War One would bring to 
light the need for a drastic change in 
policy after World War Two. 





If there is no possible plan which 
| will bring about quick settlements, 
the next alternative is some program 
of “in-between” financing. The gov- 
ernment has financed a majority of 
the firms now handling war contracts. 
“You get the job done and we'll put 
up the cash,” has been the policy. 
Maybe this same program on finances 
could be stretched to include the im- 


mediate after war adjustment period. 

In any case, the rule should apply 
|on down the line to the smallest sub- 
contractor. 

I think it’s time to get busy. I'd 
like to hear from everyone in the 
field. round-table 
articles in Mitt Suppuies from busi- 


Let's have some 


ness executives, salesmen, treasurers, 
customers—in fact from any one in 
this business or any other business 
who has an idea. If we are going to 
avoid the grief and wholesale unem- 
ployment experienced after World 
War One, we better plan now! 





‘Rolling Up 
| Production Records 


(Continued from page 65) 





| 
cause they may or may not swivel; | 
they may have one or several wheels; | 
they may have sleeve, ball or roller | 
bearings in the pivot, axle or both; | 


they may have any one of a half | 


|dozen materials, and they may have | 


| 
| 


| 


any of several types of top-plate or 
stem assemblies. 
The floors of most warehouses and 
for | 


use as truck thoroughfares. Rough, | 


factories were not designed 








| 
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MERICAN \JISES FOR 
MERICAN WICTORY 





A dependable vise for every pur- 


pose. 


The increasing demand for Ameri- 
can Vises by industry is proof of 
their meeting every expectation 


of their users. 


Catalog and discounts on 
request. 


AMERICAN SCALE COMPANY 


4450 Main Street K 





City, Mi 





| 








SPROUT, WALDRON & CO. 


1866 Makers of Power Transmission and 1943 
Conveying Equip ment 
139 MUNCY, 
SHERMAN ST. PENNA. 
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|uneven, or patched floors, doorsills, 


|elevator entrances, etc., form ob- 
| structions which must be given con- 
Trucks that will carry 


comparatively light loads and will 


| sideration. 
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* SELECTED * 


FOR SERVICE! * 


@ C & L Torches and x 
Firepots are proven per- 
formers. Men who know 


* choose C & L for efficiency * 


and dependability. 


* Today C & L Torches * 


and Firepots are engaged 
in war service. They are 


doing a job to vf omy of * 
—on production front and 
battle front! + 


With victory won they 


¢% will once more provide y 


superior heat tools for 


peacetime tasks- 


CLAYTON & LAMBERT 


MANUFACTURING COMPANY 


Torch & Firepot Division: 


* 14247 Tireman Ave. * 


Dearborn, Mich. 
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travel only a short distance may well 
be equipped with plain bearings, but 
when casters are called upon to move 
heavy loads long distances, roller or 
ball bearings will handle load the 
more efficiently. 

An important consideration in 
choosing a caster made of a partic- 
ular material is whether there will be 
obstructions or bumps along the sur- 
face. When a caster wheel comes in 
contact with an obstruction, the 
momentum of the loaded truck cre- 
ates a hammer blow on the caster 
which is many times in excess of the 
actual capacity rating. The diamete: 
of the wheels should be large enough 
to lift the load over an obstruction 
without putting an excessive shock 
load on the caster. It is wise to con- 
sider the truck wheel as a lever, the 
length of which can be estimated as 
the distance from the center of the 
axle to the floor. Thus, obviously, the 
longer the lever or the larger the 
diameter of the wheel, the easier the 
load can be moved. When an obstruc- 
tion is contacted, the distance from 
the axle to the top of the obstruction 
becomes the length of the lever to 
move the load. It is apparent that the 
shorter the lever the greater the strain 
on the caster. 


Grooved Wheels 


The grooved-wheel caster has been 
widely acclaimed in the aviation field 
as one of the most important of re- 
cent developments in casters. Operat- 
ing on an angle floor track, this com- 
paratively new method of handling 
permits an economical layout for pro- 
duction lines. The grooved wheels, 
traveling on obstruction-free tracks, 
save floor surfaces and eliminate ef- 
fects of floor vibration. By bringing 
sub-assemblies to the worker and his 
tools, these casters stop waste motion 
and thus save manhours. The grooved 
wheels are one of the caster manu- 
facturers’ answers to aviation’s ur- 
gent need for newer and faster pro- 
duction methods. 

Another war-born development is 
the “floating hub” wheel. Described 
by its manufacturer as an “engineer- 
ing achievement that can save mil- 
lions of pounds of vital rubber for- 
merly required for industrial wheels,” 





CALDER DRESSERS and CUTTERS 


Ww Ww 


CALDER CUTTERS 





SELL BETTER 


Because. «ee the men in the shops who 


use Calder Cutters know that they cut longer and truer than most 
others. They are made from selected steel of special analysis. They 
are carefully tempered in modern electric furnaces to the correct 
hardness to insure maximum resistance to shock and abrasion. In 
addition to regular cutters, Calder also makes cutters for special 
industrial uses. . . . Prices on special cutters, to your specifications, 
on request. 


CALDER MAKES A COMPLETE LINE— 


Calder Dressers have many superior features, too. Modern in design, they 
have threaded-in pin bushings which can’t work out in use. Write for 
samples and prices and examine Calder products for yourself. You'll see 
why the men in the shops like them. 





Calder Mfg. Co.,632 N.Prince st. Lancaster,Pa. 














They Withstand 
Today’s Ruinous 
Pace 


Fairbanks Reinforced Platform and 
Hand Trucks are veritable fortresses 
for strength and durability. Fairbanks 
Platform Trucks are practically ever- 
lasting because, if the boards become 
damaged, they can be replaced quickly 
and cheaply by removing a few bolts. 
No welding or cutting is necessary. 


Every part of Fairbanks Trucks sub- 
ject to excessive wear can be renewed. 
Write for catalog No. 51-52. 


THE FAIRBANKS COMPANY 
393 Lafayette St., New York, N. Y. 


Distributors in Principal Cities — Boston, Mass., Pittsburgh, Pa. 


PLATFORM, 


Fairbanks .ii?s2ce:. 
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CAPITAL ‘‘RED CAPS’”” 


INDUSTRIAL BRUSHES AND BROOMS 
Important "TOOLS" that 


every war plant needs 








for 

FACTORIES PACKING 

WAREHOUSES mn 

mines AIRES 

RAILROADS roy 

FOUNDRIES iCE HOUSES 
MARINE USE 





OIL FIELDS 
... 


Continuous operation in war plants is 
hard on maintenance equipment. You 
can do a great service to plant man- 
agers in your territory by supplying 
CAPITAL "RED CAPS" —they can 
"take it'—they'll outlast and outper- 
form other brooms and have proved 
this by actual test. CAPITAL "RED 
CAPS" can take over today's immense 
and continuous maintenance job at a 
saving in time and expense. We can 
deliver when you want them. 


INDIANAPOLIS 
BRUSH AND BROOM MFG. CO. 


Corner Brush and Broom Streets 
EST. 1890 


INDIANAPOLIS 





INDIANA 
— 
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DIXON’S 
LATHE CENTER 
GRAPHITE LUBRICANT 





Controls Overheating— 
Prevents Softening and Scoring of 


DEAD CENTERS 
Experienced machine shops write 
(we quote) 


“Eliminates burning entirely.” 
“Am enabled to use centers indefinitely.” 


“Can increase speeds 
without undue heating.” 


Also used as an anti-seize lubricant 
in other applications. 


In handy easy-to-apply tubes. 


1, 4 and 8-oz. sizes. Counterdisplay carton 











— 


JOSEPH DIXON CRUCIBLE COMPANY, JERSEY CITY 3, N. J. 


Canada: Canadian Asbestos Company 


WEW LIFE FOR ' 


Montreal . 














Toronto Vancouver « 


Winnipeg 





Ticonderoga, No. 635 and Microfyne Graphite ° 


Pipe Joint Compound ° 


Graphite Seal 





Graphited Oils * Cup and Pressure Gun Grease * Gear Lubricants * Waterproof Graphited Grease 





Auto-Marine Grease * Graph-Air G 


uns ” 


Belt Dressing (Contains no Graphite) 
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the caster was designed to do the jobs 


formerly assigned to rubber-tired 


| wheels. In operation, this caster. hay- 


| ing an off-center axle and a shock 


_ absorbing spring. is claimed to pro. 


vide a smoother ride than rubber. It 
has found favor for use on engine 
stands and specialized trucks carry. 


| ing highly polished parts and in 


| similar installations where shock ab. 


sorption is important. 

The plastic caster is also a war. 
baby. Its advantages are cited by the 
manufacturer as: it is chipless and 
will not crack under ordinary use; it 
will not warp or swell; it has flexural 
strength: being molded under from 
2.000 to 8.500-psi. 
uniform 


it has a dense, 
consistency: it withstands 
it is 
spark-proof. and it is not affected by 


heat; it is a non-conductor; 
oil, grease. water. gasoline, cleaning 
compounds. etc. 

Even after the proper casters have 
been recommended and sold. the in- 
dustrial supply salesman’s job is not 
finished. Like hundreds of other de- 
vices. casters will not give their best 
for. 


service unless properly cared 


Lubrication is important. Casters 
lubricated before being put into serv- 
ice and then lubricated at regular in- 
tervals will insure long life and easy 


operation. 


Data for this article was furnished by 
The Bassick Co.; Bond Foundry & 
Machine Co.. 
Corp. 


and Faultless Caster 





Guard the Hands 
Of War Workers 


(Continued trom page 62) 





ence in offering his firm’s line of 
protective creams has proven to him 
that potential customers are willing 
and anxious to learn of any means for 
eliminating or reducing dermatitis. 

The stamp of approval has been 
placed on protective creams by no 
less an authority than Dr. Louis 
Schwartz. head of the United States 
Public Health Service. Writing for the 
Medical Clinics of North America, 
July 1942, Dr. Schwartz said: 

“The keynote of the prevention of 
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obs F occup itional dermatitis is to keep 
red | contact of irritants with the skin at a | 


iav- Pminimum. Of first importance are 


ock § totally enclosed processes: second, 
~ It Pyentilation: third, protective cloth- | 


rine | ing: fourth, enforcement of cleanli- 





rry- [ pess; fifth, protective ointments; and 
in } sixth. the use of nonirritant industrial 
ab- ff cleansers.” 

However, to be effective protective 





var- | preams must have several character- 
the } istics: 











and 1. They must not irritate the skin 
> It F themselves. 
ural | 9. They must form a_ protective 
fom } coating which, under ordinary cir- | 
oa, cumstances, will not be penetrated by 
Ss ® . . . 
e. the irritant from which they are pro- 
; . 
‘ * | tecting the worker. 
’ pa . | 
by 3. They must be soluble in water. | 
ling 
4. They must be easy to apply. 
Because they are soluble in water, | 
ave ' 
; protective creams are less effective 
in- 5 ° | 
if the user perspires freely, In such | 
no . . 
cases more frequent applications are | 
de- ' 
+ pmecessary. However. under ordinary 
eS “0 ; : ° ° — . 
conditions, an application will hold Good news for many Deming Distributors who serve both industry 
or. ff. Sige” sii . 
ters PS Protective film for from three to and agriculture: 
a More Deming Pumps and Water Systems for farms are being shipped 
erv- . i -ordance 1 inc > “ti > itte , aw VW/P 
ee a a in acco dance with increased production permitted by new WPB 
- in- ae wage order which became effective July Ist. 
jrotective creams in a variety of con- ; iss 
asy | : Whil ae It takes FOOD as well as planes, tanks, ships, guns, and ammunition 
lainer sizes. While some plants, have to win this war. And it takes Deming Farm Pumps and Water Systems 
found that workers use a cream more to raise more food. 
1 by | conscientiously if each one is pro- Now, with both Deming Industrial Pumps AND Deming Farm Pumps 
y & HT vided with a separate 8-oz. jar. others and Water Systems, you can sell the Deming line on TWO war fronts! 
ster 1 j ore itable ._ 
t find it more profitable to purchase THE DEMING CO. « SALEM, OHIO 
the cream in one and five-gallon lots. 
Filing With Ease 
(Continued from page 68) 
a 


inaugurated a system of keeping 
. of | track of all papers that belong in the 
him J files. In studying this problem he 





lling found that often an employee would 





s for J'ake out a paper or papers and an- 


other e | se looki —— Deming “MARVEL” Shallow Deming “OIL-RITE” Deep Deming “JET TYPE” Deep 
IS. r employee looking lor the same | wen Systems. Capacities: 275 Well Systems. Capacities: 190 Well Water Systems. Capaci- 
been | Paper or papers would he forced to and 375 gallons per hour. to 3635 gallons per hour. ties: 200 to 4500 gals. per hr. 


- no § Waste time trying to trace them. Mr. Win SN 
ouis § Keach drafted a form and, with the CAINS D EI 


fu 
tates § admonition that these could be no (Ge 
oo 


r the exceptions, erdered everyone who re- if WORLDS] 


rica, #™ovec any papers to fill out the form 
and put it in place of the papers. So 
that no» one would forget the pro- 





| ack” ~ LONGER ure 
: 4 BETTER en | 





mn of 
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9 So. Clinton St 
Chicago, Ill 
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|| WOVEN BELTING 


...-+ Meets Every 
Buyer's Needs...! 


Solid Woven Cotton Belting 
Endiess Woven Belts 
Coated and impregnated belts 
for various purposes 


The inbuilt quality and the varied 
and complete line of GLOBE 
Belting Products assures you, the 
distributor, of being able to meet 
every prospect's and every buyer's 
needs. Bring new sales . . . bol- 
ster your profits with GLOBE 
Woven Belting Products. We will 
send, on request, a copy of our 
new catalog explains the 


Globe line in detail. Write today! 


ef He} =} > 


WOVEN BELTING CO., INC. 


1400 CLINTON ST. BUFFALO, NY 


118 E 28th St 








New York NY 











LEVER HAND PUNCHES 


CAPACITY 
STRENGTH 
RANGE 





Keach had this 
printed at the bottom of the first 
batch of forms: 


| cedure, Mr. note 


“For no reason whatsoever will a | 


ticket be taken away fom this file 
unless a properly filled out replace- 
ment ticket is inserted to take its 
place. 

“If a ticket is taken out by one 
person at another person’s request or 
for another person’s use you should 
show the name of the person who will 
have the ticket on his or her desk in 
the event it is needed before it is re- 
turned to the file.” 

Now that the have 
quired the habit of using the forms, 
Mr. Keach has eliminated the explan- 


workers ac- 


atory note from the forms but the 
rule still stands and everyone com- 


plies with it with the result, Mr. 
Keach explained, that “whenever a 
paper is not in the file we know who 


has it and can get it without wasting | 


-_ ¢ 
{ time or effort.” 
} 





New Products 


(Continued from page 84) 





Vise 
All Angle Setting 


tractor dials for horizontal, vertical and 
diagonal settings are features of the 
“Hileo All-Angle” vise. A patented 
| drive wheel motion gives 234-in. lateral 
| clearance; double construction 

permits any conceivable horizontal posi- 
tion; right angle clearance allows per- 
| pendicular position without base ob- 
| struction; positive horizontal setting for 
highest 180 degree accuracy; elimina 
tion of excess weight and improved con- 
struction make for easy handling by 
men or 


swivel 


women. The vise is recom- 


mended for grinders, drill presses, mill- 


@ The men who use Whitney Lever 
Hand Punches swear by them they 
claim they knock-out “two day's 
work in one.” They save time which 
is a most important consideration 
today. Excellent sales possibilities 
for this and other Whitney Punches. 
Good deliveries! 


(WZ Gia ar 
ROCKFORD ILLINOIS 
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IT’S NO MILITARY SECRET... 


Industry Needs This Tool 








Our armed services and 
hundreds of plants pro- 
ducing for victory rely 
on CADILLAC portable 
electric CLEANING 
TOOLS, to eliminate 
destructive dust and 
dirt from machinery 
and equipment. The 
cost is low to avoid 
breakdowns, re- 

pairs and delays. 


Cadiiiac 


PORTABLE ELECTRIC -COMBINATION | 


BLOWERS & SUCTION CLEANERS 


A MODEL FOR EVERY 
CLEANING REQUIRE. 
MENT. USED BY ALL 
ARMED SERVICES 
AND WAR PRODUC. 





Inquiries invited 
for universal type 
1/50 to 1 WP 











TION PLANTS. motors. 


CLEMENTS MFG. CO. 
NARRAGANSETT AVE., CHICAGO, 





6656 § 











Three highly accurate and legible pro- | 








What Makes a) 
Mailing Click? | 


Advertising men agree .. . the list 

is more than half the story. 
McGraw-Hill Mailing Lists, used by | 
leading manufacturers and indus- 
trial service organizations, direct 
your advertising and sales promo- 
tional efforts to key purchasing 
power. 


In view of present day difficulties 
in maintaining your own mailing 
lists, this efficient personalized 
service is particularly important in 
securing the comprehensive market 
coverage you need and want. In- 
vestigate today. 





















WE 


Mc GRAW-HILL 


DIRECT MAIL LIST SEAVICE 











McGraw-Hill Publishing Co., Inc. 


DIRECT MAIL DIVISION 


330 West 42nd St., New York, N. Y. 
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ine machines. magnetic chucks. etc. 
There are three sizes, 34%-in., 44-in. 
and 6-in, jaw widths.—Berco Mfg. Co., 
Chicago, Ill—Mict Suprties, August 


1945. 


Bench Grinder 


Fast Cutting 


Ruggedly constructed, bench grinder 
No. 135 is a handy, fast-cutting unit de- 
signed for production work. Using end- 
less abrasive belts, replaces small grind- 
ing wheels and troublesome handcoated 
abrasive polishing wheels. The unit is 
adaptable to any type of grinding and 
finishing from flat pieces to irregular 
shaped parts. Mounted on a sturdy, one- 
piece base, features precision ball bear- 
ing construction throughout. An ad- 
justable spring tension device on the 
idler pulley maintains belt tension. The 
grinder may be used with any 34 to 2 
hp. motor. Since the motor is mounted 
underneath the bench, away from dust 
and dirt, an enclosed type motor is not 
necessary.—Jones Engineering Co., Ell- 
wood City, Pa.—Mu.u Supp.irs, August 
1943. 


Boring Bar 


Micrometer Dial 





Used for finishing cuts, “Mikro-lok” 
boring bars are especially adapted to 
boring a shoulder or the bottom of a 
hole. They are also efficient for mak- 
ing intermittent cuts. The blade pro- 
trudes beyond the end of the bar, thus 
permitting chips to readily fall ahead 
of the bar. Within the bar is a microm- 
eter adjusting dial by which the blade 
can be set, and locked, to very close 
limits. “Mikro-lok” boring bars are 
available with taper shanks for Swiss 
jig boring machines and Morse taper 
shanks, straight shanks and a variety 
of flanges for Diamond boring ma- 
chines. Several sets of blades may be 











No. 126 and 127 have 
right and left-hand toe lifts 
respectively. Lift 25-tons. 
Height: 27 12"; lift: 1242". 
No. 125 lifts on cap only. 


50% to 90% of production is 
handling. Powerful Simplex 
Geared Jacks handle heavy parts 
and machines through produc- 
tion to final shipment. For rigging and installing machinery, 
too. Needed by foundries, fabricators, machinery builders. 


Templeton, Kenly & Co,, Chicago (44) 
Better, Safer Jacks Since 1899 


Sell Simplex Machinists’ or Planer 
Jacks to users of planers, boring mills, 
milling machines, etc. 


- HYDRAULIC 


ASSURE WARTIME 
SERVICE 
BUYERS NEED 


and APPRECIATE 


Witt Corrugated Cans are built to withstand 
years of tough usage and abuse. For example 
—the kind of rugged, long-lasting service our 
armed forces need in the rough and tumble of 


wartime handling. 


This same dependable quality is present, too, 
in the Witt Cans still available to civilian users 


NS 
* for War Agencies 


Nos. 1, 2, 3, 7 and 9/2, meet 
Fed. Spec. #RR-C-81, and are 
available to the U. S. Army, 
Novy, Maritime Commission 
and War Shipping Administra- 
tion, on ‘preferred orders." 


—assuring extra service now, when it is needed 
most. Now, more than ever, customers appre- 


ciate and remember real value! 


Save the Scrap in Witt Cans! 
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Fortunately, we can still supply you 
with the convenient PACKAGED plain 
shim stock items here listed, upon 
receipt of your properly certified 
orders. @ We also can furnish Lami- 
num shim stock in the standard 
6 x 36-inch sheets and 2 x 9-inch 
strips; in a full range of overall and 
lamination thicknesses; all-lamina- 
ted or partly solid construction. 
@ Plain shim stock in bulk, however 
— either brass or steel — is not cur- 
rently available. 





Simply pull the thin 
shim stock through the 
slot—and cut it off! 


ECONOMY CARTON 

contains assortment of most- 
needed sizes of thin precision 
shim stock. Brass or steel. 
Saves your customer fime and 
trouble . . . prevents waste, 
wrinkling, shim stock damage. 


KIT NO. 99 
Dispensing Rack FREE with this 
assortment — containing 5 rolls of 
precision brass or steel shim stock 
(.001 to .010 inch thicknesses), each 
packed in slotted carton. Also three 
assorted 2x9-inch strips of Laminum 
shim stock (.002 inch laminations). 


6X 100-INCH ROLLS 

of precision brass or steel shim 
stock . . . each in smaller, 
handy slotted carton. Thick- 
nesses from .001 to .015 inch. 





LAMINATED SHIM COMPANY 


INCORPORATED 
ais 58 Union Street e Glenbrook, Conn. 














“Exclusively Yours” 


It is STERLING'S policy to sell exclusively through Mill 
Supply Houses. In a practical sense, it has fostered progress 
and good will for STERL- 
ING’S' distributors since 
1898. 
















A Sound Policy 


Supporting this policy are 
three key factors for pro- 
gressive sales success: (1) 
Top-quality metal cutting 
saws; (2) Consistent cooper- 
ation with reliable distribu- 
tors; (3) Friendly STERL- 
ING service to industrial 
users everywhere. 













Sales Appeal 





For faster turnover in hack 
saws, switch to SUPER- 
STERLING! Write Dept. 
C for full information. 


DIAMOND SAW WORKS, INC. 
BUFFALO, N. Y. 
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arranged with tandem or independent 

*Mikro-lok” adjustment. - 

Engineering Co., Frankenmuth, Mich, 
Mitt Suppwirs. August 1943. 


Universal 


Safety Apron 


Adequate Protection 


New uses for the *Steel-Grip Kick- 
Back” safety apron are being found in 
many new 


industries. Originally 


designed for use in lumber mills, the 
apron is now employed in shipyards 
with great success on grinding jobs, 
and as protection when using automatic 
hammers, drills. etc. The apron features 
the use of a bowed piece of fibre under- 
neath a heavy canvas. The back of the 
apron next to the operator's body is 
quilted for comfortable fit— Industrial 
Gloves Co., Danville, Ill— Miu Sup- 
plies, August 1943. 


Paint Deodorant 


Does Not Affect Color 


Said to be equally effective with brush 
or spray operation, a small quantity of 
“Ridsmel” liquid paint deodorant, may 
be mixed with any paint, varnish, or 
enamel, eliminating usual odors com- 
pletely. Its application is especially 
valuable when painting must be done 
indoors. Eliminates time-out and illness 
absences due to allergies, nose and eye 
irritations, etc. “Ridsmel” does not af- 
| fect color, drying. or durability of fin- 
| ishes. One quart of the solution will 

effectively neutralize 200 gallons of 
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1242 Birwood Detroit 4, Michigan 
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paint, varnish or enamel. This product 
is widely used in maintenance painting. 
as it permits normal activities and pro- 


duction to continue while premises are 


Holley Chemical Co.. 
Mitt Suppwies. Aug- 


being painted. 
Vew York, N.Y. 
ust 1943. 


Sheaves 
Easily Detached 


LH 


The ease, speed and safety with which 
the Pvott “OD” sheave is attached to 
or removed from the shaft is its out- 





\ socket wrench i- 
the only tool needed for either job. The 


standing feature. 


illustration shows the steps involved in 
The easy, 
these 


attaching sheave to shaft. 


safe insertion or removal of 


sheaves is of special advantage as a | 


saver of time and labor where factory 
run-in tests of equipment prior to ship- 
ment is advisable. On completion of 
the tests. the Pyott hub can be left on 
the shaft, thus giving the equipment the 
sales advantage of a pre-aligned drive. 

Pyott Foitndry & Machine Co., Chi- 
cago, Ill—Maus. Surpiirts, August 1943. 


Check Valve 


Flexible Poppet 


\ unique improvement has been made 
in the “Strataflo” 


nally used a rubber poppet with flexible 


valve. which origi- 


lip. This has now been replaced by a 


stainless steel which retains 


poppet 
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ARMSTRONG-BRAY 
Gear and Wheel Pullers 





Prompt Shipment from Stock! 


STEELGRIP Standard Rigid Arm 
Gear and Wheel Pullers are of im- 
proved design. Will not slip from 
work. Arms are forged and heat- 
treated. 2-arm, 3-arm and special 
models. 12 types and sizes. 

CHAINGRIP Universal Pullers pull 
wheels, solid gears, pinions, etc., even 
at considerable distance from end of 
shaft. Proof-tested chains have both 
chain hooks and special pulley hooks. 
3-ton and 12-ton capacities. 

Heré is a complete line that is 
"red hot'’ on which we can momen- 
tarily give prompt deliveries. 

Write for catalog today. 


ARMSTRONG-BRAY & CO. 
“The Belt Lacing People"’ 








\, 5286 Northwest Highway, Chicago, U.S.A. ) 





201 














i & 


NO. 10 NO. 333 DADO HEAD 
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OHLEN-BISHOP CIRCULARS 


are known throughout the woodworking 
trade for quality, toughness and dur- 
ability. Their long service, coupled with 
fast cutting is the answer to speeding 
up production. 

You can recommend any Ohien- 
Bishop saw with confidence . .. you'll 
be doing your customers a real service. 
























| 


WRITE FOR CATA- 
LOG showing com- 
plete line of circular, 
mill, crosscut and 
hand saws. 








OHLEN-BISHOP SAWS Wie 
rr. <n ¥ Woodworking 


COLUMBUS OHIO LAWRENCEBURG. INDIANA 











-7- UPPER HOOK 


STEEL CROSSHEAD FORGED STEEL 


STEEL RATCHET FRAME 
WHY THIS FRICTION DISC > § 


¢ BRAKE WHEEL 
H MAPLE INSERTS 


STAYS ON 
" ps THE JOB PAWL PLATE 





RIGHT HAND FRAME 
STEEL CASTING 





Ol TIGHT 
CASING 


i 


STEEL LIFT CHAIN WHEEL 





LIFT CHAIN 
ELECTRIC WELDED 
HEAT TREATED 


HOIST OPERATING 











HAND CHAIN 
@ Cutaway view of a Reading 
Multiple Gear Chain Hoist. 
Capacities from '/2 to 20 tons. 


“eee All gears in the Reading Multiple Gear Chain Hoist operate in a bath of oil. And note 
. the compact construction! Maintenance can be handled by an ordinary mechanic. 


+ @ Write for a copy of Reading Catalog No. 58 which describes all types of Reading 
Chain Hoists. It can be of real help in showing your customers how to get chain 
hoists that are engineered to stay on the job with minimum maintenance. 





Pi READING CHAIN HOISTS 

Multiple Gear Hoists —'/> to 20 tons; Army-Navy Type Hoists —'/2 to 10 tons; 

Differential Type Hoists—'/2 and 1 ton; Extended Chain Wheel Hoists—!'/2 to 5 tons; 
¥ Low-Head Hoists — 2 to 12 tons; Quick-Speed Multiple Gear Hoists —up to 1 ton; 

f Twin Hook Type Hoists —'/2 to 5 tons; Worm Geared Hoists—'/2 and 1 ton. 


Reading Chain & Block Corporation, 2107 Adams St., Reading, Pa. 
CHAIN HOISTS-ELECTRIC HOISTS 
OVERHEAD TRAVELING CRANES 
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the flexible feature, but is lighter in 
weight. An added advantage is that it 
is now an all purpose check valve which 
may be used in hot water, steam, oil, 
gasoline, and many chemicals. It may 
now be used in any position. A double 
seating effect is achieved with a stop 
on the stem of the valve which does not 
touch until pressure is exerted on the 
flexible poppet. This reduces wear on 
the poppet and seat. The new check 
valve has been approved by the Bureau 
of Ships.—White Machine Works, Fort 
Wayne, Ind—Miu.t Suppties, August 
1943. 


Metal Saw 


Wet Cutting 





Developed for Johnson Saw users en- 
gaged in work requiring high-speed 
cutting, this new model offers many 
superior features. Pump is non-clog- 
ging piston-type, driven by noiseless 
cam; no additional power required; 
ingenious power take-off eliminates 
special wiring and extra switches. 
Speed of pump is automatically regu- 
lated by speed of machine; flow of cool- 
ant is in direct relation to blade speed. 
Pump automatically stops and _ starts 
with machine; steady flow of coolant 
insured through use of ram_ which 
smooths pump impulse. If dry cutting is 
desired, pump can be readily discon- 
nected. Johnson saws now in use may 
be easily equipped with this coolant 
feature.— Johnson Mfg. Co., New York, 
N. Y.—Mrtv Suppties, August 1943. 


Measuring Device 
Fixtures, Castings 


Born of war requirements to satisfy the 
need of measuring the large castings 
for radial motors, the “Rotab” speeds 
up the task of machining as well as 
measuring large objects such as fix 
tures, castings, patterns, or fabricated 
parts. The device has a 36-in. circular 
table on which the work to be meas 
ured may be clamped. Without disturb 
ing the original clamping, an inspec 
tor can measure all the angles on the 
work. By means of geared turning 
wheels the table can be rotated to any 
degree and to any angle. Dials show: 
ing degree and minute graduations reg: 
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COLLET 
EQUIPMENT 





Answers all drilling, 
reaming, and tapping 
meeds ... 


A complete range of sizes helps manu- 
facturers to save on drilling, reaming, 
and tapping operations. For standard 
taper shank drills—for hand taps—for 
straight shank drills—for the use-em-up 
type which allows salvaging of broken 
rills and saves on material and replace- 
ments. Prompt attention to your cus- 
tomers’ orders. 


THE COLLIS company 


CLINTON, IOWA 








ATLAS PERFECT 
CAR MOVER SPURS 








PERFECT PERFECT 
SHARP TEMPERED 
EDGES STEEL 


DOUBLE SPURS 


ATLAS PERFECT SPURS are 
made of one of the strongest 
steels available today. There 
is nothing on the market that 
is any better for this purpose. 


SIZES FOR ALL MAKES 
OF CAR MOVERS 


Manufactured only by 





APPLETON-ATLAS CAR 
MOVER CORPORATION 


1533 N. 6th St. Milwaukee, Wis. 





formerly of Appleton, Wis. 
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ister the angle of setting. In addition to 
its function as a measuring device, the 
“Rotab” lends itself as a holding fix- 
ture for boring mill setups. By reason 
of its ability to assume any angle, work 
clamped to the “Rotab” can be made to 
approach the cutting tool on a mill 
without presenting any difficulty in 
locating the proper place for the proc- 
essing. An auxiliary table, 18% -in. in 
diameter, is provided as a substitute for 
the 36-in. plate if needed for smaller 


work.—Machine Products Corp., De- 
troit, Mich—Mit. Surprises. August 
1943. 


Calibration Plate 
Welding Control 


With its design taking into account the 
three electrode groupings according to 
low, medium, and high voltage require- 
a new DC welder calibration 
plate is claimed to give exactly the 
right heat across the arc for each elec- 
trode. Named the “Visi-Matic”, it 
vides for all variables of amperage and 
voltage, and by its single current con- 
trol, reduces proper selection of weld- 


ments, 


ing current to the simplest form. Calli- 
brated in amperes, the new plate can 
be used with any make 
Compensation for variations in voltage 
with the amount of current or amperes. 


of electrode. 


as required by variations in electrode 


coatings, is attained by turning the one 


GREEH | USE FOR WEOIUM VOL TACE ELECTRODE -CRADE £6010 
vane ARC VOLTAGE RANGE 22-32 VOLTS 

OSE FOR LOW VOLTAGE ELECTRORE - CRABE £-6012 9 7 
ease ARG VOLTAGE RANGE 20-26 VOLTS 


NSULT YOUR ELECTROOE SUPPLIER FOR 


WOPER ARC VOLTAGE AND WELDING CURRENT 


wFeceR Comp Muwaunet, Wis USA 


Hage 
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a tire is thicker in the tread, 
a gun is thicker in the 


breech, this shovel is 60% 
thicker up the center 
than at the sides 


Strengthens ALL Points J 
ear and Strain* , 






> 


RAZOR-BACK 


Correct design gives 13 gauge 
strength with only 15 gauge aver- 
age weight, permits deep hang, 
better working balance. 


THE UNION FORK & HOE CO. 
680 Hocking Street 


Also Stone, 


Columbus 15, Ohio 


Ballast, Industrial Forks, 
and Road Rakes— Your Inquiry 


Asphalt 
Invited 





OFFER 
This New, 
Helpful 


How-to-Measure 


Lele) 4 


gy 

JUST OFF THE PRESS— “~~ pe” 
this useful pocket size book about rules tells how 
to measure better. Whether your customer uses a 
steel tape or a wood rule, he will find in 16-fact- 
crammed pages many practical hints for doing 
quicker, easier, more accurate work to precise 
measurements. Whether he's an experienced worker 
or a beginner, he is shown by word and by picture 
how to get the most from his measuring equipment, 
how to make it last longer by proper care. 

A checklist covers the simplified wartime line of 
famous Master rules, available today. Contains 
helpful step-by-step pictures and diagrams and 
easy-to-follow directions. 

Write today on your company letterhead for a 
supply of “Rules for Measurement’’, so you can 
offer your customers practical wartime assistance. 


Master Rule Mfg. Co., 815 E. 136th St., N.Y. C. 
Branch: 541 S$. Spring St., Los Angeles, Calif. 


po MASTER 
WOOP AND FATE RULES 
@ 4451 
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KEEPING BELTS ON THE JOB LONGER 








> SAalety BELT HOOKS 


EG UV. BS PAR OFF 


AND LACERS 





A great portion of your responsibility to the war production program is 
to “keep ‘em running” . .. to see that each machine has those items 
it needs to work at maximum capacity. Regarding belts, this calls for 
the proved, accepted SAFETY SYSTEM of a Portable Belt Lacer and 
numerous sized Belt Hooks. The lacer takes belts up to 6” wide, and 
is uniquely designed in that the jaws are not flat, but ribbed .. . each 
rib contacts one hook only, thus each hook is easily sunk below the sur- 
face of the belt. And, with the SAFETY SYSTEM, you can guarantee that 
the belts will hold and do the job. Here, then, is one opportunity to 
serve ... to keep belts on the job longer, and keep them doing a job 
longer. Write us today for more detailed data covering deliveries, prices, 
priorities, etc. 


SAFETY BELT-LACER CO., TOLEDO, OHIO. 
ee ....e 
















DISTRIBUTORS: 


There’s a constant 


CHAINS 


demand for 


TAYLOR-MADE 
CHAINS 
TO 
SPEED 
THEM 
ON THE 
WAY 


Che need and the market go right on in war production and 
industrial plants throughout your territory. 


T-M CHAINS and SLINGS 


These sturdy and strong chains of Flash Alloy Steel, Iron, and 

Heat-Treated Steel, are safeguarding and speeding production 

) with the most in chain quality. There’s a T-M Chain for every 

load and pull and all chain accessories. ; 
° 


Send for T-M Distributor and Jobber Plan 
Write. 


for Sling Chains get dimensions, fittings, etc., 


ESTABLISHED 1673 


‘oc peration. Ask for Complete T-M Catalog. 
Important! T-M Specification Sheet 
down in black and white with every order 
Ask for them! 





Ta) 
S.C. TAYLOR CHAIN CO. 
one 





BOX 509MS HAMMOND, INDIANA 
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current indicator to the amperage set- 
ting desired in either the low, medium, 
or high voltage band.—Harnisch;eger 
Corp., Milwaukee, Wis——Mit Sup. 
plies, August 1943. 


Plastic Tape 


Weatherstrips Doors 





Made of pliable plastic and put up in 
a convenient coil, “Mortite Tape” can 
be quickly applied around doors, win- 
dows, transoms, to prevent fuel waste. 
Anyone can apply this tape since no 
tacking, brads or tools are needed. 
Pressed into place it stays put, does not 
dry out. So pliable it can be removed 
and used again and again. In addi- 
tion to insulating and weatherstripping, 
“Mortite” has hundreds of practical 
uses in factory and home. Excellent for 
glazing and caulking, for gaskets, ete. 
Packed in boxes of 80-ft. rolls.—J. V. 
Mortell Co., Kankakee, Ill. — Mut 
Suppuies, August 1943. 


Electric Furnace 
Convenient, Economical 


Many improvements in muffle desiga 
have been incorporated in the “Teinco” 
electric furnace. The entire heating ele- 
ment is connected in the electrical cir 
cuit over the complete heating range. 
This eliminates cold spots. Special re- 
fractory material is used which effects 
rapid heat diffusion yet retains its elec- 
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|  COFFING 
1/eger “EIT st ' 
Sup. ) Q/U 
@ QnvWU’™ CAP SCREWS 
SET SCREWS 


Ad van vad bp? , n 
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HOISTS 


... Maintain 
Production Schedules 


COFFING Shipyards, Mines, Machine Shops, 


COUPLING BOLTS + MILLED STUDS 
SCREW MACHINE PRODUCTS 














PREFERENCE FOR LOAD BINDER Aircraft Plants, Steel Mills, etc., 

OTTEMILLER PRODUCTS — a useful save valuable minutes with COF- 

HAS MEANT REPEAT utility tool | FING HOISTS for lifting, pulling, 

BUSINESS FOR OUR This is the safest and and moving jobs. We can supply 

DISTRIBUTORS most powerful’ boomer capacities for any need in types 

up in . ic iin. alec oe peering Pole Mejei that will handle the job efficiently 
. sers recognize @ advantage em in / . r) ‘ 

can the thread accuracy and strength “which are ey ty ae and economically. COFFING HOISTS 

win inherent in Ottemiller Screw Machine Prod- AS [ee Mode © are doing a job in war plants by 


ucts. They have found by experience that = : 
Waste, these qualities can be depended on to insure boom a load 6000 Ibs. eliminating production delays. Sotety-Pull Ratchet 


eo a faster assembly and better holding. Sager atsaeh mosis Lever Holst 


available to d ble 
wf Oh Wik att ie te 0. “ential” ie thee capacities.” COFFING HOIST CO. DANVILLE, ILL. 


builds good business for Ottemiller Dis- 


s tributors, 
| T/T , y | COFFING “225° HOISTS 
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Repairs and Operations’’ 


WESCO chains are supply- 
ing urgent demands in War 
Plants and essential indus- 
tries—for Maintenance, Re- 










Make Quick Repeat sales 
with this fast-moving Item! 


{ . . 

| The many comfort and safety features of these pairs and Operating Sup- Better Welded 
goggles have created a strong demand that means " 

| quick turnover and BIG REPEAT PROFITS. Fea- plies. 

| tures include: Removable lenses—Air-cooling cir- o 
culation—Adjustable headband and nosebridge— Chain 
Plenty of room for personal glasses. An EASY In view of the urgency at- 


SELLING item. Order today for prompt delivery 


tending such orders every PROOF COIL CHAIN 


Write for Catalog of 























Quick Selling Items: Industrial Distributor should 
@ Respirators keep a WESCO Industrial BBB COIL CHAIN 
© monks Chain catalog always at LOG CHAINS 
2 om hand. Write for your copy SLING CHAINS 
te s t d . 

> damn oe LOADING CHAINS 
@ Guards 

“WESTERN CHAIN PRODUCTS CO. | #aicroan cuains 

CHICAGO EYE SHIELD CO. 727,.Werren. Plo | 1819 BELMONT AVE. CHICAGO, U.S.A. 
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® Ball Bearing Swivel 

® Double Ball Race 

® Non Binding Type 

High pressure lubricating fittings in 


wheels and hangers. Grease retaining 
chambers. Large balls in upper, outer 
races take load as well as side thrust 
and both races are protected from 
dust and water by overlapping lips. 
This is one of several casters of im- 
proved design manufactured by Buf- 
falo Caster. Write for catalog. 


Buffalo Caster & Wheel Corp. 


182-6 Breckenridge St., Buffalo, N. Y. 











MORE DRILL for the Money 


The last word in '2” capacity drills with every 
advanced feature. Powerful specially designed 
Universal Motor pours power thru triple re- 
duction hardened steel gears. Forced air cool- 
ing prevents overheating. Housing is sturdy, 
light weight die casting. Self-aligning porous 
bronze bearings soak up oil like a sponge: 
release it slowly as bearing temperatures 
change. New type “‘in line’’ rear grip makes 
it natural to drill straight hol@s. One handle 
removable for close quarter drilling. Light 
weight (only 10'4 Ibs.) means easy handling, 
yet it is so powerful that it will drill a 4,” 
hole in iron with 500 Ibs. weight on the bit. 
Jacobs key operated chuck. This is not a 
heavy duty production line tool, but it will 
give exceptional service to the garage man, 
maintenance man, contractor or installer. 


SPEEDWAY MANUFACTURING CO. 
1832 S. 52nd Ave., Cicero, Iliinols 








206 


tric insulating qualities at high tem- 
peratures. The entire body of the unit 
is heavy, one-piece casting. giving tlie 
furnace rigid strength to withstand 
hard service. The “Temco” furnace op- 
erates continuously at temperatures up 
to 1500° F. and intermittently up to 
1850° F. Heat selection in models GR 
and GRP is through a heavy-duty rheo- 
stat with three ranges. Model GRP has 
an accurate indicating pyrometer which 
is calibrated in both centigrade and 
Fahrenheit scales. Operates on eithe1 
AC or DC current, 115 or 230 volts. 


Heating chamber is 4-in. wide, 3%4-in. | 


high and 334-in. deep.—Thermo Elec. 
Vig. Co., Dubuque, lowa——Mtr Sup- 
pLizs, August 1943. 


Waterproof Material 
Stops Leaks in Masonry 


\ quick setting. permanent waterproof | 


material has been developed to seal 
openings in masonry walls and floors. 
The name of the product is “Stop-It”. 
It is ideal for repairing below ground 
surfaces that are seeping water. It is 
also suggested for repointing and re- 
pairing brick or other masonry sur- 
faces. “Stop-It” is used for anchoring 
holts. machinery and equipment. It is 
supplied in convenient powder form and 
made ready for use with the addition of 
water.—Tamms Silica Co., Chicago, Ill. 
Mitt Suppiies, August 1943, 


Moulding Machines 
Three Sizes Available 


\ line of jolt rockover pattern draw 
moulding machines of the portable 
type, has been developed to meet cer- 
tain jobbing and semi-production con- 
ditions where foundries require speedy 
handling of a wide range of flask re- 
quirements. Some of the features of the 
machines are, oil controlled power 
draw, absence of springs or counter- 
weights, open frame design. dust proof 





sealed bearings. Available in three sizes, | 


the No. 442 has a capacity of 600-Ibs. 
with a maximum flask width of 24-in. 
overall and a pattern draw of 10-in. 
No. 443 is 1000-lbs. capacity. has a 24- 
in. maximum flask width overall and a 
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LASTINGLY 
AIR-TIGHT... 


Tight closure accurate sct- 
ting . . . long-wearing design . . . 
easy operation . . . these are some 
of the Rockwell features that pre- 
vent air loss, save money, and pro- 
vide the best blast gate investment. 


Rockwell Blast Gates are made in 
all types: Slide, Kwikleen, Wafer, 
Pull and Butterfly; in sizes from 
l-in. up to 48-in.; with lever, 
handwheel, or chain wheel con- 
trol; with screwed or flanged ends. 


Write for catalog. 


W.S. ROCKWELL COMPANY 


Blast Gate Division 


NEW YORK, N.Y 


50 CHURCH STREET 














HARRIS 
FLOAT 


@ COPPER @ MONEL 
@ NICKEL @ ALUMINUM 
@ EVERDUR @ BRA 


ss 
@ STAINLESS STEEL 


Also Tanks, Coils, Bends, Expansion Joints, 
Kettles, Dippers, Evaporators, Heaters, 
Coolers, Chemical Apparatus. 


@ Our engineers are ready and 


able to give needed ossistance 
proper ratings assure immediate 
deliveries. 


ARTHUR HARRIS & COMPANY 


210-218 N. ABERDEEN ST. 
CHICAGO, ILL. Est. 1884 
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10-in. pattern draw. No. 444 is of the 
same capacity and draw as No. 443 but 
has a 32-in. maximum flask width over- 
all.--Osborn Mfg. Co., Cleveland, Ohio. 
—Mit Suppties, August 1943. 


Welder 


Easy Handling 





Described as a reliable welder for new 
workers, this unit incorporates a sturdy, 
heavy duty water cooled transformer in 
capacities of 10 to 150 KVA on either 
the: press type construction illustrated 
or the conventional rocker type. The 
unit is unique in that the tube type 
timer control and the timing contactor 
of either the magnetic air break type 
or the water cooled tube type, if repeat 
pulsation welding is desired, are built 
or assembled integrally mounted on 
unit, so that all interwiring is com- 
plete. Timer controls regularly supplied 
govern pre squeeze, weld, forge and 
off timing variable at mill for each 
type of welding job. Foot switch solen- 
oid controlled air operation permits 
fast accurate work.—Universal ‘ Power 


Corp., Cleveland, Ohio.—Mu.. Supr- 
plies, August 1943. 


Hole Puncher 
Adjustable Adapter 


This adjustable adapter provides an 
adjustment up to 1'4-in. front to back 
for off-center or staggered hole pat- 
terns when used in set-ups on 
brakes. By designing the punch and 


press 


die into the same independent holder 
it is possible, with a master pattern as 








SIGHT FEED 
LUBRICATORS 
PLAIN LUBRICATORS 
HAND OIL PUMPS 
OIL CUP 
PLURAL OILERS 
SIGHT FEEDS 
GREASE CUPS 
OIL GAUGES 
WATER GAUGES 
OILING DEVICES 
AIR COCKS, ETC. 





ESSE 


....-THERE IS A 
PROPER UNIT FOR 


LUBRICATING 
DEVICES 


EACH SERVICE... 








ESSEX Devices have a very impor- 
tant war job ... to keep present 
equipment operating at full capacity. 
Distributors have just as important 
an assignment . .. to supply ESSEX 
Devices for today’s important work 
—to make sure their customers are 








“ *‘Automatic”’ Spring 
Cyctone’” — Grease 


Lubricator 


protected against breakdowns and 
lost time that hampers war produc- 
tion. No matter what kind of unit 
your customer ‘needs—for any serv- 
ice—you can supply it from’ the 
ESSEX line. Prompt deliveries. 





“Plural”? Four Feed Oiler 
(Available 2 to 12 feeds) 


Pilot’ 
Sight Feed Oil Cup 


ESSEX BRASS CORPORATION 


Established 1901 


2000-2006 FRANKLIN STREET 


DETROIT, MICHIGAN 


Glass Body 

















Distributors 


Valley Motors and 
Grinders are avail- 
able to war indus- 
tries under priority 
ratings. Write us 
for complete details 
of prices, distribu- 
tor policies, data on 
equipment and de- 
livery data. 











aes" GRINDERS 


alley ~- 


vind MOTORS 


Valley Ball-Bearing Motors from 
Grinders from 14 h.p. bench type to 5 h.p. pedestal models. 








Victory on the production front is being aided might- 
ily by the economical and faithful service of thousands 
of Valley motors and grinders in war plants everywhere. 
Prompt delivery of Valley equipment can be obtained 
by those authorized to purchase. 


la h.p. to 75 hp... . 








Valley Electric Corp. 


4221 FOREST PARK BLVD, © ST. LOUIS, MO, 


— 
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TRINDL 402 Weidin 


DESIGNED FOR HIGH SPEED PRODUCTION ARC WELDING 


essential industries both for production , 
i maintenance purposes ... Trind! Super In- | 
strial Arc Welders, the result of many years 
< Careful engineering and “job tested” re- 
arch are rolling up impressive production 
tecords. Acclaimed for superior performance, 
wggedness, dependability and economical 
on. For better, faster welding, easy to 
perate, Trind! Welders are stepping 
: production schedules 20 to 40%. 
nufactured in a range of distinc- 
We sizes to accommodate every 
e of shop and production job. 
rative advertising in leading Trade Pub- 
y helps our Distributors soll TRINDL 


2227-AY CALUMET AVE. 
CHICAGO, ILL. 


“TRINDL PRODUCTS. LTD. 

















MORE HOLDING POWER! 


Where you need the greatest possible strength, 
Mac-it Hex Head Cap Screws will meet your re- 
quirements. 

They‘re accurately milled, with die-cut threads, 
and heat-treated for approximately 145,000 pounds 
per square inch. 


For Hexagon 
Head Cap Screws 
That HOLD... 

SPECIFY 


PROROVACEIO 
“MACK~(TS* 


STRONG, CARLISLE & HAMMOND COMPANY 
Cleveland . Ohio 
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guide, to locate these punching units 
in exact position by sliding the units 
along the rail. In cases where the lioles 
are located off a straight line pattern 
the units can be moved front to back 
on this adapter and locked in position, 
In addition to these features, there js 
nothing attached to the ram of the 
press. The punch and die are held in 
perfect alignment by the holder. The 
“CA” hole punching units are avail. 
able in a complete line to punch holes 
up to 5/16-in diameters.—W ales-Strip. 
pit Corp., North Tonawanda, N. Y— 
Mitt Suppiies, August 1943. 


| Safety Goggles 


All Plastic 





A highly efficient, all plastic goggle, 
“Eye Savers” are made with Plexiglas 
lens. Lens material is crystal clear, non- 
distorting, will not shatter or splinter 
under impact. Goggle fits directly over 
prescription glasses, and full frame 
gives added protection against injury 
from sides, top and bottom. Lenses can 
be easily removed for cleaning or re- 
placement. Frame is strongly reinforced 
with metal clip at bridge, and is amply 
ventilated to prevent fogging. Weighs 
14 ounces. Snap-in filters available for 
torch-welding or cutting, and _ other 
glares—Watchemoket Optical Co. 
Providence, R. 1—Mut. Surpties, Aug: 
ust 1943. 


Valve 


For Extinguishers 


For carbon dioxide fire 
a new type 


extinguishers, 
known as the 
, has been developed. The 
valve operates by a lever directly over 
the carrying handle of the extinguisher. 
By applying pressure with one hand, 


of valve 
“Squeez-Grip” 
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the valve is opened and the gas dis- 
charged. On releasing the pressure, the 
valve closes and the gas discharge is 
cut off. The valve can be opened and 
closed without setting down the extin- 
guisher. On closing, the valve is forced 
tightly against its seat by the tremen- 
dous gas pressure in its own cylinder. 
There are no replacement parts, and 
the valve does not have to be taken 
apart for recharging and reassembling 
after filling. The “Squeez-Grip” valve 
is applicable to any size carbon dioxide 
extinguisher of the hand type.—C-O- 
Two Fire Equip. Co., Newark, N. Y. 
Mitt Suppuies, August 1943. 


Vertical Motors 
Compact Design 





Announcement has been made of a new 
line of direct current vertical motors 
ranging from 40 to 200 hp at 1750 rpm, 
and in equivalent ratings at other 
speeds. The motors, which are furnished 
for both constant and 
speeds, are for low-thrust, 
solid-shaft applications on pumps, 
machine tools, and marine underdeck 
auxiliaries. The motors are of drip- 
proof, protected construction, providing 
complete protection from dripping 
liquids and falling objects. A special 
bearing housing prevents grease from 
entering the motor and damaging the 
commutator and the windings. The cast 
iron conduit box is roomy and can be 
arranged for bringing the leads in at 
the top, bottom, or either side. Sturdy 
lifting lugs facilitate installation. —Gen- 
eral Electric Co., Schenectady, N. Y-- 
Mitt Suppiizs, August 1943. 
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NEW SAW-GUN sells itself... ; 


and you can take orders now for 


QUICK DELIVERY! 


Requires 
No Special 
Selling 
Effort 


* The new SAW-GUN illustrated above, is as simple as A.B.C. Anyone can sell 
it with ease, for it requires no special selling technique. After a single look at 
the Saw-Gun, and a once-over on the small descriptive folder, you get the 
complete story. And so does the prospect. 





The Saw-Gun is propelled by electricity, flexible shaft or compressed air, to 
provide an efficient, portable power saw or file. Widely used in many industries 
for filing and sawing metals, wood, plastics and other materials. For heavy duty 
production and general maintenance work. 


Suppliers who sell electric drills, hack-saws, files, etc., should add 
SAW-GUN to their line now, and take orders for prompt shipment. 


Write today for Complete Details and Liberal Discounts! 


the 


"MID-STATES EQUIPMENT CO. 25s" 


(SAW-GUN DIVISION) 








Foot Control Leaves 
Both Hands Free To Work 


« 


Fast Action! Fast Selling! Immediate Delivery! 


Every production or assembly job where there is a repetition of operation, needs this 
fast-action SPEEDY AIR VISE! Operated by air and controlled by foot, it leaves both 
hands free for more rapid insertion and removal of work. Speeds up drilling, tapping, 
milling and assembly. Reduces costs, lost motion and fatigue. Husky, compact, 


precision-built; exerts a grip of 15 times air line pressure! Tried once—re- $ 
ordered in quantity. With Foot Control Valve, Air Hose and Fittings, only.... 24 
Territories Open for Distributors and Factory Representatives 
W. R. BROWN CORP. 5727 W. ARMITAGE AVE. CHICAGO, ILL. 
SPEEDY AIR VISES « AIR REGULATORS « AIR FILTERS » PORTABLE COMPRESSORS « PAINT SPRAYERS 
AMERICA'S MOST TALKED-ABOUT VISE . . AT A PRICE! 
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Acids Molasses 
Acetates Oils— 
Alcohols Cooking 
Ammonia Crude 

Beer Lube 

Bilge Water Vegetable 
Bleaches Naptha 

Brines Paints 

Catsup Paratfine 
Caustics Printing ink 
Cream corn Rubber cement 
Creosote Salad dressing 
Dog food Shellac 

Dyes Silicate of soda 
Enamels Sizings 

Fish oils Soaps 

Fuel oils Solvents 
Gasoline Soups 
Glucose Starches 

Glue Syrups 
Glycerine Tan liquor 
Grape juice Tar 

Kerosene Tomatoes 
Lacquers Turpentine 
Lard (hot) Varnishes 
Mayonnaise Vinegar 
Mineral oil Yeast 





Check your customer’s requirements on this 
list and mail it to us NOW. We will show 
you how and why Blackmer Pumps can 
cut costs in any plant using rotary pumps. 


PROMPT DELIVERY TO WAR PRODUCTION 
PLANTS 


POWER PUMPS, 5 to 750 GPM—up to 300 psi. 
HAND PUMPS, 7 to 25 GPM—54 models 


A DISTRIBUTOR'S LINE OF ROTARY PUMPS 
BULLETINS FREE to Pump Users 
No. 301; Facts about Rotary Pumps 
No. SER-1; How to Make Pumps Last Longer 


Write 


Blackmer Pump Company 


1818 Century Avenue, Grand Rapids, Mich. 
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LEATHER BELTING “Leather 
Belting Conservation and Other Engi- 
neering Data” is now off the press. Con- 
tents include the proper selection, cor- 
rect installation and maintenance of 
leather belts, methods for aligning 
shafting and pulleys, cleaning and 
dressing leather belts, horsepower rat- 
ings for oak-tanned flat leather belting, 
belt speed and recommended pulley 
diameter tables, belting formulae, and 
belting specifications. The booklet is 
standard size and punched for filing 
and ready reference.—Baldwin Belt- 


ing & Leather Co., New York, N. Y. 
PRECISION EQUIPMENT — This 


new catalog, No. 835-E, covers a com- 
prehensive line of precision equipment 
for use in the tool and machine indus- 
tries. Well illustrated and amply 
described are such time-saving products 
as: lapping plates, layout surface 
plates, bench plates, work benches, sur- 
face plates, straight edges, parallel 
blocks, angle blocks, V-blocks, and cut- 


off machines——Challenge Machinery 
Co., Grand Haven, Mich. 
CUTTERS — Recently distributed, 


bulletin GT-157 tells how to reclaim 
carbide tipped cutters and worn out 
HSS cutters. Included in the booklet 
is information on procedure to be fol- 
lowed in the following operations: How 
to utilize carbide tips which have been 
broken or worn undersized; how to re- 
move carbide tips from steel shanks, 
both silver and copper soldered; de- 
tailed carbide tip to shank brazing pro- 
cedure, etc.—Carboloy Company, Inc., 
Detroit, Mich. 


CUTTING TOOLS — “Hand Stoned 
Cutting Tools” is the title of a well 
illustrated, 16-page booklet. In it are 
discussed and pictured what an edge is; 
why tools in incorrect edges break 
down; how refined (oilstoned) edges 
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“YANKEE” TOOLS 


GET THE MOST OUT 
OF RATIONED TIME 


* * 
* * 
* * 


* * 
key 


A half-century before death rained 
from the skies over Pearl Harbor, 
“Yankee” Tools were putting extra 
minutes, saved seconds, into the 
hands of skilled mechanics every- 
where. Now, when time is of the 
essence, “Yankee” tools continue to 
speed production, to salvage that 
remnant of time left to America in 
which to deliver the knock-out blow. 


The war we didn’t want will be be. 
hind us one day, and “Yankee” Fine 
Mechanics’ Tools will have had a 
part in putting it there. In the 
meantime, as a supplier and as a 
citizen, give America, and all Amer- 
ica means to you, your best. And, 
when you re-order “Yankee” tools, 
be sure to provide priority ratings 
whenever possible. Write Dept 
MS8 for literature. 


“YANKEE” SPIRALS 


SIMPLE 
COMPACT 
STRONG 
















"YANKEE’ TOOLS 


make good mechanics better 
North Mtg. Co., Phila., U.S.A 
Established 1880 
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cut faster, and hold up for a longer 
time. It cites convincing reports of as- 
tonishing increases in production from 
oilstoned tools and pictures a sugges- 
tive group of the most popular shapes 
from among the many varieties avail- 
able in both electric-furnace and na- 
tural minerals—Behr-Manning Corp., 


Troy, V. Y. 
CRANES — Arranged in simple ques- 


tion and answer form and indexed for 
quick reference, “Trouble Shooter” is 
a handy pocket-size manual for men 
in charge of servicing overhead travel- 
ling cranes. The purpose of the booklet 
is to help industry keep this vital ma- 
terials handling equipment operating 
safely and efficiently, and to hold serv- 
icing time down to a minimum by point- 
ing out the most likely causes of spe- 
cific troubles——Crane Div., Harnisch- 
feger Corp., Milwaukee, Wis. 


TOOL CONSERVATION — Prac- 
tical tool crib arrangements are fea- 
tures in the attractive new book, “Tool 
Conservation Begins in the Tool Crib.” 
A thorough study of many plants where 
cutting tools are used convinced the 
manufacturer that important savings in 
both time and tools could be made in 
the tool crib. The booklet features solu- 
tions to specific tool crib problems and 
points out opportunities for tool conser- 
vation.—Greenfield Tap & Die Corp., 
Greenfield, Mass. 


CUTTING TOOLS -- This new four- 
teen-page catalog covers a comprehen- 
sive line of tools such as: center drills, 
Woodruff key seat cutters, lathe man- 
drels, flat and circular types of form- 
ing tools, milling cutters, reamers, 
counterbores and tool bits. Tables show 
sizes available and illustrations are al- 
most actual tool size-—Tru-Cut Tool 
Co.. Detroit, Mich. 


SAFETY FITTINGS .- An instruc- 
tion folder has been released detailing 
installation procedure for “Ermeto” 
safety tube and pipe fittings. The folde1 
has 4 pages, printed in red and black, 
and presents the instructions in a clear, 
concise manner with photographs to 
illustrate each step of the assembly and 
disassembly of the fittings. An expla- 
nation of the way “Ermeto” works is in- 
cluded.—W eatherhead Company, Cleve- 
land, Ohio. 


ELECTRONICS Electronic appli- 
cations in industry, in the war, in medi- 
cine and the home are illustrated and 
described in a new 44-page booklet 
B-3264, “Electronics At Work.” A few 
typical applications shown in the book- 
let are: resistance welding control for 
sewing plane parts together at 1800 
stitches per minute; high frequency in- 
duction heating units for plastic mold- 


“LITTLE THINGS 
BIG WARS 








Write for Bulletin MS-73 and prices 
PROMPT DELIVERY 
Priority Certification Must Accompany Orders, 
ealers: Write for Dealership Plan. 


@ A big bomber or tank is just an assembly of thousands of small parts, but each is vitally 
important in itself. 


The Rousselle Adjustable Spacer is a little thing—but by saving time for your milling 


— set-up men it can do its part in saving hours and hours of production time every 
month. 


It slips onto the arbor between conventional spacers. A twirl of the wrist expands the 
Rousselle to the required setting, and the inner ring locks it securely. Thus tedious and time- 
eating spacer grinding is eliminated. Plain .001 graduations make accurate re-setting easy. 


Rousselle Spacers fit all standard arbor diameters from 34-inch to 4-inch bore. Precision to 
00! inch is guaranteed. 


DAVID J.ROSS COMPANY 


BENTON HARBOR, MICHIGAN 
























naa. TAP“? 
a SERVICE 


FOR PLANTS WHOSE PRODUCTION 
REQUIRES ACCURACY, QUALITY 
EFFICIENCY 


Our TAP service set-up is complete and is 
backed by our more than fifty years’ ex 
perience in tapping problems. 


While extremely busy supplying war plants 
with TAPS we are thinking tco of post war 
times. The Besly line of taps will become 
increasingly available to more distributors 
with the approach of peace. 


If you are considering sales connections for 
that time keep Besly in mind. In addition to 
a complete line of standard taps we are well 
equipped to turn out specials. 

Our factory at Beloit, Wisconsin is ideally 
located for prompt service anywhere. 


CHARLES H. BESLY 
AND COMPANY 


118-124 N. CLINTON ST. 
CHICAGO ILLINOIS 


Factory . _. BELOIT, WIS. 
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It's the Biggest Little 
Tool in the Crib 


Distributors: You can help 
your customers speedup their 
war production by showing 
them the easy Walton way 
of removing broken taps. 
Waltons cut costly delays 
and production slowups 
caused by taps breaking off 
in the work. 


Immediate shipment of all 
sizes against rated orders. 
48 hour Reconditioning 
Service for your customers’ 
broken and damaged tap 
extractors. 


Write for folder No. 17 


The WALTON Company 
94 ALLYN STREET - HARTFORD, CONN. 











Reasons Why 


DAGGETT 


BALL BEARING 
LOOSE PULLEYS 


are more important 
than ever 





® prevent emergency shutdowns 

® save 80% of power loss from frict on 

® eliminate frequent pulley replace- 
ments 

® save time in daily oiling 

® cut lubricant cost 


DAGGETT PULLEYS do a good job 
in keeping production at the peak. 
They are helping many plants to 
lower operating costs and to save 
time and equipment losses. Let our 
engineers help on complicated prob- 
lems. Send for literature. 





CHICAGO PULLEY 
is oe a Oe On Oe 


N. Des Plaines St CHICACC 











ing. Various types of electronic tubes. 
key units of every electronic device, for 
such applications as industrial control. 
diathermy, power conversion, X-ray and 
radio are illustrated and the primary 
use of each identified —W estinghouse 
Elec. & Mfg. Co., East Pittsburgh, Pa. 


TAP GRINDERS — Now available is 
a catalog covering the operation and 
new construction features of the No. 1 
Blake tap grinder, as well as complete 
details on the new No. 2 Blake tap 
grinder. Booklet No. 5 discusses such 
new standard and optional features an: 
attachments as the new locating arm 
and finger which keeps the locating 
finger always on the center line of the 
grinding wheel; an optional attachment 
for grinding quantities of 2-flute taps; 
dust hood over relief mechanism, etc. 
—Edward Blake Co., Newton Centre, 
Mass. 


MANGANESE STEEL—For general 
industrial circulation, the booklet. 
“Manganese Steel”, Bulletin No. 543-G. 
is profusely illustrated with actual 
photographs, written in a forceful, in- 
formative style and packed with facts, 
has a message for purchasing, engineer- 
ing and operating men. Bécause metals 
are scarce, it is essential that non-mili- 
tary equipment have long life at heavy 
duty. Manganese steel, “the toughest 
steel known”, affords this longer life 
by its resistance to breakage and wear. 

American Manganese Steel Div., 
American Brake Shoe Co., Chicago 
Heights, Ill. 


GEAR CUTTING—In view of the 
interest in the series of advertisements 
featuring methods of conserving and 
output from gear cutting 
tools, the contents of a number of these 
advertisements have been reprinted in 
folder form, available as Bulletin No. 
531. Included are “15 ways to get more 
out of shaper cutters,” and “Do’s and 
Don’ts in Hobbing Worm Gears.” The 


increasing 


bulletin is entitled “Here’s How to 
Know How—on Gear Cutting Tool 
Conservation.” — Michigan Tool Co., 


Detroit, 12, Mich. 


WRENCHES — Helpful suggestions 
on the extra utility, speed and safety 
which modern socket wrenches can 
bring to war work are presented in a 
12-page booklet, “Meet the Mechlins.” 
Using humorous illustrations to convey 
its recommendations, the book gives 
suggestions for prolonging the life of all 


small hand tools. Mechlins, introduced 


as second cousins of the Gremlins, are 
trouble makers for men who handle 
wrenches.—Blackhawk Mfg. Co., Mil- 
waukee, Wis. 
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HEAVY DUTY | 


SELF-INDEXING 


BED TURRETS 


HANDLES SCREW- 
MACHINE WORK, ETC. 








@ Saves Time in Tooling Up 
@ Speeds Up Production 
@ Cuts Operating Cos! 


Complete unit with cutoff cross slide and to 
posts designed for Logan, South Bend, Atla 
and similar types of bench lathes. 
Has 6” head and 5!” turret travel. 
up to 14” swing. 

Bed turrets with pilot wheel for large lathy 
built to order. Let us know your needs. 

We also manufacture 8-position Tool Post Tu. 
rets for all sizes of engine lathes. 


TURRETS SPELL PROFIT! 


For lathes 


Write for Circular and Name of 
Nearest Jobber 


LYNN MANUFACTURING COMPANY 


219 Elroy Street Minneapolis, Minn. 














ES SO SER ES ST A Al EI 
\ 


feature 


RUBYFLUID 
—the quality line 
of soldering products 


It will please your 
customers if you will 
sell them RUBYFLUID 
Soldering Flux for gen- 
eral use, RUBYFLUID 
Soldering Paste, manu- 
factured to government 
specifications and 
RUBY’'S Stainless 











like these quality 
soldering mate- 
rials because 
they're fast acting 
and easy to use. 
You will like 
them _ because 
they sell fast and 
repeat often. 
Write at once for 
complete informa- 
tion. 


RUBY 


ChemicalCo. 
76 McDowell St., Columbus, Ohio 


Steel Flux, per- Sa — 
fected for that | 
metal. Customers Rubyfluid 
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It’s a Wise Distributor Who Still Rings Doorbells 


PRIZE FIGHTER entering the ring 

for a ten-round title bout, who sud- 
denly realizes he forgot to train for the contest, 
must have a feeling a lot like that of a veteran dis- 
tributor we talked to the other day. He had been 
discussing what was going to happen to his organ- 
ization when tool and supply sales fall off, as they 
inevitably will when the fabulous “tooling up” 
period is just a beautiful memory. 

* “We have to face facts,” he said, “and to be per- 
fectly frank, one of the things we have to lick is 
that we've been doing a miserable selling job dur- 
ing the last two years. Don’t misunderstand me— 
the job we have been doing is important and we’ve 
done it well—but that job has not been selling. So, 
although we ve been as vital to war industries as 
anyone could be, we have been neglecting many 
of our fundamental obligations to our customers, 
our manufacturers, and ourselves. 

“We've been so busy with the big plants that 
we've been neglecting the smaller ones, and by 
now they may have forgotten us; we’ve allowed 
our salesmen to fill $35 a week clerks’ jobs and 
take orders over the phone—by now they may have 
forgotten how to go out and dig up sales in the 
face of stiff competition. We’re in poor shape for 
any kind of a fight—a set-up for a hard-hitting op- 
ponent, and when this is all over there'll be plenty 
of hard-hitting opponents going out after the mill 
supply business. In fact, we have a lot of new ‘out- 
side’ competition right now! 

“Tm hoping that it’s not too late—that we have 
realized our mistake in time. Even so, it’s going 
to be hard innings from now on. We’re going back 
to work again in the old-fashioned way — ringing 
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7, doorbells. Our men are going back on 

© the street, calling on every shop—big 

and little, Main Street and back alley. 

We're going to give them all the attention they can 

stand, and all the service at our command. If hard 

work from now on will do it, we’re going to erase 

the memory of previous neglect from our custom- 

ers’ minds and re-establish ourselves as their first 

choice for sales and service. And we are going to 

accomplish all this if we have to ring doorbells 
twelve hours a day for the duration! 

“Tt’s time to get a call and sales chart up on the 
wall again, to get reports on every call each sales- 
man makes, to spend time analyzing these reports, 
and from these analyses to build up our strategy 
for the future. It’s time to recapture the old atti- 
tude that every salesman’s call has an average sales 
volume value in dollars and cents, and that volume 
and profit depend on the number of effective calls 
our salesmen can crowd into a day. It’s time to get 
our salesmen’s callouses back where they belong 
—on their feet and bell-pushing thumbs.” 

As manufacturers vitally interested in the future 
of mill supply houses, we are firmly convinced 
that this distributor is facing a universal problem 
squarely and honestly—and that his conclusions 
are worthy of serious consideration. When you see 
the situation as clearly as he has, you can’t help 
agreeing that it’s time to get back to sales funda- 
mentals — that, having fallen from a ladder, you 
must begin your second ascent with the first rung. 

Perhaps ringing doorbells is the first “rung” 
in your post-war planning. If so, it’s one you can 


and should mount now. 


* As told to a Dumore executive 
on a recent visit with a leading industrial distributor. 
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